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Sparks 


Dowt be surprised if there’s no 
engine in either the Kaiser | 
the Frazer cars. 


Ca 4 percent reduction called | 
* ‘or in MPR-540 will probably go! 


Ee" effect Jan. 1 as scheduled. 


It is still basic law that a man's 
Spon. is his castle, but his right to 
enter his own factory is unsettled. | 


SA vossivitity of Sears, Roebuck & 
Co. invading the auto finance ficld | 
a seen in “teaser copy” sent to 
he firm’s customer list last week. | 

* | 


 — lts Feet | 


World War II was fought to get 
1e world back on its feet. From 
automobile events in Detroit, it will 
on its feet for a long time. 
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More Absorption? 


Sad Woncer if the government’s lat- 


est figures, allowing greater wage 


ncre 
ir 


mean both higher 
more dealer ab- 


will 
and 


ises, 





prices 
| sorption. | 






‘sed “16 Prices 

OPA is drawing up an amend- 
aent to MPR-540 on the prices of 
1946 cars. Until the amend- 


| 


| 


ised 





lent is announced, there is noth- 
‘ng that officially covers those | 
price 

* % 


_ Uhrysler Showings 

Cat guess is Chrysler Corp.'s 
new showings will be in mid- 
in 


— 


ast two divisions have made 
‘o 1,000 cars each thus far. 


¥ ‘ow liny 


is turbine small enough to} 
in automobile would be too | 
om a production standpoint, 

‘inford A. Moss, consultant to 
| Electric Co., told the SAE 
insport meeting in Chicago 
eek, 
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acl. Pay Deductible 
rd Th Internal Revenue bureau has 
eo Juec that back-wage payment to 
@e'p! es and attorneys’ fees or- 
, “erec is a result of court action in 
Be Vis: Hour law cases are deducti- 
he m dealers’ income taxes as 
=| "ces ary business expenses. 
bn * * ok 
= Aton: Pffft 
pie Th so-called atom car went pffft 
: ‘St. ek in London. John Wilson, 
a glish lad of 71 who claimed 
a ie invented the super power 
é 7 “nit. alled off a public demonstra- 
a On) the car during the “twelfth 
oe yur 
} Ee aid someone had swiped the 
ide’. ashed a maze of copper 


and put the “heavy water” 
itus out of commission. To 
pearances, Wilson won't get 
r shot at kidding the public. 
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DETROIT, DECEMBER 10, 1945 


Contraet Expires, 
But Union Waits | 
On GM Settlement 


U.S. Coneiliators Named 
After Negotiations Fail; 
Ford Pay Talks Start 


DETROIT.—No strike will 
be called against Chrysler | 
Corp. “for at least (three) | 
months,” Norman Matthews, 
UAW-CIO director for Chry- 


sler, said Wednesday after negotia- 
tions on a new contract collapsed. 
Matthews 
declared that a 
Chrysler strike| 
now “would hurt 
the fight at Gen- 
eral Motors.” 
The old con- 
tract at Chrysler 





>—— 


Will This End Soon? 






Acme Photo 
_ EX-SERVICEMEN, wearing their uniforms, picket the General Motors plant 
in Linden, N. J. They parade past GM trucks which were left by drivers out- 
side the plant. Drivers refused to cross picket line to deliver trucks. 


Kansas Dealers Told 


TOPEKA.-—-At the banquet which} put out for nothing but bargaining. 








R. W. Conder 


expired at = mid- 
night Tuesday 
after an_ exten- 
sion from the or- 
iginal expiration 
time of midnight 
Nov. 30, Corpora- 
tion and UAW 
executives held an 
gaining session Tuesday, but failed 
to write a new agreement. 

A meeting of Chrysler local lead- 
ers Wednesday night heard Mat- 
NO STRIKE. Page 58, Col. 5) 
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N. Matthews 


(See 





Congress Rushes 
Strike Bill Over 
Labor Protests 


WASHINGTON. -— Swift produc- 
tion of a fact-finding, strike-sus- 
pension bill, requested by President 
Truman, was under way here last 
week with passage by the House 
predicted before Christmas by key 





administration and congressional | 
spokesmen. 
Formally introduced by Rep. 


Norton (D), N. J., the bill contains 
11,000 words embodying everything 


the President has asked to prevent | 


strikes in major industries, accord- 


‘ing to Rep. Ramspeck (D), Ga., 
acting chairman of the House 


| 


Labor committee. 
Ramspeck said he expected the 
committee to order brief public 
hearings on the measure next 
week, and predicted that the 
group would approve the bill in 
substantially its present form. 
While urging Congress to pass 
such legislation, Truman also an- 
nounced that he would appoint a 
fact-finding commission to aid in 
settling the General Motors dis- 
pute. 
However, before the President 
had time to name the special com- 
mittee, H. W. Anderson, vice-presi- 
dent in charge of GM personnel, 
announced Thursday that the cor- 
poration would resume negotiations 
| with union chieftains. 
| The Norton bill gives the Presi- 
NORTON BILL, 57. Col. 1) 


age 
(See Page 


all-night bar- | 


| Kansas Motor Car Dealers Assn.|commitment to collective bargain- 





SERVICE SECTION 
Pages 39-57 









$4 Per Year, lic Per Copy 





JA W, GM Deadlocked but Peace Hopes Rise; 


Chrysler Strike Delayed at Least 3 Months 


“Union Relaxes 
_ Stand; Company 


Renews Offer 


| 


Early Settlement Seen 
Likely as Outside 
Pressure Increases 


By Mac Gordon 
Staff Writer 


DETROIT.—Unyielding in 


its demand for a 30 percent 
| wage 


increase “unless ‘the 


| corporation can prove it can’t 


pay,” the UAW-CIO flatly 





| rejected General Motors’ latest of- 
| fer of a 13's percent-an-hour raise 


Millions Spent on Bargaining, 


last week and prospects for an 
early strike settlement were damp- 
ened. 

At Friday's union 


session the 


| asked GM if it would be willing to 
| discuss its ability to pay in relation 





closed the 1945 convention of the|That is a measure of one firm's | t© the 30 percent demand, provided 


the union dropped its efforts to 


bring prices, profits and company 


last week, dealers heard a two-|ing not to speak of time spent by ] Ee 
fisted defense of the industry's labor | company personnel in such con- | 00Ks into the negotiation. The cor- 
policies from sultations. Today, 353 accredited | Poration: promptly said “No,” and 
' Earl B. Wilson, union representatives are engaged | Negotiations were recessed until 
' 

/10 a. m. today (Dee. 10). 


|in bargaining activities.” 

Wilson said that the problem 
facing industry today is not pri- 
marily the wage problem at all 
— but how much inflation Amer- 
ica wants and when. 

Wilson said that hourly pay for 


| director of sales, 
Chrysler division. 
The convention 
| brought out 400 
| of the group's 576 
members. 
Reiterat- 


| 


Four factors combined, however, 


|}to dispel gross pessimism over the 





ing statements straight time went up from 94.4 
| made in an ad- cents in 1939 to $1.14 in 1944, an 
dress by B. E. increase of 21.71 percent. Converse- | 





ly, profits of a leading group of 
jauto manufacturers stood at only 


Hutchinson, 
chairman of 
| Chrysler’s finance 13.25 of sales. 
|committee, Wilson asserted that| “As for postwar prospects, 
‘large producers of cars are not!tory records difficultics for busi- 


Earl Wilson 





opposed to the principle of collec- ness men after every war,” he 
continued, “but this one is more 


| tive bargaining. 


his- | 


| 


| 


length of the 20-day-old strike. 
They were: 

1. Threat of congressional action 
imposing severe penalties on labor 
unions in contract violation. (See 
story elsewhere in this issue.) 

2. President Truman’s announce- 
ment of a factfinding board to in- 


vestigate the GM wage dispute. 





Ford Output 


Ford production last week 
totaled: 3,318 Ford cars, 106 Mer- 
curys, 87 Lincolns and _ 2,730 


“They had it before the Wagner severe because of greater disrup-| trucks. 


lact,” he said. “They prove it with|tion of civil 
their own money every day. | reconversion 


However. 
pro- 


activities 
in factories 


is 


58. Col. 3) 


“To cite a case: Chrysler from | (Continued on Page 
| Apr. 6, 1937, when it signed first 
|contract with CIO, to Dec. 3, 1944, Hudson Reopens 
'a total of 1,809,349 hours were Hudson  Resumed car output 
spent in bargaining conferences after week's shutdown caused by 
and union members were paid for | supplier tieup. 
each of them. Nash-- All assembly lines now 


“In cold cash, $2,148,371.98 was | operating. 








| Starring Wild Wally Reuther ... 


the other hand. OH sets down soap- 

Managing Editor box, mounts same, puts left 
| PREFACE: A slightly soiled ver-|in hip pocket and stretches forth 
{sion of the GM-UAW affair, based | right hand, palm upwards.) 


jon the UAW reading of the tran-| OH: Gentlemen. Give me 30 per- 


By Bob Finlay 


| script and presented here for what} cent or give me death. 
‘it’s worth in depicting the Reuther|; THAT MAN: You should live so 
riot act in defiance of the needs of | long. 


his country and his union OH: Gentlemen, please. This is a 


mem- 
| bers: 
CAST 
Walter Reuther 
Tet BAAR viene ss e- Harry Coen | 
UAW Chorus .....-....;.48 Person 
| Distinguished Citizens ..The Same 
|The President .... verse 4a ADILEO 
PAW Oe G8. cs cr eauas Same Here 


Our Hero 


SCENE: Detroit, where they used 
'to make cars. Remember? 

(Enter Our Hero with a well- 
{worn soapbox under one arm and 
pulling a wagon full of figures with 





H. B. Coen 
TM 


W. Reuther 
. OH 4 





‘Disclosure of the members of this 


hand | 





three-man board was awaited. 
3. Pressure from the idled GM 
workers themselves to end the 
strike before hunger and _ priva- 
tion beset their families. This was 
evidenced in the mounting appli- 
cations for welfare relief. 
(Continued on Page 58. Col 


1) 


x* t ‘Soapbox in the Sanctum’ x x x 


new day. You must keep up with 
the times. All we are asking is the 
fillings in your teeth. 

TM: We'll spit in your eye if you 
reach. 

UAW CHORUS: That Man is a 
nasty man; That Man is a nasty 
man. He's trying to force a strike. 

OH: Gentlemen. Our strategy is 
fluid. 

TM: Pull the chain then. 

UAW CHORUS: That Man said 
a nasty word; That Man said a 
nasty word. He wants to cause a 
| strike. 

(OH reaches down and pulls 50 
or 60 pages of figures off the 
wagon; then pulls another batch 
from behind his ear.) 

OH: Gentlemen. We have now 
proved that you can pay everybody 
a bucket of gold a day, make ump- 
teen million cars, sell them for less 
don P. 4) 


(Continue ige 56, Col 
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Co-op Aimed at Savings... 
Denver Dealers Form 


Service Buying Pool 


By Ira Alexander 
Staff Correspondent 

DENVER. Auto Dealers, Inc., 
was formed here last week with L. 
C. Thomas, Thomas-Hickerson Mo- 
tor Co. (Dodge-Plymouth), presi- 
dent; Harry Leeman, Leeman Mo- 
tor Co. (Plymouth-De Soto), vice- 
president; Sam Marcus, Marcus 
Motor Co. (Studebaker), secretary- 
treasurer. 

These offices and H. J. Davidson, 
Metropolitan Pontiac, Inc., and Lou 
Luby, Luby Motor Co. (Chevrolet), 
make up the board of directors. 
The corporation is capitalized at a 
half-million dollars of which $158,- 
000 has been subscribed. 

The object of the corporation, 
made up of members of Denver 
Automobile Dealers Assn., is quan- 
tity buying of oil, tires, accessories 
and other items. 

It does not intend to enter into 
competition with supply houses and 


Ford If to Talk 
At SAE Parley in 
Detroit: Jan. 7-11 


DETROIT. Comprehensive sur- 
vey of prospects and problems at- 
tending automotive technological 
progress, includ- 
ing possible ap- 
plications of 
atomic energy, 
was announced 
last week for the 
annual meeting of 
the Society of 





Automotive Engi- 
neers to be held 
Jan. 7-11, in the 


Book-Cadillae ho- 
tel here. 

General Man- 
ager John A. C. 
Warner describes the meeting pro- 
gram as comprising virtually a 
strategic road map for concerted 
and cooperative solution of the 
more important engineering prob- 
lems now confronting the automo- 
tive industry. 

“The engineers responsible for 
future automotive development 
here are isolating and specifying 
the basic problems which must be 
solved in the near future,” ex- 
plained Warner. “Basic objective is 
to ascertain how most effectively 
to produce, apply, and use power 
for purposes of transportation on 
land and in the air.” 

President Henry Ford II, of Ford 
Motor Co., will speak at the Jan. 9 
banquet on “The Challenge of Hu- 
man Engineering.” Atomic energy 
will be discussed at a Junior Stu- 
dent session Jan. 7 by Dr. John R. 
Dunning, of Columbia University. 
Another outstanding session will 
present a symposium on jet pro- 
pulsion and its possibilities for the 
future. 

Other subjects to be considered 
include improved suspension of 
passenger vehicles, more efficient 
transmission of power, synthetic 
lubricants, hydraulic transmissions, 
future highways, and all-weather 
tiving. 


ls This First Civilian 





Henry Ford II 





| jobbers, it is reported, and will not 
conflict with the business of man- 
ufacturers. No member is com- 
pelled to purchase from the cor- 
poration. The sole purpose is to 
pool purchases that formerly were 
made individually, thus effecting a 
saving, it is said. 

The organization will also unload 
and store new cars for members. 
Oil will be purchased from com- 
panies in this area. 

Edgar Rust, recently discharged 
from the Navy, is general manager. 

The stockholders are 38 Denver 
new car dealers out of a potential 
40. Any stockholder leaving the 
automobile business must sell his 
stock to the remaining members. 
It is the policy of the new organi- 
zation not to allow any stock to 
be held by anyone not engaged in 
the new car business. 

“The dealers association has been 
studying this move for several 
months,” said A. R. Hickerson, 
Thomas-Hickerson Motor Co., pres- 
ident. We feel that it will be the 
means of saving the members a 
good many dollars over a _ period 
of years. In these days of rising 
costs of operation such a move as 
we have made is well worth while.” 


us. oe Approves 
Studebaker’s 
Truck Claims 


SOUTH BEND —Government 
sett'ement of all claims involved in 
$110,000,000 worth of terminated 
military truck contiacts was dis- 
closed by Studebaker Corp. 


week. le . 
, Corp. as 

The announcement was released | Pp 
concurrent with a telegram from | 


Brig. Gen. D. N. Hauseman, chief 


of the readjustment division of the| 


Army Service Forces, who cited 
“the record time of settlement” as 
“a credit to American industry.” 

A total of 445 claims from 367 
subcontractors was included in the 
final agreement which was. re- 
ported the largest of its kind thus 
far approved from a V-J Day ter- 
mination. 

The speedy settlement was cred- 
ited to a preterminstion program | 
developed by Studebaker with the; 
cooperation of the Chicago Ord- 
nance District several months be- 
fore the end of the war. 


Packard Denies 


Fisher Rumor 


DETROIT. Denying a rumor 
linking Gen. William S. Knudsen 
and the Fisher brothers with Pack- | 
ard, Alvan Macauley, chairman of 
Packard, Friday issued the follow- } 
ing statement: 

“To the best of my knowledge 
and belief, the rumor is absolutely 
without foundation. 





“Our company is making good 
| progress in its long-range plans, 
jcalling for a production goal of 


209,000 cars a year.” 


New-Cor Delivery ? 


| 


AUTOMOTIVE NEWS has promised te give a plaque commemorating the first | 
sale of a 1946 passenger car to a bonatide civilian buyer by a dealer subscriber. | 


The above delivery was made Nov. 14, 1945, by Twin City Motor Co. (Ford), | 
Winston-Salem, N. C., to Dr. R. Philip Melvin (center), At left is kK. B. Ran- 
nells, sales manager of Twin City Motor, while at right is F. J. DeTamble, 


president of the company. 


please provide authenticated facts regar 


Can any subscriber prove an earlier delivery”? 


If so, | 
ding sale and a photograph if possible. 





| 
} 
| time 
| meter automatic aircraft cannon 
laireraft magnetoes and direct fuel 


| chief 
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Idle Men, Idle Bodies 


| 
| 
|= 
| 
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PICKETS MARCH around the General Motors South Gate (Calif.) plant as 
workers joined a nationwide walkout of GM employes, demanding 30 percent 


Acme Photo 


wage increases. There’s a double line of pickets here. 


Military Releases 
Spur Hopes for 


Freeing of Tires 


WASHINGTON. -— Tire-rationing 
officials expressed the hope here 
last week that rationing can be 
discontinued shortly after the first 
of the year. 

Among prospects which make the 
hope more plausible is the plan of 
the Army and Navy tc make the 
first release of new casings to 
civilians in about a month. About 
400,000 should reach the market at 
that time. 

Subsequent offerings of substan- 
tial volumes of surplus auto, truck 
and tractor tires is predicted. 

Another straw in the wind is the 
revelation that the government is 
abandoning the rubber-from-alco- 
hol process in favor of the less- 






expensive synthetic product made | 


from petroleum. Rubber from the 
petroleum plants costs 12 to 13 
cents a pound compared with 24 
cents a pound for the grain alcohol 


last | type. 


The Reconstruction Finance 
ordered the shutting 
down of the three big plants which 
employed the use of grain alcohol 


in production of synthetic rubber. 


An added factor is the expecta- | 
{tion that 300,000 tons of natural 


rubber will be shipped next year 
to the United States from prewar 
sources. 


The 400,000 new tires represent | drivers in seven states west of the | 


only about 16 percent of one 
month’s current sales under ration- 
ing. While many may be claimed 
by governmental and other priority 
buyers, a spokesman pointed out 
that this release will relieve the 
strain on manufacturers supplying 
the public. 


Whitney Named 
Acting Manager 


‘Of Bendix Unit 


ELMIRA, N. Y.—Appointment of 
Maurice P. Whitney as acting gen- 
eral manager of the Eclipse Ma- 
chine division of Bendix Aviation 
Corp. here was announced last 
week by Malcolm P. Ferguson, 
vice-president and group executive 
of the corporation. 


Whitney, who has been chief en- | 


gineer of the division, succeeds T. 
W. Tinkham, recently resigned. As 
a member of the Eclipse division's 
engineering staff for the past 26 


vears, Whitney plaved an impor- 
tant role in the development of 
Bendix starter drives and other 


automotive and bicycle components. 

He directed the division's engi- 
neering activities for high precision 
production of mechanical 
fuzes, projectiles, 20 milli- 


mass 


injection pumps. 


IN. Y. Times Sets 


| 
| 


Auto Luncheon 


DETROIT.-—The New York} 
|Times will give its tenth annual 
luncheon to the auto industry at 
noon Thursday (Dec. 13) in the 
Recess Club here. 
Speakers will be Arthur Krock, 


correspondent of the Times 
Washington bureau, and Col. How- 
ard A. Rusk, founder of the Army 
Air Forces convalescent training 
program. Rusk recently joined the 
Times. Julius Ochs Adler, vice- 
president and general manager, 
will preside 


| 





| 


—Acme Photo 
BODIES BY FISHER stand idly in 


the General Motors plant, awaiting set- 
| tlement of the UAW-CIO strike so that 
| they can_ be sent to the Oldsmobile 
| plant at Lansing for completion. 


Strike of Drivers 


‘Forces 2 Dakota 
Truckers to Quit 


MINNEAPOLIS. 
trucking companies 
terminals and advised employes to 
look for other jobs last week as a 
result of the prolonged strike of 


Two large 


Mississippi. 

Dakota Transfer & Storage Co., 
headquarters in Minot, N. D., and 
Wilson Storage & Transfer Co., 
| headquarters in Sioux Falls, S. D., 
both suspended operations. 

In throwing in the towel 
| keeps, R. J. Babcock, president of 
Dakota Transfer, said that the 
shutdown of the firm's eight mid- 
| west depots would force 400 em- 
'ployes out of work. 

William E. Wilson, head of the 
South Dakota concern, ordered his 
17 terminals closed in orders from 
Washington, where he has been 
attempting to obtain government 
intervention in the strike. About 
260 Wilson employes were affected. 

Wilson accused the General Driv- 
ers union-AFL of making “exhorbi- 
tant demands, refusing to live up 
to its contract, calling illegal 
strikes and irresponsibility for its 
acts.” 

The 


Midwest Truck Operators 





i| WASHINGTON. - 
’ vestigation of OPA price policies” 


= |unlikely that NADA will be aske 






Senators Start 
Investigation of 
‘OPA Policies 

| Extensive 


'and their effects on small business 


mittee, with Sen. James Murray, of 
Montana, chairman, presiding. 

OPA Administrator Chester 
Bowles was the first witness as th 
| examination got under way Tues- 





fi day. He brought before the com- 


|mittee a bewildering 
|charts to show just how and why 
his agency sets its price policies, 


| Before Bowles left, however, SenW 


> 
; of ih 
n 


| ator Wherry, a member of the com- 
mittee, who owns an automobil 
'dealership in his home state of 
Nebraska, did talk about motor 
ears for a moment. Bowles denie¢ 
'that he was seeking to cut profits. 


At the moment, it is regarded as 


lor will make application to appear 
| before the committee. It is felt tha 
the automobile dealer’s story wa 
|pretty thoroughly told before the 
|House Small Business committe 
jand is pretty generally known. The 
|Senate investigation is not exactly 
lof the same character as the Housa 
| hearings and, while it will prob- 
ably continue for a couple more 
| weeks, the chief witnesses will b 
| representatives of the Treasury de- 
partment, the Federal Reserve 
'board, the Office of Economic Sta 
bilization, Department of Labor 
‘and the CPA. So far as the automo- 
bile dealers are concerned, it is be 
|lieved that there is nothing to be 
|gained by another appearance in 
opposition to OPA before next Jan- 
uary or February, when Adminis- 
trator Bowles will have to appea 
before the House and Senate Bank- 
| ing committees to plead for exten- 
sion of the life of his agency, which 
is set to expire next June 30. 


As stated by Chairman Murray, 
the present Senate investigation “is 
to be an overall study of inflation- 
ary possibilities which are now 
present in our economic structure 
and an analysis of their relation- 


|ship to operation of small busi- 


closed their. 


for | 


Assn., of which Wilson is president, | 


is the target of the drivers’ strike. the dealer discount battle. 





< 


nesses,’ over a period of months, 
and especially since the cessation 
of hostilities. 

Recessed on Thursday, 
vestigation will be 
Tuesday of this week. 


Fete BATA Head 


McElvein’s Praises Sung 
At Buffalo Dinner 


BUFFALO.--Tom McElvein, 
president of the Buffalo Automo- 
tive Trade Assn. since 1942 and 
now an NADA director, was the 
guest of honor at a dinner party 
given by the association last week 
at Buffalo’s Hotel Statler. 

Approximately 200 dealers and 
dealer executives saw McElvein re- 
ceive a solid gold pen and pencil 
set from Chester J. Brost, BATA 
vice-president, who paid tribute to 
McElvein’s work. 

William L. Mallon, NADA presi- 
dent, also spoke at the dinner. Mal- 
lon outlined NADA's activities in 


the in- 
resumed on 





ing 


- 










4 | was begun here last week by th “4 
_| special Senate Small Business com- 
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MORE THAN 200 Nash dealers from Illinois, Iowa, Indiana and Michigan 


attended a preview and mass driveaway of 1946 
It was Chicago’s biggest driveaway since 1941. 
ground is a full size General Outdoor exhibit 


cars held last week in Chicago. 
The Nash display in the back- 
of the current Nash billboard. 


Dy 
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\ HEN I left the other night for 
’ the Minnesota automobile deal- 
*s convention, I enjoyed the ride 
to Chicago in the drawing room of 
sm Flood, vice president in 
y 1: arge of equipment sales, and 
PS, chn Shank, manager of the Parts 
n@anm: Service division of Electric 

‘ | Auto-Lite Co. This experience pre- 
le ed me for a night ride in the 
of" a vi. coach to Minneapolis, because 
or ] of :he rule — no Pullmans for less 
bdg i n a 450-mile trip is still in 


tl 





S- 
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_ 


0 ee 1 






re. 

Glen Atcheson, manager of the 
linnesota Automobile Dealers 
“ssn., despite shortages of hotel 
rooms in Minneapolis, had made 
vailable a very welcome room at 
8:30 in the morning. This was an 
musual experience, because in 
e last four years hotel reserva- 
tions have meant little. Guests 
; vith reservations of long stand- 
ng were lucky to be assigned 
accommodations before midnight. 


* 





Winn. Membership 

Rises Rapidly 

1 IKE most dealer associations, 
4 the Minnesota group is doing 
ll], Under the stimulating influ- 
ence of George Ziesmer of Man- 
Lato, who was president in 1933-34, 
oyd Whitaker of Minneapolis, 
president for this year, and “Spark 
lug’ Glen Atcheson, the general 
anager, 















ion has grown from 200 members 
» 550, out of a potential of about 
1,200 dealers. 

The bank balance in the mean- 
ime has grown from $4,000 to 
$10,000. Plans were developed 
uring the convention to attain 
100 percent membership, not only 
in the state group, but for NADA. 
reorge Ziesmer, the state NADA 
director, is taking the responsi- 


\ bility for the national member- 
= ‘hips and expects to keep pace 

with, if not exceed, the state 
be ssociation record. 


Gov. Thye of Minnesota has just 
appointed Ziesmer as chairman of 
Minnesota State Civil Service 
Joard. This is a typical example 
of the part many dealers in this 

ate play not only in the trade 
association activities, but in state 
gnd local civic work. 


Bb 
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Rihm Is Distributor 
ow Trucks 
OHN B. RIHM of St. Paul, the 
new president, accepted the hon- 
because he could lean on his 
son Walter, a recently discharged 
teran, to shoulder the responsi- 
bility of his private business. In- 
identally, Rihm, who is distributor 
r Federal trucks in the North- 
west, is the first exclusive commer- 
ial car dealer to be elected head 
© the state association. We predict 
that this is a trend toward recog- 
jtion on the part of the trade of 
e increasing importance of com- 
mercial vehicles. In the early his- 
ry of national and state organi- 
Zations, it was usually a passenger 
car distributor who held th: 
west. Since the decline in the num- 
ber of distributors, and particularly 
since the NRA days, retail passen- 
@r car dealers have almost unani- 
mously been chosen. One exception, 


or 









Fie difficulties in selling used cars 


Sust Among 


ealers 





MOTIVE News has a lot 
in Ohio. We'll tell you more about 
Mem later. following is a group of 
dealers from the Buckeye State 
whom we have not heretofore men- 
“ioned: 

Grorce F. Howarp (Ford), Love- 
4nd, O. born July 17, 1902 in 
“Pleasant Plain, O. In the year 1929, 


he started as a combination book- | 


Seeper, and salesman, 


(Continued on 


partsman 


Page 54, Col. 1) 





Dealers’ or salesmen’s comments, 
addressed to John O. Munn in cme of fan 


and the writer's name will be kept in confidence if requested. 


as well aS members of | 
the executive board, the associa- | 


key | 


m recall, was in the early ’20s when | 


As in most other states, AUTO- | 
of friends | 
























By John 0. Munn 


or requests may be 
of Automotive News, Detroit, 





| first developed. B. B. Burns of De- 
catur, Ill., now a Dodge distributor, 
and the new director for Illinois, 
was elected president of the Illinois 
state association. 


| To get back to my convention 

| Story, the keynote was a clinic on 

| the Veteran Training Program, 

| in which both Minnesota and 
Wisconsin associations have 
taken a lead. The government has 
set up some very favorable con- 
ditions in the G. I. Bill of Rights 
for training veterans, as well as 
a separate law concerning dis- 
abled veterans. The disabled vet- 

| erans not only obtain a pension 
commensurate with the degree of 
their disability, but are extended 
all other privileges. 


Already many dealers have em- 
ployed returned veterans under the 
|training program which is avail- 
,able not only for mechanics, but 
| stockroom men, bookkeepers, sales- 
;men or under any occupation that 
the veteran selects. The veteran has 
two years after his discharge to 
make application for the training 
or rehabilitation programs. The 
training can run from one to four 
years, depending upon the age of 
ithe soldier when he entered the 
service and his previous education. 
The dealer's place of business must 
first be approved as a training 
center, and the veterans must be 
(assigned by the Veterans Bureau. 
The Veterans Administration lays 
out and approves the program and 
checks the progress made by each 
trainee once a month. 


Dealers point out what while this 
| program is initiated for the benefit 
of the veterans, it can be made to 
/work very much to the advantage 
of dealers. In the first place, the 
dealers are more than ready to 
accept their responsibility in help- 
‘ing soldiers become assimilated in- 
to civilian life. Most dealers realize 
that their present staff is becoming 
older and they must recruit new 
blood into their organizations, not 
only for replacement, but to keep 
abreast of increasing demands on 
their organizations from automo- 
bile owners. 





Dealers Warned 


Of Further Cuts 

EE MORAN, executive  vice- 

4 president of NADA, made a 
plea for unity and reported the 
details on the recent Washington 
| hearings of dealer discount absorp- 
|tion. He stated that dealers should 
not be complacent about the 2! 
inereent discount cut that has al- 
ready been authorized. He express- 
ed the thought that even greater 


difficulties would accrue and the 
,dealer discounts threatened with 
more reductions if the present 
strikes were successful and labor 
rates of the manufacturer were 
| raised. 

Another threat is that if the 


strikes in the steel industry raise 
the cost of steel, manufacturers 
would ask for a price increase 
and thus the question of addi- 
tional dealer absorption would 
again be brought to the front. 
He pleaded with dealers to per- 
sonally thank their congressmen 
for what they have already done 
and strongly recommended that 
meet and 


| every dealer should 
personally know his congress- 
man. He revealed that Donald 


Richburg, of Washington, had 
been engaged as counsel to ex- 
plore all legal possibilities for 
preventing further arbitrary cuts 
by the government. He predicted 
that used truck regulation No. 
341 will be eliminated by the 
first of the year and that used 
passenger car ceilings would 
probably hold over unti! spring, 
depending upon how fast new- 
car production accelerated. 

More than a thousand persons 
‘attended the final banquet. The 
keynote of the whole meeting was 
“Cooperation not a Sentiment, 
but an Economic Necessity.” 


is 
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Frauds Posing as G-Men 


Bring CATA Warning 

CHICAGO. — Two mysterious 
individuals representing them- 
selves as being from the FBI 
working with OPA have been 
calling on dealers here and de- 
manding inspection of their 
books. 

Exposing these men as impos- 
ters, the Chicago Automobile 
Trade Assn. last week informed 
members that both the FBI and 
OPA deny they are connected 
with them, CATA said. 

“Apparently these men = are 
seeking information for the pur- 
pose of assisting an attorney 
in starting price suits.” 
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| You Can’t Win 


| 


| Merchants Settle Untried Charges to Avoid 


CHICAGO. To settle suits in 
| Which there is no proof of violation 
intent, thousands of retail mer- 
chants throughout the country are 
paying “legalized blackmail” to the 
Office of Price Administration, it 
was charged in a statement here 
last week by O. L. Parr, president 
of the Illinois Federation of Retail 
Assns. 

Retailers threatened with addi- 
tional publicity after OPA _ suits 
|have been filed against them with- 
out warning and mainly for minor 





ar 


WHITAKER (center), retiring president of the Minnesota Auto- 


mobile Dealers Assn., congratulates Alan G. Rude, New York, sales manager of 
Universal CIT Credit Corp., after his talk at the MADA convention at Nicollet 
hotel, Minneapolis. H. W. Towsley (right), Chicago, of Universal CIT Credit, 


looks on. 





BANGOR, Me.—D. C. Barnhart, 
assistant to the vice-president of 
NADA, charged Administrator 
Chester Bowles 
with “exceeding 
the authority ves- 
ted in OPA un- 
der law” in an 
address here last 
week at the an- 
nual meeting of 
the Maine Auto- 
mobile Dealers 
Assn. 

The meeting 
marked the first 





Barnhart anniversary of the 
association. 
“Congress never intended that 


OPA should be permitted to juggle 
established trade discounts,” Barn- 
hart declared. 

He cited a declaration of U. S. 
Rep. Wright Patman, chairman of 
the Small Business committee, who 
said that it was the 
Congress in passing the act to pre- 
vent the disturbance of established 
trade practices.” 

“It goes without saying that 
efforts will be made to amend 
existing law so that OPA will 
never again be able to disrupt 
time-honored trade discount ar- 
rangements,” Barnhart said. 

“From the best information I 

have been able to receive, both 
Congress and business, particularly 
small business, are desirous of hav- 
ing this done.” 

He termed the “long established 


discount arrangements” as_ the 
“foundation stones upon which 
rests a vast segment of our na- 


tional business economy,” and said 
that cutting the dealers’ discount 
rate might compel “many” to close 
their places of business. 

A. G. Rude, representing Uni- 
versal CIT Credit Corp., speaking 
at the annual luncheon, predicted 
that automobiles would remain the 
means of mass transportation for 
many years. 

“There are too many _ control 
problems for air travel to become 
a decisive factor for several dec- 
ades,” he said. 


Arguing for the continuance of, 


finance company credit handling 
rather than bank financing he said: 
“Along with the banks, who feel 
that a sales finance operation is 
a short cut to easy profit, a num- 
ber of dealers have gained a 
similar impression. In contrast to 
this viewpoint, as I have already 
indicated, it is our conviction that 


the trend is definitely toward 
lower purchaser rates, which 
would greatly nullify many of 


the supposed advantages of han- 
dling their own installment paper. 
“In addition, the successful han- 


Maine Dealers Celebrate 


Association One Year Old; Barnhart Hits 
Bowles’ Extra-Legal Acts 


“intent of | 


dling of installment credit is a 
| highly specialized one, where long 
|experience is necessary to recog- 
|nize essential safety factors. With 
|a constantly decreasing margin of 
| profit, both banks and dealers con- 
templating this step should give 
very careful consideration to the 
many disadvantages such a move 
| would involve. 


“Furthermore, you dealers will be 
|faced with major merchandising 
| problems, requiring all of your abil- 
|ity and effort. Under the circum- 
stances it would, in our opinion, 
| be the least opportune time for any 
— to consider entering this 
e o. 


During the meeting, Lloyd B. 
Morton, of Farmington, was elected 
president of the Maine association. 
Other officers named were George 
Hill, Donald MacLeod, vice-presi- 
dents; Olin Berry, treasurer; Wil- 
liam H. Hood, secretary. 


Directors elected previously at a 
' general business session were: Zone 
|1—Henry J. Boland, South Port- 
lland; Zone 2--George H. Davis, 
|Lewiston; Zone 3--Frank S. Car- 
penter, Augusta; Zone 4 George 
F. Hill, Norway; Zone 5--Lloyd B 
Morton, Farmington; Zone 6—-Cleo 
|W. Hopkins, Rockland; Zone 7 
'Owen H. Darling, Bangor; Zone 8 
_J. Eric Love, Dover-Foxcroft: Zone 
J. Melanson, Cherryfield: 


~- 


9—E. 
|Zone 10—Donald W. MacLeod, Bar 
|'Harbor; Zone 11, Max Etscovitz, 
| Houlton; Zone 12 
| Presque Isle. 





OPA Publicity 


A. L. Reynolds, | 


> Retailer Says 


price violations, are paying “hush” 
}money rather than fight the suits 
in court and further endanger their 
|}reputations and good will, Parr 
declared. 

“While it is true that most of 
these merchants are not guilty of 
the charge — and if guilty only 
because of the multiplicity and 
complexity of the orders con- 
fronting inexperienced and in- 
sufficient employe manpower — 
the methods used by OPA are 
reprehensible,” said Parr. 

He explained the usual OPA pro- 
cedure began almost. invariably 
with an OPA investigator visiting 
the store, finding a few mistakes 
which may already have been 
taken care of by the merchant. 
notes of instances where ceilings 
have been exceeded and then de- 
parting, with the merchant believ- 
ing that everything has been ad- 
justed or corrected. 

“Three or four days later an 
article appears in the local news- 
paper that the store in question is 
being sued by the OPA for over- 
charges, he continued. 

“Repeatedly we have heard from 
merchants who report that such 
news is the first they have heard 
of a suit. The newspaper story 
conveys to their customers a strong 
implication of guilt and does irre- 
parable damage to a store’s reputa- 
tion. 

“The store is then usually ap- 
proached by the OPA, while in the 
interim a representative of the U. 
S. Marshall's Office finally does file 
suit which even yet does not reveal 
the charges, with the suggestion 
that no lawyer be employed and 
that the case can be settled out of 
court. 


“Store owners almost always 
prefer to settle out of court be- 
cause of the unfavorable publi- 
city they have received. 

“The store owner then, if his re- 
ports to us are true, and we have 
no reason to doubt them, pays the 
amount of the damages to the 
OPA which, in turn, puts the money 
into the federal treasury. 

“This procedure can be called 
nothing but legalized blackmail 
a process whereby the merchant, 
threatened with more _ publicity 
would rather pay hush money.” 


is 
N. Y. Group 
Names Laux 

EASTCHESTER, N. Y.—-Howard 
E. Laux was elected president of 
the Mt. Vernon-Eastchester Auto- 
mobile Dealers Assn. at a meeting 
here last week. He is county vice- 
president of the New York State 
Automobile Dealers, and president 
of Howard E. Laux, Inc., Mt. Ver- 
non. He has been a dealer since 
1912. 

Other officers are: John 
Rocco Motor Sales Corp., Tucka- 
hoe, first vice-president; George 
Stevens, Stevens Buick Co., second 
vice-president: Joseph Schmidlein, 
Crest Motor Sales, secretary, and 
David L. Hagan, Vernon Pontiac 
| Co., treasurer. 


Rocco, 


945 Licensed Dealers 
In Va., Official Says 


RICHMOND, Va. In Virginia 
|there are 945 licensed dealers, 
| dealer supplemental locations, 51 li- 
censed_ distributors, 12 licensed 
manufacturers, seven licensed fac- 
tory branches, 1,152 licensed sales- 
men, and 157 licensed distributor 
representatives. They operate under 
i motor dealers licensing act, accord- 
ling to the biennial report of Motor 


56 


Commissioner C. F. Joyner  jr.., 
made public here last week. 

It shows that, despite wartime 
conditions, motor vehicle revenues 
from all sources continued at a 
high level, amounting tc $26,708,466 
|in the 1944-45 fiscal year, a 5.2 per- 
;cent increase over 1943-44. There 


was a 2 percent decrease in revenue 
at the end of the 1943-44 year com- 


pared with 1942-43, but the average 
revenue for the six years from July 


1, 1939, to June 30, 1945. was SB, 
075,301.56 
The year 1944-45 showed a 65 


percent increase over 1928-39, which 
was selected for comparison be 
cause of the fact that in 1939 for- 
mal war began in Europe with its 


effects on motor vehicle use. 

The report disclosed that gaso- 
line tax collections for 1944-45 
were $18,429,460, an increase of 5.2 


percent over the previous vear. The 


sum of $273,763 was realized from 
operators’ licenses last year, an in- 
crease of 188.7 percent attributable 
to renewal of these licenses this 
vear. 

“Revenue from motor’ vehicle 
registrations, gasoline taxes, and 
the licensing of operators and 


chauffeurs from 1906, when the first 
motor vehicle law was passed, to 
| June 30, 1945, totaled $426,410,663.81,” 
|the report stated 
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AUTOMOTIVE 


AUTOMOTIVE: 


OUR FIELD DEFINED 
Self-propelling, hence, of, pertaining 


to, or concerned with, vehicles or machines, as auto- 
mobiles, airplanes, or motorboats, that contain with- 
in themselves means of motion, control, é direction, 
as, automotive engineering.—Webster’s New Inter- 
national Dictionary. 


Hope for Labor Reason Seen 
In Legislative Threat 
‘Lie boys were pulling a razzle-dazzle play with the strike 


ball last week. Although the play was a little hard to 
follow, to the best of our knowledge it went something like 


this: 


Reuther to citizens committee; then Truman slipped in 
fast and shot the ball toward Congress. CIO’s Murray made 
a terrific lunge, intercepted, turned in the air and sent the 
ball rapidly back to GM and Reuther. Meanwhile, the citizens 
committee, pretending it still was in the play with a hidden- 
ball trick, also made a feint at Reuther and GM. 


On the sideline, UAW rooters poured forth Bronx cheers 
during the few minutes Truman was in the play. 


Object of the whole razzle-dazzle seemed to be to keep 
the ball from getting anywhere near Congress. The CIO 
lost ground just before the war, shot up again as war- 
production brought new millions into the plants, and now 
is again in a critical position. 


Reuther’s insistence on getting into management is fur- 
ther embarrassing the whole CIO movement and is subject 
of real concern to Murray. Strong sentiment for action by 
Congress is developing. The result may be hasty, ill-con- 
ceived legislation penalizing all labor and leading to further 


trouble in the future when 
the tide swings again. 


For that reason the GM 
strike is no longer solely 
Reuther’s baby. All labor 
has a stake in the situation 
as well as all America. 


Labor is yelling loud now 
to avoid restrictive legisla- 
tion. What it should do, in- 
stead of yelling, is clear up 
the general strike situation, 
including suppliers, glass 
and steel as well as GM. 


Milwaukee Journal 


Nobody Going My Way? 


Only by being reasonable 
can it do that. It appears 


that Murray recognizes this, and is bringing his weight to 


bear behind a settlement. 


If labor sticks to its knitting, as many UAW and CIO 
leaders want it to, the strike situation can be cleared up fast. 
Then there will be time and the proper atmosphere to study 
the whole labor situation and in a calm manner enact such 
legislation that will make for more peaceful and fair labor 


relations. 


It was about time that President 
Truman, as business manager of 
the United States, stepped in to 
try and settle the GM-UAW-CIO 
mess. In my humble opinion, it had 
arrived at the 
point where it 

30% FOR was an absolute 
EVERYBODY? Stalemate. Next 
to the workers 
themselves, the biggest loser from 
a financial standpoint is Uncle 
Sam. Certainly any profit which 
GM could have hoped to make in 
the last months of this year would 
have gone 95 percent at least into 
excess profit taxes. Then, too, the 
avaricious Samuel would have col- 
lected his cut even before the 
unions themselves got theirs from 
the wages paid to labor. Then, just 
to make it unanimous, he would 
have collected the sales tax on 
every new automobile sold and a 
use-tax to boot. If we had an add- 
ing machine in this office that 
could compute millions, I might 
be able to tell you exactly how 
much the corporation which Mr. 
Truman heads was losing because 
he was afraid to get his fingers 
burned. 


WHY NOT 


* * x 


It is pretty generally known here 
in Detroit that everyone in UAW- 
CIO, with the possible exception of 
Walter Reuther (who was riding 
the wave of personal publicity, sec- 
ond only to Tommy Manville dur- 
ing the past week), knows that he 
is fighting for a lost cause. Union 
officials here in Detroit have ad- 
mitted that no more inappropriate 
time could have been picked to 
stage a general strike when an 
eager public is standing in line to 
buy new cars and the wives and 
families of union members are hop- 
ing to celebrate the first peaceful 
Christmas in four years. 


* * * 


I look upon the unreasonable 
demands which have forced the 
present strike as either a case of 
poor sportsmanship or unpatriotic 
citizenship. Can it be possible that 
the union officials do not realize 
that every strata of citizens in this 
country are being penalized in one 
way or another by higher prices, 
OPA ceilings and the other results 
of a war which came pretty close 
to busting this country of ours? 
If the unions have a right to ask 
for a 30 percent raise in their take- 
home pay, why should not the 
farmer demand 30 percent more 
for the produce on which he has 
gambled against the elements 
through a long hard season’s work? 
What about the postal employes, 
the school teachers, the bank 
clerks, the retail salespeople and 
the rest of us who constitute 93 
percent of America’s total popula- 
tion? 

” * * 

Why not give everybody a 30 
percent raise and to hell with it? 
All it would mean, of course, would 
be that we would depreciate every 
dollar about a third and thus in- 
flate the price of everything we 
buy the same percentage. To fol- 
low this same line of greedy rea- 
soning, which may easily become 
contagious, would set the United 
States back for years until a real 
depression, which would hurt union 
members more than any other class 
in our country, had awakened them 
to their responsibilities. 

+ 7. 

To adopt the same tactics, which 
the unions have forced on the rest 
of this country, might suggest that 
we non-members start an agitation 
to boycott union-made_ products. 
Like the good sports they are, the 
majority of our citizens have ac- 
cepted the union label, which we 
knew made everything we bought 
more costly because, I guess, we 
believe in democratic tolerance. 
Actually, however, there is no law 
of the land that forces us to buy 
union-made goods, at least not 
those made by unions for which 
we have no respect! 

* * * 

Most of us ordinary Americans 
believe in the protection of the 
working man’s rights and we are 
proud of the railroad’s brother- 


hoods, the garment workers, other | 


sane and responsible labor groups. 
But when the industry, which 
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The views expressed in this column are those of our readers. Anonymous 
contributions will not be accepted but confidence will be observed upoa request. 


Congrats 

Congratulations on Edgewise col- 
umn in the Dec. 3 issue. You asked 
some very timely questions. Inci- 
dentally your reminiscence about 
feeding and pumping a Gordon 
press called to mind memories of 
my boyhood. My father operated 
a country newspaper (he still does 
with modern equipment) and my 
brothers and I spent most of our 
time after school and during vaca- 
tion as you did as printers’ 
devils. Great experience and train- 
ing! — Fow er Dvacer, vice-presi- 
dent and advertising manager, The 
Progressive Farmer. 


Huh? 

We enjoy your publication very 
very much. But like all trade jour- 
nals which try to cater to its read- 
ers, you seem to get a little one- 
sided on the Management vs. Labor 
issue. 

Why not occasionally point out, 
for instance, that if GM or Ford or 
Chrysler have a good case worth 
telling us about that they do so. In- 
stead the unions have got the peo- 
ple thinking their way by virtue of 
poor publicity on the part of GM, 
etc. Management better get out of 
those soft leather club chairs where 
they spend time grousing over la- 
bor unions, ete., and appeal their 
case openly and intelligently. For 
instance, when GM states its labor 
position in the papers through ad- 


should be the leader in our return 
to recovery, is stopped dead in its 
tracks, by demands which 93 per- 
cent of the American public know 
are unreasonable, we have a right 
to say: “Brother Reuther, it’s my 
toes you are treading on, and I 
won't stand for it!”—-G.MS. 


\vertisements, the lawyers write er 
copy. 

Do you think Chevrolet would 
first in sales if lawyers wrote the 


Chevvie ads. Huh?—Caru e 


Touney, Albany, N. Y. 
Resumes ee 
After a lapse of several years, I 
would like to again subscribe 
AvuToMmoTiveE News and enclose 
herewith check. — M. E. Parroy 
vice-president, City Auto Bowy~ 
Works, Poughkeepsie, N. Y. 


Coming Event 


DECEMBER 


9-11—Richmond (Hotel John Marshall). 
Annual convention of Automotive 
Trade Assn. of Virginia. = 


13—Hartford. Annual convention vu 
Connecticut Automobile Trades Assn. 


13 - 14 - 15 — Chicago (Edgewater Bez 
Hotel). National Wheel and R 
Assn. educational meeting. 


JANUARY 


7-11—Detroit (Book - Cadillac hotel). 
SAE annual meeting and engineering 
display. . 


7-11—Detroit. Annual meeting Society 
of Plastics Engineers, Inc., Rackha 
Educational Memorial, in conjunct@ 
with All Plastics Exhibit at Convelh- 
tion hall. 


18—Omaha (Paxton hotel). 
vention of Nebraska 
Dealers Assn. 

14-18—Chicago (Stevens hotel). Anny 
convention of American Road Built g 
ers Assn. 


28-29—Chicago (Hotel Stevens). Ann) 
meeting of Truck-Trailer Mfrs. Ass 
Inc. 


— 


— 


an 


State c@> 


— 


Automobfit 


APRIL 
3-5—New York (Hotel New Yorke 
SAE National Aeronautic meeting. 


2-5—Atlantic City. (Public Auditoriung 
Packaging Exposition sponsored 
American Management Assn. 
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William $. Knudsen pulls no punches on our economic pessimists. 
He sees a glittering future for America, where “men with tired eyes”’ 
see only gloom. But gearing up for peace and prosperity, he says, 
calls for individuals, as well as industries, to do some reconversion. 
Each of us must shift some mental gears. 


THE NEXT TEN YEARS 


by William S. Knudsen 
Former Director of Production in the War Department 


We have all the makings of knows the American people, we will! 
= a prosperous America. A Read this stimulating shot in the arm 
vast, pent-up demand for goods — and_ from one of America’s great production 
the “know-how” to supply it. But we geniuses in the January issue of the 
must snap out of our postwar hangover, American Magazine. 

and snap into the right frame of mind 
to get going. Each of us must do this for 
himself — and, says Mr. Knudsen, if he OUT 
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BUD SCHIRMER, Detroit Manager 
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OTHER JANUARY FEATURES INCLUDE A FULL-LENGT!I 

MYSTERY, A FULL-LENGTH NOVEL, NINE GREAT SHORT 

STORIES, EIGHT ADDITIONAL AUTHORITATIVE ARTICLES 

AND TWELVE OTHER FASCINATING FEATURES... ON THE 
NEWSSTANDS NOW ... 25¢ 





Should we make 






health insurance compulsory ? 






Should we make it possible for most 
Americans to join private, voluntary medi- 







calinsurance plans? Or should we gofurther 
than that and put our health insurance on 
a compulsory, nation-wide basis? The 








American Magazine Poll of Experts, con- 
ducted by Arthur Kornhauser, Ph.D. of 
the Bureau of Applied Social Research, 
Columbia University, handles these “hot” 
questions in the January issue. 











Share your American Magazine, then save it 


for the Government's waste paper drive. 


THE CROWELL-COLLIER PUBLISHING CO., GENERAL MOTORS BLDG., DETROIT, MICHIGAN, PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER'S, AND WOMAN'S HOME COMPANION 
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Rear-Engine Car to Sell for $1,000... The Tucker Torpedo - | Prog ‘am Ready 


Tucker Reveals Plans For Meeting of 
! 


Conn. Dealers 
For 150 hp. 


HARTFORD, Conn.-— Final ar=" 
rangements for the annual Con- 
Trades corG@- 
YPSILANTI, Mich. — Plans to 
build a 150 hp. automobile, designed 
to cruise continuously at 100 miles 
per hour and to sell for approxi- 
mately $1,000, were announced last 
week by Preston Tucker, engineer 


‘Torpedo’ 


base 126 inches; Tread standard in 
front with the rear tread two 
inches wider for greater stability 
at high speed; Overall height 58 
inches, and _ Interior width 57 
inches. 


necticut Automotive 
vention at the Hartford Club Dec. 
13 have been completed, G. J 


Palmer, chairman, announced la:@- 


week. 
The meeting will start at 10:30 


with a luncheon at noon, busines® 


meeting during the afternoon, a 


I 
if 


and manufacturer here. Location of the driver’s seat in 


car 


Called the Tucker “Torpedo,” the 
is being built now for early 
road and speed tests, Tucker said. 
First models will be made with two, 
four and six-cylinder engines fea- 
turing fuel injection and a sealed 
cooling system using ethlyne gly- 
col, commercially known as “Pres- 
tone.” 

Chief feature of the new design 
is transmission of power directly 
from the engine, mounted be- 
tween the rear wheels, by a hy- 
draulic “torque converter’ which 
eliminates clutch, transmission, 
drive shaft and differential, pro- 
viding an infinite ratio from zero 
to direct drive and reducing 
weight by 600 to 800 pounds. The 
car will weigh approximately 2,- 
000 pounds. 

Details of the torque converter 
have not been revealed, but it is 
believed that Tucker is using a 
further refinement of the fluid 
coupling developed by the British 
Daimler, improved and used in this 
country by Chrysler and General 
Motors. 

Tucker has not disclosed who 
will build the Torpedo, but specu- 
lation is that a deal perhaps al- 
ready has been closed with a major 
plane manufacturer or an_ inde- 
pendent in the automotive field. 
The design, Tucker said, is adapted 
to airplane methods since no spe- 
cial equipment is needed other than 
standard machine tools used in any 
large plant. 

The chassis will be of welded 
steel tubing, fabricated much in 
the same way as plane fusilages 
are built. The body will be plastic 
or aluminum, and will be built by 
one of several new processes that 
can shape large forms without ex- 
pensive dies, he said. 

Mileage for the two-cylinder 150 
hp. model will vary from 35 miles 
per gallon to as high as 60 or 
more, depending on the octane rat- 
ing of gasoline used, Tucker said. 
The engine alone will weigh 250 
pounds. 

Use of fuel injection is expected 
to reduce idling speed from ap- 
proximately 400 rpm to 100 rpm, 
with top engine speed planned 
for around 2,400 rpm, compared 
to 3,000 to 3,500 for conventional 
engines. 

Weight of the engine is reduced 
by using a one-piece block that 
combines the cylinder and water 
jacket, the entire block consisting 
of a single aluminum casting. The 
eylinder wall an innovation in 
engine design, in that it will have 
the same coetlicient of expansion 
as the aluminum pistons, reducing 
wear and making fewer piston 
rings necessary. 


Is 


“This engine should run at least 
100,000 miles before it begins to 
pump oil,” Tucker said. “When it | 
is worn out we will rebuild it at | 
the factory, or replace it. Torpedo | 
dealers won't need the usual large | 
and expensive service department.” | 

Specifications include: Wheel- | 


the center is adapted from rac- 
ing car design, in which Tucker 
said it was found impossible to 
control a car at high speed from 
one side. Individual seats on each 
side of the driver will swivel 
out of the way when front doors 
are opened, 

Placing the engine in the rear 
will move the driver farther front 
for better vision through a one- 
piece windshield of curved safety 
glass without obstructing corner 
posts or center upright, he de- 
clared. The luggage compartment 
will be in front under the hood. 

A new feature is front fenders 
that turn with the wheels so the 
driver can see the direction the 
front wheels are pointing, par- 
ticularly important in parking. 

Headlights mounted on the front 
fenders will follow curves in the 
road, while a single fixed center 
“Cyclop’s Eye” light will direct a 
third beam straight ahead. A pho- 
toelectric cell will automatically 
dim the headlights when meeting 
other cars. 

Brakes are likewise adapted from 
racing car design, having been used 
on two cars entered at events on 
the Indianapolis speedway, and 
found at least 50 percent more ef- 
ficient than the conventional drum 
type brake, Tucker claims. 


The brake uses a single disk 
actuated by hydraulic pressure, 
inside a cast aluminum housing 
with fins to dissipate heat while 
the car is in motion. Adjustment 
will be simpler, as will be repair, 
assembly and replacement, it is 
believed. 

The wheel suspension assembly 
consists of two aluminum castings. 
In the rear, driveshafts from the 
engine to the wheels will be 
between the castings. Springs will 
be torsion bar type to take up less 
space and virtually eliminate serv- 
icing. 

Engine temperature will be held 
at around 210 degrees Fahrenheit 
by thermostatic controls, and a 
portion of the radiator, located in 
front, will be used to heat the 
interior of the car in winter. There 
will be no water to add, no need 
to add anti-freeze in winter, it is 
said. 

The engine can be pulled by 
taking out four bolts and discon- 
necting a single airplane type con- 
nector that attaches oil, electric 
and gasoline lines and the throttle 
and choke. Tucker said any com- 
petent mechanic with standard 
tools can take the engine out and 
replace it in less than an _ hour; 
that in speedway pits they would 
do it in less than 10 minutes. 

Service operations for the deal- 
er are planned to include little 
more than minor jobs on brakes 
or lights, lubrication and minor 
repairs, handling the engine 
much as storage batteries are 
handled now, on a rental basis 
while the engine is repaired or 
replaced. Spare engines probably 


ARTiST’S CONCEPTION 


of the 150- 


horsepower Torpedo, super-streamlined 


rear-engine car designed to cruise continuously at 100 miles per hour, with a 
130 mile per hour top speed. Note front fenders that turn with the wheels. Head- 
lights mounted on the fenders will follow curves in the road. The luggage com- 
partment is in the front, under the hood. 


THE TORPEDO will feature the driver’s seat in the center, adapted from 


design of racing cars, in which it was 


said that cars couldn't be controlled at 


high apeed from one side. One oe car actually had sights like a gun. Seats 
e 


on each side swivel out of the way w 


INDIVIDUAL wheel suspension is 
said to make for easier riding in the 
Torpedo, because only one wheel may 
be affected in striking an obstruction. 
The shock is not transmitted through 
the axle. 


will be stocked by major dealers, 
he said. : 
Body refinements include large 
doors that open into the roof to 
eliminate stooping getting in and 
out. Outside door handles will be 
recessed to be flush with the body. 
Operation of windows and wind- 
shield wiper will be hydraulic. 
Tucker is widely known in racing 
circles, having been associated for 
many years with the late Harry 
Miller, whose cars won 14 out of 
16 events in which they were en- 
tered at the Indianapolis Speedway. 
With Miller, Tucker was associ- 
ated in design of the Cord, first 
successful front-wheel drive 
mobile, which owners said could be 


wheeled around corners faster than | 
any other automobile ever built up | 


to that time. 


Tucker is also known for his 
work on ordnance vehicles, holding 
basic patents on power-operated 
gun turrets used in planes and 
tanks, and having designed the 
first automatic fire control inter- 
rupter used widely on bombers. 


End of U. C. Ceilings 
Asked by R. I. Dealers 


auto- | 


n front doors are opened. 


| A SINGLE DISK brake on the Tor- 
| pedo, adapted from racing car design, 
| is said to be 50 percent more efficient 
| than the conventional drum type brake, 
with simpler adjustment and easy as- 
sembly for replacement of disk and 
friction surface when necessary. Oper- 
|ation is hydraulic. Fins on the alumi- 
|num housing dissipate heat when the 
}car is in motion. 


(25 New Fords 
Sold in Nov. 


In San Antonio 


SAN ANTONIO, Tex.—Ford ac- 
counted for all the new car sales 
here during November. A total of 
25 units were sold by the three 
|local dealers. 

Sales of commercial vehicles and 
|}trucks showed a_ good _ increase. 
Commercial units totaled 24. Truck 
sales totaled 61 as compared with 
15 commercial units and 44 trucks 
for October, it was reported last 
week, 

November sales aiso represented 
the best showing in some time. 





| there being a total of 110 units sold, 


banquet in the evening and a flog 
show arranged by Carl R. Lan 
manager of CATA. Palmer said 


that the convention will be the bigga 


gest and most important meeting 
ever held. Last year over 600 per- 


sons attended and due to a larg@ 


increase in membership, this num- 
ber is expected to be exceeded. 


Many problems now facing th® 


auto retail and servicing industry 
will be discussed. William L. Mal 


lon, president of NADA, will be tiie 


guest speaker following the lunch- 
eon. Other speakers will include J 
J. Buckland; Lee Moran, executi 
vice-president of the NADA; Rich- 
ard Harkness, NBC’s Washingt 

commentator, and Arthur O. Dietz, 


an 


o 
. 


—_ 


president of Universal CIT Credit 


Corp. 


‘Pack’ Rapped 
By Official of 


Bank Assn. [ 


NEW ORLEANS, La. — Banks 
cannot condone the “pack” or pad- 


a 


a 
& 


— 


ding in automobile sales financin@< 


declared by Walter 
French, deputy manager of the 
American Bankers Assn., in 
address here last week at the an- 
nual meeting of the National Ass 
of Supervisors of State Banks. 
“The pack,” he explained, “is an 
arbitrary amount added to the fj 


it was 


 — 


ail 


. 


nancing charges on a car by the 


dealer, which neither the bank or 
the finance company gets. In cas¢ 
it has amounted to 10 percent o 
more of the price of the car. 
“Banks cannot 
done this practice, since the public 
does not understand it is not really 
a part of the cost of the loan, ar. 
so will blame the bank when they 
find that their costs have beey 
padded.” 
French predicted in his address 


afford to co.@— 


— 


om 


that volume demand for consumegy_ 


goods in sufficient amount to su 
port national prosperity will not 
develop until there is general cor 
fidence among people about thei 
future and security of their jobs 
and of business prospects. 


Fisher Joins 


Martin-Parry 


YORK, Pa.—A. J. Fisher jr. has 
been appointed to supervise ma, 
terial control an 
production sched- 
ules of Martin 
Parry Corp., 
Russ Hill, presi- 
dent, announceg 

last week. 

He will serve 
as special assis 
ant to E. Rober 
Leeder, vice-pres- 
ident and assis 
ant general man- 
ager. Fisher ig 
the son of A. 
Fisher brothers. 


A. J. Fisher jr. 


“ 


Fisher of the 


Pioneers Honored 
Testimonials Presented to. 


Duryea and King 
CHICAGO.—J. Frank Duryea an 
Charles B. King, auto pioneers, 
were honored at a testimonial din- 


——s 


all 


a 


e 


— 


ph 
— 


— 


hy 
_——— 


| exceeding the total sales for Octo- 
}ber for the past three years by 
| 17 units. 

Chevrolet led in truck sales with 
|}19, followed by Ford with 15, 
{and IHC with 14. Other sales were: 


PROVIDENCE, R. I.—Imme- 
diate abolition of all used car 
price ceilings was urged here 
last week in a resolution drawn 
by officers of the Rhode Island 
Automobile Dealers Assn. and | ay Nn Oc Gee ee 
the Rhode Island Used Car rt GMC, 3; Mack, 2; 
Dealers Assn. The _ resolution as apn és ‘ . 
in Gultvaned to Ge tanet Gitee In the commercial field, Ford led 
of OPA. | With 9, followed by Chevrolet with 


; 5, Dodge, 4: 3, rillys, ‘ 
The dealers’ representatives | Dodge, 4; IHC, 3, and Willys, 2. 
claimed that inasmuch as the 

announced prices of 1946 models Meters for Belle Glade 
have the effect of deciding used BELLE GLADE, Fla City com- 
car prices, government inter- | "!)S‘'0) ly "Rhod. ees 
vention is not necessary. l for ‘on Se 


rea here 


ner here commemorating their par = 
ticipation in the first race in this 
country here on Thanksgiving Day 
1895. 

The dinner was given by 
Cavanagh, vice-president of 
Chicago Motor club, and Lloyd 
Partridge, president of the Illinois 
State council of the Automobild@® 
Old Timers. Charles J. Hayes, pres- 4 
ident of the Chicago Motor elub. 
presented the testimonial 
tions. 

A testimonial by the AAA con- 
test board directing attention 
the achievement of the two early 
racers was passed unanimously. ; 


Vv 
onal 


J. J. 


th 


Reo, 3, A. 


resolu @= 
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Bs 


is enter i nto a cr 
H. Rhodes Mtg. C 
qd, Com to instal 


the business a 


—— 


EXCEPT FOR finishing touches, 
ready for driveaway. 


these 1946 Packards are off the line and 


of. 
150 
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Hufstader Gets 

Regional Truck 
Position in Pa. 
SOUTH BEND.--Orton P. Huf- 


stader, for several years a com- 
mercial car representative in the 
East, has. been 
named Studebak- 


er regional truck 
supervisor for the 
Philadelphia and 
Pittsburgh _ terri- 
tories. He is the 
first truck super- 
visor to be named 
by Studebaker to 
date. 

Tne appoint- 
ment of Huf- 
stader was among 
four additions to 
the field staff announced last week 
by K. B. Elliott, vice-president in 
charge of sales. The cthers were: 

L. J. Call, air forces technical ob- 
server during the war and who pre- 
viously had 14 years of experience 
with factory auto sales, as district 
manager, Memphis. 

John J. Sisk, former district and 
assistant zone manager for another 
company, as district manager, St. 
Louis. 

J. A. Raine as an assistant to the 
regional manager in Boston. Raine 
recently returned to Studebaker 
with the rank of lieutenant after 
three years’ service in the Navy. 





Hufstader 


Can you imagine your milkman, grocer, bar- 
ber or tailor charging you extra just because 
you were able to pay more than some people? 


Of course you can’t. And what a state of con- 
fusion everything would soon be in if people 
tried to operate that way. 


Suppose the people GM workers trade with 
told them, ‘‘We know you make more than 
most industrial workers, so we're going to 
charge you more for everything!” 
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MINNEAPOLIS.— If reconversion 
is delayed savings of the public 
will go for current living expenses, 
Lee Moran executive vice-president 
of NADA, told the Minnesota Auto- 
mobile Dealers 
Assn. convention 
here. 

He pointed out 
that such spend- 
ing of the pub- 
lic’s savings will 
cut into future 
sales and future 
prosperity. 

Moran said au- 
to dealers are not 
asking for an in- 
crease in car 
prices, but added 


FIRST 1946 CHEVROLET delivered in Buffalo went to the Buffalo Advertising 
Club to be given away in the Victory Loan Campaign. The car is shown on dis- 
play at the Army Radar Show. From left to right are Don Allen, Chevrolet 
dealer who donated the car, and Col. Edward Eagan, chairman of the New York 
State Athletic commission. 


Lee Moran 


Driverless Tax 


Barred by Texas 


AUSTIN, Tex.—Texas cities can- 
not impose license taxes on motor 
vehicles, but may require driverless 
automobile rental concerns to post 
security to protect the public from 
negligence of the drivers and de- 
fective vehicles. 

The opinion invalidated that por- 
tion of a Corpus Christi ordinance 
which attempted to invoke a $20 





that they disagree with OPA’s re-| 


a year per car license on vehicles 
of driverless automobile rental 
concerns. The court upheld por- 
tions which required such concerns 
to post an insurance policy, cash 
or securities for the benefit of per- 
sons who may be injured because 
of the defective condition of a 
rented vehicle and to protect the 
public from negligence by drivers 
to whom vehicles are rented. 


duction of 2% percent in dealers 


new cars. 

He charged that selling is being 
done more and more by individuals 
over whom there is little ceiling 
price control. 

Meanwhile, Alan G. Rude, New 
York sales manager of Univer- 
sal CIT Credit Corp., told the 
convention to get ready for a 
big rush of buyers. He said auto- 
mobiles will form a large share 
of an annual §$9 billion retail 


You get the best results in our Classified 
Section, inside backcover. 














YOU FOLKS SEEM TO 

BE PROSPERING..SO I'M 

GOING TO CHARGE 
YOU EXTRA! 


Would this be fair? 


Yet this is exactly the principle UAW-CIO 
leaders are trying to establish in their wage 
demands on General Motors. 


To be logical, union leaders should also say 
to a company that is losing money, “You're 
having a hard time making both ends meet, 
SO we're suggesting a cut in wages.” 


Can you imagine any union leader ever making 
such an offer? Of course, you can’t. 


GENERAL MOTORS 





“More and Better I hings for More People” 





Perils Sales Boom 


Public’s Savings Will Be Spent on Living 
If Output Is Delayed, Moran Says 





trade discount in fixing prices on} 










consumer 





| market of durable 
goods. 

Rude said his firm has reduced 
new car purchaser rates to 5 per- 
cent of the unpaid balance, as com- 
pared to 6 percent before the war. 
He urged the dealers to take full 
advantage of opportunities existing @ 
in the retail market. 

He also warned the dealers to 
make a careful study of install- 
ment credit plans for the potential 
buyers, pointing out that the han- 
dling of untried motor car financ- 
ing plans is a highly specialized 
one. 

Rude declared that automobile 
dealers and manufacturers will, in 
giving better value at lower prices, 
lead the way to a sound national 
peacetime economy. “We cannot 
have inflation,” he said, “as long 
as we are able to give better value 
at lower prices. This has always 
been the standard of the automo- 
bile industry and it is the standard 
that will safeguard the future.” 

W. C. Parker, Chicago, chief of 
the sales engineering division of 
Diamond T Motor Car Co., pre- 
dicted a $25,000,000 truck market 
in Minnesota for 1946. He said the 
new models would have improved ew 
engine design with chassis weigh- 
ing less per horsepower. 

Problems snagging reconversion C-wt 
stem from mental attitudes cre- _ 
ated by a highly artificial war 
economy, according to Paul M. 
Millians, Baltimore, vice-president .. 
of Commercial Credit Corp. Declar- Gag 

cr 





























e-art 


ing a certain amount of labor 
trouble was to be expected as an 
“emotional aftermath of war,” Mil- 
lians advised “reconversion of atti- 
tudes before we can go ahead with 
production.” 


“Men who produce must be 
convinced that production, prices 
and wages must each in proper 
relation to the other conform to 
what a multitude of people can 
and will pay in a self-sustaining 
peacetime economy,” he _ said. 
“Otherwise we cannot have wide 
distribution, wide production and 
high wages, all of which make 
up the basic formula for a high 
standard of living. A business 
can survive only on what it can 
get from its customers.” 


Rather than make the country 
prosperous, war has created an ex- 
pansion of debt and credit that is 
a menace to the future of the 
country, he said. 


pnanaeeee 


Goad Appointed oe 
Group Executive 
By General Motors 


NEW YORK. — Appointment of 
L. C. Goad, vice-president, as a 
group executive in charge of the 
General Motors division at Dayton, 
O., Frigidaire, Delco products, Mo- 
raine products, Aeroproducts and 
Inland Mfg.; Delco Appliance di- 
vision at Rochester, N. Y., and also 
the Buick-Oldsmobile-Pontiac As- 
sembly division with plants at Lin- 
den, N. J., and Southgate, Calif., 
and contemplated plants at Atlanta, 
Ga., Framingham, Mass., Kansas 
City, and Wilmington, Del., was an- 
nounced last week by C. E. Wilson, 
president of General Motors. 


Wilson also announced that W. 
S. Roberts, formerly assistant gen- 
eral manager of the Buick-Oldsmo- 
bile-Pontiac Assembly division, will 
succeed Goad as general manager 
of that division. 


The Dayton divisions have been 
under the direction of E. F. John- 
son, who will relinquish his status 
as group executive of those divi- 
sions, but who will continue as 
vice-president of General Motors 
and a member of the administra- 
tion committee until the effective 
date of his retirement, Dec. 31, 
1945. 
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Trimount Appoints Two 


Trimount Instrument Co., Chi- 
cago, has appointed two new sales 
representatives for the Pittsburgh 
and Detroit areas. 

M. N. Weber will represent Tri- 
|mount in the Detroit area. M. S. 
| Jacobs represents the company in 
jthe Pittsburgh area. 









tt | CSCC Of 


AUTOMOTIVE NEWS, DECEMBER 10, 1945 


Be ee ps eae . is - ; “ 
bee ae hae 


: Vy 
: Saeed ard he 


9 


to “grow” automobile parts 
on the farm 


It has always been a Ford conviction that 
agriculture and industry are natural part- 
ners. That is why Ford has pioneered the use 
of farm products as automobile materials. 

Ford was the first car manufacturer to 
start growing its own timber. This was in 
1919, when Ford purchased a large tract in 
Northern Michigan to provide a depend- 
able source of both hard and soft woods. 

Ford was the first car manufacturer to 
acquire its own rubber plantations. 

Ford was the first car manufacturer to 
provide its own tung oil for paints and 
enamels, by planting tung tree groves, 

And perhaps the most striking example of 
this partnership of farm and factory is the 


Ford development of the soya bean. Ford 


EXPECT THE 


“FIRSTS” 


LOL GULL: 


UNA L meL D OU LOR ae 
EUS GMO aaa ek DL a 
lame 


was first to sow, harvest and use the “miracle 
bean” as a basic industrial material. The 
soya bean has long been an ingredient of 
synthetic resin enamels and plastic parts for 
Ford-built cars. This Ford “first” brought 
impetus to the plastics industry. It gave 
farmers a new “money crop.” 

Today, many products go from farm to 
Ford, to contribute to the beauty, perform- 
ance and economy of Ford-built cars and 
trucks. They benefit owners and farmers 
alike by bringing new values on the one 
hand... new income on the other. Here is 
another of the Ford advancements that 
mean so much to America. 

Tune in... THE FORD SHOW... . CBS, Tuesdays. 10-10:30 P.M., E.S.T 
THE FORD SUNDAY EVENING HOUR... ABC, Sundays. 8-9 P.M., E.S.T. 


FROM FORD! 
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Little Upped by C-E; 
Nash Names Black 
By Bob Finlay 


Appointment of Henry G. Little 
as executive vice-president in 
charge of the Chevrolet account, 
its largest client, 
was announced 
last week by H. 
T. Ewald, presi- 
dent of Campbell- 
Ewald, Detroit. 

Little succeeds 
R. H. Crooker 
who, as head of 
the agency’s West 
Coast operations, 
continues as vice- 
president and di- 
rector. Frank J. 
McGinnis, vice- 
president and assistant to Crooker 
before he left for the Coast, now 
becomes assistant to Little and 
continues as vice-president. 


H. G. Little 


Black Picked 


Appointment of Fred L. Black as 
director of public relations of 


Nash - Kelvinator Corp. was an- ' 
nounced last week by George W. | 


Mason, president. Black, who join- 
ed Nash-Kelvina- 
tor in 1943, has 
been actively as- 
sociated with 
Vice - President 
A. M. Wibel in 
government con- 
tract and liaison 
work involving 
control of materi- 
als, and contract 
renegotiation and 
terminations. 

For 23 years, 
Black was with 


M. M. ROBERTS (right), a See | manager for Hudson, pictured at San 
n 


Francisco’s Fairmont hotel dealer meet 


g and display of new models, congratu- 


lates Lt. Rolfe Lowdon who is on terminal leave from _the Air Corps and will 
shortly assume management of the Glen C. Stater Co. distributing unit in 
Fresno. Win Young, Pacific Coast manager for Hudson (left), and William 
Findlay, general manager for Glen C. Stater, Northern California Hudson dis- 


tributor, smile their approval. 


the Ford Motor Co. as public rela- 
tions and advertising executive, 
and from 1927 to 1933 was director 
of advertising for Ford. From 1933 
to 1940, he was director of Ford 
exhibits at the World’s Fair in 
Chicago and similar exhibits in 
San Diego, Dallas, Cleveland, San 
Francisco and New York. 


Plugging Rayon 

In anticipation of the appearance 
on the market of rayon cord tires 
for every purpose, American Vis- 
cose Corp. is launching an adver- 
tising campaign in popular maga- 
zines of national circulation, ex- 
plaining the advantages of rayon 


mepunt one, plotting to 
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THE RECOR® 


GEARED FOR SELLING 


SALES make jobs . 
make purchasing power . 
chasing power moves merchandise 


. . jobs 
.. pur- 


.. making and moving merchan- 


dise means men at work, 


So runs the cycle of reconver- 
sion. And, everywhere, the convic- 
tion grows that accelerated selling 
ix the key to peak production and 


full employment. 


Naturally, the spotlight centers 
on big city markets where volume 
sales are made. Markets like the 
14-county Philadelphia trading area, 
with its population of nearly 4,000.- 
000 and annual retail sales of close 
to $2! » billion. 


20s gee CL aE 
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Tee. ee pres. | Health insur 
mteny mld cializing the 
Pst(Plan aoe Congress is 710% 
bho; cain increase Fed 
of Con- | localities so that 
of Con-/ receive medic& 


ad voted ove 
to a plan. because of p 


Mant ies.Bies the de-| A. M. A. IS OPPOSED é 
which} In Chicago, Dr. Mgfris Fis 

D., Tex.) | spokesman for the América, 

e of the| cs; Association, said tist he he 


y added.! comment “but that thea. 
always heen opposed 
msurance.” 
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Here is the stuff of which 
peacetime prosperity is made. . . 
people, purchasing power and di- 
versified manufacturing facilities. 


What's more... you can 
reach all of this great market. all 
of the time, by concentrating your 
sales message in “The Record and 


One Other.” 


It’s the one advertising com- 
bination that’s geared for volume 
selling in Philadelphia. And there 
is no other blend of Quaker City 
newspaper that gives complete cov- 
erage of the liberal and conserva- 
tive segments of America’s 3rd 


Largest Market. 


PHILADELPHIA RECORD 


QUARTER MILLION DAILY 


e HALF MILLION SUNDAY 


Represented Nationally by George A. McDevitt Co.—New York. Chicago, Philadelphia. Detroit, Cleveland 





r or not they care 
a vidual Prop pp 


cord in tires. The program will b 
| increased in 1946 and will be sug 
plemented by newspaper and trade 
paper advertising. 


Flans New Home 

Brooke, Smith, French & Dog 
rance, Inc., Detroit and New York 
| advertising agency, has announced 
‘the purchase of the former home @ 
'J. B. Book jr., E. Jefferson and 
Burns Aves., as new office quarters 
for its Detroit division. Remodeling, 
operations are already under way, 
and on their completion early ip, 
1946, the organization will mov 
from the building at 82 E. Hancock 
which it has occupied since 1929. 


- 


Peace Place 

Bob Allgood, whose Technicgy 

Copywriters of America found a 

niche in Detroit during the war 
reports that thet 
organization is 
finding a place i 
peace, too. (ea 
is handling ad- 
vertising ang, 
manuals for ‘eo 
roloft Corp. and 
Lewis Superheajgs 
er, and en 
for American 
Moto - S000 
Black Diamon 

Bow can,vud Trailer Co, and 


Linderme Moen 
chine Tool. 


Allgood is an aeronautical engi- 
neer and was formerly with Kose 
Roy. The company is pianning 
branch olfices, the first otf Yn cee 
will be in Chicago. Ailgood 
buut up a stam or engineers and 
writers, including Kdward kK, Good gp amd 
rum, Stewart J. Woue, C. A. beacny 
H. ‘1. bodKin, Paul Lundporg ana | 
Kobert Jminkiey. S 
Bigger 

bov Woodruff, of Collier’s, caller 
up to Say tual tne big .Nasn adver- 
using Calipalgn we were talKings 
about last Week could nave beechw- 
bigger it we hadn’t leit out Vollier’s. 
Guess bob ‘Lucile talks too [ast 0 
we listen too siow. Anyway, Vol 
tier’s nas been carrying iNasn ads 
since way back wuen. - 


Talking of Nash, Director N. 
F. wawyer says that Quaker VUats 
has selected six 1946 Nash Am-G 
bassadors as prizes in a nation- 
wide contest scheduled to start ix 
mid-February. 

Quaker will set up displays fea- 
turing the new Nash in more tha@®, 
10U,0UU grocery stores. 


This seems to be Nash Day ing 
this column, for Lawler also anw™ 
nounces that Shelton R. Houx has 
been appointed assistant directogp. 
of Nash advertising. For the las 
two years Houx has been an ac- 
count executive at N. W. Ayer. > 


i 


Names = 


Appointment of Andy Kelly as 
Los Angeles manager of the James 
Houlihan adver- 7 
tising and public . 
relations organi- Cn 
zation was an- = 
nounced last 4 : | 
week by James (weg 
Houlihan, head of {f = 
the company. a. 
Houlihan came : ah! 
here from the = 
agency’s head of- fe. 
fice in Oakland to » & 
aid in the selec- 
tion of suitable ca. ancy 
quarters for the a 
Southland branch. At the same 
time, appointment of Lloyd ad 
dock to the staff of the Oaklanw= 
and San Francisco offices was an- 
nounced. 


Robert F. Hamilton has rejoined 
the media department of Geyer 
Cornell & Newell, Inc., as directo 
of outdoor advertising, it was an- 
nounced last week by H. W. Newell, 
executive vice-president. Hamiltor®= 
who has just been honorably dis- 
charged from the armed forces 
with whom he served for threh—= 
years, had previously been with 
the agency since 1938. 


Lt. Thomas M. Riley, USNR, has 
been appointed to manage adver- 
tising activities of the Pacific Coa#@1. 
Paint division of Pittsburgh Plate 
Glass Co. His headquarters will be : 
at the company’s Los Angeles of@= 
fice, 7412 Maie Ave. He will plan 
and direct all advertising for thg, 
company’s 40 retail paint stores if-—=— 
the states of Oregon, Washington, 
and California. Pittsburgh Plat 
also operates paint factories at Los™~ 
Angeles and Portland, Ore. 


. — 
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Few automobile plants have space enough to store one day’s 
production. EVANS AUTO-LOADER* and the Railroads 
together provide a continuation of the manufacturer’s produc- 
tion line—out of the plant, to the dealer and the customer. 


2 T. M. Reg., U. S. Pat. Off. 


Loading Division 


ain EVANS PRODUCTS COMPANY 


DETROIT 27, MICHIGAN 


VANS AUTO-LOADER 


x ELIVERS AUTOMOBILES UNDAMAGED, FACTORY-NEW AND ON TIME 
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AUTOMOTIVE WASHINGTON 
First Postwar Wave 


Of Joblessness Ends 


By William Ullman 


ON THE BASIS of a Social Security board report, it may 
be said that the first wave of reconversion joblessness is 


passing 


Although 5 million war workers lost their war jobs 
through the wholesale cancellation of war contracts after 


Japan’s surrender, less than 
1,700,000 individuals were fil- 


ing claims for unemployment 
insurance during each of the past 
six weeks, and only 1,200,000 of 
these were actually receiving 
checks. 

Meanwhile, the Social Security 
board and the U. S. Employment 
service sent teams to three typical 
cities, Atlanta, Ga., Columbus, O., 
and Trenton, N. J., to investigate 
this question: 

“Why are there large numbers 
of workers seeking employment 









when there are 
also large num- 

bers of job op- 
enings ?” 

According to 
their report, “the 
study confirmed 
what was already 
suspected: 

1. That the la- 
bor market had 
been inflated dur- 
ing the war by 
the inclusion of 
many workers 


Bendix =: 


eoo IN EVERY TYPE OF STARTING 





who had 
skill; 

2. that there were few, if any, 
peacetime jobs calling for those 
limited skills; 


3. that there has been a sharp 
reduction in the number of jobs 
available in the skilled categories; 


4. that lower - skilled jobs pay 
smaller wages and workers’ in- 
comes have been further reduced 
by the return to the 40-hour week; 
if all the claimants in the three 
cities matched job openings and 
could be reemployed on the jobs, 
they would receive a cut in take- 
home pay averaging from 34 to 
49 percent for men and from 49 
to 53 percent for women; 

5. most of the available jobs were 
for men only, most of the job seek- 
ers were women.” 

& * * 


learned only a_ single 


U. S. Corporations 
To Be Controlled 


A LONG NEEDED control of 
government corporations seems 
assured by the passage by Congress 
of the Government Corporation 
Control act, which has been pend- 
ing for some time. 


Under the act, each corporation 
must submit annually a budget pro- 


Budget bureau, such program to be 
transmitted to Congress as part of 
the annual budget. Congress will 
then enact legislation as may ap- 
pear advisable to make available 
such funds and other resources as 
it may determine. 


Financial transactions of whol- 
ly - owned government corpora- 
tions are to be audited by the 
General Accounting office in ac- 
cordance with the principles and 
procedures applicable to commer- 
cial corporate transactions. A 
report of each audit for the pre- 
ceding fiscal year ending on June 
30 is to be made to Congress not 
later than Jan. 15 of the follow- 
ing year. 


The act provides that the report 
shall set forth the scope of the 
audit and shall include a statement 
(showing intercorporate relations) 
of assets and liabilities, capital and 
surplus or deficit; a statement of 
surplus or deficit analysis; a state- 
ment of income and expense; a 
statement of sources and applica- 
tion of funds; and such comments 
and information as may be deemed 
necessary to keep Congress in- 
formed of the operations and finan- 
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All over the world, in every form of transportation, in the air on the land, on the 


sea and under the sea, B@ndix Starter Drives are acclaimed most dependahle— most 
adaptable—and most economical. Over sixty-five million installations underscore 
their widespread acceptance. 


In the field of automotiv 





transportation, Bendix not only helped to pioneer the 


self-starter more than thifty years ago, but through the years has developed many 
outstanding improvements in starter drive performance and design. 


For a solution to postwar|starting problems, the automotive industry can look with 
assurance to Bendix —spgcialists in every type of starting. 








eee 
3 
{ 
—__—______—_> CLUTCH _PEDAL—Many spevecines the safety and convenience of 


Clutch-Pedal starting. T 


ae eee YD PUSH BUTTON—Conveniently located on the dashboard, Push- 
eee Button starting with Bendix Starter Drive is especially preferred by 
women for its neatness, visibility and extreme ease of operation. 


It is simple to operate ... inexpensive to install . . . easy to service. 
Dependable and universally adaptable. 





Starting is quickened by clutch depression. 


YY FLOOR BUTTON—With Bendix Starter Drive, Floor-Button starting 


is in wide use today on all types of pleasure and commercial 
vehicles. It is easy to locate with the foot—simple to operate .. . 
simple and inexpensive to install and service ... and leaves both 
hands free to operate throttle, choke, etc. 


AUTOMATIC —Startix, or “Switch-Key” starting, is the simplest form 

> of automatic starting. Its strong points of “‘user-acceptance”’ are ease 

of operation (once the ignition key is “‘on”’ Startix is in automatic 

and that the engine is kept running at 
all vital times—heavy traffic, on hills and railroad grade crossings. 


control of your engine)... 


“Bendix Drive 


It is engineered to provide just the right time interval between 
engine stop and re-starting. It entirely eliminates the starter button 
and positively prevents accidental starter engagement. 


ECLIPSE 


avianiom coeronarios 





e engine is always started in ‘“‘neutral” — 
hands are free to operate choke, throttle, etc.—and cold weather 





ELMIRA °® 













*REG. U.S. PAT. OFF. 


MACHINE DIVISION 


NEW YORK 





gram to the President through the | cial condition of the several cor- 


porations. 


Favor State Action 


On Health Insurance 
INSURANCE AND some other Ty 
interests are leaning toward the 
idea of actively supporting stat | 
legislation as the best preventive 
of a federal compulsory health ir 
surance program. They distrust an | 
fear federal regimentation unde 
President Truman’s proposed platy’ 
The state program, as it is being 
discussed, would allow credit whe 
voluntary plans are adopted. 
Insurance executives recall | 
their opposition to compulsory 
automobile liability insurance as™ 
exemplified by the Massachusetts j 
law adopted in 1927. Compulsior@yragy 
in that form was headed off by / 
sponsorship of automobile safety 
responsibility laws which are not@yr 
compulsory, but which impose 
severe penalties upon automobile, 7 
owners for failure to buy insurS-*"9 
ance protection or offer their fi- é 
nancial security. ‘ 
The opponents of a federal co 
pulsory health measure recognize ~ 
that mere opposition is a negatiygt= 
approach and that if they expec | 
to succeed they must offer some 
positive measure. 
* * 


N 


” 
Wallace Sees Boom 


Till °50, Then Bust | 


TAKING A LOOK into the fu 
ture, Secretary of Commerce wale 
lace sees rising business conditions 

until 1950 and then a slump. - 

By that time, he reported to Cone-are 
gress, the pent-up demand for con- 
sumer durable goods will hav@ 
been met. cat 

Wallace foresees increased | 
business profits for four years 

beginning in 1946. He estimates 
that income of business after 
paying taxes will be twice 
much as during the three or 
four years preceding the war. 

A reduction in agricultural 
come of nearly $3 billion is pre- 
dicted for 1946 as compared wi 
1945, then a drop of $1.5 billion i 
1947. He sees corporate income 
rising to about $11 billion in 194 
but a decline coming in 1950. 

Civilian employment, Wallace 
thinks, will be 51 million in 194 
with unemployment at 7 million. g 


An improved situation is seen i 

1947, 1948 and 1949, with une 

ployment of 4% to 5% million. £ 
* * * 


Many Contractors Fail 


To File for Claims 


WHILE PROGRESS is bein . 
made in war contract settlements, ~ 
there are still many terminatio 
for which contractors have not ye 
filed claims. 

Director Hinckley of the Officd 
of Contract Settlement says the 
government is anxious to give in- 
dustry “its honorable discharg& 
from war production,” and there- 
fore urges all those contractors 
who have not yet filed thei 
claims to do so at once. 

Government contracting agenci 

settled more than 27,000 terminat 
war contracts representing $1.5 bil- 
lion in cancelled commitments duygm 
ing October. The number of ter= 
minated contracts still to be set- 
tled thus is reduced to 84,400 a 
the value to $36.6 billion. 
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By Jan. 1 only 10 percent of ti@®< 
nation’s manufactured products is 
expected to be needed by the armeg 
services. A year ago it was = 
percent. 








* 2 * 





As soon as more products ar 
available to meet demand, the 
government expects to discong)_ 
tinue the Federal Reserve sys- 
tem’s Regulation W. This pro- 
vides that an installment buye 
must make a down-payment o 
at least one-third on about 40 
articles — including automobile: 
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The British machine tool indus; 
try, seeking new markets for i@= 
output, which was expanded more 
than 800 percent during the wag 
is advocating a lowering of tik= 
U. S. tariffs on machine tools. 
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Beaty Transferred 


Black & Decker Mfg. Co. of To 

son, Md., has announced the tranf#= 
fer of Carl W. Beaty from New 
Orleans to the Detroit sales branc} 
where he will cover the territos-= 
formerly assigned to Bernard W. 
Carle, who is going to Canada fj 
the company. 
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CELANESE CORPORATION 


HOW A NEW PLASTIC 


THERE'S quite a parallel between the way a 
champion thoroughbred horse is produced and 
how the new Celanese” plastic, Forticel?, was 
developed. The thoroughbred is a product of 
years of carefully selected blood lines to bring 
out such qualities as speed, stamina and courage. 
Forticel is likewise the result of selective 
breeding. 

Forticel, chemically, is cellulose tri-propio- 
nate. A number of years ago, Celanese chemists 
were experimenting with various combinations 
of cellulose and propionic acid. They found that 


Celanese 
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they could make a plastic with many points of 
superiority such as extremely high strength, 
form retention, light weight and unlimited col- 
orability. In fact, it seemed to combine virtually 
all the advantages of the cellulosic plastic fam- 
ily to a higher degree than any previous plastic. 


However, propionic acid was unavailable in 
the commercial quantities needed, so Forticel re- 
mained a “laboratory” plastic, while intensive 
research continued both to improve the plastic 
and to develop a source of the necessary chemi- 
cals to produce it. 


“GREAT MOMENTS IN MUSIC’* PRESENTED BY CELANESE 
_.. EVERY WEDNESDAY EVENING COLUMBIA NETWORK COAST TO COAST 


*Reg. U.S. Pat. Off. Trade Mark. Copyright 1945, Celanese Corporation of America 


OF AMERICA °: 180 


MADISON 


AVENUE + NEW 











gree” fone 


wo 2 
Mead Seay. 


IS BORN 


Early this year, the tremendous Celanese chemi- 
cal plant near Bishop, Texas, began operations. 
And among other chemicals produced from 
abundant natural gas, new processes succeeded 
in making propionic acid available in substan- 
tial quantities. 


Now, this new Celanese plastic is possible on 
a commercial scale and plans call for greatly 
expanded production over present plant ca- 
pacity. Manufacturers who have tested it in a 
variety of products report that Forticel has all 
the points of a champion. 
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Diversion 


PROVIDENCE, R. 1.—(UTPS)—The Rhode Island motoring pub- 
lic’s collective eyebrow was raised last week when it was revealed 
that the state’s highway fund, raised through motor vehicle taxes, has 
been tapped for $85,000 to pay for the proposed redecoration of the 
rotunda and dome of the state capitol and for memorial statuary 
commemorating Rhode Island men who gave their lives in World 


Wars I and II. 


Records of the department of finance show that the fund transfer 
was initiated Oct. 3, three days before former Gov. J. Howard Mc- 
Grath left the governorship to become United States Solicitor General 
and was completed Oct. 5, the day before his departure from the 


office, it is reported. 


The transfer bore the signatures of McGrath, State Finance Di- 
rector Edward L. Leahy and Budget Officer Howard A. Kenyon, 


it is said. 


Cronin Named 
To High Post at 


Fisher Body 


DETROIT.—John J. Cronin last 
week was named general manufac- 
turing manager of Fisher Body, 
succeeding the late George C. Pat- 
erson. Since September, 1941, he 
has been general industrial rela- 
tions director. 

Cronin is a native of Detroit and 
a graduate of the University of 
Detroit, where he was a member 
of the basketball team. He served 
in World War I and joined Fisher 


in 1918 in the material department. 

He advanced through the cost de- 
partment to the engineering de- 
partment where he was a produc- 
tion engineer, then supervisor of 
production standards. 

He was appainted assistant gen- 
eral factory manager in charge of 
assembly plants in 1934 and be- 
came general factory manager in 
1941, later that year becoming gen- 
eral industrial relations director. 


Robert Puthoff, Cincinnati, has 
been named a Chrysler - De Soto 
dealer and will build his dealership 
at 1554-60 Harrison Ave. Puthoff 
will continue to operate a used car 
lot near his new dealership. 


FB WTR, 


“My car is stalled down the road. 
Will you wheel it in?” 


Atkins Incorporates 


Atkins Motors of Raleigh, N.C., 
has been incorporated to deal in 
automobiles under authorized cap- 
ital of $100,000 with $15,000 stock 
being subscribed by Rupert E. At- 
kins, Clara W. Atkins, E. W. At- 
kins and Paul C. West, all of Ra- 
leigh. 


Automotive Patents 


Complete copies of the patents 
mentioned below may be obtained 
for 10 cents each from the Com- 
missioner of Patents, Washing- 


ton 25, D. C. 

2,388,329 — FLUID TORQUE CON- 
VERTER, Joseph Jandasek, Detroit, 
= nor to Bendix Aviation Corp., De- 
roit. 

The convertor includes driving and 
drive elements, each having two sets 
of vanes arranged in series and with 
the forward set of vanes having a 
higher lift than that of the second set 
of vanes. > Pp . 

2,388,336—AUTO TRAILER BRAKE, 
Leo G. Miller, Wichita, Kans. 

This patent discloses a trailer coup- 
ling have a telescoping motion and a 
member for connection to the draft ve- 
hicle’'s brakes so that the trailer’s 
brakes are actuated when the draft ve- 
hicle’s brakes are used, while permit- 
aos telescoping movement of the coup- 
ng. 


2,388,349—MOTOR VEHICLE IDEN- 
TIFICATION TAG HOLDER, Carl T. 
Storm and Louise H. Storm, Detroit. 

A license tag holder, including two 
slidably overlapped plates with hook 
flanges at their ends, is shown. It has 
a rack and pinion for controlling the 
plates overlap and enabling them to en- 
gage a license tag. 

. s o 

2,388,403 — MOUNTING FOR DUAL 
WHEELS, Edward V. Garnett and Vic- 
tor G. Garnett, Denver, Colo. 

The dual wheel patented herein has 


(Colossus on Wheels 


Gas, not oats, now fuels most of 
the horsepower on our farms 


The American farmer owns more than four million automobiles, drives 
over a million trucks, operates two million tractors! Such is the vast 
power plant that turns the wheels of America’s biggest industry. 


Yes, farming is America’s biggest industry . . . engages more people 
... ranks first in dollar volume. Last year the farmer's income hit 
another new high, nearly 28 billions. His accumulated savings 
likewise soared. Today he has nearly 16 billions in cash and 


War Bonds! 


Keep your eye on this economic Colossus; with his giant 


income and giant savings he’s one of the biggest and 
brightest prospects in sight! His family and rural neigh- 


bors account for nearly 40% of America’s consumer pur- 
chases. And now, with an income secure and needs im- 
mense, Colossus may shortly break all buying records. 


Any wonder we say keep this powerful citizen in 
mind? And when making advertising plans remem- 


ber his favorite magazine? 


No other farm magazine enjoys the preference 
farmers give Country Gentleman. For no other 
magazine gives the same service to Agriculture, and 


farmers know it. 


Oy 


eb t eat 


entleman 


A’CURTIS PUBLICATION 


No. ! with FARMERS—RURAL DEALERS —ADVERTISERS 


What business can ignore 
the farmer’s strength? 


|; committee of the 
| Board, has been given the Award 
| of 


a second wheel mounted on a bearing 

on the first wheel which is secured to 

the hub member. The second wheel can 

be rotated independently but both 

wheels can be braked simultaneously. 
* 


2,388,418—HYDROKINETIC TORQUE 
CONVERTER, Morris Katcher, New 
York, N. Y. 

This patent discloses a torque con- 


verter including a driven pump and a® 


rotor for receiving fluid from the pump 
and being driven thereby. The rotor is 
divided into a plurality of individually 
used annular compartinents of various 


radii. 
* * > 


2,388,419 — VEHICLE 
STRUCTION, Erwin Komenda, Stutt- 
art-Korntal, Germany; vested in the 
lien Property Custodian. 

This patent discloses a sheet metal 
roof for a vehicle and a closed hollow 
roof rail secured thereto. One end of 
the rail connects to a point within the 
vehicle body while the other end con- 
nects to the atmosphere near the other 
end of the body. 

” * > 


2,388,4221—PNEUMATIC TIRE, Her- 
man T. Kraft and Fred H. Comey, 
Akron, assignors to General Tire & 
Rubber Co. 

This patented tire has a substantially 
flat. wide tread and circumferentiall 
extending cords in the tread to hold it 
against radial expansion. 

* 7 * 
2,388,422—PISTON CONSTRUCTION, 
Oscar Krastel, Columbus, O. 

This piston construction has a plural- 
ity of grooves in the outer wall of the 
iston. A non-metallic packing ring is 
n one groove, while rings are in the 
other grooves. The metal rings are 
harder than the associated metal and 
are larger in diameter than the piston. 
* o * 
2,388,450—ENGINE STARTER, Glenn 
S. Thompson, Milwaukee, assignor to 
Briggs & Stratton Corp., Milwaukee. 
In the engine starter shown, a resili- 
ent torque transmitting member is pro- 

vided to cushion the starter action. 
* . * 
2,388,452—GASOLINE ENGINE, Rob- 
ert A. Weatherup, Jacksonville, Fla. 

The =. covers a gasoline engine 
which has an auxiliary piston in the 
cylinder for varying the cylinder vol- 
ume in accordance with the manifold 
pressure. ‘ ‘ 


2,388,455 — TRANSMISSION CON- 
TROL, Samuel O. White, Muncie, Ind., 
assignor to a ee Corp. 

The transmission control of this pat- 
ent includes planetary gearing and an 
overrunning clutch. 

= . * 

2,388,456 — FACE CLUTCH, Ernest 
Wildhaber, Brighton, N. Y., assignor 
to Gleason Works, Rochester, N. Y. 

A toothed face clutch member, which 
has opposite side tooth surfaces that 
are parts of surfaces of revolution 
whose axes lie in the pitch plane of the 
clutch member, is covered in this pat- 
ent. 

* = * 

2,388,472—SPARK PLUG, Joseph 0O. 
C. di Tona, Newark, N. J. 

A spark plug. having a lead electrode 
passing through a sealed chamber, is 
disclosed in this patent. 

* . 
2,388,500—WINDSHIELD CLEANER, 
Earl V. Schaal, East Aurora, N. Y., as- 
signor to Trico Products Corp., Buffalo, 
This patented wiper includes a spray 
nozzle for releasing a solvent in the 
wiper operative area. 
* * * 
2,388,625—ANTENNA FOR AUTOMO- 
BILES AND OTHER VEHICLES, Otto 
E. Wagenknecht, Chicago, assignor to 
Zenith Radio Corp., Chicago. 

This patent covers a vehicle antenna 

which is mounted at its one end at the 


| front of the roof and releasably latched 
lat its other end to a roof member con- 


trolable from within the vehicle. 


G-P Sales Job 
To Britton 


WILLOW RUN.—W. A. Mac- 
Donald, vice-president in charge of 
sales of Graham-Paige, last week 
announced the 
appointment of G. 
O. Britton as di- 
rector of sales for 
the farm equip- 
ment division. 

Britton has had 
12 years of expe- 
rience in the farm 
equipment busi- 
ness, starting as 
district manager 
for Allis - Chal- 
mers in 1934. He 
was later asso- 
ciated with Minneapolis - Moline, 
and during the four years prior to 
joining Graham-Paige was in 
charge of all company-owned stores 
for one of the largest implement 
distributors. 


Award for Rihm 
John B. Rihm, new president of 
Minnesota Automobiie Dealers 
Assn. and former member of the 
Motor Vehicle Dealers Advisory 
War Production 


G. O. Britton 


Merit by J. A. Krug, former 


chairman of the board. 


Want to buy or sell new or used cars? 


' Classified Want Ads (see inside backcover) 


will solve your problem. 
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The Willys Dealer has a market for the But the Universal “Jeep” is only the 
Universal “Jeep” as wide and varied as the first of the great Willys line—a line of new 
uses of this remarkable vehicle—industry, motor vehicles that will be far in advance 
agriculture, business and individuals. of anything the public has seen. 

No other one automotive vehicle is so Now is the time to act. Write us today 
versatile—no other automotive vehicle ap- about Willys-Overland dealerships which 


peals to so many fields. may still be available in your territory. 


INC., TOLEDO, OHIO 
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Grows in Importance 


Synthetic Rubber to Constitute Two-Thirds 
Of U. S. Consumption in ’46 


NEW YORK.—A. L. Viles, presi- 
dent of the Rubber Manufacturers 
Assn., on his return from London, 
where he served as a member of 
the American delegation attending 
the recent International Study 
Group on Rubber, pointed out last 
week that American synthetic rub- 
ber is increasingly recognized as a 
basic world raw material that fills 
a postwar need of real proportions. 

Viles stated that the study group 
had estimated that the uncertain- 
ties of the situation in the Far East 
made it probable that supplies of 
natural rubber in 1946 would be 
less than had been generally ex- 
pected. Continued high production 
of synthetic rubber will be neces- 
sary in order to meet the enormous 
pent-up demand for tires and other 
rubber products, he added. 

It is likely that total passenger 
car tire production in 1946 will be 
considerably more than double 1945 
production. Anticipating a_ total 
consumption for all types of rubber 
in the United States alone of 900,- 


This country 


000 tons in 1946. A total of 600,000 
tons of synthetic rubber would be 
consumed here, he said. 


Commenting on the natural rub- 
ber supply picture, Viles stated 
that although the industry expected 
to use a larger proportion of nat- 
ural rubber in 1946, in view of the 
apparently unexpected difficulties 
of progressive rehabilitation of Far 
Eastern producing areas, constant 
research would be devoted to the 
production of highest quality syn- 
thetic rubber products. He believes 
combinations of synthetic and 
crude rubber in many products 
would perform outstandingly. 


Although he conceded that the 
rubber study group had estimated 
that in two or three years there 
might be a large surplus rubber 
capacity, he expressed optimism 
that the cost trend for both syn- 
thetic and crude rubber would be 
progressively downward to. the 
point where world rubber demand 


new uses could be 
pected. 

He stated that the rubber manu- 
facturing industry felt keenly that 
it was necessary to maintain a 
strong synthetic rubber industry to 
insure national security. “The 
United States must see to it, as a 
matter of broad basic policy, that 
we produce enough synthetic rub- 
ber to know how to make it better 
and how to use it better,’ he 
asserted. 

Viles said that he felt the study 
group meetings would tend to dis- 
pel the idea of a forthcoming war 
between synthetic rubber industry 
and natural rubber producers for 
consumer acceptance in world mar- 
kets. Once the “insurance avail- 
ability” of sufficient synthetic plant 
and sufficient synthetic rubber pro- 
duction was assured, the law of 
supply and demand would deter- 
mine the amount of each to be 
used, and would insure the con- 
sumer progressively better prod- 
ucts at progressively lower cost, 
he contended. 


Arta, Dealer Builds 
A new building will be completed 
early next month for Elman Pace 
(Chrysler), Safford, Ariz. It will be 


confidently ex- 


would accelerate quickly, and large! 50 by 140 feet. 


Bc Ore 


will need 


7h oA NSPORTATON 
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lot of tires to hold the 


full employment line during reconversion, and a 


“lot 


more” 


tires will be a production 


maybe for a decade or longer. 


Motor car 


and truck 


owners everywhere 


LEE DE LUXE TIRES for their reliable 


service, 


problem, 


know 


even 


mileage, low operating cost, and national distribu- 


ekOlemn ne 


normal 


ere ace 


Despite the eyactoelamerac 


shortage the integrity of, LEE DE LUXE TIRES will be 


maintained and justify the universal acclaim of 


“WORLD'S BEST TRANSPORTATION”. 
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REPUBLIC INDUSTRIA,Y PRODUCTS 
YOUNGSTOWN, O. 
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TIRES AND TUBES 
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Aluminum to the Front. 


USE OF ALUMINUM and light alloy 


designed by Products Designers, Chicago. 
grilles, bumpers, engine hoods and wheels. 


doors, 


s is called for in this two-door sedan 
Aluminum is planned for the wider 


INTERIOR OF the two-door sedan designed by Products Designers, Chicago, 
would feature seats whose supporting frame is made of light metal alloy and 


which would swivel. 


All exterior trim would be 


of aluminum alloy. 


fabricate od upholste ry would fit as a unit into stamped or cast light alloy frame. 


Direct Fuel Injection System 


Viewed by SAE Delegates 


CHICAGO. — Delegates to the 
SAE national air transport engi- 
neering meeting here last week 
learned that the Stromberg direct 
fuel injection system, which con- 
tributed to the success of atom 
bombing missions over Japan, will 
ij be on the Wright engines of the 
Lockheed Constellation airliners 
shortly to be put into service. C. 
D. Manhart, of Bendix, discussed 
the system. 

The new fuel system, which dis- 
penses with the carburetor in the 
ordinary sense and_ substitutes 
multi-cylinder gasoline pumps that 
e gasoline under pressure di- 


rectly into each engine cylinder 


Faith Lesson 


Vital News Found in Rear 


of Detroit Press 


What a Town! One day last 
week the scareheads on our 
papers screamed about some 
poor kid who had disappeared 
with $20,000—that meat ration- 
ing ended — that GM pickets 
banned office workers. 

In the same _ issues, back 
among the funnies, was a calm 
little note to the effect that the 
Ford Motor Co. will spend $10,- 
000,000 to rehabilitate its Rouge 
production foundry. The  pro- 
gram is one of the company’s 
major rebuilding projects, ac- 
cording to M. L. Bricker, vice- 
president. 

Right here in the Detroit area 
Ford proposes to cast enough 
motor blocks on four rebuilt 
lines every 16 hours to require 
pouring of 1,500,000 pounds of 
metal each day. Every day a 
line of cylinder blocks will come 
off, more than two miles long. 
No headline! 

But what a front page sensa- 
tion such a story would have 
made in Roanoke, Memphis, St. 
Louis or anywhere other than 
dramatic Detroit! 

Here destruction seems news- 
worthy. Construction is noted 
after the sports reviews. So dig 
back there for the precious nug- 
gets of news that will stimulate 
your faith in Detroit. 

THE DETROITER 
(Detroit Board of Commerce) 
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exactly in proportion to the needs 
of the motor, was displayed. 

By contrast with the huge Con- 
stellation system was another Ben- 
dix-Stromberg innovation, the in- 
jection system of carburetion de- 
signed for small planes with 50 to 


The pre- Ge 


LY 


ea 


500 hp. One of its advantages is @= 


the prevention of icing within the 
carburetor, thereby eliminating 13 
percent of engine failures in small 
aircraft. 

In this Stromberg injection sys- 
tem, pressure feed to the discharge 
nozzle is substituted for float con- 


> 


D> 
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trolled gravity feed. Suction from @- 


the venturi does not pick up gaso- 
line from the discharge nozzle, 
Manhart explained. 


Listen to this: 
In Buffalo in 1944 
the “vote” was— 


Food Chain A-57 % 
Food Chain B-52.5 % 
of their advertising 

space in the 
Courier-Express 

Yes, the on-the-scene 
buyers know that 

in Buffalo 


the Courier-Express 
Delivers the Goods! 


tule’, erry 


BUFFALO'S ONLY 
(out & SUNDAY NEWSPAPER 
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~AT LAST, A TRUCK BODY 
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‘et THAT CAN REALLY “TAKE IT” 


er MidWest enters the truck body field with a complete line of quality truck bodies, engineered for 
e=—t 





heavy-duty service on all hauling or farm jobs. MidWest, applying the mass-production knowledge 
gained through producing more than 80,000 truck and trailer bodies and bomb skids to rigid 
military requirements during the war, presents truck bodies you'll be proud to sell, precision- 
assembled, with exclusive construction features not found in any other truck body. 


not overall dimensions. .. . MidWest provides a rigid, non-sag, all-welded steel frame structure. 
| .. . MidWest uses only top-grade kiln-dried hardwoods ... plus quality construction that assures 
greater dependability, durability, and owner satisfaction. 


It pays to sell the best! 
Here is a line of Stake and Platform, Tight-Side, and Combination Tight-Side and High Rack 


truck bodies unmatched anywhere ... plus a liberal, profit-making sales plan for dealers. 


Distributors in metropolitan areas are now being appointed. Your territory may still be open. 
Write or wire today. Get the details of a plan devised by men who know truck dealers’ problems. 


ee 
ee 
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et MidWest offers extra payload carrying capacity. All dimensions quoted are inside dimensions, 
Midwest is the line to sell! 
§ 
i 





TRUCK BODIES ARE ENGINEERED 
TO DO THE JOB BETTER 


In this completely self-contained fac- 
tory all steel, wood and hardware parts 
are fabricated. Production capacity— 
more than 1000 truck bodies a month! 


. 
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SAG-PROOF 
FRAME 


MidWest Truck Body frame structures are of all-steel, 
welded construction, designed for heavy stresses and built 
like a battleship, without bolts or rivets, all cross members 
and sills being welded. 





BUILT-IN TOOL COMPARTMENT 


Exclusive with MidWest Truck Bodies is a built-in utility 
tool compartment as part of the frame—a handy place for 
storing flares, jacks, flags, tire tools and other equipment 
where they are easily available for use. 





UNIQUE PRESSED STEEL 
STAKES 


Scientifically designed, 
heavily ribbed pressed steel 
stakes strengthen side racks 
and hold the load securely 
in place. The metal hase 
tapers to fit snugly into the 
stake pocket, but will not 
jam. If racks are accidentally 
dropped, the stake ends, 
being of metal, can with- 


<4 ff 
stand severe punishment. &Y 


T” MIDWEST BODY AND MANUFACTURING DIVISION 


Electrographic Corporation, Paris, Illinois 
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Midwest Electrographic Unit 
To Produce Truck Bodies 


PARIS, Ill.—Entry of MidWest 
Body & Mfg. division of Electro- 
graphic Corp. into the truck body 
field with a line of stake and plat- 
form, tightside and combination 
tightside and 
stock rack truck 
bodies, was an- 
nounced last 
week by E. S. 
Grumbache, gen- 
eral manager. 

The bodies are 
mounted on all- 
steel welded 
frame _ structure, 
engineered for 
heavy-duty haul- 
ing or farm use. 
Only topgrade 
kiln-dried hardwood is being used 
for wood body parts, it was said. 

Design of the frame structure 
makes it adaptable to all truck 





Grumbache 


chassis, Grumbache said. Each of 
the three models being introduced 
is available in either 12, 14 or 16- 
foot lengths. 

Instead of hand assemblying 


Hare’ your chance to do something you’ve always wanted to do—look into a 
fire engine and see what it’s made of —the brass cannisters, the nozzles, the 


truck bodies, the company has 
adopted a precision manufactur- 
ing method, all parts being as- 
sembled in permanent steel jigs. 
This assures a uniformity in con- 
struction and interchangeability 
of parts, it was said. 

Production methods deveiuped : 
during the war, when the company 
produced more than 80,000 truck 
bodies and bomb skids for the 
Army and Navy, are being applied 
to truck body manufacture, Grum- 
bache revealed. 


Grumbache also announced that 
a distributor organization for Mid- 
West is now being established under 
a liberal discount basis. An exten- 
sive advertising program is being 
planned to introduce the MidWest 
name and line. 


Early delivery of truck bodies 
is assured, with production plan- 
ned for more than 1,000 bodies 
a month, Grumbache said. 

All metal, wood and component 
parts are manufactured in a self- 
contained plant here, with more 


flashing lights, and all. 
You'll find some famous names on these two: FWD, Waukesha Motor, 


Hercules Motor, Elkart Brass, General Tire, Armstrong Rubber, Firestone, 
Hewitt Rubber, Quaker Rubber, Goodall Rubber, U. S. Rubber, Dietz, American 


than 200,000 feet of manufacturing 
floor space available, 


Officials operating MidWest are 
regarded as experienced in the 
truck and automotive field. Grum- 
bache was formerly connected with 
Buick and Pontiac for 22 years. 


Leroy May, manufacturing man- 
ager, was formerly vice-president 
of the National Stamping Co., De- 
troit, for 17 years. Stuart Japinga, 
wood mill superintendent, was for- 
merly vice-president in charge of 
Eastern plants, Evans Products, 
Inc., Detroit. 


W. C. McKinney, chief engineer, 
was formerly with Cummings Car 
& Coach Co., Paris, Ill 


Air Express Rates 
Cut 13% Jan. 1 


WASHINGTON. — Effective Jan. 


'1, domestic air express rates will 


be cut 13 percent, it was announced 
last week. The airlines will charge 
about 3 instead of 3% cents per 
pound for air express for 100 miles. 


Under the new rates, coast-to- 
coast charges will drop from 84 
to 73 cents a pound, and the pres- 
ent basic charge of 70 cents a ton 
mile will be cut to 612/5 cents. 





La France Foamite, Exide, Auto-Lite, Zenith, Bosch, Homelite, Ross 


Gear & Tool, Marks Products. 


The fire may be out, but the heat’s always on those equipment-makers— 
to modernize machines, methods, materials continually. That’s why, in those plants 
you'll find 270 Business Week subscribers—plus nearly 800 pass-along readers... 
keeping Business Week at their elbows as their most reliable decision-making 


equipment. 


Wherever men are hard at work, more and still more management-men are 
relying on Business Week for their business news and interpretive guidance 


for the busy, challenging, demanding weeks ahead. 


You have many things to say to management-men 





and one best place to say them 
































































Jones Assails OPA... 


Plants Converted 90%, 
Snyder Estimates 


and materials from war plants 
would reach its peak during De- e- 
cember. 

Only a little more than 10 percent 
of government surplus property can 
be used directly by consumers, ac- 
cording to Snyder, who said almost 
half the general purpose machine G* 
tools and many metal working 
tools so far declared surplus have 
been sold and are being used in - 
production, 

As to “increasing” reports that ie 
companies are hoiding up produc- 
tion of goods to “escape a portion 
of the excess-profits tax levies on 
their new production” when the 
excess-protits tax is lifted Jan. 1, 
Snyder warned that “damming up 
the low of goods is increasing the 
pressure against the controis that 
protect us against the threat of in- ec 


a | 


NEW YORK.—War Mobilization 
and Reconversion Director John W. 
Snyder estimated in an address 
here last week that demand for 
manufactured goods by the armed 
forces will equal only 10 percent 
of the country’s total manufactured 
output by the end of the year, 
compared with a total of 60 per- 
cent at this time a year ago. 


He spoke before the first Na- 
tional Marketing Forum, sponsored 
by the Advertising Federation of 
America and the National Federa- 
tion of Sales Executives. He re- 
ported that physical reconversion 
of the plants that were in opera- 
tion before the war has been 85 to 
90 percent completed, and pointed 
out that thousands of plants re- 
quired no reconversion at all. 

Almost all of the canceled con- 
tracts will be settled by July, he 
said. He predicted that clearing out 
of government-owned equipment 




















Snyder said that government pro- = 
duction controis, wnich once num- 
bered 650, have now been reduced 
to 52 main priority reguiations. A ~ 

Kobert M. Haines, chairman of : 
the postwar smaii business credit 
comuussion Of the American bank- ea 
ers Assn. and president of Wacno- 
via Bank & ‘lrust Co., Winston- 
saiem, N. C., toid an earner ses- G>m 
sion tnat banking will support en- | 
terprises, “whetner the smaltiest 
store on Main street or a national 
concern,” it they tuifill certain re- 
quirements. He listed these as in- 
cauding: Making a survey and 
analysis Of Natural Markets; ap- 
praising the media or toois oy 
which these markets can be 
reacned, and engaging in a wide 
and consistent use OL advertising 
suethods, 

Strong advertising support will 
be necessary I saieSiuen are to 
carry Out their major tasKs 1n post- 
war years, the lorum was toid py 
Ciarence r'rancis, board Chairman, 
weneral Foods Corp. 

von Beiding, board chairman, 
Foote, Cone « Beiding, assertea 
that advertising, “as tne voice of 
industry,” must “sell the idea to 
tne American peopie” that distribu- 
tion costs are not too nigh. 

Beiding said that jop increases 
necessary tO Mauntain total busi- 
aiesS Lusnover avove 2420,UuU,UUU,UUU 
aluualy must Come suvstantiauy 
asOul Loe GistriDulive Industries. rie 
said an increase OF 0,/Uu,uuU men 
ald Women Can be predicted in 
ulstribuuon, Woue Dianusacturcing 
auu SOVELMENRL EInpiOyuienl Grups 
uu, LO leave & NEC aucrease IN oral 
culpuoyuient OL Z,4Uu,vuu Lor 194/ 
UvVer ives. 

vuras “Currently expressed atti- 
tuuc Was aodaucu as pussstiy UL 
esagit suipuslauce” DY Ucuige BD. 
wuss ji. pucouclll Os clic svauvlldi 
a CUGLaLiVEl UA Daies uacculuves aud 
VaCerpscaucie sl Claigec UL Ovivel, 
auc. 246 Chituciced “LUOSe pcUpuc 
wiuo0 afe lavurillg WneOreticauy aud 
evaUcuucauy LO COange Our illetn- 
vusS UL Ung DusiNess wy aroitcucuy 
auu atliucuuy Cuanging tae Syscud 
va. Lule Duyers’ Guouars.” 


In Two Piants 
Brigys-Clarifier Lucates 


in Bethesda, Md. 

BETNpsva, mda.—priggs Clari- 
uer UO, uas NOW Centereu all OF 1ts 
vuces and iaboravories in two 
pianes On Kiver moud at the Bailti- 
auure and Unio railroad tracks 
ucce. ‘’ne new plan, located on 
aeasly eagul acres OL grounu, con- 
~-aslh 101,0UU SQuure Leet Of oor 
opace. 

Concentration of all activities in 
Se.nesda was planned wnen tne 
Couipany moved tne fabrication of 
filter cases from Georgetown late 
in 1941, 


The rapid development and ex- 
pansion of the firm is shown in its 
brief history, when 10 years ago 
the company first entered serious 
production in a livery stable. 

First of the two new buildings 
was acquired last fall and was re- 
modeled and equipped with new 
machinery at a cost of $200,000. 


































Pe mo ae. (Chrysler), Pendle- 
n, Ore., remodeling its build- 
ing on First St. , . 
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. Regard The United States 
n News as outstanding reporting of 
ie honest, sound opinion based on 
unusual factual background." 


. & A. E. FELSTED 

Ss Advertising Manager 

_— FIRST NATIONAL BANK, 
ST. PAUL, MINNESOTA 
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and Government roll up their 
sleeves to tackle new problems 


Important decisions are in the making. Deci- 
sions that directly affect the future of every- 
one of us. Demobilization...unemployment... 
price control...surplus property disposal 
... inflation and hundreds of other problems 
to plague Industry’s key men. 


KEY MANAGEMENT MEN must have a reli- 
able source for information on these impor- 
tant matters.That’s why they read The United 
States News regularly each week for accu- 
rate interpretations and guide posts of 
things to come. 


The United States News is the ONLY maga- 
zine out of 19,561 publications devoted 
entirely to reporting, interpreting and fore- 
casting THE NEWS OF NATIONAL AFFAIRS. 





(200,000 GUARANTEE) 


The Direct Route to 
those who ©. kh. both 


corporate and family buying 





80% of the subscribers have it sent to their homes where they 


so if you want readership Daniel W. Ashley 


Vice President in Charge of Advertising 


30 Rockefeller Plaza, New York 20. N.Y 


can read it from cover-to-cover .. . 
of key management men and their families, The United States 


News is a natural. 





The only publication of its kind k 
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$1,000,000 Worth 


Of Surplus Tires 
Rotting in East 


BALTIMORE.— (UTPS) —About 
a million dollars worth of leftover 
tires are lying inactive at Army 
depots in Maryland, Pennsylvania 
and Virginia and there is disagree- 
ment among members in official 
quarters as to why they have not 
been turned into civilian channels. 

According to the Army, the tires 
have been turned over to the Re- 
construction Finance Corp., and 
“most of them could be put on 
civilian cars right now and driven 
away.” 

“The RFC maintains the tires are 
not serviceable and have already 
been sold. 

Neither party has tried to ex- 
plain, however, why the tires are 
allowed to go to pieces in the open 
for days and weeks — or why they 
are still there. 

Claiming non-ownership or juris- 
diction, the Third Service com- 
mand, through Maj. Gen. Philip 
Hayes’ office, announced that it had 
released 88,000 tires to RFC for 
disposal and will have 7,000 more 
ready this week. 


Thirty thousand of these tires 
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ARCHITECT’S SKETCH of the two-story annex to the present Administra- 
tion Building of the Ford Motor Co., 3000 Schaefer Road, Dearborn. Construc- 


are lying idle in the open on the 
Reading (Pa.) fair grounds, ac- 
cording to Gen. Hayes’s report, and 
the Army wants to turn the fair 
grounds back to its owners. RFC 
should clear the tires out as soon 
as possible, Gen. Hayes said. 


Former Helpers 


Get J & H Bonus 


CLEVELAND.—(UTPS)—Former 


“associates” who have not been em- , 


ployed by Jack & Heintz, Inc., 
since the end of the war, will share 


te — even with the pent-up demand for post 


war cars, friends in the industry tell us that the 


job is going to call for plenty of hard selling. 


Initial production will probably be limited, 


and that calls for “smart dollars” that do more 


advertising work for less money. 


Consider the NATIONAL SHOW FOR ONLY 


$37,200 A YEAR offered you by REDBOOK MAG- 


AZINE. Here is a cohesive, important packaged 


audience of 1,500,000 families who happen to 


in a _ $3,500,000 Christmas bonus 
melon to be cut by that concern. 
All persons on the payroll June 1 
will participate in the bonus pay- 
ments. Each will receive $50 for 
every month worked up to and in- 
cluding October, the end of the 
company’s fiscal year. Company 
currently employs 1,400 persons. 
About 8,000 will share in the bonus. 


Albert Tharp, auto dealer at 
Dunkirk, Ind., is erecting a new 
air-conditioned theater with a seat- 
ing capacity of 550 at Albany, Ind. 


like fine fiction .. 


Warns On Bargaining 


Wolman Fears Industry-Wide Deals Would Curb 
Competition and Skyrocket Prices 


By Mac Gordon 
Staff Writer 

DETROIT. — Industry-wide col- 
lective bargaining eventually turns 
into a “joint conspiracy for raising 
prices and costs by agreements,” 
Dr. Leo Wolman, professor of 
economics at Columbia university, 
told a meeting of the Engineering 
Society of Detroit at the Rackham 
Memorial building last week. 

While hailing collective bargain- 
ing between management and 
union as a useful public service, 
Dr. Wolman warned that bargain- 
ing along an industry-wide basis 
“limits the areas of competition 
within and between industries.” It 
is a danger in a democratic society, 
he said. 

“It degenerates into collusive 
arrangements,” Dr. Wolman de- 
clared. “Employer and worker be- 
gin to conspire together.” 
Nevertheless, both the individual 

managements and the trade unions 
favor industry-wide bargaining as 
a “simplification of bargaining pro- 
cesses,” he pointed out. Although 


. the proof and criterion of 


their way of life... their preference for fine cars. 


@ REDBOOK buyers pay 25¢ an issue—bzy to read. 


@ High editorial percentage helps create cover- 


to-cover interest. 


@ Monthly issues guarantee longer life. 


@ Reader Research assures constant appeal. 


With cold fact and simple logic, consider a 


NATIONAL SHOW for $37,200 A YEAR COMPLETE 


— a full page in every issue of REDBOOK. 


To Nearly 1/5 of America— 


A Program of Proven Sales Power 


Redbook, Cosmopolitan, and 
American, THE 6 MILLION FAMILY 
MARKET, reach almost six million 
homes with less than 15% duplica- 
tion — approximately one out of 
every 5 in the United States. And 
a full page in every issue of all 
3 magazines costs only $160,000 


a year. 


there are administrative advan- 
tages in industry-wide dickering, 
Dr. Wolman said, “it is impossible 
to simplify collective bargaining.” 

What would happen if industry- 
wide collective bargaining were 
adopted? In answering, Dr. Wol- 
man foretold the following steps: 

1. A committee of the industry 
would be formed to bargain with 
a union committee representing 
the workers. 

2. After a few weeks of futile 
discussions, “because the interests 
of the individual concern and indi- 
vidual employe would be lost sight 
of,” a so-called “expert” would be 
called in to settle the differences. 

8. And this expert’s task would 
be to determine an agreement for 
a whole industry composed of 
countless firms each with individ- 
ual problems! 

Where industry-wide collective 
bargaining has been carried on, 
Dr. Wolman said. the two sides 
have made prohibitive agree- 
ments against goods made else- 
where in the same industry or 
against another industry alto- 
gether. 

As evidence, he pointed to the 
collusive arrangements’ reached 
several vears ago in the New York 
city clothing industry, where both 
the manufacturers and_ unions 
clamped a virtual embargo on the 
goods of outside firms and were 
able to shoot their own prices sky- 
hich. 

“The fundamental auestion that 
must be answered is: how much of 
competitive industries do we want 
to run in the United States?” 

Answering a auestion from the 
audience. Dr. Wolman stated that 
“the way to curtail industry-wide 
collective bargaining is not to do 
i “93 
; * * + 


U.S. Curb Seen if Books 


Are Opened to Unions 

NEW YORK.—A warning that 
xovernment control of all private 
business is inevitable if exclusive 
management functions are admit- 
ted as future collective bareainine 
issues was sounded here last week 
by Dr. Leo Wolman. professor of 
economics at Columbia universitv 
and a member of the board of trus- 
tees of the Mutual Life Insurance 
Co. 

In addressing a meeting of the 
Trade Assn. Executives in New 
York citv, Dr. Wolman said that 
sales nvrices, margins of profit 
and distribution of profit were 
“primary and inalienable con- 
cerns of management alone” and 
if labor won its demand these 
factors be made a basis for dis- 
cussions of wage increases, “we 
are not going to have any bar- 
gaining at all.” 

Asserting that government con- 
trol of industry cannot be avoided 
if management functions are made 
a definite part of collective bar- 
eaining procedures, Dr. Wolman 
said in such event all private 
business would be “under govern- 
ment control in regard to wages 
paid. prices charged, margins of 
profit and distribution of profits.” 


6 More Dealers 
Added to CATA 


CHICAGO.—Addition of six more 
passenger car dealers and an oil 
company, Marquette Petroleum 
Products, Inc., was announced last 
week by the Chicago Automobile 
Trade Assn. 


The dealers who joined are City 
Auto Sales and C. J. McCorkle, 
both handling De Soto; Bunnin & 
Sons, Inc., and Tremont Auto Sales. 
Inc., handling Chrysler; Hudson On 
Broadway (Hudson), and Murphy 
Auto Sales, Ine. (Dodge). 


Graul Heads Ohio Dept. 


Lawrence F. Graul of Grove City, 
O., has been appointed chief of the 
dealers’ and salesmen’s licensing 
department of the Ohio Depart- 
ment of Bureau of Motor Vehicles. 

* * a 

W. A. Brandenburg, of Mansfield, 
O., president of Richland County 
Automobile Dealers Assn., has been 
named chairman of the Community 
Fund campaign. 
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It's time to trade in your brain 
for a New 1946 Model! 


With the slick, streamlined, jet-pro- 
pulsioned, atom-harnessing age smack upon 
us, poor old mankind is still puttering along 
on a four-cylinder, low-octane, pre-war brain. 


Really, it’s time to trade in that brain 
for a new 1946 model. It’s time to catch up 
to and keep pace with science, to make it 
your servant, to get the good and fun out of 
science it holds for us all. 


It will be possible to do that, beginning 
April 1, 1946. It will be not only possible, 
but enticing and exciting. For, on April 1, 
1946... 

... there will appear the first issue of 
a brand new magazine, of a new kind 
of magazine, of a most needed maga- 
zine. On April 1, 1946, there will appear 
the first issue of SCIENCE ILLUSTRATED. 


ScIENCE ILLUSTRATED will bring science 
home to you. It will translate science into 
terms of living. It will tell you—graphically, 
pictorially, authentically . . . in a way you 


SCIENCE ILLUSTRATED 


Science brought home to you! 


A NEW McGRAW-HILL MAGAZINE 


can understand and have fun reading — what 
is going on in the world of science. 


It will tell you what science is up to to 
let you live longer and have a lot more fun 
while you are doing it. 


It will tell you what science is doing to 
enable you to squeeze a couple of extra hours 
out of the standard twenty-four-hour day. 


It will tell you how science can make 
your meals better and easier to prepare. 


It will tell you how science is sticking 
its test-tubes and microscopes into women’s 
fashions. It will help you lead a fuller life, a 
richer life, a life of wiser decisions. It will 
excite you as few other magazines have, and 
enlighten you as no other magazine has. 


When we say “YOU,” we mean you the 
intelligent American citizen, who recognizes 
the advantage and exhilaration of keeping 
aware of forces shaping tomorrow’s world. 


Be sure to get the first issue of SCIENCE 
ILLUSTRATED, on newsstands in April. 
Twenty-five cents. 

















The Curtain goes up on 
anew kind of audience! 


Obviously, the reader audience 
attracted to SCIENCE ILLUSTRATED will 
be a peculiarly alert, inquiring one. 
They will be people peculiarly avid for 
news and information about new things 
and new means which may enrich their 
lives. They will be a peculiarly atten- 
tive, thorough-reading kind of people. 


In short, an audience which the 
peculiarly shrewd advertiser will be 
particularly anxious to secure for his 
message. 


Initial print order, 500,000 copies. 
Advertising forms close February 10, 1946. 
Address SCIENCE ILLUSTRATED, 330 West 
Forty-second Street, New York 18, New 
York. Or phone your nearest McGraw-Hill 
office. 
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Bonuses 


Favored 


Fairest for Compensation of Salesmen, 
New York Survey Shows 


NEW YORK. — A pilot survey 
conducted by the Sales Executive 
Club here found that the bonus 
plan is regarded as the “fairest” 


Wrightnour Gets 
U. S. Tires Post 


NEW YORK. — Appointment of 
W. F. Wrightnour as merchandise 
manager of U. S. Tires has been 

announced by W. 
D. Baldwin, sales 
manager, U. S. 
Tires division of 
United States 
Rubber Co. 
Wrightnour has 
been actively as- 
sociated with tire 
business since 
1928, first work- 
ing for a distrib- 
utor, then asso- 
ciated witha 
peace brother in his 
own business. He joined United 
States Rubber Co. in 1940. 


form of compensation to salesmen, 
with drawing account, straight sal- 
ary and straight commission fol- 
lowing in that order. 

Made public last week in con- 
junction with the First National 
Marketing Forum, the figures 
showed that in general 104 replies 
favored the bonus plan, 23 drawing 
accounts, 18 straight salary and 14 
straight commission. 

The survey found that 117 mem- 
bers of the sales executives club 
were satisfied with their own com- 
pensation plan, while 51 were dis- 
satisfied. Forty-two said they were 
planning changes. 

Eighty - nine members assumed 
the right to change salesmen’s com- 
pensation, while 74 did not. A total 
of 123 reported salesmen were con- 
sulted prior to any changes, while 
43 indicated they did not consult 
their men. No maximum limit on 
salesmen’s earnings was placed by 
143 concerns, while 27 have such a 
limitation in effect. 


Ford Output in Eire 


Set for Early ’46 


CORK, Eire.— Production of 
eight and 10 hp engine passen- 
ger cars and light commercial 
trucks is expected to start early 
in 46 at the Henry Ford & Son 
plant here. Output of heavy 
trucks and limousines is also 
planned for early next year, it 
was announced. 


The plant, which formerly em- 
ployed 1,200, was maintained by 
a skeleton staff during the war 
when most of the workers were 
transferred to British firms. 


Goodyear Buys 
Neb. Plant 


LINCOLN, Neb.—Vice-President 
P. E. H. LeRoy, of Goodyear Tire 
& Rubber Co., last week announced 
the purchase of the two-story fac- 
tory at Havelock, formerly owned 
by Patriot Motors. 


He said the company would man- 
ufacture farm machinery V-belts. 
Operations will begin about Jan. 1. 
Between 400 and 500 people will be 
employed. 


FOR FACTORY 


Farewell to Fenders, 


The Signs Say 


By A. H. Allen 


STYLEWISE, one of the most significant developments @ 
of the 1947 models generally may be a “farewell to fenders.” 
There has been growing sentiment on the design front for@é 
absorption of front and rear fenders into the body itself, 
but little progress had been made up to the war. Now ite 


bodies will be widened to the 


wheel line and beyond, cut 
out of course for wheel openings. 

Ahead of the windshield, hoods 
will be smoothly curved to inte- 
grate what were formerly fenders 
and a hood or bonnet. Result is a 
somewhat more rectangular ap- 
pearance but a much smoother 
overall line. 

To get what we mean, take a 
look at the model car which six 


top Ford engineers are inspecting 
on page 2 of Automotive News for 


Dec. 3. This is not to infer that this 


illustrated model 
is to be the Ford 
for 1947. Certain- 
ly it is not; rath- 
er the job shown 
is just one of a 


hundred models | 


— 
= 
— 
bo 


which the _ pho- 
tographer took off 
a shelf to make 
an interesting pic- 
ture. At least it 
represents the di- 
rection in which 
Sesign is moving. 


A. H. Allen 


+ 
Rear-Wheel Housings 
Present Problem 


THERE MAY be some problems é—— 


involved in accommodating rear- 
wheel housings in a design which 
extends body sides to their extreme 
limit. Conceivably, such housings 
could restrict any extension of rear 
seat width, but the extra space 
might be used for wider arm rests 
or small package compartments. 
Probably a couple more inches 
could be added to front seats with 
the new desien. 

Along with the new integrated 
design probably will come bump- 
ers which completely encircle the 
car, with the idea of preventing 
costlv dings in body panels, not 
readily bumned out. All-around 
bumpers will pose some knotty 
problems as far as construction 
is concerned, but they should not 
prove insurmountable. 

* * * 

IN CLEVELAND recently we 
talked to a group of about 15 so- 
called white-collar working people 
in the $4.000-$10,000 income class, 
and polled them as to what they 
plan to do with regard to buying 
a new car. 

With one exception, they all plan 
to keep their present automobiles 
repaired and conditioned until next 
fall. when they propose to buy 1947 
models. The one exception had sold 
his car three months ago and is 
now in the market for a new one. 
When he heard a fully equipped 
four-door Ford Superdeluxe model 
would run him about $1,300, he 
said he guessed he would keep on 


riding buses for awhile. 
7 * * 


Walker to Inspect 


European Designs 


ONE OF motordom’s ace design- 
ers, George W. Walker, took off 
from New York last week on an 
air hop to London. Stated purpose 
of his 10-day visit was to inspect 
European postwar industrial de- 
signs in the interests of his clients 
in automotive and allied fields here. 
We wonder whether George will 
see much beyond shambles and 
chaos, but will report on this mat- 
ter when he gets back. 


INTENSE 
READING 


The 680,000 Elks give their 
magazine a more intensive 
page-by-page, cover-to- 
cover reading than any 
other magazine measured 
by Daniel Starch. 


New York-Chicago-Detroit 
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“ By LOUELLA O. PARSONS fF 

Motion Picture Editor International 

ews Service 

a “a OU can bet every 
cent you have and 

be safe that Ingres 

man is not leaving 

David Selznick fold, = 
though the gossips said = 

objected to being loaned ou 

| to other studios at a terrific 

t of money. 
~ hen I asked her about it, 
she said, “The only discussion 
we've ever had was over my 
doing outside pictures. i —— 
to do one a year, but even 

1 were loaned out, I want to 
be sure that Mr. Selznick is 
near by to give me advice. oi 
Ingrid had come to see : 
and had waited for nearly = 
hour and I was apologetic an 
couldn’t resist complimenting 
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“Fuasgolew @e 
always draws a crowd... 


When Louella's typewriter starts clicking, people always 
7 . come flocking. That's typical of the all-star staff that pro- 
duces the pictorialized news, the sophisticated cartoons, 
the amusing columns and the stage and screen news, in 
Sunday Pictorial Review. Damon Runyan, Bugs Baer, 
Otto Soglow. They attract readers numbering more than 
5 million families every Sunday in 9 major markets 
responsible for 6,756,095 passenger car registrations or, 


24.3% of the United States’ total. Pictorial Review always 
draws a crowd! 


Louella O. Parsons 
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Knudsen View of Future 


Says Country Will Get Going Soon After 
Licking Mental Reconversion 


NEW YORK. — Americans are 
having a tough time with mental 
reconversion, but pretty soon they 
are going to get together behind 
the typical American cry: 

“Aw, what the hell — let’s get 
going.” 

That is how William 8S. Knudsen, 
former General Motors president, 
sums up the current troubles in 
an article in the January issue of 
American magazine. 

There are still great opportuni- 
ties, still plenty of work and still 
plenty of good workers to do it, he 
says. 

Knudsen chides theorists who 
would shorten working hours fast- 
er than output per hour is in- 
creased, pointing out that a coun- 
try’s standard of living depends 
upon the average output per man- 
hour multiplied by the total hours 
worked. 

Output has been increased by the 
energy and skill of American work- 
ers and advances in invention, en- 
gineering and management, Knud- 


sen said, but this increased effici- 
ency usually runs only 2 or 3 per- 
cent a year. 

“No people ever got prosperous 
working less,” Knudsen added, 
“unless they were in the slave 
trade or were robbing the In- 
dians.” 

He added that another way “we 
can all grow poorer together is for 
the average American worker to 
slacken in his energy, skill and 
pride of workmanship.” 

Knudsen gave these two ways of 
looking at any job: 

To regard it as a nasty necessity, 
a punishment to be endured under 
protest. With that approach, he 
said, even four hours of work a 
day can poison your life. 


Or you can go at a job with 
God 


‘curiosity and the brains 


gave you. Study the how, why 
and wherefore of the work; fig- 
ure the objectives, cause and ef- 
fect and results. Let your ingenu- 
ity play around with new ways 
of doing it more smoothly and 


News, Advertising, Readership Devoted 
to Building a Better Civilization 


ADVERTISING 


CHRISTIAN ScreNct 


SCHEDULES 
Must BE 


effectively. Savor the pleasure of 
increasing skill. 

You begin to find yourself getting 
on top of your job. Like the star 
ballplayer, you make the hard ones 
look easy. 

“With that approach,” he said, 
“work becomes what it should be 
— a normal and healthy part of 
life, which gives added flavor to all 
your other pleasures.” 


Mahan to Head 
Crosley Sales 


CINCINNATI.—S. D. Mahan 
has been appointed vice-presi- 
dent of Crosley Corp. and general 
sales manager of the manufac- 
turing division, it was announced 
last week. 

Mahan will direct export and 
domestic sales, advertising and 
service. 


Akerman in New Home 


Akerman Auto Co. (Chrysler) at 
Ottumwa, Ia., is now in its new 
headquarters on W. Main St. The 
addition and altered standing 
structure include modern repair 
shops, offices, sales department and 
additional space for storage. 


worn 


“Re ECONVERTED*"" Too 


Today, men and women — as well as our systems of 
production and distribution--are passing through a 
period of vital “reconversion”. Advertising schedules 
must be wisely adjusted to meet the tremendous new 
demands now being made on advertising, as one of 
the most powerful components of distribution and 
selling. 

THE CHRISTIAN SCIENCE MONITOR is a great inter- 
national daily newspaper that is selling the goods 
and services of 1,596 national advertisers and 16,917 
local advertisers. One of these advertisers says: 

“We have used the MONITOR for fourteen years 
and we are going to keep on using it because it 


offers one of the most responsive of all markets; also 
because we believe it to be the highest quality single 
market among all of the publications we use. We 
know of no other advertising medium in which 
readers have equal interest or greater confidence.” 

By including the MONITOR in your postwar adver- 
tising plans, you insure getting the action from 
MONITOR readers that your product or service 
deserves. And remember, the buying power of this 
market is far above average. Ask our nearest office 
for full information about the MONITOR MARKET. 
THE CHRISTIAN SCIENCE MONITOR, One, Norway 
Street, Boston 15, Massachusetts. 


The CHRISTIAN 


Branch Offices: New York, Chicago, 
Detroit, Miami, 

Kansas City, San Francisco, 

Los Angeles, Seattle, 

Paris, London, Geneva, Sydney 


SCIENCE 


MONITOR 


An International Daily Newspaper 
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FOR SOME TIME, says Designer Brooks Stevens, he has felt that prophecie 


in connection with increased vision in the production motor car have 


treme, as shown in the accompanying Buck Rogers type plastic beetle automo, 


bile. in the industry there has 


en a gradual transition toward larger antg 


larger rear windows in the back of the two and four-door sedans, particularly 


of the broken back type. Stevens feels it within the realm of 
enlarge to the point where it literally 


the rear window coul 
windshield, executed in two 
sweepin 
@ rear 


alves from a center to 
around the rear quarter areas of the roof 
oor corner post, comparable to the front windshield corner post. 


ossibility that 

comes a re 
supporting mullion an® 

nm a single plane curve to 


oe 


THIS BEETLE-CAR DESIGN is typical of the extreme prophecies for the 


ar automobile with emphasis on plastic bodies, transparen 
g in many directions, says Brooks Stevens@, 


e. It is ical of wishful thinkin 


who ase it. It has not been completel 
be built. addition, it has never been es 


tops, and the 


established whether such a car cat 
blished whether such a car, if pos- 


sible to build, would be acceptable to the buying public. 


More Pay Urged as Spur 


To Peacetime Salesmen 


NEW YORK. — More adequate 
compensation must be given 
salesmen if business is to sell its 
expanded production, Anthony B. 
Cassedy, assistant to the presi- 
dent of Yale & Towne Mfg. Co., 
told a meeting of the American 
Marketing Assn. here last week. 

Asserting that the traditional 
plea to the sales force “to go out 
and fight for the dear old corpo- 
ration is just boloney,” Cassedy 
declared that full payment to 
salesmen for the sales they make 
is the “only spur that will sell 
the expected record postwar out- 
put of merchandise.” 

Selling compensation systems 
of many businesses are studded 
with checks and balances pre- 
venting salesmen from getting 
full reward for maximum sales 
efforts, according to Cassedy, 
who urged that they be reformed 

Some companies are reluctant 
to let salesmen make $10,000 «2 


Hewitt Rubber 
To Step Up Auto 


Parts Production 


BUFFALO. — Hewitt Rubber 
Corp., a prewar producer of auto- 
mobile rubber parts such as gas- 
kets, pad bumpers and carbure- 
tor diaphrams, last week an- 
nounced the ordering of new ma- 
chinery for expanded production 
of parts for cars and trucks. 

Frank Blanchard, factory man- 
ager, said that new equipment to 
be installed soon at the com- 
pany’s Buffalo plants includes: 

1. A Chrysler injection molding 
machine for mass production of 
various large and small parts. 

2. Hewitt’s own design injection 
molder for more economical mass 
production of certain parts, such 
as gaskets, bushings, grommets 
and bumpers. This machinery is 
expected to introduce an entirely 
new injection molding process. 

3. Five additional high speed 
automatic compression molding 
presses, particularly adaptable to 
miscellaneous items of short run. 
These presses are all convertible 
to injection molding. 

Blanchard said the company al- 
ready has in operation a new 
primary rubber mixing machine, 
which increases potential produc- 
tion at the main Hewitt plant by 
50 percent. He said that finishing 
facilities will be expanded to fit 
the increased production of auto 
parts. 


5 
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year, he said, excusing themselve: 
on the ground that “it would 
throw our salary system out ol 
balance.” 
In stressing that management 
must act on the selling research, 
done by its marketing experts} 
Cassedy also urged a reexamina- 
tion of the function of the jobg 
ber. Expensive research and plan-~ 
ning often get bogged down “be. 
hind the poorly paid jobber sales@ 
men unable to utilize it,” he said. 
Asserting that the role of tha 
jobber must include “sponsorship 
of brands” and he must perform 
a “selling function,” Cassedy pre@ia 
dicted that unless this is done 
the jobber will disappear from 
the distribution picture. ’ 


Peek Appointed 
By Dodge 


PITTSBURGH.—The appointment 
of R. W. Peek as regional mang. 
ager here for Dodge was announced” 

last week by E.C. 
Quinn, sales ma 

ager. With 

background of a 
quarter of a cen@- 
tury in the auto- 
mobile and fa 

implement indus’ 
try, and two 
years’ operation 
of his own deal 
ership, Peek join- 

P. W. Peek ed Dodge in 193g, 

He succeeds 
B. vanDerZee, who resigned to be- 
ge Dodge dealer in Newburg 

- he 
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J. D. Motor Sales Files 


Articles of incorporation have 
been filed by J. D. Motor Sales 
Inc., Boonville, Ind., to operate a 
retail automobile dealership. In- 
corporators are Frank T. Jones@— 
Hobart Dedman and Nellie E. 
Jones. 
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The Hearst N ewspapers 


long ago called for invincible U.S. 


AIR POWER 





* New York American, March 12, 1937 


“Whatever is right can be achieved through 
the irresistible power of awakened and in- 
formed public opinion. Our object, there- 
fore, is not to enquire whether a thing can be 
done, but whether it ought to be done, and 
if it ought to be done, to so exert the forces 
of publicity that public opinion will compel 


it to be done.”’ 


VR ak 


In 1910 the Hearst Newspapers predicted that when 
war broke out flying ships in the air would defeat 


and destroy fighting ships upon the water. 


In 1914 the Hearst Newspapers predicted that air- 
craft launched from naval vessels might someday 


destroy great cities. 


In 1924 the Hearst Newspapers pointed out that the 
surest way to peace for America was to build an 


unbeatable air force. 


In 1925 the Hearst Newspapers strongly supported 
the campaign of the late General “Billy” Mitchell 


for greater emphasis on military air power. 


In 1926 the Hearst Newspapers criticized Army and 
Navy Brass Hats for failure to develop air strength 


and strategy. 


In 1928 the Hearst Newspapers pointed out the 
menace to our peace and safety that lay in Germany’s 


great and growing strength in commercial aviation. 


In 1934 the Hearst Newspapers again called upon 
Congress and the Roosevelt administration for the 


building of a formidable air force. 


In 1935 the Hearst Newspapers called our $13,000, 
000 budget for air defense “hopelessly inadequate.” 


In 1937 the Hearst Newspapers called attention to 
the fact that America stood almost at the bottom of 


the list of great nations in building war planes. 
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Kor Highway Transportation . . . 
Unfair Tax, Barriers 


Assailed by Sloan 


WASHINGTON. — Continued 
sound development of highway 
transportation as one of the na- 
tion’s prinicpal employers of per- 
sons and consumers of production 
and raw material 
is absolutely es- 
sential to a pros- 
perous America, 
Alfred P. Sloan 
jr., chairman of 
the National 
Highway Users 
conference, said 
in statement re- 


and bridges for wartime and peace- 
time traffic needs. 

“2. Regulate motor vehicle opera- 
tion only to that extent necessary 
to protect the safety of the public, 
and preserve the highways and 
bridges. 

“3. Keep the motor vehicle use 
taxes as low as possible, consistent 
with highway users paying their 
share of highway costs and con- 
sistent with their ability to pay 
for adequate highway facilities,” 

“Federal, state and local adher- 
ence to such a program will assure 





leased here last|/the public full advantage of safe 
week. and economic motor vehicle use,” 

: At the same|/he declared. 
Sloan jr. time, Sloan re- “Future employment possibili- 


leased for publi- 
cation a statement of policies de- 
veloped by the NHUC calling for 


ties of highway transportation 
depend largely upon sound poli- 
cies of taxation and regulation. 


highway transportation laws and] Before the war it gave full-time 
regulations that: jobs to 6,700,000 persons.” 
“1. Provide adequate highways He pointed out that in peacetime, 
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U. S. motor vehicles consumed 
89 percent of all gasoline, 80 per- 
cent of rubber, 73 percent of plate 
glass, 73 percent of leather, 51 per- 
cent of malleable iron, 18 percent 
of non-ferrous metal, 15 percent of 
steel and 11 percent of all cotton 
produced in this country. 

The eight conference policies re- 
lating to future development of 
highway transportation are: 


1. HIGHWAYS — The people of 
the United States must have roads 
suitable for the movement of 
peacetime and wartime traffic with 
safety, economy and facility. Their 
use should be free from tolls and 
laws or regulations not in the pub- 
lic interest. 

2. HIGHWAY SAFETY — High- 
way safety is of paramount concern 
to the public. Highways should em- 
body every necessary, practical 
safety aid. 


3. ‘FEDERAL - AID — All control 
of federal highway expenditures 
and related matters should be cen- 
tered in one competent agency of 
the federal government designated 
by Congress. The federal govern- 
ment should not make direct grants 
to the states for the construction 
of highways other than those roads 
lying within or providing access 
to areas held or owned by the 


Portland Assn. 


Names Steins 


PORTLAND, Ore.—J. F. Steins 
jr, of Best Auto Spring Co., was 
elected president of Portland Auto- 
motive Trades Assn. last week. 

Other officers elected are first 
vice-president, E. C. Mattson, Auto 
Glass Service Co.; second vice- 
president, A. L. Donaldson, Donald- 
son Auto Electric Service; secre- 
tary, Jack A. Layley, Smith Auto 
Parts Co.; treasurer, George Rote- 
gard, Tracey & Co.; directors, Bert 
W. Gates and Axel Kildahl, Lents 
garage. 





























United States. Improvement of 
such roads is a responsibility which 
rests with the Congress and the 
cost should be met from federal 
funds. 

4. TAXATION — Motor vehicle 
use taxes constitute the principal 
sources of revenue that have given 
America the finest system of high- 
ways in the world. To carry tor- 
ward maintenance and necessary 
expansion of this program all mo- 
tor vehicle use taxes should be 
reasonable and equitable in 
amounts and incidence. 


They should be limited to two 
forms: a registration fee and a 
motor fuel tax. The levying of 
motor vehicle use taxes should be 
reserved to the several states. It 
should not be practiced by the 
federal government nor any poli- 
tical subdivision of the states. 


5. SAFEGUARDING HIGHWAY 
REVENUES — The growing high- 
way needs of the nation demand 
that all revenues derived from mo- 
tor vehicle use taxes be spent sole- 
ly for highway purposes. The mis- 
use of these taxes for non-highway 
purposes is contrary to sound pub- 
lic policy, and burdens the motor 
vehicle user with unfair multiple 
taxation. 

6. RECIPROCITY — Freedom of 
trade and commerce between the 
states is a basic principle of Amer- 
ican democracy. The states should 
eliminate highway barriers by en- 
tering into reciprocal agreements 
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concerning motor vehicle use taxes 
and regulations. 
7. REGULATION — Government 
should foster sound development 
of highway transportation to pro- 
mote social and economic progress. 
Regulation of motor vehicle opera- 
tion should be held to a minimum! 
necessary to assure the public safe- 
ty. It should be in the public a — 
terest and not for the benefit of 
any competing form of transpor- 
tation. e 
8. SIZES AND WEIGHTS — 
Transportation of persons and 
property by buses and trucks has@ 
produced numerous economies and 
conveniences for the public. Laws 
and regulations governing motor 
vehicle sizes and weights should 
be based upon sound engineering 
facts. 


2 Surplus Plane 
Groups Formed  ¢ 


WASHINGTON. — Formation of 
two new industry advisory commit- 
tees —the Aircraft Manufacturers 
Industry Advisory committee and 
the Air Transport Industry Ad- 
visory committee — has been an- 
nounced by the Surplus Property 
administration. 

The committees were organized 
at meetings called by W. Stuart 
Symington, surplus property ad- 
ministrator, to review policies gov- 
erning the disposal of surplus war- 
planes, especially the four-engine 
transports which are being de- 
clared surplus by the Army. 





W.S. O’Connor Promoted 


As part of the plan to enlarge the 
sales organization of the United 
States Gauge Co., I. Newton Becker, 
vice-president in charge of sales, 
engineering and _ research, an- 
nounces the promotion of W. S. 
O’Connor to national field sales 
manager to assist L. L. Corcoran, 
sales manager. H. M. Bear will suc- 
ceed O’Connor as district manager 
of sales territory covered by the 
New York office. 
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PRIZE PACKAGE 


There's 
16 million dollars 
hidden in these cans 






Buy Victory Stamps from your newspaper ce 
Quick, the can-opener—let’s get at that money. 
It's right here in Philadelphia, the nation’s third largest market. And 


$16,216,000* is what Philadelphians have to spend for canned fruits 
and vegetables—in a normal, average year! 


Big buyers, these Philadelphians—with a total area purchasing power 
of $2,149,036,000f annually. And for guidance in much of their spend- 
ing, they look to ONE NEWSPAPER. 


That ONE NEWSPAPER is read daily by nearly 4 out of every 5 Phila- 
delphia families—has led in this market for 40 consecutive years—now 
has the largest evening circulation in America. 


So we say that for all practical purposes ONE DOES IT in Philadel- 
phia—and that ONE is The Evening Bulletin. 


*Philadellphia Area fioure. Bureau of Labor Statistics and others 
{United States Census of Distribution 


In Philadelphia—nearly everybody reads The Bulletin 
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For many years Los Angeles has led America and the 
world in the production of oil well tools and equipment. 
Yet, this is but one of its nine nationally high-ranking major 
industries—more than in any other industrial area. 


This third largest and richest market of the nation 
has but one exclusively evening metropolitan newspaper— 
The Herald-Express—which reaches thousands upon thou- 
sands more families in the populous city and retail zones 
than any other daily. Truly, it is the logical first choice in 
any campaign designed to cover Los Angeles. 
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LOS ANGELES EVENING 








REPRESEMTED NATIONALLY BY PAUL BLOCK AND ASSOCIATES 
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sales and merchandising 


deas of merchandisin 
Joe Jones, Anthony’s 













OPTIMISM PREVAILED at Packard Dealer meeting in San Francisco’s St. 
Francis hotel where dealers from the Pacific Northwest, Nevada and Northern 
California assembled to —_ one ae or Lyman Slack tell factory 

ans. cture ere is Le 
resident of Earle C. Anthony Inc., California Packard distributors, giving his 

to factory group. Left to right, standing, 

ackard zone manager; H. W. Hitchcock, director of ad- 
vertising and public relations for Packard; Karl M. Greiner, parts and service 
manager; Joe Froiseth, Packard Pacific Coast regional manager, and (seated 












Roy Spencer (left), vice- 


g, are Spencer; 











7 <¥ below) Slack and Elliott Taylor, assistant zone manager. 
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CHICAGO. — Creation of a dis- 
tinctive American architecture 
through the design of adequate 
air transport terminals was recom- 
» mended at the SAE National Air 
Transport Engineering meeting 
here last week. 


=_ ¥ Albert F. Heino, of United Air 
Lines, proposed coordination for 


ted go aircraft and terminal design, and 
ze the recommended, among other essen- 
Jnited tials of modern airports, separa- 
ecker,@ tion of passenger and cargo facili- 
sales, ties, incorporation of provisions for 
an- expansion, and design for time- 
WV. S.ge saving in all operations. 
sales 


“The building design should be 
expressive of its function and truly 
representative of the air transpor- 
tation it serves,” Heino said. “It 
is hoped that monumental public 
structures are a thing of the past 
Seon and that a fresh approach will be 
—— & made in the architectural design 
of terminal buildings. 

“It is within the power of the 
y present technical profession to cre- 

ate a distinctive American archi- 
m tecture representative of air trans- 
portation, which has had its pvrin- 
cipal development in America. Such 
a development does not preclude 
the expression of local color in 
the terminal design, which can 
@ identify a particular city to the 
air traveler.” 

Frank R. Cannev, of Boeing Air- 
y craft estimated the probable fre- 
auenev of emergencv landings, or 
= “ditchines.” on the New York-Lon- 

don flisht currently as being in the 

neiehborhood of one per 16.576 
A he flichts. He renorted that total AAF 

B-29 onerations during the war. in- 

eluding combat fivine. resulted in 
— onlv one “ditchine” for each 750,000 
. miles of fivine. 

Transoceanic fiving is enhanced. 
Cannev exniained. bv use of 
weathernroofed aircraft eauinned 
with ovressnrized cabins. four 

= snunercharced engines, and radio 
communication. He said these 
pianes are destened’ for maximum 
safety not only while fivine. bnt 
when makine emergency land- 
ines on the water. 

Fivine altitudes of 15.000 to 35.- 
000 feet. he said. enable transoce- 
» anic pnianes to take advantace of 
the most favorable winds. Flvine 
sneeds of 200 to 400 miles an hour 
~ make crossings so brief as to mint- 
mize chances of mechanical fail- 
ures. Engineering reaufrements for 
regular overwater flying were said 
to differ little from those of over- 
, land routes. 

M. B. Crawford. of United Air 
Lines, reported that while cargo 
planes provide fast transportation. 
speed advantages are lost unless 
and until designers of aircraft. 
shippers of commodities, and han- 
dlers of air freight cooperately de- 
velop the basic and detailed meth- 
ods of this new business. 

Plane doors of limited _ size. 
placed high in the air, do not 
invite expeditious loading, he ex- 
plained, and cabin floors built pri- 
marily for lightness cannot support 
sufficiently heavy loads. Higher fly- 
ing speeds come to naught, he ad- 
ded, if cargo handling prolongs 
ground stops. 

Lt. Col. David W. Long, of Air 
a. . Transport Command, characterized 
air cargo loading, packaging, and 
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i | Of Air Travel 


handling problems as sufficiently 
serious to require the services of 
a cooperative research organization 
which, serving all lines, would de- 
velop standardized loading equip- 
ment and smooth, fast, economical 
handling practices. He asserted 
that during the war the Air Trans- 
port Command found uniformity 
of such operations to be the key 
to efficiency. Cargo-handling equip- 
ment should be installed at air- 
ports, not carried around in planes 
to reduce payloads, he said. 

Air conditioning systems and flu- 
orescent lighting are being install- 
ed in passenger planes on Amer- 
ican commercial airlines as the 
direct result of public demand for 
comfort in the skies. 

Speakers reported that pas- 
senger comfort now is receiving 
as much attention at the design 
stage as is plane performance. 
It was explained that the public 
has been led to expect air travel 
to constitute superior transpor- 
tation in every way and there 
must be no _ disappointments. 
Bernard L. Messinger, of Lock- 
heed Aircraft Corp., Burbank, 
Calif., and R. A. Rugge, of Cur- 
tiss-Wright Corp., discussed this 
subject. 


The engineers were told that 
commercial airlines now are span- 
ning continents and oceans with a 
volume of traffic which creates 
seriously hazardous situations call- 
ing for vastly improved methods 
of handling simultaneous arrivals 
and denartures at established air 
terminals. 

It was exnlained that planes still 
are required to make the same 
instrument approaches used when 
instrument fiving first was inaucu- 
rated. and that traffic control is 
handicanved bv the same funda- 
mental limitations as in 1930. 

Navigational aids for long-ranze 
flichts. develonine far bevond those 
available to other transportation 
media. were said to contribute to 
the efficiency of aviation opera- 
tions. with war-develoned § elec- 
tronic and radar devices widely 
anniicable. 

Contrast was drawn between 
the sneed. ease, safetv. and rec- 
wlaritv of transoceanic flichts 
and dangers created bv concested 
alrwavs in the vicinities of air 
terminals. 

Cant. S. P. Safnt. of American 
Airlines. pronosed the development 
of a comprehensive svstem of air 
naviecation. traffic control. and com- 
munications incorporating everv 
known principle of safety engei- 
neering. 

Cant. H. G. Gulbransen. of Pan 
American Airways. said that de- 
spite Installation of many new and 
helpful instruments. navigation of 
transoceanic planes remains the job 
of a specialist. Some airlines are 
contemplating placine the naviga- 
tor in command of the plane, he 
said. because of the necessity for 
relying uvon this hichly-trained of- 
ficer to bring every flight safely 
to completion. 

The 1944 Manly Memorial medal 
of the SAE was awarded to Ken- 
neth Campbell, of Wright Aero- 
nautical Corp. Presentation was 
made by Norman N. Tilley, of 
Studebaker Corp. 


AUTOMOTIVE NEWS, DECEMBER 10, 1945 


"Both makes are good, John. 


But better buy 
Acmes. 

Their dealer 
really gives 
service!" 


NO JOU 


BUYS ACHES! 
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HE big order could easily have gone the other way. Both makes were ob- 


viously good — each offered features John liked. His friendly advisor 


agreed . . . then made one comment on service that scuttled the best selling 


efforts of Acme’s competitor ... and Acme gets the business! To John, and to 


every other buyer of a mechanical product, the assurance of prompt, depend- 


able service-after-the-sale ‘is the most cogent of reasons for preferring one prod- 


uct over another. 


@ Manufacturers of “service” products know 
that, in any community, their success depends 
heavily on efficient local service. They do their 
utmost to help dealers provide it. Organized 
training programs cover the most advanced 
service procedures, and constantly emphasize 
the importance of using the proper tools for 
every service operation. 

When it comes to the task of actually get- 
ting such tools into the hands of service me- 


chanics from coast to coast, many of America’s 





eatin 


most successful manufacturers simply call in 
Snap-on... place the entire responsibility with 
the one organization that can handle the job 
swiftly, wastelessly and effectively. Snap-on 
field men visit service establishments every- 
where — call on the mechanies servicing your 
products in the shops — display and demon- 
strate tools recommended by vou — take the 
orders and deliver the tools. Manufacturers 


interested in better service are invited to write 


Snap-on. 


SNAP-ON TOOLS CORPORATION 


8082-. 26TH AVE KENOSHA, WIS. 


J TALON 
Re aA 


1 
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SERVING BUSINESS EVERYWHERE WITH TOOLS FOR BETTER SERVICE 
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Surplus Plan Praised 


Dealers Accorded Fair Surplus Allocation, 
Canadian Official Claims 


MONTREAL. — F. O. Peterson, 
vice-president of War Assets Corp., 
last week outlined the various 
methods by which war surplus 
trucks and motor vehicles are sold. 


If the corporation had a number 
of trucks available in a certain 
area, it asks the manufacturer 
through the Canadian Automobile 
Chamber of Commerce to designate 
the dealers through whom the 
trucks should be distributed. 

The manufacturer, under this ar- 
rangement, allocates the vehicles to 
his franchised dealers in that dis- 
trict, based on the number of 
similar type distributed by them 
during 1940-41. In actual practice 
the money was collected by the 
manufacturer from the dealer be- 
fore trucks are distributed and 
before the dealer sees the trucks 
which have been allocated to him. 


For these services neither the 
chamber nor the manufacturer re- 
ceive payment. The _ corporation 
thus was relieved of the difficulties 
of allocation of relatively few ve- 
hicles. It also insures, as far as 


possible, that distribution will be 
fair by locality. Up to Oct. 31, 
3,720 vehicles have been handled 
through dealers. 

“We have not had brought to our 
attention,” said Peterson, “any case 
in which a franchised dealer has 
received, in relation to dealers in 
the same area, a single vehicle to 
which he was not entitled.” 

The dealers’ margin on civilian 
type trucks is $250 on vehicles 
retailing at ceiling prices of $350 
to $560, $274.20 on vehicles retailing 
at ceiling prices of $561 to $700 
and $303.60 on vehicles retailing at 
ceiling prices of $701 to $910.. 

This margin to the dealers pro- 
vides $40 towards the cost of trans- 
portation and $35 towards the cost 
of handling. 

The dealer also is required to put 
the vehicle in good condition, back- 
ed by a 30-day guarantee. 


Named Hudson Dealer 
Denmark Motor Co., Marianna, 
Fla., has been awarded the Hudson 
franchise. 


La. Gas Tax Receipts 


Hit $239,776,748 

BATON ROUGE, La.—Since a 
gasoline tax was first inaugu- 
rated in Louisiana in 1921, mo- 
torists have paid a total of $239,- 
176,748 to the state through this 
form of levy, according to rec- 
ords of the state treasurer’s of- 
fice as announced here last 
week. 

First set at 1 cent a gallon, 
the tax gradually was increased 
to 2 cents in 1924, 4 cents in 
1928, 5 cents in 1980, and 7 cents 
since 1936. Before the war 
forced curtailment of highway 
travel, the tax yield reached a 
peak of $21,434,040.21 in 1941. 


Oil Shipment Rate Cut 


11% for Fla. Trucks 

TALLAHASSEE, Fla.—The Flor- 
ida Railroad Commission ordered 
an average reduction of 11 percent 
in rates charged for shipping petro- 
leum products by truck inside the 
state. The new rates became effec- 
tive Dec. 2. 

The commission will hold a pub- 
lic hearing in Jacksonville Jan. 5 
on proposals to set up uniform or 
related petroleum shipping rates 
for truck, rail and water carriers. 
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Flat Auto Registration Fee 
Sought for N. Y. 


Adoption of a flat $10 registration 
fee for passenger cars will be one 
of the proposals sought during the 
1946 session of the New York state 
legislature at Albany by the New 
York State Automobile Assn., it 
was disclosed here last week by 
J. R. Crossley jr., vice-president of 
the Automobile Club of New York 
and chairman of the state associa- 
tion’s legislative committee. 


“Present fees are based on 
weight, a method of computation 
more than 25 years old and no 
longer sound,” it was pointed out. 
“When the registration fee was en- 
acted it was assumed, among other 
reasons, that larger and heavier 
cars caused more road wear than 
lighter cars. Since then many im- 
provements in highway design and 
automotive engineering have been 
effected. Now there is no measur- 
able difference in the amount of 
road wear caused by private auto- 
mobiles, regardless of weight.” 

Another recommendation by the 
state group is for the establishment 


“JUMPING. THE HURDLES 


a © Got a new sides to sell? Want broader dis- 
:. tribution for an established one? Put it in the 
News-Post — the paper that takes you over 
the sales hurdies in Baltimore. First in circula- 
tion in the sixth largest city, it won its ‘‘blues’’ 
by knowing what the solid citizens of Baltimore 
want... and giving it to them. The News-Post 
is the best bet — and the best buy in Baltimore. 


Baltimore News-Post 


SUATIONALLY REPRESENTED BY ‘HEARST ADVERTISING SERVICE 
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of Apr. 1 instead of Jan. 1 of cache 
year as the final date for register- @ 
ing automobiles. Permanent license 
plates also are favored. 

The association vigorously op- 
poses levying of tolls on existing 
free highways and also “privately: 
owned toll roads, statewide toll 
superhighways and the use of tolls 
as a retaliatory weapon.” 

Also condemned by the associa- 


a 


tion is the use of revenues deriveda, 


from special taxes on wmofM™, vVe- 
hicle owners for purposes other 


than highways, bridges and relatedg& 


facilities for road transportation. 

“Prompt agreement as to rela- 
tive responsibilities of state and 
city highway officials in planning 
urban highway facilities” is urged 
by the association. 

An increase in the state’s speed 
limit when conditions permit also 


will be sought by the association,” 


which said: “With the improve- 
ment in highway construction and 


\ 
- 
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the manufacture of new motor ve-* 


hicles, an over-all speed limit of 


50 to 60 miles an hour should not@ 


be considered excessive where 
highway conditions permit. 


Abolition of junior operators’ 1i-@, 


cense was suggested “in view of 
the many abuses and misuses and 


the practical impossibility of en-\ 


forcing the commissioner of motor 
vehicles’ regulations.” An age re- 
auirement of 17 vears was asked. 
Also favored was a driver-trainine 


prorram as part of high school@® 


eurriculum. 
* 


Ga. Official Advocates 
General Sales Tax 


_ 


Enactment of a general sales ta S 


in Georgia within two or three 
vears. “to maintain the social eains 


we have made in recent years.” was™ 


advocated by State Treasurer 
Georee B. Hamilton in an address 


in Columbus. Ga.. before the Chat-—™ 


tahoochee Valley Chanter of the 


National Assn. of Cost Account-@ 


ants. 
Sveaker Rov V. Harris, of the 


Georcia House of Representatives® 


had earlier announced he would 
seek the enactment of increased 


linuor and beer taxes at a sesstoree 


of the Georecia Legislature to con- 
vene in January. 
s o * 


Snecial Drivers’ Licenses 
Studied by N. H. Group 


The oreanization of a state in- 


— 


terim lecislative commission which 


will studv classifications of auto- 
mobile drivers’ licenses 
Hampshire 
week by George Myhaver, chair- 
man. 


The aim of the studv ts to decid” 


whether special licenses. restricted 


in New, 
was announced last 


to snecial eaninment. mav be ne@ 


cessarv for handicanned persons. 
particularly war veterans. 
e * 


Pician Sales Tax 


Desnite the fact that such a pro 


nosal has been reifected by Orecon™ 


voters on several previous occa- 
sions. inclusion of a veneral sales 

tax in the state’s tax structure was™ 
recommended bv the Orecon Tax- 
navers Federation at a meetine i 

Salem of an interim state legisla- 
tive tax study commission. 


Safety Movie 
Teen-Age Driving Course 


Urged for Schools 

INDIANAPOLIS.—The Amerti- 
can Legion has produced a 20-min- 
ute motion picture stressing thé 
need for education of school age 
drivers as a part of the regula 
curriculum. 

The film, produced by Pennsyl- 
vania State College in cooperatio 


oe 


— 


with the Automotive Safety Foun-™ 
dation, {is available without charge _ 


from any of the state depart 
ments of the Legion. It is also 
being distributed by several state 


universities, highway patrols andes 


groups interested in the safety 
movement. 


Further information can be ob==— 


tained from American Legion 
headquarters here. 


There are profit-making opportunities in 
AN Want Ads. See inside backcover. 
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On February 21, 1945, The New York Times, 

under the auspices of the Board of Education of the 
City of New York, initiated the first 

of a series of eight lectures by members 

of The Times staff for teachers in New York Schools. 
These lectures are now incorporated in a book— 
“The Newspaper—Its Making and Its Meaning.” 


FOR THE GENERAL READER, the book is 
a liberal education in a fascinating subject. 


V’ FOR YOUNG MEN AND WOMEN interested 
in newspaper work as a profession, it is essential. 


Published by Charles Scribner's Sons, it may 
be purchased at bookstores. Price $2.00. 


Che New Pork Cimes 


“ALL THE NEWS THAT'S FIT TO PRINT” 
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New York Times 
Staff Contributors 





ARTHUR HAYS SULZBERGER 


President and Publisher 


EDWIN L. JAMES 
Managing Editor 


LESTER MARKEL 
Sunday Editor 


ARTHUR KROCK 


Chief Washington Correspondent . 


TURNER CATLEDGE 


Assistant Managing Editor 


NEIL MacNEIL 


Assistant Night Managing Editor 








ANNE O’HARE McCORMICK 


Editorial Writer and Foreign Correspondent 


FOSTER HAILEY 


Editorial Writer 


JAMES B. RESTON 


National Correspondent 


FRANK S. ADAMS 


General Assignment Reporter 


HANSON BALDWIN 


Military Editor and Analyst 


BROOKS ATKINSON 


Formerly Book Review Editor 
and Drama Critic 
War Correspondent and Author 





Report of School Discussions 


Based on The New York Times Lectures 


ISAAC BILDERSEE 


Principal, Seth Low Junior High School 
Brooklyn, New York 





10, 1945 


: 
: 
é 
E 
g 
: 
: 
: 


PO ah he ita 





— — ae a. 







AUTOMOTIVE NEWS, DECEMBER 10. 1945 


. 





f 


AM LUMMY 





J 
— 






















. . 
ie - ‘ 
3 
a 3. wm, 


Pe 
* 






aa 
a 
P. 
e 
A 
» 


HMs Jurm oul ;? 


It isn’t any secret to any dealer that system quickly shows up whether Mr. 
even the best of automobiles Kelly’s lights are a “freak” case, or 
sometimes require service. due to service, or due to driving 


conditions peculiar to certain 
geographical regions. And if there’s 
even the remotest possibility of a 
“bug” existing in any part, that can be 
acted on fast. 


The important thing is—what happens 
at the factory when Mr. Kelly’s lights 
burn out? 


Here’s what happens at Nash. 


The important thing to you as a dealer 
is—those changes are made in current 
production. Not held over for next 
month, or “saved” for next year’s 
models — but put right into the series 
rolling off the line. 


A dealer report on service of any kind 
automatically goes on record at Nash 
Service Headquarters. It can’t get 
lost, or buried, or shoved into a dark 
drawer. It goes up on a blackboard. 


Within one day this individual report 
is checked against a dozen service 
factors, and is incorporated into a 
complete nation-wide picture of the 
performance of each part of each 
series of Nash automobiles. 


This “‘triple play” system—from Dealer 
to Service Manager to Engineer— 
originated by Nash, has shown the 
whole industry a way to build better 
automobiles. And you see the results 
in today’s Nash automobiles — the 
Here you see Nash engineers and grandest cars we have ever built. 
service department executives studying 


those blackboards as eagerly as a N ASH MOTORS 


broker watches his ticker tape. This Division of Nash-Kelvinator Corporation, Detroit 32, Mich. 


youu BE AHEAD WITH 














Tune in Nash-Kelvinator’s hit musical program Wednesdays 
10:30 p. m. E.S.T. - 9:30 p.m. C.S.T. + 8:30 p.m. M.S.T. 
7:30 p. m. P.S. T. : Columbia Broadcasting System 
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AIRCRAFT NEWS 
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Flying Safety Periled 
By War Air Heroes 


By Charles Evans 
Aviation Editor 


HOW DO YOU tell a pilot hero of the late flying war 
that he doesn’t know enough to fly a light plane safely? 
This question is agitating the aviation industry. Government 
and private agencies, groups and individuals, even the Army 
and the Navy are warning the returning war pilot that he 


needs further training, or at 
least a flight check, before 


he can be sure of his ability 
to fly non-military planes. Too 
many veterans who hurtled through 
war skies in 300-mile-an-hour pur- 
suits, or who held bombers steady 
on the course through flak-filled 
skies, have come home to kill or 
maim themselves because they did 
not have the proper, special skill 
to handle a 65-hp. grasshopper. And 
too many aviation experts here at 
home, respectful of the fighter 
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pilot’s record, have felt later that 
they might have prevented the ac- 
cidents if they had had the nerve 
to speak out. 

One expert recently has spoken 
out clearly and with an effect that 
inevitably will be good, on this 
subject. He is Jerome Lederer, 
head of the engineering department 
of Aircraft Insurance Underwriters. 
Lederer’s job is to work himself 
out of a job by promoting safety 
in flying. If he succeeds, there will 


no need for owners to insure their 
airplanes. This happy end, how- 
ever, is not in sight. 


Lederer takes a whimsical slant 
at the problem: 


“Frankly, gentlemen, you have 
us worried. The situation is so 
complicated with our respect for 
what you have accomplished, our 
friendship for you personally and 
your accident record here at 
home that we can not even be 
subtle. Here are the facts: 

“You have been doing flying 
most of us couldn’t touch. 

“You are rightfully proud and 
you don’t relish any stay-at-home 
suggesting you need advice. 

“Your accident record since you 
came home is rotten, an abnormal 
accident rate for every hour of 
flying, case after case of exhibi- 
tionism, buzzitis, and poor tech- 
nique on airplanes that don’t per- 
form like the equipment you are 
used to. 

“Everyone is reluctant to place 
restriction on you, which puts us 
exactly in the middle with our 
neck out. Well, we are not going 
to place restrictions on you either, 
but we are going to ask you to 
remember three things: 

‘1. Civil Air Regulations have 


be no risks in flying and therefore | been changed since you went away. 
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“2, Under the new rules any fly- 
ing that endangers the life and 
property of another is RECKLESS 
flying, and it may affect the whole 
future of the pilot involved. 

“3. There is nothing wrong with 
a civil aircraft, but it is different. 
You are used to structures that 
will take a 9 G pullout with never 
a shudder. You are used to lots of 
horses in front. Even more impor- 
tant, you have come to expect 
things will happen, now, when you 
move a control. The airplane you 
will rent or borrow won't be like 
that. 

“You will know these things, of 
course, and you know they can add 
up to a rugged situation for us all. 
There isn’t much we can do to 
help. Here are the revised sections 
of CAR and here is our final bit 
of advice: ASK FOR A CHECK 
RIDE.” 

+ . * 
Accident Prevention 


Is Airport’s Job 


OPERATORS OF airports, men 
who rent out planes, have been 
complaining for some time about 
the “hot” pilots who rent their 
planes, fly them dangerously, or 
actually roll them up in a ball of 


wreckage. They have asked gov- 


I, was cars that made spread-out suburban living possible. 


It was suburban living that made Better Homes & Gardens possible. 


BH&G is written entirely for these suburban families with comfortable 


incomes whose big interest is their homes. 
Small wonder, then, that a U. 5. Census Bureau study (1940) showed that BH&G 


families have a better-living edge over their neighbors right in the same block. 


They paint more often, pay up the mortgage faster (and have more money for 


other things), pay more for their house, replace the refrigerator more often. 


Naturally. they're in the market for a new car—or for two cars—more often. 


Husbands and wives buy their car together. They read Better Homes & 


Gardens together. With the biggest flood of homemaking in history about 


to strike this country, what better spot to reach the comfortable homes 


where cars are an absolute necessity than the magazine that’s written 


completely for those homes? 


ernment what sort of regulation 
can be written to prevent these 
accidents. Government has replied 
it is their problem, and pointed 
to existing regulations which re- 
quire any pilot to make five prac- 
tice landings in a plane he has not 
flown recently, before taking up a 
passenger, and to take a check 
flight with another pilot in a plane 
of a type he has not flown before. 

The man who rents planes, gov- 
ernment men say, will protect his 
property by requiring any pilot to 
prove he can fly the rented plane 
safely. 

Maj. Harold H. Strickland, who 
learned to fly back in the late 
Twenties, who trained youngsters 
to fly grasshoppers before we went 
to war, and who then joined the 
Royal Air Force and later fought 
with our own air forces, has seen 
“hot” pilots lose in bouts with the 
low-powered jobs. 

Out of eight pilots at one occupa- 
tion center in Germany where he 
was stationed, two were killed and 
four others injured while flying 
these planes. All had flown much 
heavier, more highly powered mili- 
tary aircraft, and all were, actu- 
ally, good pilots. 

“There’s a vast difference be- 
tween opening the throttle of a 
1,000-hp. engine and pulling out 
of a tight place, and doing the 
same with an engine that turns 
out only 65 or 75 hp,” Strickland 
says. 

“True, the Army operated the 
versatile grasshopper out of ‘im- 
possible’ fields in Europe, and some 
of the most amazing flying of the 
whole war was done in this kind: 
of plane. Regular pilots of these 
planes wrecked them too, but their 
accidents happened in combat fly- 
ing. It was the pilot of the bigger, 
more powerful plane, flying the 
light plane for a lark, or in con- 
nection with army - of - occupation 
jobs who made the worst record.” 

Recognizing the natural human 
tendency to feel confident in any 
aircraft after flying the biggest or 
the fastest, the Air Safety Com- 
mand is preparing a booklet for 
the mustered out pilot, giving him 
some cold, hard advice on how to 
live long as a civilian pilot. 

This booklet ought to be supple- 
mented, the Army believes, by a 
rigid “show me” attitude on the 
part of commercial operators who 
rent planes to ex-military pilots, 
even if it is hard to say no to a 
be-ribboned and decorated aerial 
ace. A check-flight, even if it is 
embarrassing to arrange, frequent- 
ly will save lives. 

oF * 


Aircraft Brake 


‘Built-In Cooling System’ 


Featured by Firestone 

AKRON. — Introduction of a 
compact aircraft brake with a 
“built-in cooling system” was an- 
nounced last week by John W. 
Thomas, chairman of Firestone 
Tire and Rubber Co. The brake 
is being produced by the com- 
pany’s aircraft wheel and brake 
division. 


Excessive temperature, with {ts 
attendant problems of rapid wear 
and distortion of brake parts, 
leakage of hydraulic rubber parts, 
and tire and tube deterioration. 
has been overcome in the devel- 
opment of the new brake, Thom- 
as said. Consequently, high kin- 
etic energy values per pound of 
brake weight are possible with 
six major advantages, he added. 

These are: Elimination of fad- 
ing, quick cooling, reserve capac- 
ity, quiet, smooth action; low 


maintenance cost, compactness. 
& ” a 


Two Airplanes Sold 
In Atlanta Store 


ATLANTA, Ga.—Airplanes were 
placed on sale in a department 
store for the first time iri the South 
last week and two were sold before 
they had been on display an hour. 

The planes, Ercounes, two-pas- 
senger models, are offered for sale 
by Davison-Paxon Co., one of the 
South’s largest department stores. 
One was broken down and then re- 
assembled inside the store. 


lent results from the ‘‘Parts Wanted’’ ad 
placed in the Automotive News. We 
found the left door for the 1941 Nash 
Coupe in Cleveland, Ohio. Finding this 
door enabled us to get more productive 
use out of our body shop space.’’ H. H. 
Utschig, Balboa Oldsmobile, San Diego, 
California, Oldsmobile dealer. 
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Dealers, Employes Affected in Many Ways... 
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Late Court Decisions Hold Examples 
To Avoid Further Law Suits 


By Leo T. Parker 
Attorney at Law 

CINCINNATI. — Recently the 
higher courts in different states 
have rendered many interesting 
and informative decisions involving 
automobile sellers and service sta- 
tions. We shall review these mod- 
ern decisions. Readers will do well 
to file these new citations for fu- 
ture reference and possible use in 
defending unavoidable law suits. 


Implied Guarantee 

Modern higher courts consistent- 
ly hold that if the testimony proves 
that during the discussion between 
a buyer and seller before a sale 
contract was made, the buyer relied 
on the seller’s judgment, there is 
an implied warranty that the auto- 
mobile shall be reasonably fit for 
such purpose. 

For example, in Nichols Bus & 
Trailer Co. v. Fuller, 22 So. (2d) 
243, reported July, 1945, it was 
shown that a person named Fuller 
purchased an automobile house 
trailer. Fuller paid $123.41 in cash 
and agreed to pay the remainder in 
18 monthly installments evidenced 
by promissory notes and a written 
contract in which the seller retain- 
ed title to the trailer until these 
deferred payments were made. 

Shortly after the purchase of 
the trailer Fuller discovered that 
it was in very bad condition. The 
lower court decided that the sell- 
er had breached an “implied” 
warranty and that Fuller had 
the right to rescind the sale. 

The higher court held: 

“On the rescission of this sale 
by the appellee (Fuller), which the 
County Court held he had the right 
to do, it became the duty of the 
appellant (seller) to return to him 
the money paid it by him on the 
trailer and also the notes and con- 
tract executed by him evidencing 
the balance of the purchase price 
of the trailer.” 


Guarantee Is Limited 

All higher courts uphold the 
validity of sale contract clauses 
which specify what the purchaser 
must do to keep the seller’s guar- 
antee valid and effective. 

For example. in Hall v. Hodgedon. 
39 Atl. (2d) 195, it was shown that 
an automobile sale contract con- 
tained a clause, as follows: 

“The seller acrees to furnish free 
a new part to replace any part 
which with prover use, breaks or 
wroves defective during the first 
90 davs after delivery, provided 
the defective part is promptly re- 
turned. Retention of possession or 
continued use shall constitute an 
accentance and satisfaction of war- 
fanty ...” 

A verson vurchased a motor 
vehicle but fafled to return the 
defective parts to the seller. Also, 
after returning the machine to 
the seller for renairs, he arcain 
began to use it. Later althouch 
he kent the machine in his pos- 
session he sued the seller for 
damages, and the purchase price. 
The court held: 

*Tt is clear that the defendant 
(purchaser) cannot recover anv 
damages resulting from defective 
parts as the plaintiff (seller) onlv 
agreed in the contract to furnish 
free of charge new parts to replace 
defective ones and then only upon 
condition that the defective parts 
be promptlv returned. ... It was 
competent for the parties to con- 
tract with each other in relation 
to the extent, terms and conditions 
of warranty and to impose such 
limitations and restrictions there- 
on as they might mutually agree 
upon.” 

Mortgage Defaced 

Modern higher courts consistent- 
ly hold that when a purchaser of 
an automobile defaces or changes 
a chattel mortgage, without con- 
sent or knowledee of the seller, the 
purchaser is liable in damages to 
the seller. 

For illustration, in Wald v. Auto- 
mobile Brokers, Inc., 160 Pac. (2d) 
400, reported July, 1945, it was 


shown that a person named Wald 
signed a contract to purchase an 
automobile. However, he did not 
have the certificate of purchase 
required to be obtained by the 
Federal Government. Being a phy- 


sician he was assured by the seller 
that he was qualified to obtain the 
certificate. He returned to his 
home, obtained the certificate and 
returned to the place of business of 
the seller and executed a second 
agreement to purchase the auto- 
mobile. The contract was cash 
down and monthly payments, 
with the usual chattel mortgage 
which the seller left with Wald. 

Later it was discovered that 
someone had inserted or written 
in the mortgage a claim which 
gave Wald nine months “exten- 
sion” on all payments. 

Although no definite proof was 
presented by the automobile dealer 
that Wald had inserted the clause 
with intentions to defraud the deal- 
er, the higher court held the dealer 
entitled to rescind the contract and, 
also, recover damages from Wald. 


Retail Dealer Sued 
Much discussion has arisen over 


the legal question: Is a retail auto- 
mobile dealer liable in damages to 
a purchaser for injuries caused by 
a defective automobile? The an- 
swer is no, if the retail dealer 
delivers the automobile to the pur- 
chaser without reason to believe 
that it was defective. 


Purchaser Offers Payments 

According to a late higher court 
decision a purchaser of an auto- 
mobile who makes_ reasonable 
efforts to make his monthly pay- 
ments is entitled to favorable 
consideration of the court, in sub- 
sequent litigation. 

For instance, in Wilson v. Will, 
19 N. W. (2d) 100, reported Sep- 
tember, 1945, it was shown that an 
automobile dealer contracted to sell 
a specified automobile with the li- 
cense and bond plates thereon, for 
the sum of $500, to be paid at the 
rate of $25 per week “until the 
sum of $500 is fully paid.” The 





1945 
purchaser made all payments on 


proper dates except the last pay- 
ment. 


He testified that he went to the 
seller’s home to make the final 
payment and found that he was 
not at home. Later he went again, 
found the seller and informed him 
he had come to pay the balance 
under the agreement. 

The seller refused to take the 
payment claiming forfeiture by 
reason of the payment not hav- 
ing been made within the period 
specified in the contract. The pur- 
chaser sued the seller. 

The higher court held that the 
purchaser had not legally violated 
the contract, and said that when a 
purchaser makes reasonable efforts 
to conform with the term of a con- 
tract, the seller cannot later ac- 
quire unearned profits, or take pos- 
session of the automobile. 


Guarantee Not Transferable 


According to a new higher court 
decision a guarantee given by an 
automobile dealer of mechanical 
perfection of the automobile is not 
transferable to occupants of the 
automobile. 

For instance, in Holland v Good 
Bros., Inc., 61 N. E. (2d) 544, re- 
ported August, 1945, the testimony 
disclosed that an automobile dealer 
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sold an automobile to a person 
named Holland with a warranty 
that it was safe to use and not 
defective. She was operating it 
when a door sprang open because 
of a hidden defect causing personal 
injury to occupants of the auto- 
mobile. These occupants sued the 
automobile dealer for damages for 
their injuries. 

Since the contract of sale was 
between Holland the seller of the 
automobile, the higher court re- 
fused to hold the injured occupants 
entitled to recover damages for 
their injuries, and said: 

“Plainly ... was no contractual 
relation between the plaintiffs (in- 
jured occupants) and the defen- 
dant (seller) is alleged, and these 
plaintiffs do not appear to have 
acquired the benefit of any war- 
ranty.” 

Read Insurance Policies 

All persons who hold insurance 
policies are strictly bound by terms 
and clauses in such policies. 

For example, in Marshall’s U. S. 


Auto Supply, Inc., v. Maryland 
Casualty Co., 189 S. W. (2d) 529, 
reported November, 1945, it was 


shown that an employe sued his 
employer to recover compensation 
under an insurance policy. 
During the trial the employe 
(Continued on Page 38, Col. 4) 
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COPYRIGHT 1945, ZENITH RADIO CORP, 


No War Development Will Add More 
fo Car Safety and Convenience 


THE AUTOMOTIVE INDUSTRY has 
always led the way in adopting the 
new and practical to promote great- 
er driving safety, convenience and 


pleasure. 


That’s why today you never crank 
an engine, nor use a hand throttle, 
nor reach a hand to dim your head- 
lamps. You do. it by foot! In to- 
morrow’s cars you'll tune in the 
radio by foot. Station after station, 
as loud or soft as you please without 


YOU CONTROL IT 
WITH YOUR FOOT 
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all-steel bodies. 


Zenith is proud to make this con- 
tribution toward the ultimate in 
driving pleasure and safety. 


0. 


You'll Regulate 


Volume by 


Rotate the fo 
and you — e 
ume UP or dow a 
never taking han 


. wheel OT ; 
from the wt * e 


ot -knob 


Vv ol- 


ATC Wheel...Lyes on the ee 
(4 









AUTOMOBILE DEALERS PLEASE NOTE! 





ever taking your hands off the wheel 
or your eyes off the road. 

Leading car designers, safety 
engineers and insurance companies 
welcome foot-control as the modern 
trend in auto radios. It is destined 
to be as great a safety factor as four- 
wheel brakes, shatterproof glass and 





The foot-control auto radio is ready. 
It was developed by Zenith for Amer- 
ica’s car makers. It will be sold only 
as original equipment and through 
car manufacturers and their dealers, 


THE NEW 
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FOOT-CONTROL AUTO-RADIO 


ZENITH RADIO CORPORATION 


CHICAGO 39, ILLINOIS 


BUY MORE WAR BONDS 











Dealer 


O’Neal’s $23,000 Building 
Begins Rising in Ark. 

Work has begun on a brick, tile 
and glass building to house the De 
Soto and Plymouth dealership of 
“Dutch” O’Neal at 208 W. Broad- 


way, North Little Rock, Ark. The 
building will cost $23,000. 
+ * + 





Lorenzo Hubbell Appointed 


By Plymouth in Phoenix 


Lorenzo Hubbell Co. has been se- 
lected as dealer for Plymouth and 
De Soto cars and _ International 
trucks at Winslow, Ariz. 

Gus R. Burns, recently dis- 
charged from the Army after three 
years service as a radio and radar 
procurement engineer, has_ been 
appointed sales manager. 

* * * 
Kerby-Simmons Opens 
In Chandler, Ariz. 


H. S. Kerby Motor Co. (Dodge- 
Plymouth), at Chandler, Ariz., 
closed for the past four years, 
has been reopened under the name 
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of Kerby-Simmons Motor Co. 

The addition to the firm name 
come with the inclusion of Kerby’s 
son-in-law, Charles Simmons, into 
the firm. 
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* 4 
New De Soto Dealerships 


Announced by McDonough 

New De Soto and Plymouth 
dealerships have been announced 
by McDonough Motors, Inc., here. 
Named are Ralph E. Hoeton of 
Bedford; William A: Bramley of 
Cleveland; while Major James E. 
Boast has returned! from the Ar- 
my to join the services of Ben- 
der-Boast-King Ind. in Shaker 
Heights. 

Appointed directot of dealer op- 
erations for McDonough is John 
Huge, formerly merchandising 
manager of the ar Soto Motor 
Corp. et 


New Sule in Hawai 


William C. Johnson has - 
named mainland representative for 


Universal Motor Car Co. of Hono- address, 


Po, 
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FAWCETT PUBLICATIONS, INC. = 
295 Madison Avenue, New York 17, N. Y. 
World's Largest Publishers of Monthly ATs 
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ELIEVE it or not, the 
bakery where he worked 
was named The Happy 
Oven. Roger Dahlhjelm 
kept books there—for $6 
a week—eleven years ago. Today he’s the 
head of a $7,500,000 a year business in 
Hollywood. Dahlhjelm, the Stubborn Swede, 
founded Hollywood's fantastically successful 
Farmers Market in 1934. Parlaying $6 a 
week into 7/4 million dollars a year is smart 
doing, if you do it. Dahlhjelm did. Anybody 
-““Money’s all around you, 
sitting and wistfully waiting to fall in love 


Charles Samuels’ 
**Farmer’s Friend” —in the December TRUE 
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lulu, owner R. E. Adelmeyer an- 
nounced last week. The firm is 
Hawaii distributor for Ford, Mer- 
cury and Lincoln. 

* + + 


Jones Appointed 


H. Phil Jones, automobile dealer 
of Americus, Ga., has been appoint- 
ed to the Sumter county Board of 
Commissioners of Roads and Reve- 
nues. He succeeds the late T. O. 
Marshall. 


. * * 


Bowen Incorporates 


Bowen Motor Co., of Aurora, N. 
C., has been incorporated with au- 
thorized capital of $30,000 and sub- 
scribed stock of $8,000 to operate 
an automobile dealership. The prin- 
cipals include A. V. Bowen, Nellie 
E. Bowen, C. H. Cox and Esther 
J. Cox, all of Washington. 


* * * 


Bugganer Motors Opens 


Bugganer Motors has opened for 
business at 2425 Gilbert Ave., Cin- 
cinnati, where it will conduct a 
salesroom for used cars. Joe Bug- 
ganer, president, has been in the 
automobile business since 1930. He 
anticipates entering the new car 
field in the near future at the same 
it is said. 
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Dealer Heaston’s Expansion ¢- 


Keynotes Beauty, Utility 


ALBUQUERQUE. —In the first 
two-day showing of the new Ford 
at the Joe Heaston Motor Co. here, 
six thousand visitors crowded the 
showroom in answer to phone invi- 
tations issued to every number in 
the phone book, radio and news: 
paper ads, and by personal contact. 


Besides viewing the new Ford, 
the visitors are treated to a first- 
hand inspection of a reconversion 
program affecting three buildings, 


new parking lots, showrooms, four 


separate parts departments, and 
three shops. 


Joe Heaston, 


mission, had spent over $20,000 re- 


modeling and improving the main 
building purchased earlier in the 
year. Natural wood paneling deco- 
rates the showroom, parts depart- 
ment, and offices, which are fur- 
nished with ranch-style leather fur- 
niture. Banker style offices for offi- 
cials and salesmen have wood pan- 
els extending 42 inches above the 
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—is one of the absorbing TRUE stories of high 
adventure in business. TRUE’S readers are 


to hear about this as they are 


about derring-do in Micronesia or elk-hunting 
in Labrador. 

True is filled with man-sized excitement 
about everything men are interested in. 
It’s vital and it’s varied. More than %-million 
men will pay a premium price—25¢ a copy 
—to buy the December True at their news- 
stands. More than 130 different advertisers 
are spending 361% 
than last year. This December issue carries 
over 70 pages of advertising! TRuE is Amer- 


more in TRUE in 1945 


ica’s fastest-growing man’s magazine. There’s 


story of Dahlhjelm, 





nothing like TRUE to sell men for you. 























recently returned 
from the Army with a major’s com- 


qe 


floor and are topped with 18-inch ¢ 
glass sections. 

The engine rebuilding depart- 
ment that had occupied the show- Gq 
room during the war was moved 
into the former Heaston Lincoln- 
Mercury building, located across @™ 
the alley of the same block from 
the main building and faces 
Fourth street. oo 

This building also houses the 
bod aint and trim departments = 
which "wane also moved from the 
main building to make room for 
the enlarged mechanical service de- 
partment. Parts for the unit re- 
building department are kept in 
this building. 

Adjoining this location, at Fourth 
and Marquette, it has leased an- 
other building which houses the 
tractor and implements sales, ser- 
vice and parts departments. e= 

Directly across Fourth from 
these two locations Heaston has 
leased another garage building that t= 
formerly housed a De Soto-Plym- 
outh dealership, where he is locat- 
ing the Mercury - Lincoln - Zephyr [ 
sales, service and parts depart- 

C= 


ments. 
ec 


The central Ford parts depart- 


¢= 


ment is by far the largest in the 
state, it is said. It has been given 
adequate counter space off the 
showroom and large storage facili- 
ties on the second floor. Over 125 
steel bin sections were custom- 
made to furnish parts space. 

Max Bell, recently released from 
the Army as an automotive advisor, 
is the new truck manager. 

= . * 


Clayton Chartered 


Clayton Motor Co., Clayton, N. 
C., has been incorporated with au- 
thorized capital of $100,000 to buy 
and sell products and by-products 
derived of petroleum and ee 
filling stations. Principals: C. 
Austin, Clayton; D. L. White, Caro- 
lina Beach, and W. W. White, 
Wendell, N. C. 


* * s 


Cutchin-Jones Formed 


s, 

Cutchin-Jones Motor Co., Rocky ™ 
Mount, N. C., has been incorporated 
with authorized capital of $75,000 Gm 
and subscribed stock of $5,000 to 
deal in automobiles. The principals 
include Henry W. Cutchin, Anna G 
P. Cutchin, Lvman Jones and Mag- 
gie May Robbins Jones, all of 
Rocky Mount. 

s * e 


Edwards Appointed 


Edwards Motor Co. of Glenwood, 
Ark., headed by W. W. Edwards, 
has been appointed Ford dealer for 
this territory and is remodeling the 
former Ford dealership building 
here. 


= 
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John H. Moore has been named 
manager of the commercial and 
truck department of Hatfield Mo- 
tors, Inc. (Ford), 623 N. Capitol 
Ave., Indianapolis, according to 
Clifford J. Hart, president. He was 
formerly connected with the Auto- 
Car Co. 









Articles of incorporation have 
been filed with the Indiana secre- 
tary of state by Grimm Motor 
Sales, Inc., 165 Lincolnway, Val- 
naraiso, Ind. The corporation has 
300 shares of capital stock valued 
at $100 a share and the incorpora- 
tors are Wallace Grimm, Mabel FE. 
Grimm and A. M. Skinner. 


Lehr Auto Sales, Inc., Sixth and 
A Sts., Richmond, Ind., has been 
incorporated. The corporation has 
1,000 shares of no par value capital 
stock and the incorporators are 
Curtis Rosar, Dale S. Harkins, Ed- 
ward C. Lees and Paul L. Early. 

c 2 


F. A. Heath (Ford) at Missouri 
Valley, Ia., is completely remodel- 
ing its building, including enlarge- 
ment of the business office. Heath 
attended the preview of the new 
model at Omaha recently. 

8 - & 

L. O. Gates (Chevrolet) has been 
named chairman for the annual 
Christmas Seal drive in Misha- 
waka, Ind. 


















Sam Amato has taken over the 
management of Heineman Motor 
Sales (Chrysler-Plymouth), 311 W. 
Perry St., Port Clinton, O. 
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| Dealer 


Alen and Dick Partnership 


Formed in Phoenix, Ariz. 

Lieut. Col. W. H. Alen, former 
Hudson distributor in Arizona, 
has become a 
partner with. J. 
R. Dick as Hud- 
son_ distributor 
in Phoenix. Col. 
Alen sold out his 
operation to 
Dick when he 
entered the army 
as a captain in 
April, 1942. 

Col. Alen went 
to England in 
1942 to build the 
Ordnance main- 
tenance shops for the European 
invasion. He later was stationed 
in France and just recently was 
released from the Army. 

ok ea a 


Midland Motors, Chicago, 


Finishes War Contract 


Midland Motors (Chrysler), Chi- 
cago, is reconverting its service 
department to normal uses. It 
plans installation of special tools, 
a redecorating program and the 
purchase of a large stock of parts. 

The war contract for boxes has 
been completed. Work on the con- 
tract, which started shortly after 
the beginning of the war, was 
done in the service quarters. 

2 ae ” 


Viles of Spokane to Handle 


General Motors Diesels 


Fred M. Viles & Co., Spokane, 
Wash., has been named exclusive 
distributor for General Motors 
diesel engines in eastern Washing- 
ton and northern Idaho, according 
to H. K. McAfee of the diesel 
division. 

The dealership was established in 
1938. Fred M. Viles is president 
and general manager; M. J. Viles, 
secretary and Gordon L. Viles, vice- 
president and treasurer. 

x + * 


McGough Starts Dealership 


At Montgomery, Ala. 


Capitol Motor Co., Montgomery, 
Ala., recently organized to handle 
Oldsmobile and White trucks, has 
opened for business at 410 Bibb St. 

Partners in the new dealership 
are Thomas B. McGough jr., and 
his sons, Thomas B. McGough III, 
and Frank McGough. Both sons 
have recently been discharged from 
the armed forces. Thomas B. Mc- 
Gough jr., started as an independ- 
ent automobile dealer over 30 years 
ago. 





Lieut. Col. Alen 


* * * 


Dealer Incorporates 


Conner Gleason Corp., St. Peters- 
burg, Fla., has been incorporated 
with capital of 50 shares, $100 par 
value, to deal in automobiles. Prin- 
cipals: Fred Cenner, Charles A. 
Gleason and Elsie H. Pelling. 

* * * 


‘Issues Credit Cards 
Chopping Motors (De Soto-Plym- 
outh) also distributors for Dia- 
mond-T trucks and Aeronca Air- 
craft, Casper, Wyo., have issued 
credit cards to a list of “preferred 
customers.” Cards are good for 90 
days and include a 2 percent dis- 

count for bills paid promptly. 


a * + 


Oldest Md. Dealer? 


Zell Motor Car Co., Baltimore, 
claims to be the oldest automobile 
firm in Maryland. 

* t 


Ohio Dealer Chartered 


Clevenger and Redifer Motor 
Sales Co., Columbus, O., has been 
incorporated with 250 shares of no 
par value stock. The incorporators 
are H. J. Clevenger, C. L. Redifer 
and V. L. Redifer. The concern is 
located at 799 S. High St. 

* * 


Dyson-White Chosen 
Dyson-White Motor Co., operated 
by Boh Dyson and Byron White, 
has been appointed De Soto-Plym- 
outh dealer in Cairo, Ga. 
a * + 
Johnson with Goldsmith 


Bernard C. Johnson, former re- 
gional mileage rationing officer 


for the Office of Price Adminis- 


Doings 


tration, has been named general 
manager of J. W. Goldsmith, 
Inc. (Hudson), Atlanta, Ga. From 
1933 to 1937 Johnson was with 
McCord-Johnson Motor Co. in 
Atlanta and from 1937 to 1941 
was a partner in Martin L. 


Johnson Motor Co., there. 
+ o * 


Politics Out 


Clarence Huggins, who has open- 
ed a dealership in Concord, N. H., 
declined a nomination for reelec- 
tion as alderman-at-large to devote 
full time as an auto dealer. 

* . * 


New Building Planned 
Materials are being assembled by 
Hawkinsville Motor Sales Co. for a 
new building to be erected on the 
corner of Broad and Lumpkin Sts., 
Hawkinsville, Ga. 
+ + * 


Trevellyan Buys Firm 
Vernon B. Trevellyan, formerly 
commanding officer of an Army 
Air Forces base, has purchased 
Quality Buick, Inc., 510 Main St., 
Davenport, Ia. He purchased the 





PRIOR TO LEAVING for Washington to attend board of directors meeting 


of the United States Chamber of 


Chevrolet dealer, took out time to con 
fornia National Bank. He is shown w 


ommerce, Ernest Ingold, San Francisco 
erator old friends of the Anglo Cali- 


h Berkley Neustadt, who resigned as 


manager of the contract department to head the Pacific Tractor & Implement 
Co., newly named distributors for Ford Tractors and Ferguson System imple- 


ments, and I. 


Barnett, assistant to Neustadt who succeeds to his post as 


manager of the Anglo Contract department. 





firm from his brother, James E. 
Trevellyan. 
~ * * 


Ripley Represents Ford 


George Ripley has purchased the 
ford dealership at Ruthven, Ia. For 
the past 15 months he has been 
associated with Houg’s garage. The 
Ruthven business was formerly 
owned by Art King. 


* * * 


Wilburn - Gibbs Motors, Inc, 


Lynchburg, Va., has been chartered 
with maximum capital of $25,000 
to engage in the automobile busi- 
ness. Henry H. Rutrough, of Ro- 
anoke, is president. 
* 7 * 

W. H. Sadler, president of Sadler- 
Ross Motor Co. (Dodge-Plymouth), 
and chairman of the Arkansas 
highway commission, has_ been 
elected chairman of the special 
gifts committee of the 1946 cam- 
paign to secure health and welfare 


@ For 29 years Universal C.I.T. has made the 


funds for the Greater Little Rock 
community chest. Sadler made an 
exceptional record as chairman last 
year, his committee securing 55 
percent of the total campaign goal 
of $406,978. 

* € * 

Spencer Motor Co. (Chrysler), 
Hillsboro, Ore., has moved to a 
new location. The firm is owned 
by L. M. Spencer, employs seven 
mechanics, and the parts depart- 
ment is managed by a woman. 

* om o 


A. J. Younger has announced 
plans for construction of a modern 
garage building and display room 
in Melbourne, Ark., to be occupied 
by the Younger & Edmondson Mo- 
tor Co. 


* * s 


Ralph R. Kriesel, president of the 
Minneapolis Downtown Chevrolet 
Co. and of Midway Chevrolet Co., 
St. Paul, Minn., has been elected to 
the board of directors of the Mar- 
quette National bank of Minne- 
apolis. 

* * * 

The Bowe Motor Sales at Tiffin, 
O., has been sold by Earl Bowe to 
the Wittman Motor Sales Co., for- 
merly of Toledo. Bowe will stay 
with the new firm, which will con- 
tinue to handle Plymouth and De 
Soto. 





word “Service” mean something to the Auto- 


motive industry. Dealers everywhere have learned 


to depend upon our understanding of their prob- 


Retail Payment Plan 
Rewrite Plan 


CARepair Plan 


wavered in the decision that... 


lems in days of difficulty as well as in normal times. 


One interpretation of service is the many advantages 


we offer the dealer for his customer: 


Seasonal Payment Plan 
Refund Plan 


Protective Plan 


It is our long record of SERVING that makes Uni- 
versal C.1.T. outstanding in the field of automobile 


financing. Years ago we decided—and have never 


Yeewi Wee H pocarecineg 
Wate money | 


UNIVERSAL C.1.T. CREDIT CORPORATION 


One Park Avenue, New York 16, N. Y. 
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Auto Personnel 


ASTE Names Conrad 


Executive Secretary 


Harry E. Conrad has been named 
executive secretary of American 
Society of Tool Engineers, accord- 

ing to ant 
announcement by 
the board of di- 
rectors. One of 
his first duties 
will be to assem- 
ble membership 
activities in prep- 
aration for the 
ASTE Exposition 
in Cleveland Apr. 
8-12. 

Conrad was 

H. E. Conrad with General Mo- 

tors for the past 
11 years, his last post being district 
manager of Pontiac’s Buffalo divi- 
sion. 
e * 


Luhrs Given GM Post 


As Veterans’ Adviser 


Herman F. Luhrs, former com- 
mander of the American Legion for 


Michigan, has been appointed vet- 


erans’ adviser for General Motors. 
* * = 


Commercial Credit Lists 
9 New Offices, Chiefs 


Nine new offices and managers 
have been announced by Commer- 
cial Credit Co., as follows: 

Harold J. Collins, Lafayette, La.; 
A. J. Foley, Lowell, Mass.; H. 8. 
Garrison, Greenwood, S.C.; E. L. 
Davidson, Jamestown, N.Y. 

R. C. Pantell, Butler, Pa.; Jack 
H. Hicks, Anderson, S.C.; R. C. 
Floto, Long Beach, Cal.; D. C. 
Bonser, Great Falls, Mont., and 
D. H. McCallum, Halifax, Nova 
Scotia. 

+ . «€ 


Franklin Made Assistant 


To Prest-O-Lite Sales Chief 


J. A. Franklin has been appointed 
assistant sales manager of the 
Prest-O-Lite Battery Co., Inc., of 
Indianapolis, according to A. A. 
Feldman, sales manager of replace- 
ment sales. 


the New York division. He will 
make his headquarters in Indian- 
apolis. 

It was also announced by Feld- 
man that H. C. Mountain would 
replace Franklin as New York di- 
vision manager. Mountain pre- 
viously served as division manager 
in Philadelphia. 

© 


* 


Protectoseal Names Mock 


As Sales Manager 

John W. Mock, lecturer and 
writer on salesmanship, has been 
appointed sales manager of Pro- 
tectoseal Co., Chicago, according 
to an anouncement by Robert J 


Christopher, director of sales. 
* € . 


11 New Offices Opened 
By Commercial Credit 


Eleven new offices have been 
opened by Commercial Credit Co., 
as follows: 

B. F. Colvett, manager of the of- 
fice at Bluefield, W. Va.; Thomas 
H. Dillon, manager at Winston- 
Salem, N. C.; Wallace L. Reed, 
Kinston, N. C.; J. V. Hamilton, 
Jonesboro, Ark.; Liford L. Gibson, 
Pine Bluff, Ark.; G. L. Kelly, Hag- 
erstown, Md.; C. R. Custer, Norris- 


Haute, Ind.; M. V. Kane, Hartford, 
Conn.; Harold M. West, Mansfield, 
O., and Lowell D. Bates, Lima, O. 


* * * 


Howard Returns to Sun 


Porter L. Howard has returned 
from government service to his 
job as general traffic manager of 
Sun Oil Co., but remains on call] 
to advise Col. J. Monroe Johnson, 
director of the Office of Defense 
Transportation, on special prob- 
lems. One such problem recently 
was the oil strike, which brought 
Howard back to Washington after 
his resignation became effective. 

+ * © 


Frame Named 


The board of directors of the 
Waukesha Motor Co., Waukesha, 
Wis., has announced that Walter 
Frame, president of the Waukesha 
National Bank, has been elected a 
director of the company. Frame 
fills the board position left by the 
late Harvey J. Frame. 

* s 


+ 
Palmer Joins Fairchild 
Richard C. Palmer, of Washing- 
ton, has been appointed special 
assistant to the president of Fair- 
child Engine & Airplane Corp., it 


Franklin has been manager of ‘town, Pa.; Glenn Kellogg, Terre 


Missioner come home... 


His forebears rode the circuits to 
bring the Word, preach the Gospel, 
marry and christen, visit the sick and 
bury the dead. Today, in a spattered 
car scurrying down a side road, you 
meet their successor on moremundane 
missions... the County Agent. 

Asaninstitution,hedatesfrom1914; 
and in his time, the average per farm 
increase in food production feeds five 
more people. 

An employee of the Department of 
Agriculture, he earns $2,200 to $5,500 
per year. Hardest working of all the 
bureaucrats, the County Agent at his 
best is an evangelist, missioner of 
better methods, teacher, planner. 

He brings the farmer new facts, 
new techniques, species and methods; 
sells sustenance crops, soil building, 
conservation and diversification. 

He organizes farm communities for 
common benefits—business, social and 
intellectual; conducts recreational 
activities; serves as farm engineer, 
marketing counsel, liaison with the 
Federal government and the outside 
world. He usually starts with a local 
leader as exemplar for the followers. 

Averaging three days in the field to 
two in his office, in a year the County 
Agent makes over 2,000,000 calls; is 
visited in his office by 10,000,000 
people ; works withsome 1,600,0004-H 
Club members; talks to 16,000,000 


adults at farm meetings. And his job 
knows no office hours. 

In no small part, the County Agent 
isresponsiblefor the great agricultural 
revolution of the last two decades, the 
improved standard of farm living, the 
high productivity which met the extra 
demands of the War years. 

Because his job and ours are twins, 
SuccessruL Farmina has been aid 
and amplifier to the County Agent, 
always had his approval and support. 


Nowhere else in the country 
has the County Agent’s efforts been 
more effective than in SuccEessFUL 
Farmine@’s thirteen Heart States, plus 
Pennsylvania and New York. In this 
selected area, the 37% of US farmers 
who get 52% of US farm income— 
have the largest investments, the mos 
machinery and equipment, the highest 
yields, cash incomes and profits. ¢ 

SF’s more than a million subscribers 
include 43% of the farmers in the best 
fifteen farm states, make this farm 
magazine the major medium to a 
major part of the national market... 
essential to the national economy, full 
payrolls and increased sales . . . too 
important to be longer neglected by 
any national advertiser . . . Ask the 
nearest SF office for all the facts!... 
SuccEssFUL FarminG, Des Moines, 
New York, Chicago, Atlanta, San 
Francisco, Los Angeles. 


was announced last week by J. 


Carlton Ward jr., president. Palmer 
will remain in Washington. Palmer 
is vice-president of the National 
Aeronautic Assn., in charge of its 
air defense council. For the past 
year he has been general manager 
of the National Aircraft War Pro- 
duction Council. aot 


Goodrich Promotes 


F. R. Campbell, district manager 
for the B. F. Goodrich Co., an- 
nounced last week that Marshall F. 
Driskill has been appointed man- 
ager of the store at 2700 W. Broad 
St., Richmond, Va., succeeding Nor- 
man Slacum, who has been made 
manager in Baltimore. Driskill is a 
native of Petersburg, Va. and 
comes to Richmond from Roanoke, 
Va., where he has been supervisor 
and store manager for the last 
three years. z 


Nipar Advanced 


Keystone Alloys Co., Derry, Pa., 
announces the appointment of John 
E. Nipar as manager of sales and 
distribution for powdered metals 
and powder metallurgy parts. Ni- 
par, a graduate of the University 
of Pittsburgh, was formerly em- 
ployed in the metallurgical depart- 
ment of Carnegie-Illinois Steel Co., 


Homestead, Pa. 
- * = 


Du Pont Promotes May 


Benjamin M. May, who was first 
empleyed by Du Pont in 1903 as a 
clerk, has been named general 
manager of the rayon department, 
it was announced last week. He 
succeeds Leonard A. Yerkes, who 
is retiring. He became secretary 
and treasurer of the Du Pont 
Fibersilk Co., the forerunner of the 
present rayon department. He 
added the duties of vice-president 
and treasurer of Du Pont Cello- 
phane Co. when it was formed in 
1923. 

: * * 


Godsoe Given B-A Post 


J. Gerald Godsoe, chairman of 
the Wartime Industries Control 


board and coordinator of controls @ 


in the Department of Munitions 
and Supply, has accepted a posi- 
tion with British American Oil as 
executive vice-president, succeed- 
ing Dr. F. A. Gaby who is retiring, 
it has been announced by W. K. 
Whiteford, president of the com- 
pany. 
= * > 

R. H. L. Becker has been ap- 
pointed vice-president of Ohmer 
Corp., Dayton, it was announced 
last week by J. Allen Harlan, pres- 
ident. He was formerly director of 
advertising and sales promotion of 
National Cash Register Co. 

Harlan also announced the ap- 
pointment of F. J. Nichols as as- 
sistant to the president. Ralph K. 
Ulrich, cash register sales man- 
ager for the past eight years, is 
appointed manager cash register 
division. Col. R. L. Hubler, who has 
been connected with the corpora- 
tion for many years in an execu- 
tive capacity, becomes manager of 
the transportation division, with I. 
F. Lutz as manager of the fare 
register department of the trans- 
portation division. 

* + * 

Russell E. MacCleery, National 
Highway Users conference field 
representative in the New England 
states during the past nine years, 
has joined the Washington head- 
quarters staff as field liaison offi- 
cer with supervision over the State 
Conference Services activities. 

* * * 


Brig. Gen. William J. William- 
son, who has just retired from the 
Army Transportation Service 
Forces, has been elected vice-presi- 
dent of the American Transporta- 
tion Co. and the Standard Freight 
Lines, Chicago. Harry F., Chaddick, 
president, announced last week. 

e . * 


Southern Acceptance Corp. has 
opened a branch office in Albany, 
Ga., with Tyrus F. Thompson, for- 
merly of Augusta, as manager. 

* ~ * 

Vernon A. Reed, formerly treas- 
urer and business manager of the 
Pierce-Arrow Buffalo Corp., Buf- 
falo, has been appointed managing 
director of the Deaconess Hospital. 


J. G. Schick a eeties has been 
appointed district sales manager in 
Western Canada for Chrysler- 
Plymouth-Fargo. 

. > 

Stinson Motor Co. (Chrysler), 
Tuscaloosa, Ala., has begun con- 
struction of a new building. 
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Schenberg Appointed Chief 
Of Casco Merchandising 
BRIDGEPORT, Conn. — Jack 
sshenberg has been appointed to 
‘he new post of director of mer- 
chandising of 
Casco Products 
Corp. here, it 
was announced 
last week by Jo- 
seph H. Cone, 
president. 
Schenberg is 
secretary and is 
on the board of 
directors. He was 
assistant to the 
general manager 
of the corpora- 
tion during the 
war. He has over 16 years expe- 
rience in general management, 
idministrative, sales, and mer- 
handising posts with manufac- 
turers of electrical and automo- 
tive products. 
* 





Schenberg 


Reynolds Names Col. Murphy 


{viation Industry Manager 

Col. Thomas A. Murphy, recent- 
y released from the Army Air 
forces, has been appointed avia- 
tion industry manager for Rey- 
nolds Metals Co., Louisville, Ky., 
it is announced by David P. Rey- 
nolds, vice-president. 

While in the AAF, Col. Mur- 
phy received the Legion of Merit 
award for helping to increase 
production of the C-46 transport 
plane. 

* ca * 


Branch Sales Position 


Awarded to Doling 


Appointment of Charles E. Doling 
as sales manager of the Philadel- 
phia branch of Reo was announced 
last week by Don C. Streeter, gen- 
eral sales manager. 

Doling began his automotive ca- 
reer with White Motor Co. and was 
later associated with Autocar Sales 
& Service Co. for 14 years, most 
of the time as a vice-president and 
sales manager of New York branch 
territory. 

* + 


Lucas Candidate in Ky. 


E. J. Lucas, president of Truck- 
Trailer Mfrs. Assn. and sales man- 
ager of the Kingham Trailer Co., 
Louisville, is the regular Republi- 
can candidate for the Kentucky 
legislature from the 34th district. 

* » + 


Tocco Opens New Office 
focco Induction division of 
Ohio Crankshaft Co., Cleveland, 
inounces opening of a sales-en- 
gineering office in Indianapolis, 
under the direction of James W. 
Calloway, formerly connected with 
Chicago office. Located at 35 
E. Georgia St., Indianapolis 4, the 
new facility will broaden Tocco’s 
verage of the Indiana metal 


working market. 
s we ae 


Ellis Promoted 


Clifford J. Ellis has been ap- 
volinted district manager of the 
Letroit Comptometer office. He 

ceeds Harvey E. Stonehouse, 2 

mber of the Comptometer or- 

nization for 35 years, who is 
iring. Ellis joined the firm as 
ilesman in Chicago. Among his 
es will be management of the 


‘iptometer school. 
8 s * 


‘abb Joins Seamless Tubes 
\). A, Nabb has joined the sales 
f of Detroit Seamless Steel 
bes Co., according to an an- 
incement last week by H. A. 
‘mer jr., executive vice presi- 
nt. Formerly with Ford, Nabb 
Ss &@ major attached to the Of- 

of Chief of Ordnance in 
shington during the war. 

oe * 


S. O. Promotes Sawyer 


if. Tom Sawyer of Charlotte, N. 
has been appointed manager of 
rth Carolina sales division of 
Standard Oil Co. of New Jer- 
. Sawyer started 23 years ago 
a tank truck driver and since 
n has filled virtually every posi- 
min the sales department. He 
ceeds C. A. Newlan who has 
en transferred to manager of 


§. SHOAMEABIN AL NAL MAUNA 
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the company’s West Virginia divi- 
sion, 


* * 


Wallerich on BBB Board 


Carl H. Wallerich, Indianapolis 
automobile dealer, has been elected 
a& member of the board of govern- 
ors of the National Assn. of Better 
Business Bureaus. Wallerich’s busi- 
ness is at 950 N. Meridian St. He 
will become the business man 
member of the board of governors 
from district three, which com- 


prises Michigan, Indiana and Ken- 
tucky. 
+ * * 


Williams Returns 
G. M. Williams, senior vice-pres- 
ident of Curtiss-Wright Corp. and 
executive vice-president of Wright 
Aeronautical Corp., has returned 





THE FIRST 1946 FORD cars delivered in Arkansas were turned over to 


Superintendent J. BR. Porter of the Arkansas State Police, at lice headquar- 
ters in Little Rock Nov. 16 by Rebsamen Motors, Inc. Pictured above, right to 
left, are H. Y. Ingram, branch manager of the Ford Motor Co.; B . Glover, 
— manager of Rebsamen Motors; Porter; Bob Davis, manager Union 

otors, North Little Rock; and Jim Cooper, business manager of the branch. 





to the presidency of the Russell| ger as assistant sales manager in 
Mfg. Co. of Middletown, Conn. charge of special accounts, Whiz 
a Py: Automotive division, R. M. Hol- 

Whiz Steps Up Danziger lingshead Corp., Camden, N. J., was 
Appointment of Harold L. Danzi-| announced last week by the divi- 





sion’s general sales manager, L. 
M. Olson. He will make his head- 
quarters at the general offices in 
Camden. Danziger joined the cor- 
poration in 1938 as a territorial 
representative, becoming New 
York district manager a short time 
later. 
s * o 


New CCC Branches 
Commercial Credit Corp. last 
week announced the establishment 
of five new branch offices and the 
managers for each as follows: L. C. 
Adams, Tupelo, Miss., D. L. Iliff, 
Shawnee, Okla., C. L. Duquaine, 
Chicago; S. W. Thompson, Bloom- 
field, N. J.; Howard E. Becker, 
Eugene, Ore. 
. * aa 
A. A. Roberts has been appointed 
manager of new-car sales at Reb- 
samen Motors, Inc., Little Rock, 
Ark. Roberts has been active in 
the auto field for 12 years. 





The tank truck stops 
more often at the 


MORE family farm 


OARD’S DAIRYMAN subscribers buy 
more motor fuel and lubricants — 35% 
more than their nearest neighbor farmers and 
89% more than average farmers, according to a 
study made by the U. S. Bureau of the Census. 
Hoard’s Dairyman subscribers buy more pe- 
troleum products because they own 16% more 
autos and trucks and 33% more tractors than 
their nearest neighbor farmers... and 65% 
more autos and trucks and 119% more tractors 
than average farmers. 


FORT ATKINSON, WISCONSIN « 


and buy more! 


250 PARK AVENUE, NEW YORK * 







Hoard’s Dairyman subscribers are better cus- 
tomers for just about everything farm families 
buy, because both their business and their needs 
are more diversified. They own more, earn more 


For 60 years, Hoard’s Dairyman’s high read- 
ership among the most prosperous farm families 
has been helping folks like you produce more 
sales per advertising dollar. Put the top of the 
market at the top of your list .. . Start your farm 
schedule with Hoard’s Dairyman! 


Sells Farm Families who 
own more - earn more - buy more 


EDWARD S. TOWNSEND CO., SAN FRANCISCO, LOS ANGELES 
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Credit Institute 
Requests End of 
Installment Curbs 


NEW YORK.—Immediate ter- 
mination of existing curbs on in- 
stallment buying under Regula- 
tion W was urged by the Retaii 
Credit Institute of America at a 
meeting here last week. 

In a four-page letter to Presi- 
dent Truman, the institute, rep- 
resenting retail merchants in 44 
states, gave 11 reasons why the 
controls should be lifted with the 
end of the war and pointed out 
that the Chief Executive is em- 
powered to end the controls 
through executive order. 

Contending that “there is now 
no longer economic or social jus- 
tification for this regulation,” the 
institute declared: 

“Continued restrictions will 
force millions of idle and lower- 
income families to cash _ their 
government bonds and savings to 
enable them to buy the things 
they need. 

“They will work great and 
needless hardship on millions of 
returning veterans and their fam- 
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ilies. These Americans lack ade- 
quate cash to re-equip their homes 
even on the simplest plan and to 
rehabilitate themselves for civil- 
ian life. 

“The regulation will prevent 
millions of displaced war workers 
from purchasing the products they 
need to equip themselves and 
their homes when  re-employed 
by American business after mi- 
gration to a new environment. 

“Millions of people who have 
never enjoyed so-called war-time 
income will be deprived of the 
opportunity of maintaining a pro- 
gressive standard of living. 

“The credit curbs will restrict 
the vast output of American fac- 
tories dependent upon consumer 
credit for effective distribution.” 

Asserting that the credit re- 
strictions will penalize the family 
with small pay envelopes com- 
pared to those with considerable 
ready cash, the petition charged 
the regulation “will monopolize 
consumer credit into the chan- 
nels of big business and banking 
and destroy thousands of little 
merchants throughout the nation 
who for generations have served 
their customers’ credit needs on 
flexible, personal basis.” 


“SEAL 


NO ARMY would be so complete 
without half-tracks, and when Army 
engineers adopted inflated targets to 
lay a major role in strategy, one of 
he most important units was the half- 
track. Built by Firestone Tire and 
Rubber Co. of yards of rubber a 
and olive drab canvas, complete wit 
insignia, engineers could put a ‘‘dum- 

y” division in the field to draw the 
fire of the enemy and confuse armies. 


Lot Acquired 


Tri-Motors, Inc. (Chrysler), Fram- 
ingham, Mass., has acquired a lot 
adjacent to the dealership. The lot 
will provide a separate exit and 
also customer’s storage space. 


oh 


Dealers, Employes Affected .. . 


Late Court Decisions 


Are Reviewed 


proved that he worked in the serv- 
ice department and devoted his 
time exclusively to the servicing of 
automobiles, and that the automo- 
bile motors emitted poisonous gas- 
es, vapors and fumes and con- 
taminated and poisoned the air 
which he breathed. In other words, 
the employe claimed injury from 
the effect of carbon monoxide pois- 
oning. 

However, since the insurance 
policy contained no clause insur- 
ing employes against occupation- 
al diseases the higher court held 
the insurance company not liable, 
and said: 


“Suit for occupational disease 
were clearly excluded and defen- 
dant had no obligation to defend 
them.” 

Fair Labor Act 

The Fair Labor Standards Act 

provides that any employer who 
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violates the law shall be liable to 
the employe or employes in the 

amount of their unpaid minimumG 
wages, or their unpaid overtime 
compensation, and in an addition- 
al equal amount as _ liquidated 
damages. 

For example, in Constance vg 
Gosnell, 62 Fed. Supp. 253, reported 
November, 1945, the federal court 
allowed the parents of a minor 
damages for failure of an automo- 
bile company to pay the minor 
wages specified by the Fair Labor@ 
Standards Act. 

In this case the automobile com- 
pany performed interstate transac-@ 
tions by repairing automobiles used 
in transportation of freight in in- 
terstate commerce. 

Statute of Frauds ; 

According to a new higher courtg. 
decision all verbal contracts are 
void which cannot be performed or 
fullfilled within one year. 

For instance, in Kurtz v. Ford 
Motor Co., 62 Fed. Supp. 255, re- 
ported November, 1945, it was@ 
shown that a man named Kurtz 
sued Ford Motor Co. seeking dam-,. 
ages in the amount of $85,000 
predicated upon an oral contract 
allegedly made in Michigan in 1938, 
for the payment of royalties on aw 
gearshift device allegedly produced 
and sold by Ford Motor Co. D 

In refusing to hold Ford entitled 
to a recovery, the higher court 
explained that every agreement@s 
contract, or promise not to be per- 
formed within one year from the 
making thereof is void unless it i 
in writing and signed by the con- 
tracting parties. 

Common Carrier Exempt 
According to a late higher court 
case common carriers are exempts 
from laws which require forfeiture 
of automobiles which are used il- 
legally to transport narcotics, alco-¢ 

hol, etc. 

For example, in People, 160 Pac 
(2d) 769, reported September, 1945@ 
it was shown that the operator of 
a taxicab transported alcohol il- 
legally and without knowledge of 
the owner of the cab. In the late 
proceedings to confiscate the cab, 
the higher court held that a stat& 
law is valid by the terms of which 
owners of vehicles used in the busi- 
ness of a common carrier are ex-™ 
empted from illegal use of the 
vehicle by employes. a. 

It seems that numerous states 
have adopted this law. 

This court held that such law 
are not limited to cases where the 
vehicles are used for legitimate 
purposes. - 


Lear Makes 
New Fractional 


Model Motor 


GRAND RAPIDS. — A line of 
small, fractional horsepower mo- 
tors, the V Series of universal mo 
tors for industrial use, was an- 
nounced last week by Lear, Inc. 

A 10-bladed fan and open lami @ 
nated construction provide cooling 
factors for the motors, which are 
designed for continuous duty. — 

The VC type motors are rated 
at 125 volts, AC or DC, and havg 
an output of 1/100 hp. at approxi®= 
mately 7,500 rpm. The motors are 
non-reversing, with clockwise rotag,! 
tion of the shaft at the fan end: 

The VD type motors are rated at 
125 volts, AC or DC, and hav@aJ 


an output of 1/30 hp. at 7,500 rpm. a 


— 


Zink Acquires 
Calif. Plant Site & 


LONG BEACH, Calif. — Howard 
F. Zink Corp., Fremont, O., has an@al 
nounced leasing of property valued 
at $250,000 for a branch plant in 
this city. 

The concern has acquired a two- w 
story building at 1100 N. Broadwa 
for production of auto seat covers) 
and cushions. C. M. Werling, com- 
pany vice-president, said output i 
expected to begin in January. 


There are profit-making opportunities 
AN Want Ads. See inside backcover. 
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Automotive Service 


{ regular Monthly Section for the Dealers, Jobbers and Maintenance Men who are Servicing 


and Lubricating 


{merica’s 30.000.000 essential Motor Vehicles 








Backshop 


Jobber Gab 





Jack Weed 


A§ I shoved and pushed my way 
through the milling throng in 
the Hotel New York lobby and 
edged my way toward the registra- 
tion desk for the Eastern half of 
the MEWA East-West conference, 
snatches of conversation I over- 
heard gave me a little better in- 
sight into the real thinking of 
Automotive America. 

Judging from these little wisps 
of talk gathered here and there 
in New York, there is only one 
thing bothering the jobbers and 
makers — will General Motors hold 
its present stand until unions find 
that management means that it is 
going to continue managing its 
businesses? 

While all of the jobbers here are 
hungry for merchandise. every one 
seemed to be in accord that now is 
the time to establish a new footing 
on which to make labor agreements 
in the automotive business and, if 
it took months, the jobbers would 
rather wait and get things settled 
properlv now than have to go all 
over the same thine again and 
again. Jobbers feel the war is over 
and the war whins in labor leader- 
shin should either be removed or 
greatly modified and that this GM 
strike is the nlace to do it for the 
entire industry. 





* ® 


WHILE “HOLDING THE LINE” 
with O. C. Holadav and Lee Ram- 
sav of Ramen. thev told me thev 
were about 37 percent ahead this 
vear over last in volume of business 
and their un curve was holding 
stendv — showing no tendency to 
dron at all. 

Russ Rilev, that dvnamic little 
bundle of enerev who fs doine such 
a remarkable service iob for Thomp- 
son Products in helnine inhbers 
and big car dealers install efficient 
engine rebuildine departments. said 
he was now working on one for an 
Oklahoma Ford dealer that would 
mass rebuild 184 engines a dav or 
20 ver hour. The comnlete installa- 
tion will cost this dealer about one 
quarter million smackers. 

Another had a chuckle in it — 
O’Shea from Lincoln. Neb.. McF'ad- 
den, of Omaha, and Malonev of 
Sioux Citv have combined in a 
1.000 engine ner month plant to be 
known as MICK Motors. There’s 
a natural for vou. 

+ = af 

£‘OT to talking shop with the taxi 

driver as IT came in from the 
airnort the other nicht. I asked this 
driver what the men in the street 
were savine about the GM strike 
since I had been out of the city 
since a dav before it started. 

“What most of these fellows sav 
T don’t know,” he replied, “but me. 
T know what I think. Mister. I am 
a damn good engine builder if I do 
say so and I have been building en- 
gines for 16 years at But 
no more—I quit—I am through. I 
can build an engine in 7% hours 
when it takes some of these loud- 
mouths 15 to 16 hours to build the 


(See BACKSHOP, Page 44, Col. 1) 
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No Original Equipment 


Going Into Replacement 


MEWA Told Parts Makers Are Building Up Stockpiles 
On Plea of Tied-Up New Car Manufacturers; 
All 185 Booths Filled for Conference 


By Jack Weed 
Service Editor 


NEW YORK.—Despite labor tieups blocking production 
throughout the auto industry, original equipment will not 
be diverted to the replacement parts trade, the Motor and 
Equipment Wholesalers Assn. was told at the opening of 
its Eastern conference at Hotel New Yorker here last week. 
eee eeesecnsannenseaneecnssssnenanei 


Radio Price Snag 
Clears But Strikes 


Menace Output 


DETROIT.—Aided by an increase 
in the ceiling price of variable con- 
densers, the radio outlook should 
improve considerably after the first 
of the year, an official of the Radio 
Manufacturers Assn. told AuUTOMO- 
TIVE News last week. 

The OPA barrier to radio pro- 
duction both for automotive and 
home use is being lifted, the official 
said. Complete pricing of all radio 
models, which will allow manufac- 
turers to begin volume shipments, 
is expected to be completed by 
Christmas. 

Barring labor difficulties, radio 
assembly will begin picking up 
steam in January, it was forecast. 
Several large radio manufactur- 
ers have been threatened with 
strikes by the United Radio 
Workers-CI0o. 

Variable condenser manufactur- 
ers, however, failed to win a com- 
plete victory from OPA. They had 
asked a 25 percent price boost in 
place of the 13% percent hike 
granted by OPA in October. The 
new change allows for a 16% per- 
cent increase. 

In an earlier letter to AUTOMOTIVE 
News, Bond Geddes, executive vice- 
president of the RMA, placed the 
blame for the shortage of radios in 
the lap of OPA and the radio union. 

There has been virtually no pro- 
duction of home or automotive sets 
since V-J Day, Geddes ssid. Thou- 
sands of radio factory workers are 
unemployed, he added. 

“OPA has failed to afford 
prices for radio components 
which permit recovery of costs 
in many cases in bottleneck com- 
ponents,” Geddes pointed out. 
“Manufacturers are unable to 
produce without a serious loss.” 

Charging that OPA has delayed 
in pricing receivers, Geddes con- 
tended that the price policy “re- 
fuses” to provide for increases in 
manufacturing and distributing. 


The second hurdle to radio 
manufacture, labor trouble, is 
also a serious one, according to 
Geddes. Several large and numer- 
ous small firms are faced with 
strikes, he said. 

“Our industry has tremendous 
capacity and has developed a new 
and improved merchandise,” Geddes 
asserted. “If it were not for the 
OPA and labor situations, we could 
employ probably 175,000 people im- 
mediately, but the outlook is not 
encouraging until OPA changes its 
fundamental policy and the labor 
situation becomes settled.” 


Packaging Exposition 
Set for April 2-5 

ATLANTIC CITY.—The Pack- 
aging Exposition of 1946 will be 
the Public Auditorium 
- 5, 1946, it is an- 
the American Man- 
the sponsoring 


agement Assn., 


organization. 


Prod. Co., 


Manufacturers replying to 
such queries said they were 


beseeched by the vehicle 
builders to continue putting out 
products on order but to hold ship- 
ment until strike situations are 
settled. Vehicle manufacturers fur- 
ther reported that they were work- 
ing on too short a stockpile and 
it would materially aid getting into 
high production to have larger 
banks when output of cars and 
trucks is resumed. 


The opening of the conference 
was characterized by the same 
milling thrones that marked the 
start of the Western nart of the 
MEWA conference in Chicago last 
month. All available booth space 
was taken by 185 manufacturers. 

Exhibits were disnlayed in the 
Manhattan Center Blde., adiacent 
to the Hotel New Yorker, conven- 
tion headquarters. 


Kev question of all jobbers 
viewing the exhibits was “when 
are we going to get more mer- 
chandise?” 

Whit Ruark. MEWA chief, in his 
ovenine address to the assemblage 
waded into criticism that had been 
directed his wav from a few narts 
makers bv labeline his talk “Let’s 
lonk at the record.” 

He pointed out that when the 
first space request blanks were sent 
ont over six weeks prior to the 
Chicago meeting. more snace re- 
quests were returned for both 
meetings than they had space for 
booths. 

Although there ,were reports of 
“noor timine” for the conference, 
Ruark said the jobber members 
wanted the meetings and their at- 
tendance at both conferences was 
self evident. 

He said the booth holders have 
at least had the opportunity of 
facing these customers and show- 
ing them that they were being 
treated fairlv, and the jobhers 
have had a chance to meet other 
jobbers in the same lines and find 
that the problem of short sup- 
plies is universal. 

The following is the list of ex- 
hibitors at the MEWA conference 
here: 

AC Spark Plug Co.. Accurate 
Parts Mfg. Co.. Acme White Lead 
& Color Works, Aircraft Screw 
Albertson & Co., Inc., 
(Continued on Page 41, Col. 1) 





Conn. Studies Tests 


For Drivers in Crashes 


HARTFORD, Conn.—A “defi- 
nite program” for reexamination 
of automobile drivers involved 
in accidents or convicted of 
traffic violations is being studied 
by the Connecticut State De- 
partment of Motor Vehicles, it 
was revealed by State Motor 
Vehicles Commissioner Elmer S. 
Watson last week at a meeting 
of the State Highway Safety 
commission. 

Commissioner Watson also 
said the department would study 
“with great care” the record 
of elderly drivers having accl- 
dent or traffic records. He em- 
phasized, however, that he did 
“not favor a reexamination pol- 
icy based on advanced age 
alone.” 


No Gasoline War 


Seen in Price Cut 
By Independents 


NEW YORK.—Forced out of 
business during the war, many 
small independent gasoline retail 
stations are cutting prices in an 
effort to regain the volume lost 
during that period. A survey made 
here last week shows price-cutting 
in New Jersey, Kansas and the 
New England States. 

A 13-cent price has been set at 
some stations in Jersey City. Six 
gallons for one dollar is the cost 
in Kansas City, and many New 
England dealers have dropped their 
quotations below the OPA ceiling 
price to the lowest level since the 
end of the war. 

It is said that the price-cutting 
is comparatively small in volume 
and that no price war of any im- 
portance is expected. 


Lift Price Rise 
Given by OPA 


WASHINGTON. —An_ industry- 
wide increase of 8 percent in man- 
ufacturers’ ceiling prices for both 
portable and stationary automo- 
tive lifts was announced last week 
by the OPA. 

The increase became effective 
Nov. 28. It is authorized in keep- 
ing with OPA’s procedure for re- 
conversion pricing of machinery 
products generally out of produc- 
tion during the war. It is designed 
to compensate manufacturers for 
increases in direct material costs 
and direct labor rates which have 
occurred since 1941. 


Canada Dealer Fined 


MONTREAL.—A fine of $3,500 or 
in default of payment, three months 
imprisonment, was imposed by 
Judge C. E. Guerin on Donat Denis, 
of E. Plouffe Registered, who 
pleaded guilty to selling 18 automo- 
biles over the Wartime Prices and 
Trade Board ceiling prices. 











Car Care Important Now 


PITTSBURGH.—In view of the present automotive situation, Key- 
stone Automobile club warns motorists it is more than ever imper- 
ative for them to keep their present equipment in workable condition. 


“With the possibility that car replacements may be many months 
away,” said William Berry, secretary, there is no doubt the nation’s 
fast-aging and ailing cars are in for the severest test of all time 


this coming winter. 


“More than 54 percent of all cars now on the road are in excess 
of seven years old, which formerly was considered a ripe old age 
deserving retirement. In years past, only a fraction of the country’s 
automotive equipment remained in service after so many years of 


service. 


“The smart motorist will take every precaution to keep his car in 
sound working order as the toughest driving season of the year 


approaches,” he added. 





New-Car Delay 
Offers Time to 
Improve Systems 


Followup Procedures 
Receiving Overhaul; 
Mechanics Available 


DETROIT. — Dealers who 
have their sights set for vol- 
ume car and truck sales when 
vehicles are available in quan- 


tities are utilizing the present 
period to get their service shop in 
order and to get their customer 
promotion and followup back into 
a normal swing. 

Most dealers let their service 
customer promotion lag or drop 
out of their activity altogether 
during the hectic war days. Many 
have not picked up this activity 
again because their shop may still 
be rather busy. 

However, dealers who are giv- 
ing time and thought to the 
future operation of their busi- 
nesses, according to industry ob- 
servers, are utilizing this extra 
time given them before new cars 
and trucks begin to be shipped 
out in volume, to get their serv- 
ice operations reorganized to nor- 
mal operation standards. 

Mechanics are getting more plen- 

tiful and, according to latest in- 
formation from the Bureau of La- 
bor Statistics, there will be surplus 
of good mechanics looking for 
work before many months. 

This means a return of active 
independent shop competition and, 
if all of the men who wish to 
stay in automotive service are not 
employed, a return to competition 
for the service dollar by thousands 
of mechanics who will operate from 
their own garages or small one and 
two car shops. 

The bureau points out that with- 
in a short time there will be avail- 
able in this country more mechan- 
ics that were emploved and out of 
work in 1940. Then 377.000 mechan- 
ics were employed and approxti- 
mately 65.000 were unemployed. In 
1940, automotive mechanics revre- 
sented the largest single skilled 
occunation in the country. 

A large share of these mechan- 
ics are still available or will be 
when the armed forces are well 
aJone on their demobilization. In 
addition many thousands of cood 
mechanics have been trained by 
the armed forces and will be 
turned back to civilian life. Many 
of these bovs never worked as 
mechanics before the war, bunt 
are going to wish to stav in this 
type of work. If not hired by 
some dealer, independent shon or 
fleet operator, thousands of them 
will open their own little shops 
and go after service business. 

Dealers cannot compete for serv- 
ice work with these boys or with 
small independent shops on a price 
basis. 

Thev must sell their services on 
a quality basis. They must not only 
render a better service in a cleaner, 
more attractive shop, but they must 
sell their customers on the fact 
that the customer will benefit by 
vatronizing the dealer’s shop recu- 
larly and by having his car taken 
care of by experienced mechanics, 
properly trained, in the correct 
servicing methods and procedures. 

Dealers who do render good, 
courteous and efficient service can 
hold a large percentage of the driv- 
ers of the make of car they sell as 
regular service customers. This 
fact has been demonstrated and 
proven time and again in the pe- 
riod before the war when fewer 
dealers by far were as service con- 
cious as most dealers are today. 

It can be done by the majority 
of dealers in postwar if those 

(Continued on Page 50, Col. 4) 





Hunt Appointed 
For Wholesalers 
On SPB Group 


WASHINGTON. —- Surplus Prop- 
erty Administration announced the 
formation of an overall Wholesale 
Industry Advisory committee last 
week. 


This committee was formed to 
furnish information and advise and 
make recommendations to the 
S.P.A. in regard to the disposal of 
surplus government goods. It is 
composed of 10 representative 
wholesalers from various parts of 





tion and _ under- The choice of a battery by a cus@ 
the country. SXECUTIVES of Electric Auto-Lite Co. and Nash Motors are shown here at | Size batteries. tomer would consist merely of ask- 
Al S. Hunt, president, Hunt-|/a gathering in 4 Angeles, at — Se a mare See distribation This was the ing the price of two supposedly 
f . 3 ras | of Auto-Lite spark plugs through Nash dealers. Seate ere, left to right, are: | . identical products made by di 
Marquardt, Inc., of Boston, — Spencer T. Honig, Southern California Nash distributor; O. L. Arnold, assistant statement of ‘ H. aoe d Pp y ffer 
selected to represent the automo- | gates manager of Nash; Frank A. Nealon, sales manager, Merchandising division | A. Harvey, vice- ent producers. 


tive wholesale distributors on the 
committee. Hunt, a long time mem- 
ber of the Motor and Equipment 
Wholesalers Assn., served three 
years on the WPB Automotive 
Wholesale Industry Advisory com- 
mittee. He is a member of the 
Automotive Wholesale Industry Ad- 
visory committees for OPA and 
Surplus Property. 


aay Want Ad Dept., Inside Back Coves 
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of Auto-Lite; L. B. O’Loughlin, Auto-Lite’s trade relations manager, and H. A. 


Lotz, general service manager of Nash. 
GE Fixture Line 
Sold to Electro 


CHICAGO. — Sale of General 
Electric lamp department’s busi- 
ness in rectified fluorescent and 
Cooper Hewitt fixtures to Electro 
Mfg. Co., 2000 W. Fulton St., Chi- 








cago, was announced last week by 
Victor Nemeroff, president of Elec- 
tro. 


Sale of the fixture business on 
the part of General Electric is in 
keeping with the lamp _ depart- 
ment’s policy not to engage in the 
manufacture of lighting equipment, 
he said. 
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Standardization Threat 


Seen by Battery Official 


CHICAGO. Having finished its 
war job with no new fundamental 
developments usable in peacetime, 
the battery industry faces such 
problems’ as 
declining replace- 
ment market, in- 
creased competi- 


president of Au- 
to - Lite Battery 
Corp., at the an- 
nual meeting of 
the Assn. of 
American Battery 
Manufacturers 
here last month. 


“What about standardization?, 
Harvey asked. “Shall we follow the 


H. A. Harvey 


standardization, a) 





» | practice in Russia.” 
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Department of Commerce and& 
|standardize batteries in every de- 
| tail of dimensions and construction, 
| except for the name appearing on 
them? This bears a close resem- 
'blance to the plan of New Dea 
theorists to eliminate brand names 
and substitute only a grade label 























Standardization as far as it is re- 
quired for interchangeability is cer- 
tainly desirable. Freezing of design 
can result only in stagnation of de- 
velopment, elimination of adver- 
tising and salesmanship, and de- 
terioration of quality to the sing] 
standard of low cost. That is the 












Replacement volumes of 19,074,- 
023 in 1944 and the estimated 18 





suggestions of the United States 






million for 1945 cannot be expect- 
ed in 1946 because of abnormal 
conditions that brought about 
these record sales, he said. 
These figures were reached, Har- 
vey pointed out, because users dis- 
carded large numbers of batteries 
which would have rendered further 
service under normal conditions. 
Shortage of gas resulted in exces- 
sively low average mileage for 
which battery electrical systems 
were not designed, he said. 


Quantity production of new cars 
will not be reached until 1946, 
Harvey asserted. Battery replace- 
ments on these vehicles will not 
be felt until 1948, while scrapping, 
of old cars will increase sharply. 

Harvey quoted figures indicating 
that replacement demands will 
drop from 18,550,000 in 1946 to 16,- 
700,000 in 1950. 

Original equipment needs will 
decline from 5,810,000 in ‘1946 to 
4,600,000 in 1950, while consumer 
uses will drop from 17,100,000 to 
16,500,000, according to the fig- 
ures. The estimates cover both 
the domestic and export markets. 


He anticipates that formidable 
competition will come from the au- 
tomobile manufacturers in an effort 
‘to capture for their dealers the 
after-market which is now largely 
in the hands of others. Ford and 
Chevrolet have had substantial suc- 
cess already. They will extend their 
efforts and be followed by others, 
he predicted. Petroleum and tire 
producers, not already in the field, 
will enter it. 


“Will we go back to producing 
undersized batteries, the six 
months, 65-ampere hour, or small- 
er?,” he asked. “Certainly that is 
not an immediate threat. I fervent- 
ly hope that it will not develop 
in the future. 

“The average increase in cost of 

battery production over October, 
1941, when present replacement 
prices were established is 20 per- 
cent. I believe this is conservative. 
It is offset partially by reduction 
in selling cost, since selling in a 
period of battery shortage consists 
/}only in accepting orders. 
7] Another saving is in year-round 
4 complete utilization of production 
j facilities, since all the batteries 
; 
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G-E Sealed Beam Lamp 


. . f 
Get “new-car” lighting always: 


srove that the average General Flectric 
99% of its orginal hight output right 
he lamp that Does Not Grow Dim. 





“ ALL- GLASS “SEALED BEAM 


G-E LAMPS 


GENERAL @ ELECTRIC 


OAD and laboratory tests | 
Sealed Beam Lamp matmitains 
P life! Itist 


to the end of lam ' 
. * lighting always. 





It gives you “new-car pies ea 
esign — the whole lamp ts 
a Sealed Beam Headlamp 
“All-Glass” Sealed 


ater safety and economy, 
tirely new headlamp d 
Next time you replace 
ask for a General Electric 


’ 
hat does not grow dim! 


To bring you gre 


produced are readily sold at once. 
tists developed an en 


The biggest offset, however, is the 
;|/elimination of undersize batteries, 
||formerly sold in substantial vol- 
;}ume at no profit, or at an actual 
loss. Other batteries had to carry 
a double profit load. This former 
ample profit on these types is 
largely exhausted in increased cost 
of material, labor and overhead. 

The lead-acid system remains 
the automotive standard. There 
are special new types of bat- 
teries for military use, electrical 
torpedoes, walkie-talkies, mete- 
orological balloons. They do not 
have wide commercial peacetime 
uses. 


one big rugged bulb 
on vour car, be sure to 
. Beam Lamp the lamp ¢ 
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‘Jamp filaments in V extensively for domestic purposes. 
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The industry used quantities of 
glass mat separators as a substi- 
tute for microporous rubber. They 
| were not new or better, but a 
necessary wartime expedient, he 
said. 


pos ibly tarnish. 
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Equipment 


Going Into Replacement 


(Continued from Page 39) 
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Ty de- Allen Elec. & Equip. Co., Almetal 
uction, Universal Joint Co., Aluminum In- 
ing on ustries Inc., American Automatic 
resem- Devices Co., American Chain & 
r Dea Cable Co., American Hammered 
names iston Ring Div., American Sponge 
- label & Chamois Co. Inc., Anderson Co., 
acura Andrews Mfg. Co., AP Parts Corp., 
f ask- Arco Co., Aro Equip. Corp., Arrow 
osedly Safety Device Co., Auburn Spark 
differ Plug Co., Aurora Equip. Co.(Equip- 
to Div.), Auto Specialties Mfg. Co., 
is re- Auto-Lite Battery Corp., Automo- 
is cer-& ive Maintenance Machinery Co. 
design Balcrank Inc., Barrett Equip. Co., 
of de- John Bean Mfg. Co., Bear Mfg. 
adver-™ ‘o., Bell Co. (Flare Lab.), Bennett- 
id de- Feragen Inc., Benwood Linze Co., 
singleg ishman Mfg. Co., Black & Decker 
is the Mfg. Co., Blackhawk Mfg. Co., Blue 
Crown Spark Plug Co., Bonney 
,074,- ge ‘orge & Tool Works, Buchan 
od 18 Loose Leaf Records Co. 
pect- Carter Carburetor Corp., Casco 
rmal & Prod. Corp., Casite Corp., Cham- 
bout pion Pneumatic Machinery Co., 
H Champion Spark Plug Co.. Circo 
= Prod. Co., Columbus McKinnon 
> dis- Chain Corp., Commercial Credit 
teries o Corp., Commercial Solvents Corp., 
irther Crawford Mfg. Co. Inc., Crescent 
tions. Co. Inc., Curtis Pneumatic Ma- 
a = chinery Div. 
st Pc Dayton Rubber Mfg. Co., Joseph 


Dixon Crucible Co., Dole Valve Co., 
Dorman Prod. Inc., E. I. duPont de 


| Cars Nemours & Co. 


ie E. Edelmann & Co., Thomas A. 
rn" dison. Inc.. Edison - Splitdorf 

. Corp., Eis Mfg. Co.. Electric Auto- 
pping, ite Co.. Electric Storage Battery 


arply. 
ating 

will 
> 16,- 


Co., Elgin Machine Works, Inc. 


Federal-Mogul Corp., Flower City 
pecialtv Co., Fox Prod. Co.. Fram 
Corp., Fulton Co., Fulton Sylphon 


0. 

Gates Rubber Co.. General Arma- 
ture Corp. of Pa., General Electric, 
laser Lead Co. Inc., Globe Hoist 
Co., Gray Co. Inc., Guaranteed 
Parts Co. Inc. 

Hall Mfe. Co., Hammett Elec. 
Mfg. Co.. Hartman Corp. of Amer- 
ica, Hastings Mfz. Co., R. M. Holl- 
Mineshead Corn.. Ernest Holmes Co.. 
Homestead Valve Mfg. Co., Hove 
mEngineeringe Co., Hvygrade Prod. 

0.. Inc.. Imperial Brass Mfe. Co.. 
Independent Pneumatic Tool Co.. 

ngersoll-Rand Co., Inland Rubber 
os International Chain & Mfg. 

oO. 

K-D Lamp Co., K-D Mfg. Co.. 
Kellorg Div. American Brake Shoe 
Co., Kerkling & Co., King Quality 





cing Prod. Co. 
six Lemnco Prod. Inc.. Lincoln En- 
1a]l- got gineering Co., Link-Belt Co., Lynch 
t is {fo. Co. 
ent- McAleer Mfg. Co., McCord 
elope> ~ Corp... McQuay-Norris Mfg. Co., 
Mansfield Tire & Rwuhber Co., 
t of Maremont Antomotive Prod. Inc., 
ber, @& Marquette Mfg. Co. Inc.. Mercury 
1ent Batterv Charger Co., Minn. Min- 
per- ing & Mfe. Co., Moculoid Co. of 
‘ive. Ger » America, Moog Industries Inc. 
tion National Carbon Co. Inc.. New 
n ag. Britain Machine Co., C. FE. Niehoff 
ists & Co.. Noblitt-Snarks Industries 
Inc., Ohio Piston Co. 
und @ Perfect Circle Co.. Perfection 
‘ion ™= Gear Co., Permatex Co. Inc.. Per- 
ries rine Quality Prod. Corp.. Plomb 
ice. @an Tool Co.. Powell Muffler Co. Inc.. 
the Practical Prod. Co., Price Battery 
ies, Corp., Purolator Prod. Inc.. Pyrene 
70]- @&. BMfe. Co., Quick Charge Inc. 
ual Radiator Snecialtv Co.. Ramsey 
rry Accessories Mfg. Corp., Raybestos 
ner @& Div. Ravbestos - Manhattan Inc., 
is Raymond Mfg. Co., Resistoflex 
ost Corp.. Rite Tool Inc.. Wm. & Har- 
_— vey Rowland Inc., Rust Master 
ns Chemical Co. 
re A. Schrader’s Son Div.. Sealed 
_ = Power Corp., Shaler Co., Sherwin- 
al Williams Co.. Shur-Gloss Mfg. Co.., 
a #mShurhit Prod. Inc., Simmons Mfg. 
._ = Co., Simoniz Co., Skilsaw Inc., 
1e Smith Welding Equip. Corp., Sod- 
a. rin Mfg. Co., Sparks - Withington 
| Co., J. W. Speaker Corp., Standard 
ed Motor Prod. Inc., John T. Stanley 
us =Co. Inc., Star Machine & Tool Co., 
a Sterling Tool Prod. Co., Stevens 
PS. 
a™ Ashworth to Build 
ti- Ashworth Motor Co. (Chrysler), 
cy & -y Twin Falls, Id., has secured an op- 


a tion on a piece of property 75 by 
he 100 feet and plans to erect a mod- 
=¥ern building as soon as possible. 





Walden Inc., Stewart - Warner 
Corp., Supco Prod. Corp. 


Thermoid Co., R. M. Thomas 
Co. Inec., Thompson Prod. Inc., 
Timken Roller Bearing Co., To- 
bin Arp Mfg. Co., Toledo Steel 
Prod. Co., Triple-A-Specialty Co. 


U. S. Asbestos Div. Raybestos- 
Manhattan Inc., U. S. Axle Co. Inc., 
United Motors Service, U. S. Air 
Compressor Co., U. S. Electrical 
Tool Co., Unity Mfg. Co. 

Valley Forge Prod. Inc., Van 
Cleef Bros., Van Dorn Electric Tool 
Co., Van Norman Co., Victor Mfg. 
& Gasket Co. 


Wagner Electric Corp., Walker 
Mfg. Co., Ward Products Corp., 
Warner - Patterson Co., Joseph 
Weidenhoff, Inc., Wells Mfg. Corp., 
Western Chain Products Co., Whi- 
taker Cable Corp., Wilkening Mfg. 
Co., Winona Tool Mfg. Co., Wix 
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HARRY J. MEYERS, who with Sam 
Strother operates the Concourse Ser- 
vice Station, 350 Grand Concourse, New 
York, doubles up on the ‘‘two bags to 


a motorist” theme and sells four bags 
of rock salt to one of his customers. 





Acessories Corp., World Bestos 
Corp. 
“xX” Laboratories Inc., Yankee 


Metal Prod. Corp., Zecol, Inc. 


When acar, truck or bus speeds along 
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Rock Salt Firm 
Launches Sales 


And Ad Drive 


NEW YORK... International Salt 
Co.'s new national advertising and 
merchandising campaign for rock 
salt is underway, a company 
spokesman said last week. 

By promoting a two-bag sale of 
rock salt to every customer- one 
for the car, one for the home 
service station dealers can get their 
share of this business, it was ad- 
vised. Winter storms provide ser- 
vice dealers with “greater profit 
opportunities and faster record- 
breaking sales on this item than 
ever before,” the firm pointed out. 

Rock salt is also a year-round 
item, dealers were told, and one 
way to stimulate sales is “to play 
up its seasonal advantages: Un- 
sightly weeds can be eliminated 
from driveways, parking areas, 
flagged paths and tennis courts 
during spring, summer and autumn 
by applications of rock salt.” 

Service operators were offered 
free display material, including 
massed groups of 10-pound bags of 





ts 


| rock salt, display cards and win- 
dow streamers. 

Operators can use rock salt on 
their own grounds too, the firm 
said. With it grease pits, pumps 
and driveways and all the unpro- 
tected and open areas around ser- 
vice stations can be kept free of 
snow and ice the whole winter, it 
was said. 


10,000 Bad Auto Lights 


Corrected in N.C. Check 


RALEIGH, N. C. — Faulty 
lights on more than 10,000 mo- 
tor vehicles have been cor- 
rected in North Carolina as 
the result of a statewide cam- 
paign started by the state high- 
way patrol several weeks ago, 
according to Col. H. J. Hatcher 
of the patrol. 

Col. Hatcher instructed the 
patrolmen to spend at least 
two nights weekly on the high 
ways, checking cars and trucks. 
Each check was conducted 
near a service station where 
the lights needing repair can 
be corrected on the spot. 








so poes HOUDAILLE 


Since the first Houdailles of the 
early 1900's we’ve improved the 





HOUDE ENGINEERING DIVISION OF 


HOUDAILLE- 


MAKERS OF HYDRAULIC CONTROLS 
BUFFALO 11, NEW YORK 


the highway, Houdailles smooth out 
little bumps and “ripples” with vel- 
vety ease. 


But when a tough one delivers a 
pile-driver blow to the wheels, 
Houdaille reacts instantly to absorb 
it hydraulically— on both the bound 
AND rebound. 


HERSHEY CORPORATION 


* Pronounced—Hoo-dye 


instrument time after time—but no 
one yet has found a way to improve 


the principle. 


Still better Houdailles are now 
ready for the reawakened automo- 
tive world—the result of intensive 
war-born engineering developments. 
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Prestone Oil Hits Market; 
All-Year Grade Claimed 


NEW YORK.—Motorists in two 
areas in the East will have their 
first opportunity this winter to use 
a newly developed non-petroleum 
motor oil said to flow freely at 30 
degrees Fahrenheit below zero. At 
the same time it does not “thin 
out” at high temperatures and pro- 
vides efficient lubrication of the 
moving parts when the engine is 
running, according to the manu- 
facturer. 

It is Prestone motor oil, which 
shares the trade name of Prestone 
anti-freeze. The oil, recently re- 
leased for civilian use, is being 
marketed by National Carbon Co., 
Inc. It is produced by Carbide & 
Carbon Chemicals Corp. Both are 
units of Union Carbide & Carbon 
Corp. 

As initial production is on a 
limited scale, marketing of the 
new oil is being restricted to 
specified areas in New York and 
Virginia until manufacturing ca- 
pacity is substantially enlarged. 

Government secrecy cloaked the 
origin and manuiacturing methods 


of bombing, the production lines of E. A. keep pace 
with these very welcome changes. Instead of safety 


equipment for fighters, once again it’s heaters and 


of this engine lubricant until Sep- 
tember, 1945. It was developed by 
research chemists in the corpora- 
tion laboratories, where this re- 
search began in the early 1930s. 
This chemically created oil resem- 
bles ordinary motor oil in appear- 
ance and feel, but permits easy 
engine turnover even at sub-zero 
temperature, it is reported. 

The maker also claims that it 
cleans motors which have been 
gummed and sludged by ordinary 
ils to the point where efficiency 
is lowered. The sludge, gum and 
varnish remain dissolved in solu- 
tion and drain out when oil is 
changed. 

Prestone oil is wax-free. The 
ASTM flash point is 470 degrees 
Fahrenheit. The ASTM pour 
point is 40 degrees below zero 
Fahrenheit. 

The lubricant is characterized by 
low change of viscosity with 
changes in temperature. The same 
year-round grade of Prestone oil 
is used for both summer and winter 
driving. While this non-petroleum 


As motorized invasion gives way to motorized pleas- 
ure; and beachheads are established for bathing instead 


lamps and horns for business and pleasure vehicles. 








Dealers who have learned to expect E. A. leadership 
will not be disappointed in product or delivery. Write 
for information on the E. A. post-war line now in 


production. 


E. A. Laboratories, Inc., Brooklyn, N. Y. 


MAKERS O!] {/ OMOTIVE, AVIATION, 


BICYCLE 


oil does not break down in the 
way other oils do, excessive gaso- 
line dilution and accumulation of 
foreign substances such as road 
dirt make oil changes necessary. 

Results convinced its developers 
that oil’s advantages of all-weather 
ease in starting, improved per- 
formance and greater cleanliness 
will more than offset the higher 
retail price to the motorist of 75 
cents a quart at which it is cur- 
rently being sold. 


Crowder Made 


Vice-President 


SPRINGFIELD, Mass. — Charles 
: R. Crowder has 
been elected vice- 
president of Van 
Norman Co.,_ it 


was announced 
last week. 
Crowder, man- 


ager of the auto- 
motive division, 
has been with the 
company for 16 
years. He has 
been appointed 
sales manager. 


C. R. Crowder 


gar Want Ad Dept., Inside Back Cover 
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Standard Hits a Homer 


Successful Shaping of New Catalyst Into ‘Baseballs’ 
Due to Reduce Gas Output Costs 


CHICAGO. — Standard Oil of 
Indiana scientists borrowed a 19- 
story elevator shaft last week in 
their company’s general office at 
910 S. Michigan Ave. to see if they 
couldn’t shape particles of a new 
oil-cracking catalyst like tiny base- 
balls instead of like miniature 
doughnuts. ; 

Then they got out a microscope 
and found they had succeeded. 

High-octane gasoline — the kind 
that drives automobiles powerfully 
and without any knocking sounds 
from the engine — is made by 
cracking petroleum oils with a ca- 
talyst, a substance that has a 
chemical effect on the oils but 
doesn’t itself undergo change. 

In the refinery “cat cracker,” 
hot vapors blow into a tumbling 
mass of many tons of tiny cata- 
lyst particles held in a tank. The 
catalyst can be used over and over, 
but attrition wears much of it to 
dust, whereupon it is lost. Because 
thousands of tons of catalyst are 
used annually, the loss is an ap- 







preciable item in the cost of mak- 
ing gasoline. 

One method of preparing a new 
experimental catalyst now being 
studied by Standard Oil is to 
spray it as a solution into the 
top of a tower and then collect 
the fine, solid particles at the 
bottom. Under a microscope, 
these particles, for some peculiar 
reason, were found to be tiny 
rings or doughnuts. 


The scientists knew that dough- 
nut-shaped particles of catalyst 
would crush and wear away to dust 
more rapidly than spherical par- 
ticles would. If the particles could 
be made round like baseballs, the 
catalyst would last longer, and a 
saving in the future cost of gaso- 
line-production could be effected. 

That raised the question: “Would 
the particles of the new catalyst 
be spherical if they dropped 
through a taller tower during their 
formation?” 


No tower tall enough was avail- 


able for the experiment at the 


Standard Oil research laboratory; 
so the research men used an ele- 
vator shaft in the Chicago build- 
ing, having one of the elevators 
temporarily held out of service. 

With a spray gun thev dis- 
persed the catalyst solution in 
the top of the shaft while the 
door was held open. To collect 
the particles, they hovefully put 
a box on the top of the elevator, 
down at the ground floor. 

After giving the mist time to 
settle through a fall of more than 
200 feet, they picked up the box 
. . . and found it to contain a 
quantity of white particles. The 
particles were taken to a micro- 
scope and examined. Magnified by 
that instrument. they were seen 
to be perfect spheres, 

To put this discovery to use, 
Standard Oil may not have to butld 
a 200-foot tower, since perhans 
the same result may be gained by 
dropping the catalvst vanor 
en. .. —e tower, with 
warm air flowine upward to d 
the particles aa. - 





ee Reinforcements 


New Chevrolet Is Protected 
From Road Chemicals 


DETROIT. — Increased nrotec- 
tion against the deterioratine ef- 
fects of two chemical saboteurs 
of sheet metal on autnmobiles— 
salt and calcium chloride — has 
— bullt into the 1946 Chevro- 
le 

New paint spraving equipment 
in the factories plus the use on 
the cars of sheet metal that is 
30 percent thicker in critical 
spots combine to ficht against the 
ravaging effects of these chemi- 
cal enemies, according to engi- 
neers of Chevrolet. 

Many owners in the North re- 
ported that the salt used on 
streets in icy weather had raised 
havoc, spotting and staining the 
bright work and rusting the sheet 
metal of the car. Southern own- 
ers reported similar difficulties 
caused by calcium chloride, which 
is used to lay the dust on roads. 

The use of the new paint 
spraying equipment aids in pro- 
viding a _ protective coating of 
paint on the inside metal from 
the belt line, just below the win- 
dow mouldings, to the bottom, it 
was said. 

Moulding clips are made of 
heavy wire, coated to prevent 
rust. 


Tudor to Open 


In Harrisburg 


HARRISBURG, Pa.—(UTPS)—A 
new industry to manufacture auto- 
mobile accessories is being estab- 
lished here by Tudor Industries 
Corp., of New York, it was an- 
nounced last week. 

Construction of a $54,000 building 
for the firm will start soon. Plans 
call for 350 workers. 


Want to buy or sell new or used cars? 
Classified Want Ads (see inside backcover) 
will solve your problem. 
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BSERVICE SECTION 
Buys Plant for Tests... 


U.S. Seeks to Make Gas! 


*From Shale 


WASHINGTON.—Noted for his 
alarms about the dwindling natural 
resources of the United States, 
Harold L. Ickes, secretary of the 
interior, last week translated one 
of his often expressed fears into 
definite action. The government 
ill experiment to obtain synthetic 
gasoline from coal and oil shale. 
The experiment will be made in 
ouisiana, Mo., in a $17,500,000 con- 
verted war plant, the Missouri 
» Ordnance Works, which was op- 
erated during the war by the War 
Department for the production of 
«synthetic ammonia. The work will 
be directed by the Interior Depart- 
ment’s Bureau of Mines. 

—— Ickes described our coal supply, 
estimated at three trillion tons, as 
a “trump card.” It is sufficient, he 
Sasaid, to supply the country with 

both solid and liquid fuel for 1,000 

years. In contrast, America’s 
“gproved petroleum reserves contain 

only about 20 billion barrels, about 
two and one-half times the quan- 
“tity recovered from domestic wells 
between the invasion of Poland and 
~mthe capitulation of Japan, he said. 
The plant is located about 100 


Chrysler Parts 
Operating in 


~New GHQ. 


DETROIT. — To help the com- 
pany’s 9,000 dealers better serve 
owners of more than 6 million 
passenger cars and trucks through- 
out the United States, Chrysler 

otors Parts Corp. started opera- 
tion last week in new and larger 

smquarters at 2985 Jefferson Ave. 
nere. 

Known as the Mopar Bldg., the 
new site provides a total of 70,430 
square feet of floor space for the 
supervision of a worldwide busi- 

=—Sness in all types of replacement 
parts for passenger cars, trucks, 
and industrial and marine engines 
— built by Chrysler Corp. 

The Mopar Bldg. has been used 

as an Induction Center by the Arm- 
—Yed Services, and the company has 
permitted the government to retain 
part of the building until its induc- 
tion and discharge programs are 
completed, when the remainder of 
<“{the building will be absorbed by 

Motors Parts. 

The initial move involved the 
—®corporation’s offices of operations 
and sales executives, general and 
regional sales, sales promotion and 
advertising, service, pricing and 
traffic. On acquirement of the re- 
mainder of the building, the offices 
of inventory control and planning, 
technical records and accounting 
=~ departments will be transferred to 

the new site. 

For many years the general of- 
—@ fices of the Motors Parts have been 
in the general office building of 
Chrysler, Highland Park. From this 
central point the work of seven 
parts plants, including Detroit and 
Marysville, Mich., was directed to- 
=—ward supplying Dodge, De Soto, 
Plymouth, Chrysler, Dodge Truck 
and marine engine dealers with 
necessary parts. During the war, 
when new car and truck produc- 
tion was suspended, the owners of 
Chrysler products relied heavily on 
the parts corporation to keep cars 
=) and trucks in operation. 


-»Lempco Handles 
Tripp Products 


CLE v2LAND.—tTripp wheel, hub 
and drum straightening equipment, 
Service 
Equipment Corp., of Detroit, will be 
distributed to all countries, except 
Canada, by representatives of 
Lempco International, Inc., Doro- 
thy Kimmel, managing director, 
announced last week. 

Lempco’s aim is to handle lines 
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stationed in all countries of the 
world, to sell a complete line of 


parts, she said. 





See Classified Want Ads, inside back cover 
this issue. 
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Formation 


miles from St. Louis on the Missis- 
sippi River. It makes possible the 
testing of coals from every section 
of the country. The property con- 
tains nearly 400 acres and was 
chosen over more than 200 other 
proposed locations in 21 coal-pro- 
ducing states. 

Acquisition of the property is 
said to be part of a five-year, $30 
million program authorized by the 
Synthetic Liquid Fuels Act to de- 
velop and make available to pri- 
vate industry the technique for 
converting American coal and oil 
shales into gasoline. 

The new plant will be used for 
improving methods already devel- 
oped in this country and to de- 
veloping new and cheaper proces- 
ses. This country will now have full 
benefit of knowledge recently ac- 
quired from Germany where con- 
siderable progress had been made 
in the conversion of coal to liquid 
fuel, it is said. 


cessful use of this acrylic 
vapor. The glass window which the worker at left 


is still clear after the year’s service. 


Cuts Scale 
New Treatment Prevents 


Formation, Firm Says 

PITTSBURGH. — Calgon, Inc., 
here reports development of a 
simple treatment to overcome a 
serious problem introduced by 
excessive scale formation from 
the cooling water in a Western 
steel plant. 

Before water treatment was be- 
gun, the average life of skid 
pipes, for instance, was only four 
to five months. A section of one 


of eight 


pipe in 


gon was 
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Waldes Truare Retaining Rings are used to save weight, space, 
cost and man-hours in a wide range of products. For holding 
and positioning machine parts they offer definite advantages 
over nuts, shoulders, collars, and pins. They simplify and speed up 
production. They can be put on and taken off again and again 
—and still retain the perfect circularity which gives them their 
unfailing grip. Test them yourself. We'll furnish samples and 


complete data. Write Dept. D-12. 

WALDES an 
Be 

NGS 


TRUARC 


ADE MARK 
CANADIAN REPRESENTATIVES: PRENCO PROGRESS CORP., &TD,, 72-74 STAFFORD ST, TOROMTO 


WALDES KOHINOOR, INC., LONG ISLAND CITY 1, 


Rett 


NEW EVIDENCE of the chemical resistance of Plexiglas is given by the suc- 
lastic for transparent P 

8s holdin 
two weeks’ service in a dump truck handling sludge. The 





lasted the unusually 


The heavy layer of calcium car- 
bonate scale deposited from the 
water, which caused overheating 
and failure, is readily apparent. 


For comparison, another skid 


“as clean as a whistle,” it is said. 


built by Converse Motor Co. (Chry- 
sler), Albuquerque, N. M. 
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|Chromium Rings 
‘Are Introduced 
i e 
‘By Simplex 
CLEVELAND. — Simplex Prod- 
ucts Corp. here last week an- 
nounced the introduction of a new 
line of piston rings trade-named 
Krome-Chek. The piston rings are 
chromium plated which adds to 


the wearing qualities of the rings, 
according to the manufacturer. 


The maker also claims that the 
chrome plating provides a hard, 
wear-resisting surface that wipes 
the cylinder wall cleaner, and be- 
cause it is a wet-metal it also 
provides lubrication. 


More than two decades of engi- 
neering and development effort 
have gone into the production of 
these piston rings, according to 
company spokesmen. The rings are 
packaged in complete sets for 
every make and model car. 
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arts exposed to hydrofluoric 
is badly etched by 
*lexiglas windshield 


long time 
and one half months. 


use a similar length of 


time after treatment with Cal- 


Amatucci Builds 


Thomas A. Amatucci, president 
of Tom’s Auto Service (Chrysler), 
in Washington, D. C., has been 
granted a permit for the construc- 
tion of a new building. 


begun was found to be 


50-foot addition has been 





WALDES TRUARC 





















Before using Waldes Truarc Retaining Rings in 
Sperry gunsights, Sperry Gyroscope Co. engineers 
had difficulty with important taper pins working 
loose while the gunsights were in service. Due to 
vibration, pins occasionally loosened and fell out 
affecting the accuracy of the gunsights. Frequent, 
thorough inspection of taper pins in use didn’t 
entirely solve the problem. 


Then they specified Waldes Truarc Rings. 
Where taper pins had previously worked loose, 
the rings now held them fast. Assembly of the 
gunsights became much easier and quicker. 
Because of this earlier experience, Sperry used 
Waldes Truarc Rings as original equipment in 
their K-13 Compensating Gunsights. And Truarc 
exceeded their highest requirement for depend- 
ability in action. 
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By 
Jack Weed 


(Continued from Page 39) 


same engine. First they yell all the 
time because I make more money 
than they did. Then they get the 
union in and I have to pay those 
guys or I don’t have no job. I got 
a house of my own and I’m going 
to keep it so when they say we got 
to strike to get more money, I get 
myself to hell out of the shop and 
I'm going to stay out. 

“I made good money during the 
war. Made $150 a week some weeks 
and if these loud-mouthed lazy so- 
and-so’s would only let a guy work 
I could make good money now. 
They speeded the work up a little 
but I made out all right; I was 
making around $100 a week. But no 
they got to strike—for what I don’t 
know—but I’m damned tired of 
losing time because these guys 
want to strike. I got me this cab 
and I’m going to be my own boss 
now. I ain’t going back in the shops 
no more. And, mister, I'm a damn 
good engine builder if I do say so.” 

* * * 


THIS DRIVER may not be typi- 
cal of the majority of the men on 


strike—-he may not even be typical 
of the minority of men with fam- 
ilies who own homes or are buying 
them and would rather work at 
good wages than be out on strike 
part of the time. But men like him 
are in sufficient number so that 
plant managers in the Detroit area 
are getting worried by one outcome 
of this strike that doesn’t hit the 
news headlines. As one plant man 
ager put it to me after I had told 
him about my cab driver friend: 
“Jack, that’s one angle of this 
union strike business that has me 
worried. Right in our shop we have 
lost altogether too many key men 
because they just won’t stay here 
where we have strikes pulled on us 
by the union for little or no reason 
at all. Just yesterday one of my 
best men in the body department 
told me he was leaving us the end 
of the week. Naturally I asked him 
why and he said: ‘I’m all fed up 
with these strikes. I lose too much 
time. I’ve got a job with a dealer 
in a smaller city and I’m going to 
leave the shops for good. I’m going 


to get where I know what I'll get 
Saturday night and each month.’ 

“We lost several good key men 
for that reason during the past 
month and this strike at General 
Motors isn’t going to help things. 
The boys are beginning to think 
the union will be pulling one on us 
soon and they are looking for a 
steady job to light into. Boy, I’m 
getting worried about where we'll 
get men like them to fill their 
; places. They aren’t in the shop now. 
Gosh, I wish the government would 
get more soldiers back quicker and 
'make it possible for me to hire 
some.” 

So, friends of this column, if any, 
there’s a lesson for you. Don’t try 
to start a tide coming in because 
you can’t tell which stones it will 
roll which way. And when you 
must buck the tide, keep an eye on 
your crew because some of your 
best oarsmen may get tired of hav- 
ing to pull back the distance each 
big wave loses for your boat. 

* * * 


gerne ge nag SLOCUM says I am 
about the most prolific party- 
goer in this organization. Well, 
someone has to go—that’s what I 
tell him—and no one in our crowd 
likes to eat better’n me. So until 
he pulls the string you’ll most like- 
ly see me turning up where some- 


| body 


in this industry combines 
good food with good fellows—cause 
I like ’em both. 

All this palaver leads to some- 
thing of course and the something 
of this week’s outburst is my at- 
tendance at what I believe was one 
of the most unique parties in auto- 
motive history—a party the 37 
Stewart-Warner - Alemite division 
distributors gave the senior vice- 
president and sales brasshat of the 
corporation. 

Frank Ambrose Hiter, once a 
promising young piano virtuoso of 
Eminence, Ky., reached the emi- 
nence of his career in the eyes of 
the men he had helped make finan- 
cially independent when he arrived 
at the apex of his first quarter- 
century service with the company. 

Now that, in the terms of the 
newspaper business, is having the 
man bite the dog—for distributors 
to entertain the factory sales head, 
and for them to tell him in so many 
varied ways how much they 
think of him and what a staunch 
friend he has always been to each 
and every one. 

* * ot 

THEY TOLD HIM that story ina 
beautiful album bound in exquisite 
leather, with pictures of each dis- 
tributor and each distributor’s mes- 
sage to the “boss” beautifully done 





SCIENTISTS and AUTOMOBILE DRIVERS 


Need Clear Vision 


How clearly the scientist sees what is under 


his microscope depends a lot on the meticu- 


lous grinding and polishing that are part of 


making its precision lenses. 


How clearly 


automobile drivers see the 


road ahead depends, too, on the quality of 


the glass through which they peer while 


driving. Prevention of eye fatigue is an im- 


portant element in highway safety—a factor 


to keep in mind in the design and the choice 


of glass for your new cars. 


Provide the greatest possible freedom from 


annoying and distracting distortions, and 
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assure maximum protection, with Safety Plate 


Glass, not only in windshields, but in side and 


rear windows, too. 


Libbey‘Owens‘Ford Hi-Test Safety Plate 


Glass long has been standard equipment on 


many of America’s cars. This glass is ground 


and polished for maximum 


freedom from 


distortion. For greater safety, its two panes of 


plate glass are laminated by a tough plastic 


interlayer. It’s the glass to specify—all 


around—for clearer vision and greater safety. 
Libbey‘Owens'Ford Glass Company, 44125 
Nicholas Building, Toledo 3. 


LIBBEY: OWENS : FORD 
a Gueat Name in GLASS 


Ohio. 


page by page. They told him on a 
solid silver scroll plaque with eacl 
distributor’s name engraved in the 
distributor's own handwriting. And 
they told him in a Wilding picturé 
that was beautifully done. Gimminy 
crickets how they told him. 

In the picture they portrayed 
how the distributors’ committee 
had torn its hair and run in circleg 
trying to find some way in which 
they could sincerely and effectively 
show Hiter how much they though 
of him. They pictured many of the 
things they thought of to give hi 
—how they turned down a set o 
fishing rods because Frank got sick 
when he saw water (so the scrip 
said)—they turned down guns be®™ 
cause he never went hunting—they 
turned down a racetrack and 
brace of ponies because (here again 
I quote the script) Frank never bet 
on horses he knew and neve@ 
picked winners so that if they gave 
him the track and ponies it would 
be of no use to him—and on an 
on for 30 minutes of darned good 
ribbing by film. 

The whole show could easily hava 
been set to music with dual theme 
songs, “You Made Me What I A 
Today” being the theme of the dis™* 
tributors musical trade-mark, and 
“25 Years Is a Long, Long Time’™ 
being the theme for Hiter. “Silver 
Threads Among the Gold” could 
also have been aptly paraphrased@ 
judging from the skull thatches 
among those present — including 
me. - 

* * * 

ULIUS H. BARNES, of Duluth, 

and New York, spoke on the neeckw 
for the St. Lawrence Waterway at 
the Detroit Economic Club las 
week and, being an operator o 
boats now running to deep water 
from the Great Lakes, some of th@® 
cost figures which he threw around 
should be impressive to the auto- 
motive crowd. 

For instance, Barnes claims that 
merchandise could be shipped to 
the Baltic ports of Russia, if the St’ 
Lawrence Waterway was made 
available for ocean-going boats, a 
a cost not exceeding present cos® 
of shipping to New York. He also 
said that more tonnage goe 
through the locks at the Michigan™ 
Soo than moves through all of the 
man-made waterways of the worla@i 
including the Panama and Suez 
canals. 

He pointed out the waterway 
that have been developed for access 
to deep water, like the 6,000 milesg, 
of the Nile; 10,000 miles of Volga’ 
4,000 miles of the Mississippi and 
that but less than 50 miles of un 
navigable water bottlenecks 2,400% 
miles of the Great Lakes. 

The only access to this great in 
land empire from the sea now is 
through a small “ox cart” day canal 
that was completed in 1900 an 
even that canal—the Welland—has 
increased over 400 percent in ton- 
nage during the past 25 years. 

To a truck man who has been 
fighting the truck battle for years, 
it did my ears good to hear some 
one other than a truck man lam- 
bast the rails—the eastern rails ing 
particular—for the active part the 
have played in obstructing cheaper 
transportation from the Great@™ 
Lakes area. Barnes didn’t have to 
tell those in the truck business how 
good the rails are in opposing any@g 
movement that might divert some 
of their tonnage to other types of 
carriers. The truck business is stil 
trying to untie the state border 
barriers which the rails wrapped 
around truck transportation years 
ago. 

Rudy Mueller of Mueller-Harking@®. 
(Buick), Tacoma, Wash., is not 
only a busy dealer and active in 
trade association work, but he’s@® 
also active in civic matters in his 
home town, Tacoma, Wash. Now 
he is chairman of the corporation 
division, Community War Chest 
fund, and recently was appointed 
one of seven members of the™ 
Tacoma City Planning commission. 
In automotive association circles 
Mueller is director in Washington 
Automotive Trade Assn., represent- 
ing District No. 9 (Pierce county) @iz 
and a trustee of Tacoma Automo- 
bile Dealers Assn. He was twice 
president of this group. 


IMMEDIATE DELIVERY 


ADJUSTABLE PARTS BINS! 


WRITE FOR DESCRIPTIVE FOLDER 


SPERBER MFG. CO. 


_ 1815 Trombly Ave. 
DETROIT 11, MICH. 













yy 







~~ 
& 


TmSERVICE SECTION 








VANCOUVER, B. C. — Lighting 
has always played an important 
part in the service end of the 
automobile business. However, in 

—the past the trend in many estab- 
ishments was to use lighting for 
advertising purposes rather than 

—=for business promotion uses within 
he garage itself, it was reported 
here last week. 

Lighting which was considered 
adequate for actual working was 
provided in many garages, but even 
ere the actual foot candles which 
such lighting installations afforded 

@were often far from reaching re- 
quirements designated by electrical 
engineers. 

— One of the most efficient uses 


PAW Removes 
All Controls on 


Oil Overseas 


WASHINGTON.—AIl restrictions 
over foreign supply and transpor- 
mtation of petroleum and petroleum 
products have been rescinded. 
According to PAW Deputy Ad- 
-“ministrator Ralph Davies, the pe- 
troleum industry’s foreign operat- 
ing committee has been advised to 
—~ediscontinue the functioning of the 
following subcommittees, which, in 
cooperation with the Navy, War 
—gShipping administration and the 
British, have coordinated world 
mWide tanker movements for the 
United Nations: 
North Africa Supply and Distri- 
=—a@bution committee; West Africa 
Supply and Distribution commit- 
tee; Near East and Far East Sup- 
—gply and Distribution committee; 
European Petroleum Supply com- 
mittee; Bulk Tonnage Coordinat- 
-—ying committee, and the Petroleum 
Supply Committee for Latin Amer- 
ica. 

While the controls, such as or- 
ders and recommendations issued 
.mfrom time to time, are being re- 

scinded, PAW Directive 70, under 
authority of which these controls 
were issued, will be retained tem- 
porarily, but not later than Dec. 
31, to permit completion of pro- 
—gerams and shipments already in- 
stituted, Davies explained. 

The effect of rescinding these 
controls will be to turn back into 
normal commercial channels all 
ss transactions in the petroleum field, 

subject only to whatever domestic 
controls may be imposed by indi- 
— vidual foreign governments, the 
deputy administrator pointed out. 
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Fuel Tablets 
Fire-Flares Offered 


- For Civilian Use 


NEW YORK. Wax fuel tab- 

lets similar to those employed by 

= combat troops for cooking and 

illumination are now being sup- 

plied by Socony-Vacuum Oil Co., 
Inc., for civilian use. 

The tablets, called “Fire-Flares,” 
provide instant heat for cooking 
or for kindling campfire logs. 
For the driver whose vehicle 


<9 breaks down on the highway at | 


night they provide both illumina- 
tion with which to make repairs 
and warning lights for passing 
traffic. They can be employed to 
~—@™% start log fires, coal stoves and 
furnaces, and thaw out frozen 
pipes. They also provide the gar- 
=? dener with a ready means for 
burning out insect nests. 
Fire-Flares are tablets com- 
posed of a mixture of high melt- 
ing point wax and fine wood 
——™® flour encased in wax-impregnated 
cardboard jackets. 
Each unit burns 10 to 15 min- 
= utes and costs less than three 
cents apiece, it is stated. 





Ford Names Lutz 


— A member of the Ford organi- 
zation since 1920, Leslie H. Lutz 
has been chosen assistant manager 
of the Ford Motor Co. branch in 
Richmond, Calif. Lutz has filled 
many administrative spots for 
Ford since joining the company 
in San Francisco 25 years ago. 





Better Lighting 


Begg Motor Installs Fluorescent System 
Throughout Service Shop 


of lighting for the combined pur- 
poses of merchandising and creat- 
is demonstrated in 
premises of the Begg Motor 
Co., Ltd., here. This company has 
service reception 
floor to accommodate the increased 
volume of service work which is 
anticipated, and in connection with 
remodeling, 
fluorescent 
stalled. 

A. J. L. Oates, general manager 
of the firm, feels that an abundance 
of light not only promotes business 
and attracts customers but imparts 
an encouraging effect on employes 
and promotes general business ef- 
ficiency. 


ing efficiency 
the 


remodelled 


this 
system has been _ in- 
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a cold cathode 


‘ ‘ FOUR ARMY MAJORS, who have just joined Studebaker, inspect a miniature 
Begg has installed long uninter-| model of the war-renowned Studebaker Weasel. All of the former officers are 
rupted rows of cold cathode fluo-| now enrolled at the South Bend factory in a ‘“‘refresher course’ that brings 
. up to date employes who had military leaves and indoctrinates newcomers on 

in four parallel| company policies. (Standing)—Frank Van Eiszner, district manager; R. E. 
bars for the length of its service | Brennan, national accounts; (seated)—Hal K. Hayes, special truck representa- 


tive, and I. E. de Sherbinin, Studebaker export. 


floor. The reflectors are hung 12 


feet above the floor, and the in-| mediate rows of reflectors which}; have been completely eliminated 
tensity of the first 40 feet has been|has increased the maximum visi-| over the work benches and side 
doubled by the installation of inter- bility from the street. Shadows | walls, it was reported. 
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1D) etco Radio's enlarged production facilities are now completely 





R & H Offers 
New Depressant 


For Lubricants 


PHILADELPHIA.--A new pour- 
point depressant for wax-base lu- 
bricating oils has been developed in 
the research laboratories of the 
Rohm and Haas Co., Philadelphia 
chemical manufacturer. 

Known as Acryloid 150, the new 
material not only lowers the pour- 
point of many oils effectively, but 
it retains the reduced pourpoint 
under cyclic temperature changes, 
according to company officials. 

Paraffin-base motor oils in the 
SAE-10 and SAE-20 range which 
show a pronounced tendency to re- 
vert to their original pourpoints 
with some additives, are effectively 
stabilized with Acryloid 150. Stable 
pourpoints as much as 40 or 50 de- 
grees F below the original pour- 
point are readily obtained. 


Kitsmiller to Build 


Kitsmiller Motors, 627 E. Main 
St., Columbus, O., has been granted 
a permit to erect a concrete block 
public garage at that location. The 
improvement will cost $10,000. 






applied to the manufacture of a superlative new line of auto 


radios for these leading cars: Chevrolet, Pontiac, Oldsmobile, 


a Buick and Cadillac. These new: radios will reflect the advanced 
———— =... engineering of Delco military radios, radar and electronic equip- 





Coming: A complete line of Delco 

See home radios, incorporating the best of 

eS all that’s new in radio development. 
ES = ——eaees = 
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By 
Jack Weed 


(Continued from Page 39) 


same engine. First they yell all the 
time because I make more money 
than they did. Then they get the 
union in and I have to pay those 
guys or I don’t have no job. I got 
a house of my own and I’m going 
to keep it so when they say we got 
to strike to get more money, I get 
myself to hell out of the shop and 
I'm going to stay out. 


“I made good money during the 
war. Made $150 a week some weeks 
and if these loud-mouthed lazy so- 
and-so’s would only let a guy work 
I could make good money now. 
They speeded the work up a little 
but I made out all right; I was 
making around $100 a week. But no 
they got to strike—for what I don’t 
know—but I’m damned tired of 
losing time because these guys 
want to strike. I got me this cab 
and I’m going to be my own boss 
now. I ain’t going back in the shops 
no more. And, mister, I'm a damn 
good engine builder if I do say so.” 

* * * 


THIS DRIVER may not be typi- 
cal of the majority of the men on 


strike—-he may not even be typical 
of the minority of men with fam- 
ilies who own homes or are buying 
them and would rather work at 
good wages than be out on strike 
part of the time. But men like him 
are in sufficient number so that 
plant managers in the Detroit area 
are getting worried by one outcome 
of this strike that doesn’t hit the 
news headlines. As one plant man- 
ager put it to me after I had told 
him about my cab driver friend: 
“Jack, that’s one angle of this 
union strike business that has me 
worried. Right in our shop we have 
lost altogether too many key men 
because they just won’t stay here 
where we have strikes pulled on us 
by the union for little or no reason 
at all. Just yesterday one of my 
best men in the body department 
told me he was leaving us the end 
of the week. Naturally I asked him 
why and he said: ‘I’m all fed up 
with these strikes. I lose too much 
time. I’ve got a job with a dealer 
in a smaller city and I’m going to 
leave the shops for good. I’m going 






to get where I know what I'll get 
Saturday night and each month.’ 

“We lost several good key men 
for that reason during the past 
month and this strike at General 
Motors isn’t going to help things. 
The boys are beginning to think 
the union will be pulling one on us 
soon and they are looking for a 
steady job to light into. Boy, I’m 
getting worried about where we'll 
get men like them to fill their 
places. They aren’t in the shop now. 
Gosh, I wish the government would 
get more soldiers back quicker and 
make it possible for me to hire 
some.” 

So, friends of this column, if any, 
there’s a lesson for you. Don’t try 
to start a tide coming in because 
you can’t tell which stones it will 
roll which way. And when you 
must buck the tide, keep an eye on 
your crew because some of your 
best oarsmen may get tired of hav- 
ing to pull back the distance each 
big wave loses for your boat. 

* + ok 


| gprs SLOCUM says I am 
about the most prolific party- 
goer in this organization. Well, 
someone has to go—that’s what I 
tell him—and no one in our crowd 
likes to eat better’n me. So until 
he pulls the string you'll most like- 
ly see me turning up where some- 


| body 


in this industry combines 
good food with good fellows—cause 
I like ’em both. 

All this palaver leads to some- 
thing of course and the something 
of this week’s outburst is my at- 
tendance at what I believe was one 
of the most unique parties in auto- 
motive history—a party the 37 
Stewart-Warner- Alemite division 
distributors gave the senior vice- 
president and sales brasshat of the 
corporation. 

Frank Ambrose Hiter, once a 
promising young piano virtuoso of 
Eminence, Ky., reached the emi- 
nence of his career in the eyes of 
the men he had helped make finan- 
cially independent when he arrived 
at the apex of his first quarter- 
century service with the company. 

Now that, in the terms of the 
newspaper business, is having the 
man bite the dog—for distributors 
to entertain the factory sales head, 
and for them to tell him in so many 
varied ways how much _ they 
think of him and what a staunch 
friend he has always been to each 
and every one. 

* * + 


THEY TOLD HIM thatstory ina 
beautiful album bound in exquisite 
leather, with pictures of each dis- 
tributor and each distributor’s mes- 
sage to the “boss” beautifully done 
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SCIENTISTS and AUTOMOBILE DRIVERS 


Need Clear Vision 


How clearly the scientist sees what is under 


his microscope depends a lot on the meticu- 


lous grinding and polishing that are part of 


making its precision lenses. 


How clearly 


automobile drivers see the 


road ahead depends, too, on the quality of 


the glass through which they peer while 


driving. Prevention of eye fatigue is an im- 


portant element in highway safety—a factor 


to keep in mind in the design and the choice 


of glass for your new cars. 


Provide the greatest possible freedom from 


annoving and distracting distortions, and 
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assure maximum protection, with Safety Plate 


Glass, not only in windshields, but in side and 


rear windows, too. 


Libbey-Owens‘Ford Hi-Test Safety Plate 


Glass long has been standard equipment on 


many of America’s cars. This glass is ground 


and polished for maximum 


freedom from 


distortion. For greater safety, its two panes of 


plate glass are laminated by a tough plastic 


interlayer. It’s the glass to specify—all 


around—for clearer vision and greater safety. 
Libbey‘Owens'Ford Glass Company, 44125 
Nicholas Building, Toledo 3. 


LIBBEY: OWENS - FORD 
a Great lame in GLASS 


Ohio. 


SERVICE SECTIO 


page by page. They told him on a 
solid silver scroll plaque with eac 
distributor’s name engraved in the 
distributor’s own handwriting. And 
they told him in a Wilding picturé 
that was beautifully done. Gimminy 
crickets how they told him. 

In the picture they portrayed 
how the distributors’ committee 
had torn its hair and run in circleg 
trying to find some way in which 
they could sincerely and effectively 
show Hiter how much they though 
of him. They pictured many of the 
things they thought of to give hi 
—how they turned down a set o 
fishing rods because Frank got sick 
when he saw water (so the scripts 
said)—they turned down guns be 
cause he never went hunting—they 
turned down a racetrack and 
brace of ponies because (here again 
I quote the script) Frank never bet 
on horses he knew and neveg 
picked winners so that if they gave 
him the track and ponies it would 
be of no use to him—and on an@® 
on for 30 minutes of darned good 
ribbing by film. 

The whole show could easily havé& 
been set to music with dual theme 
songs, “You Made Me What I A 
Today” being the theme of the dis” 
tributors musical trade-mark, and 
“25 Years Is a Long, Long Time’ 
being the theme for Hiter. “Silver 
Threads Among the Gold” could 
also have been aptly paraphrased@ 
judging from the skull thatches 
among those present — including 
me. - 

+ Ba * 

ULIUS H. BARNES, of Duluth, 

and New York, spoke on the need 
for the St. Lawrence Waterway at 
the Detroit Economic Club las 
week and, being an operator o 
boats now running to deep water 
from the Great Lakes, some of th@ 
cost figures which he threw around 
should be impressive to the auto- 
motive crowd. 

For instance, Barnes claims that 
merchandise could be shipped to 
the Baltic ports of Russia, if the St’ 
Lawrence Waterway was made 
available for ocean-going boats, a 
a cost not exceeding present cos® 
of shipping to New York. He also 
said that more tonnage goe 
through the locks at the Michigan™ 
Soo than moves through all of the 
man-made waterways of the worl@ 
including the Panama and Suez 
canals. 

He pointed out the waterway 
that have been developed for access 
to deep water, like the 6,000 miles. 
of the Nile; 10,000 miles of Volga’ 
4,000 miles of the Mississippi and 
that but less than 50 miles of un 
navigable water bottlenecks 2,400% 
miles of the Great Lakes. 

The only access to this great in@ 
land empire from the sea now is 
through a small “ox cart” day canal 
that was completed in 1900 anc 
even that canal—the Welland—has 
increased over 400 percent in ton- 
nage during the past 25 years. = 

To a truck man who has been 
fighting the truck battle for years,— 
it did my ears good to hear some 
one other than a truck man lam- 
bast the rails—the eastern rails ing 
particular—for the active part the 
have played in obstructing cheaper 
transportation from the Great® 
Lakes area. Barnes didn’t have to 
tell those in the truck business how 
good the rails are in opposing an 
movement that might divert some 
of their tonnage to other types of 
carriers. The truck business is stil& 
trying to untie the state border 
barriers which the rails wrapped 
around truck transportation years= 
ago. 

Rudy Mueller of Mueller-Harking@®, 
(Buick), Tacoma, Wash., is not 
only a busy dealer and active in 
trade association work, but he’s@ 
also active in civic matters in his 
home town, Tacoma, Wash. Now 
he is chairman of the corporationS= 
division, Community War Chest 
fund, and recently was appointed 
one of seven members of the™ 
Tacoma City Planning commission. 
In automotive association circle 
Mueller is director in Washington 
Automotive Trade Assn., represent- 
ing District No. 9 (Pierce county) ,@ 
and a trustee of Tacoma Automo- 
bile Dealers Assn. He was twice 
president of this group. 
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VANCOUVER, B. C. — Lighting 
has always played an important 
part in the service end of the 
automobile business. However, in 
=the past the trend in many estab- 
ishments was to use lighting for 
advertising purposes rather than 
—~for business promotion uses within 





o he garage itself, it was reported 
ok here last week. 
Pia "wm Lighting which was considered 
= adequate for actual working was 
“y provided in many garages, but even 
ere the actual foot candles which 
such lighting installations afforded 
_ @were often far from reaching re- 
% quirements designated by electrical 
a engineers. 
& — One of the most efficient uses 
d 
J 
ext @PAW Removes 
le 
All Controls on 

a * 
d Oil Overseas 
< “2 WASHINGTON.—AIll restrictions 
d over foreign supply and transpor- 

. wmtation of petroleum and petroleum 
. products have been rescinded. 
' According to PAW Deputy Ad- 
a —™ministrator Ralph Davies, the pe- 

troleum industry’s foreign operat- 

i ing committee has been advised to 


s — discontinue the functioning of the 
following subcommittees, which, in 


. cooperation with the Navy, War 
“ygShipping administration and the 
British, have coordinated world 
. wmWide tanker movements for the 
~~ United Nations: 
. North Africa Supply and Distri- 
=abution committee; West Africa 
t Supply and Distribution commit- 
" tee; Near East and Far East Sup- 
ply and Distribution committee; 
> European Petroleum Supply com- 
mittee; Bulk Tonnage Coordinat- 
» “ying committee, and the Petroleum 
" Supply Committee for Latin Amer- 
’ ica. 
- “¥ While the controls, such as or- 
s ders and recommendations issued 













from time to time, are being re- 
scinded, PAW Directive 70, under 
authority of which these controis 
were issued, will be retained tem- 
porarily, but not later than Dec. 
31, to permit completion of pro- 
—yerams and shipments already in- 
stituted, Davies explained. 


The effect of rescinding these 
controls will be to turn back into 
normal commercial channels all 
sof transactions in the petroleum field, 
subject only to whatever domestic 
controls may be imposed by indi- 
— vidual foreign governments, the 
deputy administrator pointed out. 


—_ 





Fuel Tablets 
Fire-Flares Offered 


For Civilian Use 


NEW YORK. — Wax fuel tab- 

lets similar to those employed by 

——@ combat troops for cooking and 

illumination are now being sup- 

plied by Socony-Vacuum Oil Co., 
Inc., for civilian use. 

The tablets, called “Fire-Flares,” 
provide instant heat for cooking 
or for kindling campfire logs. 
For the driver whose _ vehicle 


night they provide both illumina- 
tion with which to make repairs 
and warning lights for passing 
traffic. They can be employed to 
start log fires, coal stoves and 
furnaces, and thaw out frozen 
pipes. They also provide the gar- 
dener with a ready means for 
burning out insect nests. 

Fire-Flares are tablets com- 
posed of a mixture of high melt- 
ing point wax and fine wood 
flour encased in wax-impregnated 
cardboard jackets. 

Each unit burns 10 to 15 
utes and costs less than 
cents apiece, it is stated. 





min- 
three 


Ford Names Lutz 


A member of the Ford organi- 
zation since 1920, Leslie H. Lutz 
has been chosen assistant manager 
of the Ford Motor Co. branch in 
Richmond, Calif. Lutz has filled 
many administrative spots for 
Ford since joining the company 
in San Francisco 25 years ago. 





Better Lighting 


Begg Motor Installs Fluorescent System 
Throughout Service Shop 


of lighting for the combined pur- 
poses of merchandising and creat- 
ing efficiency is demonstrated in 
the premises of the Begg Motor 
Co., Ltd., here. This company has 
remodelled its service reception 
floor to accommodate the increased 
volume of service work which is 
anticipated, and in connection with 
this remodeling, a cold cathode 
fluorescent system has been in- 
stalled. 

A. J. L. Oates, general manager 
of the firm, feels that an abundance 
of light not only promotes business 
and attracts customers but imparts 
an encouraging effect on employes 
and promotes general business ef- 
ficiency. 

Begg has installed long uninter- 
rupted rows of cold cathode fluo- 
rescent lighting in four parallel 
bars for the length of its service 
floor. The reflectors are hung 12 
feet above the floor, and the in- 
tensity of the first 40 feet has been 
doubled by the installation of inter- 
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FOUR ARMY MAJORS, who have just joined Studebaker, inspect a miniature 
model of the war-renowned Studebaker Weasel. All of the former officers are 
now enrolled at the South Bend factory in a ‘‘refresher course’? that brings 
up to date employes who had military leaves and indoctrinates newcomers on 
company policies. (Standing)—Frank Van _ FEiszner, district manager; R. E. 
Brennan, national accounts; (seated)—Hal K. Hayes, special truck representa- 
tive, and I. E. de Sherbinin, Studebaker export. 


eliminated 
and side 


have been completely 
over the work benches 
walls, it was reported. 


mediate rows of reflectors which 
has increased the maximum visi- 
bility from the street. Shadows 
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R & H Offers 
New Depressant 


For Lubricants 


PHILADELPHIA.--A new pour- 
point depressant for wax-base lu- 
bricating oils has been developed in 
the research laboratories of the 
Rohm and Haas Co., Philadelphia 
chemical manufacturer. 

Known as Acryloid 150, the new 
material not only lowers the pour- 
point of many oils effectively, but 
it retains the reduced pourpoint 
under cyclic temperature changes, 
according to company officials. 

Paraftin-base motor oils in the 
SAE-10 and SAE-20 range which 
show a pronounced tendency to re- 
vert to their original pourpoints 
with some additives, are effectively 
stabilized with Acryloid 150. Stable 
pourpoints as much as 40 or 50 de- 
grees F below the original pour- 
point are readily obtained. 


Kitsmiller to Build 


Kitsmiller Motors, 627 E. Main 
St., Columbus, O., has been granted 
a permit to erect a concrete block 
public garage at that location. The 
improvement will cost $10,000. 





a 1D) eteo Radio's enlarged production facilities are now completely 


applied to the manufacture of a superlative new line of auto 


radios for these leading cars: 


Chevrolet, Pontiac, Oldsmobile, 


Buick and Cadillac. These new: radios will reflect the advanced 


engineering of Delco military radios, radar and electronic equip- 


ment. They will enhance the quality record of the Delco name. 


Coming: A complete line of Delco 
home radios, incorporating the best of 
all that’s new in radio development. 
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Smith and Sutliff Return 
im | To Posts in Berkeley 


Two men who won their honor- 
able discharges from the armed 
forces have returned to Berkeley, 
} Calif., to assume charge of the 
} service departments of local auto 
T dealerships. 

t Dick Smith, Army veteran of 33 
months service, heads the service 
department force for Fidelity Sales 
Agency (Packard), and Bud Sutliff, 
just released from the Navy, is in 
charge of the department for Joe 
Davis (Studebaker). Five veterans 
are among the 12 mechanics work- 


Dealer Service Doings 
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space and the installation of a 
parts and accessory department in 
a different corner of the building. 


The section now occupied by the 
parts department will be used for 
lubrication and wheel - alignment 
departments. The number of work- 
ers will be increased from 25 to 


around 40. 
* * * 


Massey Remodels 


W. W. Massey, president of Mas- 
sey Motors, Inc., Jacksonville, Fla., 
has announced the start of work 
on a project for improving the 
plant for his firm. The plans in- 


and Thomas C. Grisewood has been 
appointed service manager. Miller 
previously was sales manager of 
the DiBello Motor Sales Co. for 12 
years. Grisewood, who has been 
with Maxson since 1939, has been 
service tester and shop foreman. 
* * a 


Comden, Owen Upped 


Howard Comden has been ap- 
pointed service manager for Row 
Motor Sales (Oldsmobile), Grand 
Rapids, Mich. Comden has been an 
employe of the company since 1933. 
E. F.. Owen, a partner of the firm, 
who has been service manager 
since since the company was or- 
ganized in 1927, will become general 
manager assisting H. C. Rockwell, 
the other partner of the firm. 

* * * 





SERVICE SECTION 


orating program has been com- 
pleted. 





war, returns to his former posi- 
tion as retail sales manager. 
* * * 


Ga. Dealer to Build 


Grindle Motor Co., Hazelhurst, 
Ga., plans erection of a showroom 
and service building. 

* + * 


DuTeau Opens Store 
DuTeau Chevrolet Co., Lincoln, 
Neb., has opened an electrical ap- 
pliance store at 13th and L Sts. 
Firestone major electrical appli- 
ances are featured. 
a + * 


Cross to Move Soon 


Cross Motor Co. (Chrysler), of 
Meridian, Miss., is now operating 
its new service department. It ir 



















* * * 


Carl F. Weissenberger, one of 
the leading Chevrolet dealers for 
the past 21 years in the Toledo 
area, announced last week the pur- 
chase of property at 922 Phillips 
Ave., West Toledo, where he will 
locate his West Toledo agency. : 

A parts and service department 
also will be included in the agency 
with a $60,000 stock of parts and 
accessories. A new lubrication de- 
partment also has been set up. 
Weissenberger reports that his son 
Richard, who will receive his dis- 
charge from the Navy in a shorta 
time, will become a business asso- 
ciate with him in the West Toledo 
dealership. 


















* * 


ing for Davis. 
* * * 


Dealer Davis to Remodel 
Building in Fort Wayne 


Davis Auto Co. (Pontiac), Fort 

Wayne, Ind., has bought the two- 

story brick building at 312 E. Main 

St., occupied by the firm since 

1937. The structure is 83 x 150 feet. 

Between $5,000 and $10,000 will be 
( spent in remodeling, including the 
construction of additional office 


le a, 


clude the erection of a_ service 
building, equipment for the build- 
ing and renovations on the show- 
room. Total cost for the project 
has been set at $125,770. 
Nelson Promoted 

Victor P. Nelson has been 
named director of service for L. 
M. Stewart Co., 


Miller Joins Maxson 


Appointment of two new execu- 
tives of the Maxson Cadillac-Pon- 
tiac Corp., Buffalo, was announced 
last week by President Chester J. 
Maxson. Paul S. Miller has joined 
the organization as sales manager 


* * 


St. Louis. 


Piet 


Hardee Opens Paint Shop 


Hardee Motor Co., Madison, Fla., 
has opened a body and paint shop. 


He has been in the 
automobile business for the past 
30 years. Mr. Beintker, manager 
of the department during the 


Inc. (Chrysler), 
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THE ELASTIC Seg tackiig STOP NUT HOLDS FAST 


Like a sentry on post, the red collar 
\ nut never wavers in its duty. It stays 
where it’s put. 


This is especially important in me- 
{ chanical assemblies where spring ten- 

sion or compression devices are 

designed to hold fine adjustments. At 

best, the “creeping” of an ordinary 

nut means continual servicing for re- 

: adjustments. At worst, it means poor 

operation or complete breakdown. 


But the Elastic Stop Nut, the one 
with the famous red collar, never 
backs off, whether it is “seated” 
against a surface or unseated on a 
threaded part. Only a deliberate ef- 
fort with a wrench will remove it, yet 


ELASTIC STOP 


NUT 


that removal is sure and simple be- 
cause the famed red collar seals off 
dirt and corrosion from the bolt. 


It is the red collar that overcomes the 
effects of vibration, shock and impact 
—the precise forces that make ordi- 
nary nuts fail. The collar in the head 
of the Elastic Stop Nut is tough and 
strong. It is unthreaded and gauged 
slightly smaller than the bolt. Bolt 
threads force their way in, do not cut. 
The result is a two-sided friction grip 
that holds firmly. And because the 
collar is resilient, the Elastic Stop 
Nut may be used over and over again. 


Perhaps you are having difficulty with 
nut-and-bolt fastenings caused by 


Union, New Jersey 


CORPORATION 


loose nuts. Let an Elastic Stop Nut 
engineer call on you. Just write us. 


LOOK FOR THE RED COLLAR 
THE SYMBOL OF SECURITY 


LOCKED ON THE COLLAR 
se eee 


THE BOLT BY , 
THE ACTION OF & 6 La ee 
THE GRIPPING fee BT a) 


RED COLLAR Re TIME AGAIN 


— 


ei | 
MADE IN All SIZES AND TYPES — WITH 
THREADS TO Fil ANY STANDARO 
TYPES OF BOLTS 





ESNA 


TRADE MARK 


OF 


expected that the entire business 
will be moved to the new building 
in about a month. 
* * * 


New Building for Parts 


A new building to house the 
parts department 
A. C. Burton and Co. (Chrysler), 
Houston, Tex. It will be 80 by 112 
feet, according to D. L. Hazel- 
hurst, a partner and general 
manager of the firm. The redec- 


* 


is planned by 


AMERICA 


Blueprints have been drawn for 
a building to house a new truck 
service division of Weaver-Paps, 
Inc. (Ford), Oakland, Calif. 

The investment in the new build-& 
ing is estimated at between $60,- 
v00 and $70,000. A $100,000 building 
for offices, sales and display has™ 
been completed. 

* * * 

Iver Schmidt, president of the 
Automobile Sales Co. (DeSoto - 
Plymouth), distributors for the@ 
Memphis area, last week an- 
nounced the appointment of» 
Homer A. Burger, aS general*™ 
manager and W. A. Elliott, 
as wholesale manager. Claud @ 
Warde has been appointed man- 
ager of the parts department. 

. + * a 


George Platzer has been appoint- 
ed service manager and assistant 
to William A. Fisher, director of 
service of the C. H. Wallerich Co. 
(Chrysler-Plymouth), 950 N. Mer- @ 
idian St., Indianapolis, according to 
u. H. Wallerich, president. He has 
been on a leave otf absence from the 
firm tor the last three years whue 
he was connected with the tank 
arsenal operated by Chrysier Corp. 

* * + 

Lake City Motor Co. (Chrysler), 
Lake City, 1la., is remodeung to 
nave a new showroom and parts 
department. It will also have a 
larger service department. 

* * = 


As soon as materials are avail- & 
able, Barglof Motor Co. (Chrysler), 
iracy, Minn., will have a new ex- 
terior stucco coating. Other changes 
include remodeling the parts, ser- 
vice and used-car departments. a. 

” x + 

Hubbard’s Garage (Chrysler), of 
Bakersfield, Calif., reports July- 
August parts sales of about $24,0U0. 
It plans to increase its space to 
27,000 square feet by regaining the 
area which has been leased to an- 
other firm. 

« & * 

Jones Motor Co. (Chrysler), of 
DeKalb, Miss., has moved into its @ 
new building. A parts and service 
department has been set up. 

+ + + 

















































































Brady Motors (Chrysler) of Wal- 
tham, Mass., has purchased a 47- 
foot illuminated sign to go com- 
pletely across the front of its build- 
ing. A parts and service depart- & 
ment have been built. 

* * . 

Crow-Burlingame Co., wholesale 
automotive supply dealer of Little 
Rock, Ark., has opened branch 
stores in Monticello, Ark. and & 
Malvern, Ark. 

* * 

A loss of $150,000 was suffered & 
from the Blackfoot Motor Co. fire 
at Blackfoot, Ida. The shop, ga- 
rage and 45 automobiles were de- 
stroyed. The plant is owned by 
J. K. Smith and T. B. Smith. a 

* * * 

Carter Motor Co. has opened a 
paint and body shop in Jackson, & 
Ga. H. R. Spencer is manager of 
this department. 

” + x — 

Vines Brothers Motors (Chrys- 
ler), Jasper, Ala., is finishing an @ 
addition which will add 2,000 ™ 
Square feet to its service depart- 
ment. 

f * * 

J. L. Taylor (Chrysler), of North- 
wood, Ia., is increasing its service 
space and will expand further upon 
acquisition of more property. 

* e 


Art Salsness Motor Co. (Chrys- 
ler), Sioux City, Ia., has been ap- 


pointed a parts wholesaler. 
a x * 





A new body and paint shop is 
planned by Travis and Cornelius 
(Chrysler) in Los Angeles. 
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Parts Department Doubled 


By Starz Bros. & Fritz 


Starz Bros. & Fritz (Nash), York, 
Pa., is making extensive improve- 
ments. The showroom is being re- 
finished and the adjoining parts 
department is to have double its 
present capacity. The service de- 
partment will have greatly in- 
reased space with new equipment. 
Henry J. Fritz, a member of the 
firm, was recently elected presi- 
dent of Pennsylvania Automotive 


Assn. 
* * * 


aughn to Spend $50,000 


For Remodeling Program 
Contracts have been let for en- 
larging and remodeling the quart- 
cmif™ers of Maughn Motor Co., Walla 
Walla, Wash. The dealership is at 
215 E. Main St. 
= About $50,000 will be spent for 
the improvement program. 
* + * 


= Edsen Remodels 
Edsen Motor Co. (Ford), Shen- 
= andoah, Ia., is remodeling to pro- 
vide additional service shop space, 
and is building a new showroom. 


p = * * * 
Brown Builds 
b — E. W. Brown jr. (Chrysler), 


Jacksonville, Ill., found a 60 by 
80 foot addition necessary for its 


expanding service business. 
” * * 











De Soto Retailer 


Edwards & Morris, of Malvern, 
Ark., has been appointed Plymouth 
and De Soto dealer and will carry 
a complete line of parts and pro- 
vide sales and service. New Plym- 
outh motors, not rebuilt, are al- 
ready on sale. 

* * * 


New Quarters 
Lanford Chevrolet Co., Inman, 
S.C., has occupied its new home 
there. Management states that 
new equipment has been installed 
in the service department. 
* * * 


= Clifford-Bills Improved 


Clifford-Bills, Inc. (Chrysler), of 
daho Falls, Ill., has construction of 
a@ new service department under- 
way and has redecorated its show- 
= oom. 
- * * 
New Home for Minn. Dealer 
R. and M. Motor Sales (Chrys- 
ler), Chisholm, Minn., is now lo- 
= cated in its new quarters. It has 
purchased additional shop equip- 
ment and is making a substan- 
<9 tial increase in its parts inven- 
tory. 


* © * 


Dailey Builds 


A new garage building will be 
erected on S. Scales St., Reidsville, 
N. C., for occupancy by Percy 
—«m~ Dailey, Buick automobile dealer. 

+ e ” 


Arrowhead to Expand 
— Arrowhead Garage (Chrysler), 
Two Harbors, Minn., plans a 30 
by 73 foot addition in the near 
future. The parts department 
will be rearranged and brought 
to the showroom floor. 
* * * 


Universal Sales Formed 

C. A. Kitchen, C. Foster and Ray 
Peterson have opened Dawson Uni- 
versal Sales, Ltd., at Dawson Creek, 
B. C., and will operate a dealership 
with service and accessories sales 

departments. 
+ 





* 


Larger Parts Department 

The improvement project of 
Shirley Motor Co. (Chrysler), Du- 
luth, Minn., includes construction 
of a new office and enlargement 
of the parts department. The 
service and used car departments 


will be redecorated. 
* * + 


Hemphill in New Home 
Hemphill Motor Sales (Chrysler), 
Frankort, Ind., is occupying its new 
building. It covers 4,500 square feet 
of floor space. Former facilities are 
being kept for service work. 

* x * 


McNeill Remodels 
McNeill Motor Co. (Chrysler), 
Galveston, Tex., will soon embark 
on an expansion program. The 
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Dealer Service Doings 


dealership will be remodeled and 
additional space provided on the 
second floor. 


A 
Adds Service Space 
A new stockroom has_ been 
built by Woodbury Motor Co. 
(Chrysler), Winslow, Me. This 
move provides more room in the 
service department. 


Laughner to Move Jan. I 


Albert M. Laughner (Chrysler), 
Frankfort, Ind., expects to occupy 
its new building shortly after the 
first of the year. It will be used 
for sales. The present building will 
be retained for parts and service 
operations. 


Oursler Parts Co., wholesale au- 
tomotive equipment dealers of For- 
rest City and Marianna, Ark., en- 
tertained 100 employes with a bar- 
becue dinner last week at Mari- 
anna following a sales meeting to 
discuss supply and service of new 
parts and materials. James Oursler, 
manager of Forrest City branch, 
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ered floor space. 
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company, presided. 
+ 
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GLENN E. THOMAS (Dodge-Plymouth), Long Beach, Calif., is shown break- 
ing ground for a new addition to the company’s plant at Elm Ave. and E. 
Anaheim St., to meet postwar needs. Others in the group are A. H. Regan, Howard Sole, Inc. (Buick), at 
superintendent of construction; Hugh Davies, architect, and Rene deVeranne,|Des Moines, Ia., announced last 
contractor. The addition will give the Thomas plant 30,000 square feet of cov- | week that it will remodel and in- 


* * 


Edward Chopping, 
Porter Chopping, owner and man- 
ager of Chopping Motors (De Soto- | 
Plymouth), Casper, Wyo., and the|in Macon, Ga., for the past 12\the Food Machinery Corp., Lake- 
Casper Flying Service, was recently| years, has been named _ service |Jand, to help in the production of 
discharged from the Naval Air’ manager of the Lamar - Persons | amphibian tractors. 


| Motor Co., Pontiac dealer in that 
city. 
| + * * 
J. W. Pickens Co. (Oldsmobile), 
Orangeburg, S. C., announces the 
appointment of L. S. King as serv- 
ice manager. King has had 20 
years’ experience in servicing Olds- 
mobiles. 


. 


| Burke - Savage, Baltimore, an- 
|’ nounces the return of Jack Savage 
to their firm. Savage for the past 
* 342 years served as chief of the 
Tire branch, Army Third Service 
! command. 

* « . 

Rouse Motors, service depart- 
ment, 319 Molton St., Montgomery, 
Ala., has opened for business. 

* * ®@ 


stall new equipment in its service 
department. Dale F. Braden has 


and W. O. Oursler, president of the | Corps, will assume management of | been appointed service manager. 


the flying service. 7. +* * 


* * * Frank Cochran has rejoined the 


Loran Hartley, who has been en- Orange State Motor Co., Tampa, 


= : Fla., after a leave of nearly three 
gaged in the automobile business jyears. In 1942, he was “loaned” to 


of 


‘Great times ahead 


for us T 


. Dealers have been the favorites 
of millions of motorists, year after 
year ... for Fire-Chief and Sky Chief 
Gasolines, for Havoline and Texaco 
Motor Oils, for Marfak and for Regis- 


tered Rest Rooms. 


That preference for Texaco Dealers, 
their services and their products, con- 
tinues. And — it will be maintained and 
increased by the continuous Texaco 
advertising in the magazines, on the air 


and on the billboards from coast to coast. 


That’s why we say .. . Texaco Dealers 


will be busy in the days ahead. 


THE TEXAS COMPANY 













































A Great Line-up for Texaco Dealers: 
FIRE-CHIEF ana Sky Chief GASOLINES - TEXACO and HAVOLINE MOTOR OILS 
MARFAK CHASSIS LUBRICATION - REGISTERED REST ROOMS - ALL NIGHT SERVICE 


exaco Dealers!” 



















































































Wants State Check 


Compulsory Inspection by State Officials 


Proposed by 


SALT LAKE CITY. Compul- 
sory inspection of motor vehicles 
at state-owned garages by state 


highway patrol officers was recom- 
mended in a_ resolution adopted 
here last week by the traffic divi- 
sion of the Utah Safety Council. 

Lyman S. Pierce, enforcement 
subcommittee chairman who made 
the recommendation, said the state 
could easily handle inspection if 





Polk Promotes 


Appointment of Col. Gordon A. 
MacDonald as chief of the creative 
merchandising department of the 
direct mail advertising division of 
R. L. Polk & Co. was announced 
last week. MacDonald returns to 
Polk after four and one-half years 
of active service in the army. C. 
Norman Fry, former head of cre- 
ative merchandising department, 
has been promoted to the direct 
mail division’s sales staff as service 
representative. 


‘Utah Group 


the present 50-cent fee given pri- 
vate garages were collected annu- 
ally by the state tax commission 
when automobile registrations were 
purchased. 

Pierce estimated the state could 
collect $80,000 a year from motor- 
ists in this way, more than enough 
to support state inspection after 
initial construction of the testing 
facilities. 

He also advocated that the Safe- 
ty Council expand its committee 
membership to include trucking as- 
sociations, and asked for more road 
blocks throughout the state. 

Harold S. Carter, engineering 
committee chairman, urged county 
commissioners to take advantage of 
recent zoning legislation to set up 
county planning boards to regulate 
parking and highway visibility. 

N. Blain Winters, school educa- 
tion committee chairman, said ef- 
forts were being made to ascertain 
the cost per pupil of a driver's 

‘training program. 






Held Bar to 
Natural Rubber 


DETROIT.—Labor shortages will 
be the greatest barrier to getting 
U. S. Rubber Co. plantations back 
into capacity production, company 
executives were told last week by 
Dr. Wallace E. Cake, director of 
the company’s plantations in Sum- 
atra and Malaya. 

Dr. Cake has just returned to this 
country from Sumatra where he 
has been a Jap prisoner since 1942. 

He indicated that labor costs, the 
biggest factor in natural rubber 
prices, will go up, tending to make 
synthetic rubber more competitive. 
Company officials emphasized, how- 
ever, that both have a place in the 
U. S. economy. 

Nearly half of the plantations’ 
normal working force have died be- 
cause of ill treatment by the Jap- 
anese, he said. The workers are 
imported to Sumatra from Java 
and to Malaya from British India. 

It will take from three to five 
years to get the plantations back 
into capacity production, Dr. Cake 
believes. 


Its Your Future, 
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AT THIS MOMENT, everywhere in this country, there are men in the 


automotive jobbing business who are wondering what the future holds for them... 


Perhaps you are one of them... either already operating your own business or 


planning to do so soon. 


If so, you don’t need to be told that years of tremendous activity lie ahead .. . or 


that the ability of every business to survive and prosper will depend more than ever 


before on the measure of efficiency with which it is operated. 
In these coming days of redoubled competition, the NAPA Franchise will do 
much to help you assure the success and future security of your business. 


NAPA Offers You These Advantages: 
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Labor Shortage || 16 Lamp Sales 





By W estinghouse 


To Double 1939 


PITTSBURGH. An all-time rec- 
ord lamp business in the next three 
years will top even the unprece- 
dented demands of wartime, Ralph 
C. Stuart, vice-president in charge 
of Westinghouse Lamp _ division, 
predicted last week in announcing 
an equipment expansion and mod- 
ernization program involving $4,- 
700,000. 

Total Westinghouse lamp sales in 
the domestic market next year will 
more than double dollar value sales 
in 1939. These lamp sales include 
incandescent, fluorescent, minia- 
ture, sealed beam, photographic 
and Christmas tree, among others. 


The company’s electronic tube 
sales to industries, radio stations, 
X-ray equipment manufacturers 
and other peacetime consumers 
will be almost four times greater 
in 1946 than in 1939. The produc- 
tion of parts for electronic tubes 
and lamps, lamp and tube parts 
built for Westinghouse and other 
manufacturers, will be more than 
three times the volume of 1939. 

“During the war years, produc- 
tion facilities were increased al- 


most 50 percent by the erection of 
three new plants at Fairmont, W. 
Va., and the purchase of the Ken- 
_ Lamp division at Owensboro, 

y.,” 


Stuart said. 


ODT Bows Out 
As the Ruler 
Of the Road 
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OUR MOTOR | 
TUNE-UP WILL 


MAKE YOUR CAR 
LIKE NEW 





































“I don't want to go too high. Hoe 
much would it cost to make i 
HALF as good?” 


Snap-On Starts 
$100,000 Building 
At Kenosha 


KENOSHA, Wis. — Construc- 
tion of an office building additio 
by Snap-On Tools Corp. here was 
started last week when groun 
was broken for a $100,000 two- 
story brick and _ steel structure 
to be completed by Apr. 1. 

“Rapid growth of the company’s 
business nationally and interna-@J 
tionally,” said Joseph Johnson, 
president of the company, “has 
necessitated the expansion.” > 


It will be 60 by 80 feet, and 
will house offices of the produc s. 
tion division of the hand tools 
and wrench departments, includ- 
ing sections for production plan-@ 

























_ 



























WASHINGTON. -All the activi-| ning, engineering, purchasing 
ties of the Washington and re-| and merchandising. 
gional offices of ODT’s highway daisies - 


transport department came to an 
end Dec. 1. At the same time, the 
rationing of all new commercial 
motor vehicles, last remaining ODT 
control over rubber borne highway 
transportation, also ended. 


Regional offices locked up last| Automotive division, R. M. Hol- 
week were those located at New] lingshead Corp., Camden, N. J. Pre- 


York City, Atlanta, Cleveland, Dal- 
las, Chicago, Denver and San Fran- 
cisco. 
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Whiz Boosts Bresan 


Promotion of V. P. Bresan to the 
post of merchandising director has 
been announced by L. M. Olson 
general sales manager of the Whiz 











— 











vious to his promotion, Bresan was 
assistant sales manager of the 
Whiz division. 
















her oil that works 


oiler AMALIE Suz-Zero—the 
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operation. | 
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~ Push 
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will appre- 
mers, you'll reap 


the difference . - Aw ALis distrib- 


@A single source of supply, giving 
overnight service or better, on the ma- 
jority of your requirements of service 
parts, materials and supplies. 


@ Substantial savings in buying, re- 
ceiving, stocking and clerical costs. 


@ Nationally-known lines, with qual- 
ity assured by the NAPA Seal—known 
to repairmen everywhere through 


NAPA'S long-established advertising 
program. 


@ Uniform system of Stock Regulation 
and Obsolescence Prevention, on all 
NAPA lines, insures better service— 
protects against loss. 


@ A service, operating and sales pro- 
gram that functions for the success of 
your complete business. 


It is the combination of a// these advantages— welded into one well-organized, 


tenance industry. 


smoothly working system of operation by more than 20 years of practical ex- 
perience—that makes the NAPA program outstanding in the automotive main- 


The NAPA Franchise is not a substitute for individual energy, ambition and 


investment of ttme and money. 


é 


intelligence—but it does help the competent man to obtain a greater return on his 


There are jobbing territories in every section of the United States where the 





NAPA Franchise is open. For complete information get in touch with this office 


or the NAPA Warehous 
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NAA 


NATIONAL AUTOMOTIVE PARTS ASSOCIATION - DETROIT 





1, MICH. 








AND (MONTERREY 


American Airlines provides swift, daily service for Pas- 
sengers, Air Mail and Air Express to these important 
Mexican cities with connections beyond to Central and 
South America. For reservations or information call your 
travel agent or the nearest American Airlines Office. 


AMERICAN AIRLINES System 


| THE NATIONAL AND INTERNATIONAL ROUTE OF THE PLAGSHIPS 
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Urges Cities Come First 


In Road Construction 


ANN ARBOR, Mich.--The money | 
spent for a system of expressways 
criss-crossing the nation could be 
more advantageously used to build 
highways where the need is the 
greatest, according to Robert L. 
Morrison, professor of highway en- 
gineering at the University of 
Michigan. He is also chairman of 
the National Research Council’s 
highway research board. 


Only approximately 150 to 200 
cars cross the nation daily. This 
compares with a possible traffic 
volume of 100,000 cars, passing a 
given point in a busy city in the 
course of a 24-hour period, he said. 

“It costs $500,000 and more a 


FINANCIAL 


Nash Net Profits 
Drop $635,652 
From Cutbacks 


DETROIT.—Net profit of Nash- 
Kelvinator Corp. for the fiscal year 
ending Sept. 30, 1945, was $2,492,- 
638.50, after excess profits tax 
carry-back recovery of $1,245,000. 
This compares with $3,065,290.18 for 
the like period of a year ago, 
George W. Mason, president, said 
last week. 


Net sales of the corporation were 
$183,050,533.28 for the year, as com- 
pared with $274,436,332.93 in 1944. 

“The decrease in profits,” Mason 
said, “is wholly attributable to war 
contract cutbacks and cancellation, 
and the burden of initial recon- 
version.” 

Mason added that the corpora- 
tion’s reconversion and expansion 
program calls for expenditure of 
more than $10,000,000 for machin- 
ery, equipment, and new facilities. 

* * + 


Cleveland Graphite 


Cleveland Graphite Bronze Co. 
reports net sales for the nine 
months ended Sept. 30 of $38,642,900 
and an estimated profit of $963,068. 
For the comparable period in 1944 
the company reported net sales of 
$44,134,507 and an estimated profit 
of $1,418,492. 








* * * 


General Tire Payment 
AKRON.—General Tire & Rubber 
Co. declared the regular quarterly 
dividend of $1.062 per share upon 
the $100 par value 414 percent pre- 
ferred stock, payable Dec. 31, to 
shareholders of record Dec. 21. 
* * * 


Thompson Sales 


CLEVELAND.—(UTPS)—Thomp- 
son Products, Inc., reports consoli- 
dated sales in nine months, ended 
Sept. 30, totaled $78,218,685, com- 
pared with $102,576,997 in 1944 pe- 
riod. F. C. Crawford, president, says 
the sales include those of Tapco. 

x * + 


White Dividend 


CLEVELAND.—(UTPS) — White 
Motor Co. declared a year-end cash 
dividend of 50 cents a share and a 
10 percent stock dividend, both 
payable to stock of record Dec. 10. 
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For Tc 
and Tourow 


* ACCOUNTING SYSTEMS 
* REPAIR ORDERS 
* PAYROLL RECORDS 
© PURCHASE ORDERS 
© TIME TICKETS 
© ESTIMATE SHEETS 
* STATIONERY 


Hundreds of forms and records for the 
automotive office and shop. 
Fast Shipping Service 
Three Convenient Locations 
gs 
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P. 0. Box 1125, Oklahome City 1 
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mile to build an expressway. There 
is no reason to assume that great 
highways will be built out in the 
brush somewhere. 

“Concrete roads are the accepted 
thing, but it is ridiculous to assume 
great four-lane highways will be 
built criss-crossing the nation. 

“There probably will not be a 
radical change from the use of 
concrete and asphalt as principal 
road materials in the near future, 
although rubber blocks, cast-iron 
plates and several other materials 
have been tried. 

“Cloverleaf intersections are es- 
sential parts of modern express- 
ways. In cities these will most 
likely be of the depressed type,” 
he said. 

Morrison predicted that, although 
the demand for expressways is be- 


traffic is greatest. 








ALL FOUR WHEELS off ground in 30 seconds. Newsreel photographers, in | 
Detroit ‘‘on watch’ during the strike, took advantage of the waiting to cover | 


some of the unusual products that are developing since the close of the war. 


Here are Tony Caputo and Ralph Saunders, 


Pathe News photographer and 


sound man, getting some scenes of the action of what they called ‘‘the leaping 


Ford-Ferguson tractor."’ Y 
tractor raised four inches in less than a minute. 





Maguire Acquires 


Radiart Corp. 


NEW YORK.--Purchase of Radi- 
art Corp. of Cleveland, manufac- | ceivers operated by batteries, auto- 
|turer of radio parts and accesso- 


coming greater and greater, such/|Ties, by Maguire Industries, Inc., 
roads will be built only where the; Was announced last week by Rus- 


sell 


Maguire, 


president. 


The 


cor- 


The self-raising mechanism can be attached and the 


poration will be operated as a 
wholly owned subsidiary of Ma- 
guire. 


Radiart Corp. was organized in 
1928. It makes vibrators for auto- 
mobile radio receivers, radio re- 


mobile antennas and power packs. 


There are profit-making opportunities in 
AN Want Ads. See inside backcover 


BLACK SHEEP 


It may be a Black Sheep in the traffic lanes of today, but —it 
was a Blueblood thirty years ago.* Those vroud oldtimers 


are a grand tribute to the endurance which the engineers and 


SPRINGFIELD, Mass. 


Obituaries 
Harry Fisk. 72, 
Dies in Mass. 





Harry G. 
of 


Fisk, 72, one of the founders 


the Fisk Rubber Co., at Chicopee 
Falls, died last week at his home 
here. 


He was one of the organizers of 
the rubber firm in 1899. His father 
was president. He served as treas- 
urer until 1926 and for the next 
two years was vice-president. The 
company is now a division of U. S. 
| Rubber. ‘. 2 28 
Allen G. Smith 


INDIANAPOLIS. -- Allen G. Smith 
59. owner of Smith's Auto Sales here 
died Nov. 25 in his home. He is sur- 


vived by the widow, five sons and a 
daughter. 


x * . 


Robert Huddlestone 


TORONTO, Ont. — Robert Huddle- 
stone. 33, president of Huddlestone Mo- 
tors Ltd... died suddenly in Toronto 
Western hospital recently. He worked 


for Packard before going into business 
for himself 10 vears ago. 
* * 7 


Matthew C. Dittman 
CHESTNUT HILL, Pa.—Funeral ser- 
| vices will be held here today (Dec. 10) 
‘for Matthew C. Dittman, 56. who died 
| Dec. 6 in New York. Mr. Dittman was 
| Eastern representative for Chilton pub- 
lications, 





craftsmen of the motor car industry built into the cars of three 
decades ago—an interesting illustration of what is possible 
when a car is given the best of care. * There is a lesson here 
in conservation which every motorist will do well to heed. 
* The car you bought before the war is a better car in every 
detail than its thirty-year-old cousin. And given proper care, it 
will see you through until new cars are available. * But when 
you are able to buy your next car, you'll find still finer styling. 
still better operating efficiency, new ideas in design, higher 
standards of precision, ‘and better all-round performance. 
* Automotive engineers are constantly improving the trans- 
portation of America. It is a privilege to have worked so closely 


with these men through two wars and the years between. 


For many years every motor car and truck built in this 
country has contained one or more Eaton-built parts. 





EATON MANUFACTURING COMPANY ~* General Offices: CLEVELAND, OHIO 


PLANTS: CLEVELAND, DETROIT, SAGINAW, MARSHALL, BATTLE CREEK, LAWTON, VASSAR 
MASSILLON, WINDSOR (CANADA) 


SUPPLIERS OF FINE PRECISION PARTS TO THE AUTOMOTIVE AND AIRCRAFT INDUSTRIES FOR MORE THAN THIRTY YEARS 


ae Serer mere 





i ert rt il 


ta ter ti 


50 


U. S. Tire Opens 
2 New Branches, 


Ups Sales Unit 


NEW YORK. -~- In a move to 
improve service to U. S. Tire dis- 
tributors, the opening of several 
new branches was announced last 
week by W. D. Baldwin, sales 
manager, U. S. Tires, together 
with other appointments round- 
ing out the sales and service or- 
ganization of the U. S. Tire divi- 
sion. 

A new branch in Oklahoma 
City, located at 101 N. W. 23rd 
St., has been opened and James 
L. Grider has been appointed dis- 
trict manager of this branch. In 
New Orleans, a branch has been 
opened at 444 Canal St. Olen D. 
Brazil has been appointed dis- 
trict manager of this branch. 

J. E. Kennedy, formerly Farm 
Tire manager at the general of- 
fice in New York, has been ap- 
pointed district manager of the 
Dallas branch. Effective Dec. 1, a 
branch at Charlotte, N. C., will 
be established to serve U. S. Tire 
distributors in this district, and 


























CASCO LIGHTER* 


Pops out automatically 
when it’s ready for a light. 


Advantage: Greater driving 
safely — greater driver con- 


venience. 
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YES, THAT’S a 1946 Ford. The ice is real too. Twenty-four hours at 20 de- 


grees below zero in the Ford Motor Co. cold chamber an 


wind tunnel at Dear- 


born and this new Ford roared into life on the first touch of the starter, Ford 
reports. Anthony Walek holds a stop watch as Edward Jackson engages the 


starter. The time? Five seconds. 


W. O. Boone has beén appointed 
district manager there. 


K. N. Carter, formerly located 
at Columbus, O., where he repre- 
sented the War Products divi- 
sion of U. S. Rubber Co. for that 
territory, has been appointed dis- 
trict manager of the San An- 
tonio district, and will maintain 





CASCO SPOTLIGHT 


Turns up, down, right, left 
—or in a full circle. 


Advantage: Greater driving 
safety plus extra visibility in 
all directions. 


Casco Products, Bridgeport 2, Connecticut 


offices in the Straus-Frank Bldg. 
in San Antonio. 


Roy C. Taylor has been appointed 
assistant controller of B. F. Good- 
rich Co., it is announced by T. B. 
Tomkinson, controller. Taylor suc- 
ceeds J. H. McGill, who died sev- 
eral weeks ago. 


SERVICE SECTION 


an | Car Delay Offers Time 


Z4\To Improve Systems 


(Continued from Page 39) 


dealers put as much planning and 
thought behind their service op- 
eration as they normally put be- 
hind their car selling program in 
prewar years. 

But after four years of hectic 
war-service, with all of the trials 
and tribulations that went with 
even an endeavor to give efficient 
service on a reasonably competitive 
basis, most dealers will have to 
start as soon as possible to build 
up a new clientele of customers to 
augment the number of present 
customers that stick with them. 


There are two reasons seen for 
this: (1) As new cars begin to 
make their appearance on _ the 
street, more and more of the deal- 
er’s present service customers will 
be driving them and these cars will 
not require the dollar volume of 
service which the same customers’ 
cars required during the four war 





Slated for a Switch 


Sure he'll buy any car he can get as soon as 
he can. But what about your next car sale? 


Customers are funny. The longer they wait for some- 
thing, the newer they expect it tolook. 

And the plain facts of the matter are that new cars 
are going to look a lot more 1941 than 194V. 


There won’t be any sales problem now, but folks 
will wonder after a while... if another make wouldn’t 
be better next time. 


That’s where your automobile accessory business 
zooms in importance, by giving the customer some- 
thing he can boast about—point to with pride as a 
point of difference. 


Count on Casco to give you the sort of forward- 
looking accessories that are talked about—that make 
mew cars more exciting and old ones more satisfactory. 
Here are just four of the items we hope to have for you 

soon: 





CASCO FAN 


Rubber-bladed. Easy to ad- 
just, operate, install. 


Advantage: Greater driver 
safety. Defrosts in Winter, 
cools in summer. 


“CAS TO 


*The standard lighter on 


20% of American cars 


CASCO STEERING CONTROL 


Can be fastened anywhere 
on the steering wheel. 


Advantage: Leaves one hand 
Sree to signal. Makes steering 
and parking easier. 





for new and unusual contributions to better living 


years, and (2) the average service 
ticket will become smaller as more 
and more customers begin to get 
slack in buying the services they 
willingly bought when they knew 
they had to “keep the old car 
running.” 


Then, too, competition will also 
tend to decrease the size of the 
average service ticket “take.” Deal- 
er mechanics will have to start 
repairing a lot of items that for 
the past few years they have been 
replacing with new parts — and 
with no audible protest at least 
from the car owner. 


Another compelling reason for 
the dealer to get his customer 
records and followup systems in 
operation is so that he can again 
take inventory of the car popula- 
tion in the make he sells in his 
service area. During the war 
when these records were not kept 
up, the float in population had 
radically changed the picture as 
the dealer once knew it. 


Only by getting his records 
brought up to date as to car popu- 
lation and ownership can he gauge 
the service and sales potential in 
his normal service area. 


Under present government orders 
the dealer is being “clipped” for a 
part of his commission. This may 
represent his normal “over-trade” 
oe or a substantial part 
of it. 


Those dealers who have a 
stantial number of service 
tomers coming to their shops reg- 
ularly won't feel this “clip” as 
much as the dealer who faces 
going out and buying his business 
because he doesn’t have a regular 
customer following that has become 
accustomed to looking to a dealer 
organization to take care of his 
automotive transportation needs. 


Customers appreciate service fol- 
lowups, whether they heed them or 
not. The customer always feels 
that at least the dealer has him in 
mind and the very fact that he is 
asking for the car owner’s business 
is an indication of the dealer’s in- 
terest in the customer. 


There is no excuse for not having 
an efficient and economic followup 
system in operation in his business, 
building up a strong service cus- 
tomer following and prospect list 
for the competitive days that are 
on their way. 


Every car factory has a followup 
system that is designed for its 
dealer body. There are several 
firms that specialize in followup 
systems and each has several ad- 
vantages to offer even the smallest 
dealer. Then, too, there are systems 
being offered as a part of their 
service to the dealer by oil com- 
panies and equipment builders. All 
are workable, all have merit and 
most of them will prove to be more 
than worth their cost if the dealer 
will see that they are operated 
properly. 

If, as the Bureau of Labor 
S‘ tistics claims, we will have 
450,000 mechanics employed in 
the maintenance of automotive 
vehicles by 1950 and even this 
increased number over our peak 
prewar mechanic employment 
will be less than the number of 
civilian and military-trained men 
seeking employment, then the 
dealer who dreams that he can 
continue to operate on a war-year 
status when only 225,000 men 
were employed, is just enjoying 
a dream that will have a night- 
marish ending. 

Dealers have been enjoying the 
results of the old law of supply 
and demand. There was a shortage 
of trained mechanics available to 
meet an increased demand for their 
labor. Next year’s condition may 
well reverse this picture when 
there may be a shortage of cus- 
tomers for the facilities the dealer 
has to offer, if he doesn’t begin 
to build a customer following now. 


sub- 
cus- 


Construction Started 
Herbert Streng, Oldsmobile deal- 
er in Buffalo, has started construc- 


tion of a new building on Main 
street north of Leroy. 
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SERVICE SECTION 


ret eereneee 


AKRON.— How American drive 
ind cooperation whipped the 
vaunted German efficiency of regi- 
mentation in the vital matter of 
synthetic rubber, both as to quality 
and quantity, was told here last 
week by R.S. Wilson, vice-president 
of Goodyear Tire & Rubber Co. and 
retiring special director of rubber 
programs of WPB, 

He revealed the results of com- 
parative tests of captured German 
synthetic tires and of studies of 
German technical data seized by 
American investigators. 

One highly important file of data 
on German synthetic processes was 
found under the roots of a tree 
where it had been buried by a 
high-ranking German scientist. 

Had the American rubber pro- 
duction been based upon the Ger- 
man formulas and processes, we 
would have suffered a 33 percent 
loss in our rates of production, 
Wilson said. And the end product 
tires of the German rubber gave 
only one-half the mileage atforded 
by American tires, 


“Our transport would have 
broken down had we been forced 
to use German made rubber tab- 
ricated under German methods, 
What then would have happened 
to our war machine, to our pro- 
ductive machine? We know we 
just got by as it was,” he as- 
serted. 

Ww41iisSoOn repeatedly emphasized 
that his deductions were based 
upon exnmaustive study and coui- 
parative testung and were in no 
sense lunged Dy any spirit Of boast- 
Luiness. 

he traced this American victory 
to the roots of Geran vs. Alier- 
ican viewpoints. in the German 
tradition o£ “euiciency,’ the prop- 
jem OL rubper was Dandied by taree 
Separate, Vertical Components. tne 
proaucer OF syntnetic rupper, 4. G. 
barven; the iapricators OL tres 
and other rubver products, tne 
Mmianulacturers; and tae consumers 
OL tmese products, the Gellmiany 
army. 
bach was a law unto itself. None 
cooperated or COulpared notes wilh 
the Otmer. German-made rubdver 
Was tne pest in tne word, accord- 
ing to that viewpoint, because id. &. 
bkacben produced it and Ll G. 
Farben has been designated ior the 
job trom on high. 
it touowed, Wilson said, that 
tires manulactured [rom tis lla- 
terial were aisO periect in tne 
eyes of Germany tor tMe same rea- 
son. ‘khis in tne tace of tne Lact 
that sucn tires gave jess than Mail 
the Mueage and service the Amer- 
1c4n aruiy Was abie to get out ol 


A-Bomb Role 


100 rirestone Employes 
Worked on Weapon 


AKKUw, U.—ahe kirestone Tire 
and tuvoer Co. Was peruutted Dy 
the War department iaSt week lO 
disciose that aS many as 1Uy OF IS 
researcn and prouucuon wordsers 
here were engaged in Operauons 
connected wila tue deveiopauient OF 
Me alouwic bomb. 

Hundreds or compounds were de- 
vised and tested by pnysicists and 
chemists of the company in execut- 
ing their phase of tne project. 

Kesearch conducted tor more 
than a year under the direction of 
br. J. H. Dilion, who is in Charge 
of the Firestone Physics Nesearcn 
division, contributed greatly to the 
Successtul operation of the huge 
plants producing the bomb. 

The program was so highly re- 
stricted that even managements 
knowiedge was limited to the un- 
derstanding that it was a secret 
project. ‘the work was carried out 
under a special research contract 
With one of the prime contractors 
for the Manhattan Engineer dis- 
trict. 

Dr. Dillon was not permitted to 
reveal the specific nature of the 
project even to other physicists on 
his staff, who were carefully se- 
lected for the assignment. After 
successful completion of the re- 
search, the task of production was 
turned over to the Firestone In- 
dustrial Products Co., which per- 
formed the work under the close 
supervision of physicists and chem- 
ists. 
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American made tires. 


On the American approach, Wil- 
son pointed out, the producers of 
the basic material, the manufac- 
turers of the tires and the Army 
consumers were tied in closely at 
every step of the program. The 
highest ranking experts in all three 
fields worked together, exchanged 
every particle of information on 
formulas and processing, wrangled 
among themselves, but emerged 
with unity of opinion and pro- 
gram. 

Proved by actual test, said Wil- 


TEACHES 













The “lessons” that Muskegon advertising 
teaches millions of POST car-owners every 
month are primer-simple: “See your 
‘Factory Authorized’ Service Man. He is 
expertly trained. He knows how to check 
and tune up your motor correctly. He will 
supply you with the proper repair parts. 
For the best of driving, whether your car 
is old or new, see him regularly." 


The constant and forceful repetition of 
these simple, yet basic sales ideas helps 
to build more business for you! 


MUSKEGON 


RING COMPANY 


MUSKEGON, MICHIGAN 
Plants at Muskegon and Sparta 


son, 
tires 


tires; 


SEER a Bs 8 


is the fact that 
were better 


“Germany and America each 
had their rubber cut off,” Wilson 
concluded. “From a standing 
start each had to produce a new 
material. Germany went at it in 
the typical regimented way. 
America went at it in a demo- 
cratic, cooperative way. The re- 
sults speak in loud tones.” 





| 
YOU CAN 


SEE YOUR 


“FACTORY “ 
t 


SERVICE MAN 


PISTO. 


“American | 
than German | 
|tires. They ran cooler, they could 
|run faster, they could carry bigger 
|loads.”’ In these tests, he declared, | 
German tires failed in less than| 
half the mileage of the American | 
“the German tires chipped | 
and cracked and split and blew out. 
The American tires rolled on to 
double the mileage of the German | effect in Pennsylvania Jan. 1. 
tires and, even though they had not 
failed, the tests were stopped.” 
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APPEARING NOV. 24 





Insurance Law 


‘Effective Jan. 1 


e 
For Pa. Drivers | 
HARRISBURG, Pa.— (UTPS) —| 
New regulations covering the in- 
surance of motor vehicles go into} 


Under new regulations, adopted | 
at the suggestion of a legislative 
committee investigating installment | 
financing, the department will re- | 
quire that: 

Policies must name the owner | 
and lessor as well as the purchaser | 
and lessee. 
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Superior Race? 


American Tires Surpassed German Makes, 
Goodyear’s Wilson Asserts 


coverages as are granted the owner 
and 

The policy must specify the item- 
ized and total premiums for the 
coverages insured; must comply 
with the rate schedule on file with 
the department, and the vehicle 
purchaser's equity in any unearned 
or returned premium, dividend, or 
loss must be protected by the in- 


surer. 


lessor. 


Mt. Vernon Builds 


Mt. Vernon Motors (Chrysler), at 
Alexandria, Va., expects completion 
of its new building, costing approx- 
imately $40,000, about Jan. 1. A half 
interest in the company has been 


The purchaser and lessee must}sold to Murray Goldberg who will 
be furnished a policy or certificate | 
insuring him for exactly the same 


\ \ 


IF YOU 





car will have to 





come, 









Man _ soon.” 


too late, see 


Service Man.” 


local Classified 
Directory under 


\ aN 


KEEP DRIVING! 


For average drivers, it looks like the old 


That's why we suggest 
in to see your ‘Factory Authorized’ Service 
For helping you get the 
maximum mileage out of your car is his 
business. Carefully trained by the manu- 
facturer, he knows how to check, 
up, and repair your car expertly. He 
knows how greatly performance can be 
improved by new repair parts. 
recommend, for example, new piston rings 
tested and proved especially for worn 
engines by the same men who designed 
your car's original rings. 


your “Factory 


How to Find Your 


‘Factory Authorized’’ 
Service Man 


Your “Factory Authorized” Service Man is 
either a dealer who 
your make of car or a repair 
shop authorized by the car 
builder to service 
You'll find his name in your 
Telephone 


bile Dealers” or “Automobile 
Repairing & Servic 


“THE ENGINE BUILDERS’ SOURCE FOR PISTON RINGS” 


become an active partner with C. 
H. Mason. 


\ 
WANT TO 






do, for some time to 


“Drive 









tune 






He may 


So before it's 


Authorized 












sells 


your car. 





“Automo 
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C of C Plans 
5 Sessions to Aid 


e e 
Distributors 
WASHINGTON. .~ How distribu- 
tors of goods and services can 


maintain a ready market for the 
flood of postwar products will be 
discussed at a series of five mar- 
keting conferences announced last 
week by the Chamber of Commerce 
of the United States. 


They are intended to impress 
upon the nation’s distributors the 
vital necessity of planning for a 
sustained volume estimated at from 
30 to 50 percent greater than the 
best prewar level, it states. Con- 
crete suggestions for reaching this 
goal will be presented by leading 
American business men who will 
discuss reconversion problems of 
the distributor; consumer credit; 
distributor - manuafcturer _ rela- 
tions; personnel in _ distribution; 
surplus property disposal; Federal 
fiscal policy and taxation; food and 
agricultural problems; and adver- 
tising and sales promotion. 


Cities and 
ence are as follows: 


dates for the confer- 
Sacramento, 











| no secret. All the service you 
oil dealers can give won't satisfy 
your customers unless your oil does. 
Quaker State Motor Oil does satisfy. 
Millions of motorists insist on getting 


it, because (a) they 


that it does lubricate better and 
longer; and (b) they know that it is 
dependable, that its quality is always 
the same...every drop, in every quart. 
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NOW THAT Stockholm buses are again running on gasoline, wartime pro- 
ducergas generators have been turned over to the scrap heap. 


Calif., Feb. 11; Dallas, Tex., Feb. 


Tex. Dealer Remodels 


18; Atlanta, Ga., Feb. 21; New J ‘ 

York, Feb. 25-26; Chicago, March Brownsville Motor Co. (Chrys- 
4. The New York meeting, which | ler), Brownsville, Tex., is com- 
will be national in scope, will have | Pleting a remodeling program 
a more extensive program than the | that will increase the efficiency 


regional gatherings. of its facilities. 


Wry 


oe 
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ASK ANY QUAKER STATE DEALER 


So they stay contented. They come 
back. They keep on coming back. 
Quaker State Motor Oil is rc.ined only 
from 100°; pure Pennsylvania grade 
by 


Motorists appreciate 


crude oil, perfected 
that. 


With these advantages to build on, it 


a special, 
believe firmly process. 
is easy for a good man with a Quaker 
State dealership to establish a good 
business and make it grow! 






NEW YORK. - 
chairman of the consumer credit 
committee of the American Bank- 
ers Assn., has announced the publi- 
cation of a new handbook to assist 
banks in rounding out their con- 
sumer credit service through direct 


loans to finance automobile pur- 
chases. 
Entitled “Direct Automobile Fi- 


nancing,” the new manual is avail- 
able to banks on request. Another 
manual, entitled “Bank Automobile 
Financing Dealer Plan,” was 
published earlier. 

More than 7,000 banks already 
have indicated that they plan 
direct consumer installment 
credit financing or have already 
instituted such service, according 
to Flora, who is vice-president 
of the First Wisconsin National 
Bank of Milwaukee. 

The new manual explains prin- 
ciples involved in direct lending 
operations and gives in detail credit 
requirements and operating pro- 


ustomers are made, not born! 





Retail price 35¢ /j 
XL. per quart 


Member Pennsylvania Grade 
Crude Oil Association 


QUAKER STATE MOTOR OIL e QUAKER STATE SUPERFINE LUBRICANTS 
QUAKER STATE OIL REFINING CORPORATION e OIL CITY, PENNA. 


Financing by Banks 


Ways of Obtaining Loans for Auto Purchases 
Given in ABA Handbook 


Carl M. Flora,{cedures successfully used by banks 


SERVICE SECTION 


in making automobile loans. 

“This manual,’’ Flora _ Says, 
“should not be construed as a 
recommendation for any particular 
method of automobile financing. 
The committee on consumer credit 
is prepared to cooperate fully with 
automobile trade associations and 
insurance agents’ associations to 
the end that the public may be 
furnished bank credit for the pur- 
chase of automobiles at a reason- 
able cost and on an equitable basis. 
Both direct and indirect financing 
are important functions of a bank 
lending program.” 

The manual pointed out that au- 
tomobile financing by banks may 
be originated under either direct 
or indirect methods. “Under the di- 
rect method the bank transacts 
the business directly with the con- 
sumer and the transaction in effect 
is a simple collateral loan secured 
by an automobile. There are only 
two parties involved, the borrower 
and the bank.” 

Under the indirect method, the 
automobile dealer originates the 
transaction and sells the paper to 
the bank. This method was ex- 
plained in detail in the previous- 
ly published manual, “Bank Au- 
tomobile Financing — Dealer 
Plan.” 

Advantages of the direct method 
of financing given in the manual 
are: 

“1. The cost of financing to the 
purchaser may be lower because 
the rate is based upon the simple 
essentials of the transaction. 

“2. The bank controls the busi- 
ness as its volume is divided among 
many individual borrowers. 

“3. The bank establishes its own 
credit policy and may be as selec- 
tive or as liberal as it chooses. 

“4. The bank can directly meet 
the credit needs of its depositors 
and of the community which it 
serves. 

“While the direct method may 
have many other advantages, it 
also has some relative disadvan- 
tages which must be considered. 

“1. It may take a longer time to 
build up a volume of loans. 


“2. Some investment in advertis- 
ing and promotional expense will 
be necessary. 

“3. It may take a considerable 
amount of additional time to han- 
dle each transaction. 

“4. A market must be found for 
repossessed automobiles.” 

The manual points out that 
every automobile buyer who 
wants to finance ine purchase of 
a@ car and every automobile buy- 
er who wants to borrow money 
on his presently owned car is a 
potential customer for this type 
of bank credit service. 

“It is reasonable to assume that 
the early postwar period may not 
yield a satisfactory volume of busi- 
ness on the direct method alone,” 
the manual states. “However, over 
a long-range viewpoint, the direct 
method may become an important 
factor. By proper distribution of 
advertising material and other 
forms of advertising, a bank can 
easily reach its own customers and 
the general public.” 

The individual bank has many 
choices as to how it will acquire 
direct automobile loans, the manu- 
al states. It is recognized that the 
direct automobile loan plan _ is 
definitely a merchandising prob- 
lem, the manual points out. “How- 
ever, a strong program with com- 
plete advertising and sales aids will 
go a long way toward rendering 
worthwhile community service that 
will result in community good-will.” 


Great Dane Gets 


New Home Jan. | 


CHARLOTTE, N. C.—Bids have 
been received for the new building 
here for Great Dane Trailer Co., 
according to A. Benton Clark, the 


company’s representative in the 
Carolinas, Virginia and eastern 
Tennessee. 


The building will be one story 
of brick and concrete, and will 
have 8,500 feet of floor space. It 
will house sales and service de- 
partments and divisional offices. 
Occupancy is expected Jan. 1. 
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Be RVICE SECTION 


N. tional Radiator Offers 
New Liquid Cooler 
ing experience gained during 
var in producing units that 
d highly concentrated sulphu- 
cid from 475 F. to 175 degrees 
wer in making high explosives, 
‘ional Radiator Co. of Johns- 
ovn, Pa. has developed its new 
Cast hairpin cooler element for 
» acetime applications. 
rhe new unit is used for cooling 
any liquid, but is especially adapt- 
¢ for cooling acids or strong alka- 
ios under extreme conditions that 
usually results in the solutions 
uickly attacking other metals, ac- 
’ ‘ording to the company, last week. 
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NEW TYPE Zoo Master Gun attaches 
S » standard air and water lines and is 
-asily operated by one man. It is 
streamlined and well balanced for in- 
stant water and air regulation. The 
nique self-holding, screw-type adapter 
tits all sizes of radiator hose ranging 
trom one to two-inch diameters, and 
hen used with the 30-inch rubber hose 
iakes flushing of the auto cooling sys- 
tem a simple task, especially on the 
» cars where there is a limited space 
ground the lower radiator or clothing 
vl the operator during car flushing. By 
inserting the adapter extension into the 
eater hose, reverse flushing of the car 
Meecater is easily accomplished. The same 
’ adapter connection is also used to Re- 
} verse Flush the block. 


rd 


Designed to Eliminate 


verhead Valve Noise 

New valve screw said 
to take noise and rat- 
tle out of all overhead 
valves. Screw adjusts to 
standard clearance in 
both Chevrolet and 
Buick, and inserted ball 
with spring tension 
eliminates play and 
noise. Packed six sets 
to carton. 

Distributed by C. G. 
Distributing Agency, 
04 Woodward Ave., Detroit. 





Mechanic Training Films 


preemnet by Jam Handy 


In view of the expected 50 mil- 
lion motor vehicles in the service 
ar / the American people in future, 
two series of teaching and train- 
ing slidefilms on automotive me- 
MMA hanics are now available as fol- 
lows: Automotive Mechanical 
emmy raining, No. 1, has 35 subjects 
Wind 2,829 individual leaching pic- 
tures. Automotive Mechanic's 
Training, No. 2, contains 35 sub- 

jects and 1,910 pictures. 

These films have been widely 
used in the Armed Forces. They 
are produced and distributed by 
Jam Handy, 2900 E. Grand Blvd., 
Detroit. 









LOSS OF OIL. PRESSURE and re- 
sulting oil leakage at the oil pump, on 
ate model Chrysler, Dodge and De 
oto engines, can often be easily and 
quickly corrected by using a new gas- 
ket and properly tightening the oil 
Sump cap screws. The ‘‘Gerotor’’ oil 
‘pump cap screws have round female 
hexagon heads, which cannot be_ad- 
usted with ordinary wrenches. Each 
fyap screw should be securely tightened 
to the factory recommended tension of 
25 foot pounds. This tension cannot be 
eveloped by using pliers or a screw- 
“river, so Miller Mfg. Co., Detroit, has 
developed the special C-729 long han- 
dled wrench illustrated. 


_ 
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SERVICE TO. READERS 


N ew Prod UTen as 


Including Shop Equipment and Tools, Catalogs, Manuals 
and Other Literature of Educational Value 





Aro Starts to Produce 


New Lubricating Unit 


Among the new 
lubricators now 


lines of 
in production 


is | 


the new Center Island Lubrication | 
unit, Aro Equipment Corp., Bryan, | 


O., has announced. 
Compactness, efficiency and 

tractive appearance are claimed 

for the design of this new unit. It 


at- | 


incorporates the complete lineup of | 


equipment to serve two lube racks 

with pumping units and auto- 
matic hose reels “right at your el- 
bow” for handy use, yet completely 


concealed when not in use, Aro 
officials said. 
* * * 
Four Heavy Duty Lamps 
Listed by Teleoptic 
Teleoptic Co. of 1251 Mound 


Ave., Racine, Wis., manufactur- 
ers of directional signal lights, is 
featuring four types of heavy 
duty lamps for safety signal pro- 
tection on both commercial and 
passenger vehicles. 

These signal lights, which flash 
a direction warning before every 
turn of the vehicle, are described 
as embodying all the improve- 
ments developed from wartime 
driving and because of exclusive 
patented angular construction, to 
provide 180 degree visibility 125 
feet day or night from front, rear 
or side. Three types of control 
are now available, finger-flip 
switch on end of gearshift lever, 
bracket switch mounted on steer- 
ing column and instrument panel 
board switch. 





J., an- 
nounces a new test table that vibrates 
and shakes like a freight car, even to 
the pitch and toss, to test packages 
and products to be sure they will ar- 
rive in good condition and will ‘‘work’’ 


L. A. B. CORP., Summit, N. 


without home tinkering. One hour’s 
test will equal a coast to coast freight 
trip, it is said. 


New Miniature Welder 
Offered by Hampton 


A compact, fast and easy to 
handle miniature welder has been 
announced by Hamton Electric 
Mfg. Co. The Model J is the com- 
pany’s newest addition to its line 
of welding equipment, and meets 
a long felt need for a small, de- 
pendable, portable welding unit for 
small plants, machine shops, sheet 
metal workers, farms and garages, 
the company states. 

Model J has no jacks, plugs, mag- 
netic switches or rotating parts, to 
get out of order. The transformer 
core is constructed of high grade 
silicon steel, impregnated in _ in- 
sulating varnish and baked. Coils 
are of ample capacity to permit a 
safety factor on _ overloads, _ it 
claims. 


SKF Publishes Book 
technical book en- 
titled “Ball and Roller Bearing 
Engineering” has been published 
by SKF to serve as a fundamental 
text on all phases of bearing appli- 
cations to industry. A bound vol- 
ume containing some 900 drawings 
and tables, it begins with a tech- 
nical description of common bear- 
ing types and continues through 
nine chapters of fundamental engi- 
neering studies. 


A 270 page 
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BALDOR ELECTRIC, St. Louis, an- 


nounces the development of a fast bat- 
tery charger, Model C-80. This charger, 
according to the manufacturer, incor- 
porates these features: (A) A discharge 
test of each battery cell; (B) Com- 
pletely automatic charging. When the 
battery is sufficiently charged, a volt- 
age relay automatically reduces the 
rate to a safe svuaking rate; (() Built- 
in desulphater. 


New Advantages Reported 


For Deci.Point Rule 

Several important new features 
are now being incorporated into 
the Deci.Point slide rule which 
is said to be the first one, in over 
300 years of slide rule history, to 
place the decimal point at the 
end of long and intricate com- 
putations. It determines the pre- 
cise location of the decimal point 
in involved expressions with re- 
sults up to 19 places, the company 
states. 

The Deci.Point slide rule is 
124% inches long and inches 
wide. It is manufactured by Pick- 
ett & Eckel, 53 W. Jackson Blivd., 
Chicago 4. 
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* * 


Moisture-Proof Product 


Set by General Detroit 

General Detroit Corp., E. 
Jefferson Ave., Detroit, announces 
the development of a new product, 
Wetstart, which reportedly elim- 
inates automotive troubles caused 
by moisture. 

Wetstart is designed to make ig- 
nition systems waterproof, to re- 
store and protect insulation on 
wiring, to retard battery corrosion, 
and to give from six months to two 
years’ protection with a single ap- 
plication, according to the manu- 
facturer. 


= 
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Fastener Firm Publishes 
Comprehensive Book 


Manufacturers Screw Products, 
216 W. Hubbard St., Chicago, is 
offering an “Encyclopedia of Fas- 
teners.” In addition to being a cat- 
alog, it covers many features of 
interest to engineers, product de- 
signers and purchasing agents. 

The book contains 136 pages and 
is illustrated with numerous photo- 
graphs. 

* 


Petroleum Guide Out 
The latest compilation of ASTM 


* + 


standards on petroleum products 
and lubricants can be _ obtained 
from ASTM Headquarters, 260 S. 


Broad St., Philadelphia 2, Pa., at | 
$2.75 each with special prices on| 
|}orders in quantity. 


| er that 


| “K.P,” 


K. P. Chemical Offers 


All-Purpose Cleaner 


An all-purpose soapless clean- 
is said to make suds in- 
stantly in hard, soft or sea water 
and to effectively clean every- 
thing from delicate hosiery and 
woolens to grease-caked heavy 


| machinery is now on the market. 


Marketed under the name of 
the new soapless cleaner 
is manufactured by the K. P. 


Chemical Co. with sales offices at 


| 16 W. 46th St., New York. It will 


recognized 
and sales 


be distributed through 
jobbers, supply houses 
representatives. 





AN ALLOY PISTON, girdled by a 
cast-in steel belt, is now being manu- 
factured by Thompson Products, Ine., 
Cleveland, for original equipment and 
replacement applications. The belt, of a 
special alloy steel, circles the piston 
just above the pin bosses and is said to 
control the piston so that it expands | 
at the same rate as the cast iron cyl- 


inder block, throughout the range of 
engine temperatures. 


* * 


Spark Plugs to Be Sold 
Under Goodrich Name 


A new line of spark plugs, manu- 
factured and distributed under its 
own brand name, is announced by 
B. F. Goodrich Co. the line in- 
cludes 11 types of plugs for com- 
mercial use. 

The company states that the line 
was released to the public after 
months of research and testing. 
Every part of the plug was sub- 
jected to study before being placed 
in the product, it says. 





NEW CARBON DIOXIDE hand fire 
extinguisher of unique design just an- 


‘nounced by B. F. Goodrich Co., Akron. 
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Park Co. Announces 


New Cleaning Unit 

A new portable type parts clean- 
ing machine, which agitates the 
cleaning fluid by air pressure only, 
is announced by Park Chemical 
Co., 8074 Military, Detroit 4, Mich. 
Designed especially for use in auto- 
motive and other repair shops, this 
new unit will remove grease, grime 
and carbon from carburetors, fuel 
pumps, tools, electrical parts, in- 
struments, etc., in a very few min- 
utes. No heat is required. 

Two systems of cleaning are 
combined in the one unit. Large 
parts to be cleaned are placed in 
the tank. Small parts such as 
screws, Washers, ete. are placed in 
a round basket and soaked in the 
solution for a few minutes. 

+ * . 


Vulmaster Described 

Resistoflex Corp., Belleville, N. 
J., announces a new 16-page illus- 
trated catalog describing the Vul- 
master, an automatic vulcanizing 
machine now being manufactured 
and distributed by Resistoflex in 
addition to its line of products 
made of compar. Entitled “Big 
Profits Are Rolling Away from 
You! But You Can Stop Them,” 
the catalog provides a complete 


description of the Vulmaster. 
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with Reynoco 
FACTORY- DESIGNED 


SYSTEMS and FORMS 


For Accounting, Sales, Parts 
and Service Departments 


Profit by the experience of thou- 
sands of users. Know where and 
how your operation stands on pro- 
fit or loss. Learn how you too can 
establish clear-cut records and re- 
ports. Strengthen your procedure 
to insure the proper accounting of 
all funds, Have all the facts neces- 
sary for intelligent, profitable 
management. 
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REYNOLDS | 
REYNOLDS 


COMPANY °¢*: DAYTON 7, OHIO 
Established 1866 







WESTERN BRANCH 
400 W. Pico Blvd. © Los Angeles 
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Just Among Dealers... 


(Continued from Page 3) 


which experience gained for him associations. He recently changed 
the Ford contract in 1933. He is on|the name of his company from 
the Ohio State Automobile Dealers | Mohican Chevrolet Co. to Branden- 
Assn. board and is a member of | burg Chevrolet Co. 
the city council.  & & 
S 22a Ciaupe B. Fiesuer (Ford-Mer- 
Kennetu A. Hoskins (Packard- cury-Lincoln), Sandusky, O. — 
Nash), Akron — Nov. 10, 1905 in Aug. 12, 1900 in Hoyt, Kan. In 
Mesopotamia, O. He first entered 1921 he was a Ford salesman in 
this field as a salesman. By 1935 | Detroit, selling Model Ts. One of 
he had taken on the Nash con- his prospects was a _ bootlegger 
tract. He is a trustee of the state interested in a@ speedy car on 
association and a director of the | which had been installed over- 
local dealer group. He has always | head valves and balloon tires. 
been active in civic affairs as well | Flesher took the prospect down 
as on the Community Chest and | Cass Ave. to show him the power 
War Loan drives. at a speed on low gear and reach- 
oa ed 35 miles per hour. The car 
transmission blew up, scattering 
parts all over the street, tore 
gaping holes through the roof 
and covered both of the men with 
oil and grease. The prospect 
quickly disappeared, leaving 
Flesher alone with the wreck. 
The experience stood Flesher in 
good stead, for since that time 
he has sold cars as the factory 
built them, and has left it to oth- 


W. A. BraNnpensura (Chevrolet), 
Mansfield, O. — Feb. 3, 1902 at 
Beattyville, Ky. His first experience 
was as a salesman for a Brooklyn 
dealership. In 1939 he took on the 
Chevrolet line in Mansfield. He is 
president of the Mansfield Auto- 
mobile Dealers Assn. and a director 
of the Ohio state group. Previously, 
he had served as director of both 
Minneapolis and Minnesota dealer 
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OZALER ‘.......... 

EMBLEM ‘ 


TYPE OF SERVICE * 5 _ 


SS — i. 


W Check These Outstanding Features: 


1. Heavy gouge cushioned steel top bolted to 
sturdy legs provides large work bench. 


2. Special tool compartment directly above 
bench. ditional storage. 
3. Mechanic's tool compartment ot left for 
service tools, in corner of work bench. 
4, Panels of both compartments are punched 
on one-inch centers for easily inserting tool 
nection for power tools and trouble light. 


hangers. 


5. 52 hangers and Phillips screws are provided. 


product emblem. 
6. Compartment at right provides space for 
coveralls, fender covers, wiping rags, creeper 


and cor standards. 





TFET 


7. Parts washer is housed of right below work 
bench and slides out for convenient use. Balance 
of space under bench provides room for ad- 


8. Blow gun with retracting air hose located 
9. Double electric outlet gives convenient con- 


10. Specialized signs for type of service and 


11, Finished in baked white enamel with stain- 
less steel trim. Bench top finished in bright red. 





ers to do the experimenting. 
Flesher is director of the Ohio 
state association and in the past 
has been president of the San- 
dusky Automobile Dealers Assn. 
He is past vice-president of the 
Lions’ club, and captain in War 
Bond sales. 
* * 7 


C. B. Nye (Chevrolet-Oldsmobile), 


Athens and Nelsonville, O. — May 
3, 1900, in Hummelstown, Pa. In 
1936 he became a factory represent- 
ative for Chevrolet. He became a 
Chevrolet dealer in 1941. He is serv- 
ing a second term as trustee of the 
Ohio Automobile Dealers Assn. At 
present he is vice-president of the 
local Kiwanis club and in the past 
he has been first lieutenant of the 
Civil Air Patrol, president of the 
Community Concert Assn. of Ohio 
University, president of the Athens 
Postwar Planning committee. Dur- 
ing the wartime he was division 
head of the War drives, and he 
operated as a prime contractor for 
the Cincinnati Ordnance district. 
His hobbies are his wife, his boy 
and his 20-acre dirt farm. 


* * * 

Cart E. DANNER (Buick), Mari- 
on, O. — a product of his home- 
town, having been born in that 
city Dec. 20, 1890. After 10 years’ 


attracts trade. 


experience as a salesman, he took 
on the Buick contract in 1930. He 
is a director of the Ohio state 
association and has been presi- 
dent of the Marion Country club, 
director of the Chamber of Com- 
merce and the Boy Scouts. He 
was chairman of the special com- 
mittee on all the Bond drives in 
his hometown. In 1932, in the 
depth of the depression, he hired 
a special used car auctioneer to 
conduct a sale of used cars. One 
man bid in four high-priced cars. 
After paying the auctioneer his 
commission, one week later the 
customer was declared insane 
and the money was refunded to 
the customer and the cars re- 
turned. 


* * + 
Frev P| PotscHNer (Ford - Mer- 
cury-Lincoln), Dover, O. — born 


in the same city on June 29 in an 
unstated year. He started as a part- 
ner of a Ford dealership in 1913. 
He is director of the Ohio state 
dealer association and a veteran of 
World War I. 


* * * 

Lester F. DoNNELL (Ford-Mer- 
cury), Youngstown, O. — born 
May 28, 1896 in Lincoln, Neb. In 
1915 he was clerk in the Ford 
Motor branch in Omaha, taking 


SERVICE MERCHANDISERS 


The Modern Way to Departmentalize 
for Greater Profit... 


Customer confidence is of paramount impor- 
tance in selling service—Each service operation 
when individualized adds distinction and reflects 
*” expert workmanship—adds eye-appeal and 


Lincoln Service Merchandisers are highly prac- 
tical utility units—They save the mechanic time 
and steps—by providing space for all the tools 
and equipment needed for specialized services. 


The installation above shows how effectively 


these Lincoln Service Merchandisers can be 


department. 


arranged for individual departments. It features 
two Model 2765 Service Merchandisers — one 
for lubrication service and one for carburetor 
and fuel pump service. A Lincoln Masterluber 
and two Drainmobiles complete the lubrication 


t 
i 
i 
3 Name 

i 

I Addres 5 
! City_ 


State___ 


[= ce & 


Lincoln Engineering Company, St. Louis 20, Mo. 


Please send me Bulletin No. 503 on Service Merchandisers 
and Bulletin No. 502 on Business Building Lubricating Equipment. 
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op RUT 
on the Ford contract in 1929. 
He is a director of the Ohio stateg@m\\: se 


dealer association and secretary- 
treasurer of the Mahoning Coun- ; ae. 
ty Automotive Assn. He is also | A 
past president of that group. He 
is vice-president of the Lions’ 
club, the South Side Merchant™ ‘ 
and Civic Assn. and is a director Z l 
of the Youngstown Businessmen’sal 
Assn. 

The following dealers will nc& + 
only celebrate Christmas this E 
month, like the rest of us, but les 
also their birthday anniversaries a 

Otis W. Dressiar (Chevrolet) — 
Nashville, Tenn. — born Dec. 
1893 in Worcester, Mass. 2 

P. A. Beck (De Soto-Plymouth) ely’ 


Oshkosh, Wis. — Dec. 1, 1896 bi 
Algonquin, IIl. nigh 


* * * 










































Cor. Exvuotr Bupp HopKIns = 
(Dodge - Plymouth), Wheeling, moe Xe 
Va. — Dec. 3, 1889 in Chicago: br 

H. O. Bett (Ford), Missoula, Be 
Mont. — Dec. 4, 1884 in Coshoctor@™ sittl 
oO. Great 

Joun H. Eacat (Ford - Mercury - m:n 
Lincoln), Stockton, Calif. — De@@o ve 
5, 1875 in Davenport, Ia. into ¢ 

L. T. Russet (Chevrolet), Ca him 
ton, N. C. — Dec. 5, 1890 in Ha inven 
wood County, N. C. Th 

L. L. Kraw (Chrysler), Milwaugil Mus' 
kee — Dec. 6, 1896 in Benson, Minr™ es 

G. H. Lyon (Chevrolet), Cleve- hare 
land — Dec. 7, 1894 in Detroit. gf elen 

Orto O. Fattus (De Soto-Plym- ly 1 
outh), Ellensburg, Wash. — Dec. a 

Ait 


8, 1903 somewhere in Ohio. = 
Emery E. Pomeroy (Nash), Min- 
neapolis. — Dec. 10, 1891 in Regd 

Oak, Ia. ew 

J. DeNoorer (Chevrolet-Oldsmo- C 
bile), Battle Creek, Mich. — De 
10, 1901 in Kalamazoo, Mich. — BR 

Harry C. Suirn (Dodge - Plym- 
outh), Lansing, Mich. — Dec. 1 
1880 in Columbia, Pa. —— 

Roy Dean (Ford), Lansing, Mich. 
— Dec. 11, 1889 in Webbervilld@ 
Mich. 

TRAMMELL Ho.us (Chevrolet-Olds- 
mobile), Martinsburg, W. Va. -& 
Sag 14, 1893 at Gerardstown, W. 

a. 

JoHN H. Fassirr (Ford-Mercury 
Lincoln), Philadelphia — Dec. 17, 
1886 in Philadelphia. 

T. A. Syvrup (Ford-Lincoln Ze% 
phyr), Alexandria, Minn. — Dec. © 
18, 1864 in Dane County, Wis. 

Cart F. Welssensercer (Chevro™™ 
let), Toledo, O. — Dec. 18, 1897 in © 4 
Toledo. e 

C. D. Gustarson (Nash - Stude- 
baker), Thief River Falls, Minn 
— Dec. 19, 1886 in Crookston, Mini 

Watter Duckwa.i (Studebaker), 
Anderson, Ind. — Dec. 20, 1881 i 
Noblesville, Ind. oo 

D. B. McPuerson (Dodge-Plym- 
outh), Clinton, Ia. — Dec. 20, 189 
in Toledo, Ia. ” 

Cart F. Danner (Buick), Marion, 
O. — Dec. 20, 1890 in Marion. &_ u 

H. E. Best (Studebaker), Dover, 
Del. — Dee. 21, 1905 in Philadelphia. 

GLEN’ C. Srater (Hudson), Sag 
Francisco — Dec. 23, 1898 in Port- 
land, Ore. 

Harry May (Chevrolet-Cadillaci 
Monroe, Mich. — Dec. 24, 1894 in 
England. 

Epwarp G. FirzHenry (Cadillac 
Chevrolet), Worcester, Mass.—Dec. 
26, 1892 in Medford, Mass. e_ 

Wm. Stertinc Epwarps sr. (Chev 
rolet), Birmingham, Ala. — Dec. 26 
1890 in Gadsden, Ala. — 

Ratpeu D. Jones (Chrysler-Plym- 
outh), Springfield, Mass. — Dec. 26, 
1892 in Gardner, Mass. 

Harotp PreHn (Dodge-Plymouth), 


Springfield, Ill. — Dec. 29, 1901 i 
Webster Groves, Mo. ee 
JoHN RiacH (Oldsmobile), Seattle 


— December of 1894 in Scotland. 


B. J. Swanson (Chevrolet), Fore net 


Wayne, Ind. — in December of 
1887 at Houlton, Wis. 


—Joun O. MuNN™ 


haire 


——— 








Basca Unit Sold 
To Goerlich . 


TOLEDO, O. — Purchase of the 
Muffler and Pipe division, Bascc@ 
Mfg. Co. Inc., Indianapolis, by 
Goerlich’s of Toledo, was an- 
nounced last week by John Goer-@& 
lich, prominent in the replacement 
muffler industry the past 18 years 

All raw inventory, work in proc- 
ess, all muffler and pipe manufac- 
turing machinery, tools, dies andg 
fixtures, all trade marks and trade=~ 
names were involved in the pur- 
chase. 
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Northwest Motors recently moved 
to new and larger premises on@, 
Gaetz Ave., Red Deer, Alberta. 
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.selman’s 3rd ‘Baby’. . . 


esses 


inings and Service Out 


}1 Newly Invented Brake 


By Sanford Markey 
Staff Correspondent 
LEVELAND.— (UTPS) —Auto- | 
iles soon may be equipped with | 
sing systems that will require | 
linings and no servicing and 
| last longer than the cars. 
J. Musselman, inventor of a 
iely-used type of coaster brake 
bicycles and originator of the! 
suighnut” tire for airplanes, be- 
ves he has developed a new-type 
ke which will solve all the ma- 
braking problems for automo- 
«3 and airplanes. 
Sitting in the laboratory of his 
;reater Cleveland home, Mussel- 
in announced that two large| 


| 


veland companies had entered | 


to contractual arrangements with | 

m for perfection of his latest 
nvention. ° 

The most radical feature of 
Musselman’s new brake is his 
use of graphite steel against 
hard chromium as the braking 
elements, instead of the common- 
lv used bronze or brake lining 
against steel. 

Musselman, a 73-year-old, gray- 
haired man, observed with a twin- 


| Car Bubble Bath 
Bared by Lewis 


In Los Angeles 


LOS ANGELES.—A bubble-bath 
method for washing cars, known as 
the Londarize system, was an- 
nounced here last week by Lewis 
Mfg. Co. With the use of this sys- 
tem it is claimed that no chamois 
or sponge work is needed in wash- 
ing a car. 

The following items are used in 
the Londarize system: 

1. Londarize wash gat, light- 
weight, compact, with pistol grip 
and three-way action. Used for 
sudsing, rinsing, drying. 

2. Londarize spray-sheen solution, 
using a “wetter-than-water” sol- 
vent of high detergent potency 
creating a bubble-bath which, it is 
said, dissolves and floats away road 
film, gum, goo, grease and tar. 

3. Londarize bath mitt whose 
mechanical action completes the 
chemical-physical effect of “beauty 
bubbles.” 

According to the manufacturer, 
the entire operation, even with a 
novice, can be accomplished in 10 
to 12 minutes. The company claims 
that the solvent contains no soap, 
caustics, greases, acids or abra- 
sives, 





| bother him very much, but went 


|g re 
‘General Tire 


| kle of humor in his eye that when 
‘he first discovered his new device 
would work, he felt guiltily that 
he was shattering a number of 
the established laws of physics. 


Largely self-taught and frequent- 
ly at odds with scientific authori- 
ties on former occasions, the elder- 
ly inventor did not let his apparent 
|infractions of the laws of science 


right on developing his idea. As 
long as it worked, he would let 
others figure out why. 


Musselman is probably most 
widely recognized for his coaster 
brake and airplane tire. The lat- 
ter, he says, was not adopted 
until he had been laughed at, 
ridiculed and subjected to prac- 
tically all the indignities man 
can devise. 


The first time a pilot took to the 
skies with Musselman’s low-pres- 
sure “doughnut” tire on his plane, 
the flier was warned by his friends 
and his associates that he was fly- 
ing to his death. 

But in a few months all the 
other pilots at Wright Field, O.. 
where the initial flight was made, 
wanted their planes equipped with 
the new tire. Today it is universal 
equipment. 


Aids in Formation 


Of Freezer Firm 


AKRON.--General Tire & Rub- 
ber Co., and Liquid Carbonic Corp., 
of Chicago, last week announced 
the formation of Frostor and the 
introduction of its new combination 
refrigerator and freezer unit for 
the home. 

A million dollar factory is under 
construction at Morrison, Ill. This 
building has been engineered speci- 
fically for the production of the 
new refrigerator, which combines 
seven cubic feet of cooling space 
with three and one-half cubic feet 
of frozen storage. 

Frostor has opened executive of- 
fices at 332 S. Michigan Ave., Chi- 
cago, under the direction of Max 
M. Gilman, general manager. 


Fred C. Eibell ae been named 
vice-president, sales and advertis- 
ing director, and E. F. Wonderlic 
as director of public relations and 
personnel training of the General 
Finance Corp., Byron S. Coon, pres- 
ident, announced in Chicago last 
week. 





. «OF AMERICA’S AUTO DEALERS 


The same precision workmanship and the same 
fine quality mark Ward Antennas now as before the war 
But now there are added reasons of new design and newly- 


engineered efficiency which 
greater margin of preferen 


will give Ward Antennas an even 
ce with America’s auto dealers. For 


extra profits that satisfied customers always bring, order 


Ward—world’s finest antennas 


Es 
N Buy Victory Bonds 


THE WARD PRODUCTS 
CORPORATION 
1523 E. 45th Crteediite ., Cleveland 3 


for car and home. 











FRANK MILLY®®, the ‘ 


service pin award from President Thomas Robins jr., 


monial dinner in Buffalo: Joseph Kamrowski, stock cutter, 35 years; 
and Charles Paeplow, 


Bauer, machinist, 35 years; 





‘dean of the rubber industry,”’ is pictured receiving a 
in recognition of his 50 
years with Hewitt Rubber Corp. Miller is a vice-president in Hewitt's Chicago 
office. Others (left to right) who received awards at the company’s recent testi- 


William | 
consulting engineer, 40 years. 


Robins reminded the oldtimers that 203 employes have been with the company 


10 years or longer. 





Dealers Fight 
U. C. License 


DETROIT.—Detroit Auto Deal- 
ers Assn. is fighting an attempt by 
the police department to interpret 
the used car dealer license as be- 
ing applicable to new car dealers 
because they accept used cars as 
trade-ins, according to Paul T. 










cS 


oH.) oe 


MOTOR OIL 


Graves, last 
week. 

The city will compel dealers to 
purchase licenses for their used car 
lots until the city council clarifies 
the ordinance, he saia. 


managing secretary, 


Chenoweth Pontiac Co., Wilming- 
ton, O., has been incorporated by 
Rita Chenoweth, A. E. Chenoweth 
and Carl Chenoweth. The capital is 


| $10,000. 





Get Owners of New Cars 
Started Right with Veedol 


| 


ithe summer months, 
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55 
Repairs Keep 
‘School Buses 
‘Going in N. C. 
RALEIGH, N. C. North Caro- 


| lina’s 4.950 school buses are holding 
a fairly well, due to the intensive 


conducted during 
according to 
Cc. C. Brown, director of transpor- 


repair program 


| tation for the state school system 


“During the vacation period, we 


|had all the buses repaired as thor- 


oughly as possible,” he said. “The 
repair program was very expensive, 
but it had to be done in order to 
iassure good service during this 
school year. So far as I know, there 
are no school children who aren't 
‘able to get to school because of 
\lack of buses.” 

| Brown said he was quite worried 
|}about the GM strike. His concern 
| stems from the fact that last April 
he ordered 525 new school buses 
; from GM and 25 from International 
|Harvester. International has filled 
'its order, but only 185 have come 


through on the other order, he as- 
serted. 
There are profit-making opportunities in 


AN Want Ads. See inside backcover 













Automobile dealers who have been helping cus- 


tomers to keep their old cars 


running by furnishing 


them with Veedol Motor Oil are now ready to get 
new car owners started off with lubrication habits 
that will insure fine service from their new models. 


Made from the world’s toughest and 


crude, 100% 


“oiliest”’ 


Pennsylvania, and refined by ad- 


vanced methods and equipment to bring out all its 
lubricating efficiency, Veedol Motor Oil reduces 
friction and wear to the minimum. 


Veedol’s long-time reputation for superb quality 
gives this motor oil a ready acceptance among 


motorists. 


See the independent distributor who 


handles Veedol in your area, or contact the nearest 
Tide Water Associated office, for details of the 
liberal merchandising and advertising plans behind 


Veedol Motor Oil. 


TIDE WATER ASSOCIATED OIL COMPANY 


New York — Tulsa — San Francisco 


Detroit . . . Chicago . 


Indianapolis . . 


 « Atlanta... 


Minneapolis 


. Kansas City 


TIDE WATER 
ASSOCIATED 
OlL COMPANY 


Worlds Largest Refiners of 


Pennsylvania Oils 
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Beltz, Widman 
And Reed New 


a ae * 

Ford Engineers 

DEARBORN.—R. H. McCarroll, 
executive engineer of Ford, last 
week announced that Lester Beltz, 
John C. Widman and Howard 
G. Reed have joined Ford’s expand- 
ed engineering 
department. 

Beltz brings a 
wide range of ex- 
perience to his 
new post. He has 
served with Reo, 
Studebaker and 
more recently as 
chief of electrical 
engineer - 
ing at Packard. 

He is a mem- 
ber of the Society 
of Automotive 
Engineers, the Engineering Society 
of Detroit and now is chairman of 
the Automotive Manufacturers 
Assn. Headlight Technical commit- 
tee concerned with the development 
of polaroid headlighting for gen- 
eral vehicular use. 

Widman joins Ford’s research di- 
vision after 15 years with the Mur- 
ray Corp. of America, where he 
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and throw diamonds at your stock- 
holders. 

TM: What about the Indians? 
Don’t they get nothing? 

OH: Please, gentlemen. I’m not 
asking for the moon. 

TM: It’s your moon. Let the rec- 
ord show that Our Hero can have 
the moon. 

UAW CHORUS: That Man is a 
nasty man. That Manisa... 

OH: He is not either. We love 
That Man. Let the record show 
that we love That Man better’n 
anybody. 

TM: Let’s get back to the im- 
personal bull. 

OH: Oh, very well. If you feel 
that way about it. (Stretches out 
palm again.) Gentlemen. All we 
ask is that you let us set your 
wages, prices and profits. 

TM: We'll give you 10 percent 
and you stay to he!! out of the set- 
ting. All we’ve got helping us now 
is the OPA, Treasury department 
and God knows what other bureau. 

OH: Gentlemen. This is modern 


f Big Money Saving 
a ot the Heavy Quy 


UTO-LITE 


SPARK PLUG 





TWIN CITIES De Soto Parts and Service Managers’ Assn. met recently 
in the Leamington hotel, Minneapolis, to hear about the new monthly awards 
sponsored by Slawik Motor Parts Co. for dealerships which have the best kept 
and cleanest service and parts department. A cup will be awarded each month 
to the winner with permanent possession going to the dealership which wins 
it three times. In addition, a $10 cash award goes to the winning service 
manager and another $10 to the winning parts manager each month. Pictured 
at the dinner are, standing, left to right: Ed Sullivan, Walter Huffman, Robert 
Bennis, Harold Spillcke, Arvid Anderson and A. M. Plante. Seated, left to right: 
Frank Meidlinger, A. P. Schlerman, Elmer Paul, N. J. Koppy, Al Kimlinger, 
Henry Gette, John Hausman, Ed Koppy, Carl Dokmo, B. La Turneau, H. J. 
Slawik, S. A. von Bergen, rnie Jones, Stewart Harrington, Leo O’Day, 
Howard Peterson, Bill Johanson, Milton Dillader, Wallace Fisette, Joseph 
Sorbom and David Anderson. 





Lester Beltz 





to Ford after association with Bu- 
ick, Willys-Overland and Packard. 
During the war he served as assist- 
ant administrative engineer at 
Packard’s Toledo plant. 


specialized in body design. During: 
the war he served as superintend- 
ent of engineering and quality con- 
trol at Murray’s Scranton plant. 
Reed, a chassis engineer, comes 













Manufacturers and operators know that the eco- 
nomical operation of trucks, buses and tractors 
frequently requires something more than the ordi- 
nary spark plug. The great Auto-Lite heavy duty spark plug 
was developed to fill that need. This plug, built to stand up 
under the toughest operating conditions, is available now. 
Write to 
THE ELECTRIC AUTO-LITE COMPANY 

TOLEDO, 1, OHIO SARNIA, ONTARIO 
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TUNE IN THE AUTO-LITE RADIO SHOW STARRING DICK 
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The Sideshow 


Hurry, Hurry, Hurry, Folks; See Reuther 
In “‘Soapbox in the Sanctum” 
(Continued from Page 1) 

day. Economic democracy. Let’s 















grapple. 


nasty man.) 


Citizens. 


you. 


tinguished.) 


cated. 


want cars. 


mice. 


Washington: 


been robbed. 


want cars. 


stituents, 


TM: Let’s 10 percent. 

OH: We'll letcha know. 

(In rapid succession follows UAW 
ultimatum; then strike, with the 
UAW CHORUS singing: That Man 
is a nasty man; That Man is a 






ALL OF US (Sticking our head 
around a corner): We want cars; 
we want cars. 

OH (Slinging a rock at us under- 
hand as he appears to be looking 
in the other direction): I will go to 
the peepul. I will call Distinguished 


(DCs file past OH at the door.) 

OH (Whispering to each): What’s 
the password? 

DCs (Whispering back): We love 


(OH reads transcript of negotia- 
tions. DCs look solemn and Dis- 


OH (Finishing): Now, see how 
they treated me. And I didn’t do 
nothing to them. 

DCs: You are a fine boy. You are 
a statesman. They must be edu- 


ALL OF US (Sticking our head 
in the door): We want cars; we 


OH (Edging over so his back is 
to the door and trying to kick us 
in the teeth with his heel): Just 


(President sends message from 


Go back to work 


(ALL OF US ducks) 


Curtain 


Dealer Profits 
On Army Trucks 
Hit in Canada 


OTTAWA, Ont.—Prodded by the 
complaints of their farmer con- 
rural members of the 
Canadian House of Commons have 
been protesting that War Assets 
Corp. (government surplus disposal 
agency) has allowed auto dealers 
too large profits on army trucks 
offered for sale. 

Information supplied by F. O. 
Peterson, vice-president of WAC, 
to members of Parliament shows 
that on a truck which sells for 
$350, the dealer is allowed a gross 
profit of $250 which includes $35 
for handling, $40 for transportation 
costs from the disposal depot to his 
showroom and costs of painting 
and reconditioning. 

On trucks which retail under 
ceiling prices between 
$560 the dealer 
gross profit of $250; vehicles re- 
tailing at from $561 to $700 the 
dealer is allowed $274.20, and where 
the sale price is from $701 to $910 
the dealer receives $303.60 for his 
costs and profits. 

Members of Parliament claim un- 
der these rates the government 


$350 


youse guys. I’ll get up a board.) 
OH (Tearing out his hair): I 


ALL OF US: We want cars; we 





and 


is permitted a 


does not receive enough for the 
trucks, the demand for which is 
greater than the supply. Applica- 
tions from farmers are so numer- 
ous that at central points through- 
out the country drawings are held 
to decide who shall get the avail- 


able trucks. 


Universal carriers, fully tracked 
armored cars, are being sold at 
$200 to all buyers as long as the 
supply of 1,000 surplus universal 
carriers lasts. They are advertised 
as being sold as is, with possible 
use as tractors for farming and 
logging operations. 





Butte Dealers 
Name Wilson 


BUTTE, Mont.—Joe Wilson was 
elected president of Butte Automo- 
bile Dealers Assn. last week. Roy 
Murray is vice-president and Edgar 


Price, secretary and treasurer. 


The association went on record 
as opposing the cut in dealer dis- 
counts and asked that used car 
and truck ceilings be eliminated. It 
also recommended elimination of 
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Fallacy of Delaying A 


By Canadian Dealer Campaign 


MONTREAL. — C. G. Keyes, 
president of Canadian Automotive 
Wholesalers Assn., warned last 
week against the tendency of 
drivers to put off necessary repairs 
in anticipation of new models soon. 

He predicted that new cars would 
not be available to the man on the 
street until 1948 at the earliest. 


Norton Bill 


(Continued from Page 1) 





dent authority to set up fact-find- 
ing commissions to study the issues 
involved in labor controversies 
when the Secretary of Labor cer- 
tifies that a major strike can not 
be settled voluntarily. 

The bill further provides that 
from the time the strike is certi- 
fied to the Secretary of Labor a 
period of five days is granted to 
appoint a three-man commission. 
Thereafter, a period of 20 days is 
provided to subpena pertinent 
evidence from both labor and 
management, and for the com- 
mission to submit its report to 
the Secretary of Labor. 

Then an additional five-day pe- 
riod during which strikes are 
barred is provided for. 

Action on the bill was progress- 
ing rapidly and smoothly last week, 
it was reported, despite vigorous 
protests from AFL, UAW-CIO and 
PAC. 

The Senate stage was also being 
set for swift consideration of the 
bill as soon as it hits that chamber. 

The House is also slated to hear 
a floor debate this week on a bill 
that would impose heavy penalties 
on labor unions that violate no- 
strike pledges. At the same time, 
another bill will come up that 
would make it a legal offense for 
any labor union to interfere with 
interstate commerce by “robbery or 
extortion.” 

Both of these measures are con- 
sidered more drastic than Truman’s 
proposal for fact-finding boards. 

Meanwhile, on Capitol Hill, the 
feeling was general that the pend- 
ing labor legislation would not 
bring immediate peace to the labor 
front. It is also believed that or- 
ganized labor will consider itself 
lucky if it gets the sort of law the 
President suggests with full power 
to learn and publicize the profits 
and costs of industry. 

However, it also seemed likely 
that Congress will turn out a 
piece of legislation less palatable 
to labor. One vigorous bloc is 
determined to tack on to the Tru- 
man program some provisions 
that would deal a crushing blow 
to any union striking in violence 
of contract. 

If Congress should swing over to 
the pending Smith-May-Arends la- 
bor measure, the unions would be 
bitterly hostile, it was reported. The 
penalties for a strike in violation 
of contract are severe: 

The employer would be relieved 
of all his obligation under the con- 
tract, the union would lose its 


False Security 







| 


uto Repairs Stressed 


Keyes’ statement has since been 
substantiated by reports of heavy 
demands on new cars by priority 
holders as well as the slowdown 
In new car production due to 
strikes, 

Shortly after news of the new! 
cars and models was released, a 
decided drop in essential repairs 
was noticed by the automotive re- 
pair and service industry across 
Canada. He said that this attitude 
might well result in a serious wave 
of accidents and even in a break- 
down in the Canadian automotive 
transportation system. | 


A poster, which will be distri- 
buted through the members of the 
association to dealers, service sta- 
tions and automotive  establish- 
ments is designed to offset this 
trend and is being sponsored by 
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C. BEDELL MONRO (left), president of Pennsylvania-Central Airlines, and 


Glenn 


Martin, president of the aircraft company 
examine a model of the new Martin luxury airliner, Model 202. 


which bears his name, 
The PCA organ- 


ization has announced an order for 35 of the 40-passenger twin-engine planes, 
a contract representing $7,000,000. Monro stated that this was only an initial 


| contract. 





the association in the interests of ‘Pack’ Control 


public safety. 


Good Advice 
For Every Month Given 


In AAA Bulletin 


WASHINGTON. —In October, 
1941, the “Service Station Bul- 
letin,” published by the Ameri- 
can Automobile Assn., printed 
the following: 

“Good service to the public 
does not mean something for 
nothing. Instead, good service to 
the public implies a readiness to 
serve, convenience in facilities, 
courtesy, appreciation, and last 
but not least important, an un- 
derstanding of the customer’s 
point of view. 

“In a broad sense of the word, 
service includes: friendly greet- 
ing at the door; pleasant voice 
over the telephone; listening 
carefully to the prospect’s story 
of his needs; acknowledgment of 
mistakes; and fair dealing in 
every sense of the word,” it 
states. 

“The public expects your un- 
divided attention to the business 
of better service; the public will 
reward those who provide it; 
and the public will punish those 
who neglect it—by trading with 
someone else.” 


status as a bargaining agent for a 
year, and the union could be sued. 

And with protests against such 
legislation brewing throughout la- 
bor circles, one Administration po- 
litical advisor reported that the 
union will get a stiff law “whether 
it likes it or not.” 


Chicago Auto Mart Buys 


Detroit U. C. Dealership 
DETROIT.—Chicago Auto Mart 
last week purchased the D. M. C. 
Motor Sales used-car lot here and 
moved the latter’s 44 used cars to 
Chicago, it was announced by Her- 
bert J. Robinson, president of the 
Mart. Ed Shoe and M. Alpert were 
owners of the Detroit concern. 
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Aimed to Stop 
. & a 

Chiseling Fringe 

NEW YORK. — Representatives 
of finance companies, banks, motor 
clubs and automobile dealer groups 
will join with the nation’s 87 bet- 
ter business bureaus here Tuesday 


to investigate charges of “packs” 
in motor car time contracts. 


Kenneth Barnard, general man- 
ager of the Chicago Better Busi- 
ness bureau and chairman of the 
installment contracts committee of 
the National Assn. of Better Busi- 
ness bureaus, will be chairman. 

Barnard said that its purpose will 
be “to protect the public, especially 
returning servicemen, from that 
small fringe of business which 





od 





We 


‘packs’ time contracts for automo- 
biles with exhorbitant, hidden car- 
rying charges.” 

“A specific plan to control the 
evil will be formally proposed for 
adoption,” he declared. 

It is understood that the plan will 
provide for uniform disclosure of 
certain figures to every consumer 
buying an automobile on the time 
payment basis. 

Five states, Barnard pointed out, 
have laws governing the matter. 


First Mercury Off 
Of Chicago Lines 


CHICAGO. — Dealers gathered 
here last week at the Drake hotel 
for a showing of new Lincoln and 
Mercury cars. W. K. Edmunds, re- 
gional manager of Ford Motor Co., 
said that the Ford assembly plant 


here has just turned out its first 


; 
Ne) 
PLANIS IN 25 CITIES 


* 
‘Battery Hints 


| Given Dealers 
By Exide 


PHILADELPHIA. — Constructive 
suggestions for the service station 
operator that will not only increase 
his prestige among customers as a 
source of efficient service, but will 
also result in more sales of service 
and new batteries, were announced 
here last week by the Electric 
Storage Battery Co. Tne firm man- 
ufactures Exide products. 

Making consistent hydrometer 
tests will show that four out of 
every 10 batteries necd recharging 
and one of every four recharged 
will have to be replaced, the bul- 
letin states. 

Protect the customer, it recom- 
mends, and tell him when the 
hydrometer reading is 1.225 or be- 
low. The motorist is threatened 
with starting failure then, and it is 
the dealer's opportunity to point 
out the need for a recharge. 

Two processes that are impor- 
tant in protecting the dealer's rep- 
utation are to give the battery a 
maximum safe recharge and to 
make a test for capacity in the 
presence of the customer after it 
has been completed. Hydrometer 
readings do not always reveal bat- 
tery wear. The electrical test shows 
the state of wear and how the bat- 
tery will stand up under starting 
loads. Do not send a customer 
away with a partially recharged 
battery, or one that is worn out, 
the statement warns. 


passenger car since the war stopped 
production, a two-door 1946 Mer- 
cury sedan. 

The first Ford truck was com- 
pleted there a month ago. 
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OrFICES EVERYWHERE 







WESTINGHOUSE ELECTRIC CORPORATION 
Bloomfield, -N. J. 


EDDIE MAISCHEIN, for nearly 35 years an inspector on the production line 
of the Hudson Motor Car Co., represented automobile workers in a pageant- | 
tribute to the automotive industry at the fiftieth anniversary convention of the | 
National Assn. of Manufacturers last week at the Waldorf-Astoria hotel in | ; as 
New York. (Above) Maischein and the first Hudson automobile produced in 
1909, one of the models he has checked through the years. 
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Union Relaxes Stand... 


GM, UAW Deadlocked, 
But Hopes Rise 


(Continued 


4. Continuance of negotiations 
Friday afternoon with R. J. Thomas, 
UAW president, joining the union’s 
GM committee headed by Walter 
P. Reuther as a negotiator. 

Reuther said “we spent 90 per- 
cent of the time at Thursday's ne- 
gotiations trying to get GM to 





J. Thomas 


Cc. E. Wilson R. 


bring out the arithmetic in their 
books pertinent to wage increases.” 
Corporation negotiators refused, 
however, as they have done since 
the talks began. 

“We have not receded from our 
original 30 percent demand,” 
Reuther asserted. “We still con- 
tend that ‘ability to pay’ is the 
key factor in this dispute.” 
Since the corporation’s oft - re- 
peated stand is that “ability to pay” 

has nothing to do with the ques- 
tion, the contestants were still at 
a stalemate. 

The Presidential fact-finding trio 
will only be able to make recom- 
mendations, Truman has admitted, 
but it will also have the power to 
subpena the books of both the 
UAW and GM. The President has 
voiced confidence that the power 
of public opinion resulting from 
the advice of the board will force 
a settlement. 

In a telegram to Truman Thurs- 
day, C. E. Wilson, GM president, 
said, “It is our desire to cooper- 
ate with the government in this 
matter in every practical way we 
can.” Whether such cooperation 


Strike Cartoons 


New York World-Telegram 


are your 
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The New Technique 








lrials shortages. Continuing strikes 


from Page 1) 


would mean baring the books to 
the fact-finders, Wilson did not 
say. 

The 200 delegates of the striking 
GM locals throughout the nation 
were scheduled to meet here Sat- 
urday to vote on the “immediate 
back -to- work” appeal President 
Truman made in his fact-finding 
board message to Congress. Rejec- 
tion was a certainty, as CIO Presi- 
dent Philip Murray and the UAW 
brasshats have assailed the pro- 
posal. 


Murray, long-time diplomat in 
labor relations, was accorded the 
| major portion of the credit for 
bringing about resumption of the 
wage negotiations. Murray effected 
the rapprochement at a_ secret 
meeting of GM and UAW execu- 
tives in his Pittsburgh headquar- 
ters Wednesday. 


Representing GM at the Pitts- 
burgh parley were 
the corporation’s 
regular team of 
negotiators, Har- 
ry W. Anderson, 
vice - president in 
charge of person- 
nel, Harry B. 
Coen, director of 
labor relations, 
and S. B. duBrul, 
labor economist. 

The GM _ trio 
was returning 
from a Washing- 
ton meeting with Labor Secretary 
Schwellenbach and Edgar Warren, 
chief conciliator of the labor de- 
partment, when Murray’s request 
came. Anderson had outlined to 
Warren GM’s position in the wage 
battle, as the UAW chieftains did 
the week before. 


John C. Collet, federal economic 
stabilizer, reported during the week 
that present estimates place the 
rise in cost of living at 33 percent 
above the 1941 mark, instead of the 
earlier 30 percent figure. Collet’s 
report failed to shake the union’s 
stand, however, and their demand 
stayed at a flat 30 percent jump in 
present wages. 

Opposition by the strikers in- 
volved blocked plans to reopen GM 
parts plants so that other vehicle 
makers might not be cut off from 
their parts supplies. UAW leaders 
indicated acceptance of the offer, 
but the striking workers who would 
be affected balked. 


Other developments along the 
labor front were foreshadowed by 
the reopening of the GM story. 


There was no break in the six- 
week-old CIO glass strike, which 
would have shut GM auto di- 

| visions in November if the UAW 
hadn’t done the job first. 
Murray's United Steel Workers 
girded for a mass 
walkout,  report- 
edly set for mid- 
| January. 

Chrysler of Can- 
ada and GM of 
Canada resumed 
production § after 
strikers sym pa- 
thizing with the 

| Ford - Canada 
| Strikers returned 
to work. But the 


Anderson 





Ford walkout in S. B. duBrul 
Windsor, Ont., 
was in its fourth month. 

None of the 15-odd supplier 


plant strikes reported in Auto- 
motive News last week was near 
conslusion, and the majority of 
vehicle makers in production 
were struggling along with wan- 
ing parts stocks. 


The UAW-appointed committee 


| of “leading citizens” to study the 


GM-UAW negotiations backed up 
the union 100 percent in its report 
on Thursday and called on the two 
parties to resume negotiations. 
(See story elsewhere in this issue.) 

Meanwhile, Hudson resumed new- 
car assembly Wednesday after a 
six-day stoppage caused by mate- 


|at Warner Gear, Cleveland Graph- 
|ite Bronze and approximately 13 
other suppliers kept Willys idle for 
ithe ninth week and hampered pro- 
| duction at most vehicle assemblers. 
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NASH ‘600’s”’ all-welded single unit bodies, complete including seats and up- 
holstery, are carried on overhead conveyor, then lowered on waiting engine- 
driveshaft-axle and wheel assemblies. Nash, forced behind its schedule because 
of minor parts shortages, is aiming at 9,180 units by Jan. 1, and 800 per day by 
July 1, 1946, according to H. C. Doss, general sales manager. 


Millions Spent on Bargaining, 
Kansas Dealers Told 


(Continued from Page 1) 


gressing very satisfactorily on the|ing on hotly debated dealer dis- 


whole.” 

Turning to sales, he said: 

“Car dealers must figure the 
future in terms of highly com- 
petitive market, and not a long 
line of customers waiting § in 
front of the door. Selling is going 
to be one of the most important 
things in the automotive field 
and it doesn’t take much of a 
memory to recall that even in 
markets where selling was re- 
quired it used to be not unusual 
to find less energetic and intelli- 
gent service from auto salesmen 
than from a clothing store clerk 
in buying a necktie.” 

Wilson also hazarded the predic- 
tion that local dealers were going 
to have to meet stiffer competition 
from independents or super-service 
stations but that all the advantages 
should rest with the regular dealer. 

Lee Moran, executive vice-presi- 
dent of NADA, reviewed the dis- 
count battle with OPA and pointed 
to modification of Administrator 
Bowles’ original proposal for an 11 
to 13 percent cut in rate as evi- 
dence of value of effectively di- 
rected central effort. 

He warned dealers to expect 
within a week or 10 days an order 
on new trucks compelling retail- 
er to absorb part of increased 
costs. 

He pointedly said NADA is going 
to continue the fight against OPA 
orders. Possibility of court action 
was indicated in remark that at- 
torneys are now studying legal 
aspects of discount cut order. A 
proposal for amendments to the 
basic OPA laws to obtain relief 
also is being seriously considered 
for presentation to Congress. 

Board directors elected new of- 
ficers as follows: O. W. Davis, 
Kansas City, advanced from vice- 
president to president; G. N. Wad- 
dell, Salina, vice-president; W. D. 
Updegraff, Topeka, secretary-treas- 
urer. 

There was much lobby discus- 
sion of a resolution supporting 
General Motors in current con- 
troversies but no official action 
was taken largely because too 
many felt that it might be an 
undesirable precedent to take up 
cudgels for any individual manu- 
facturer. 

Davis, new 


Kelsey Reopens as OPA 
Promises Parts Reply 
DETROIT. Kelsey - Hayes 
Wheel Co. resumed production 
of wheels and other parts for 


president, comment- 





its truck customers early last 
week. Kelsey supplies Ford, 
Chevrolet, International Har- 


vester and GMC. 

The company suspended aill 
production in mid-November in 
protest over OPA price ceilings 
on truck parts. OPA officials 
promised Kelsey that an answer 
on the complaint would be given 
before Christmas, and output 
was resumed, Lester Downie, 
vice - president and treasurer, 
said. 





count issues, said authoritative 
| records over an 18-year period have 
|shown that average profit is only 
1.5 percent of gross, with present 
trade-in situation worse than ever. 
| He declared that before war aver- 
age life of car was seven years. 
Average age of today’s trade-ins 
exceed that figure and all require 
heavier reconditioning expense be- 
cause of shortage parts and labor 
during recent years, he added. 

The margin should be higher, not 
| lower, he contends. If government 
recognizes the manufacturers’ 
higher costs, why ignore dealers 
equally increased costs doing busi- 
ness?, he asked. 

Directors elected foliow: 

District 1—Lloyd Scott, Topeka; 
C. C. Brewer, Manhatton;: John 
Mouse, Clay Center; Siim Habaugh, 
Holton, and Ormand Leavel, Leav- 
enworth. 

District 2—M. S. Winter, Law- 
rence; Milo Hewett, Ottawa; Ralph 
Perry, Kansas City; K. C. Snyder, 
Chanute, and C. L. Shaw, Kansas 
City. 

District 3—H. H. Wall, Sedan: 
Herb Price, Baxter Springs; J. W. 
Van Hoy, Pittsburgh; Roy Short, 
Arkansas City, and M. J. Sherward, 
Pittsburgh. 

District 4—B. E. Gridley, Wichita; 
Ronald Rice, Abilene; H. B. Rus- 
sell, Junction City; Harold Bush, 
Eureka, and C. E. Jones, Wichita. 

District 5—A. D. Rayl, Hutchin- 
son; Harold Skagyzs, Dodge City: 
P. A. Burtis, Garden City: W. G. 
Walters, Kinsley, and Fred Swen- 
son, Pratt. 

District 6--Ray Shaw, Granfield; 
G. E. Howard, Belleville; Paul 
| Swartz and D. T. Brown jr., Phil- 
| ipsburg, and Rus Homan, Russell. 
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Humphrey Gets 
Sales Post at 


r * 
‘Kaiser-Frazer 
| WILLOW RUN. W. A. Mac- 
| Donald, vice-president in charge of 
sales, last week announced the ap- 
|pointment of W. T. Humphrey as 
regional sales supervisor for auto- 
mobiles to be pro- 
duced by Kaiser- 
Frazer and Gra- 
ham-Paige at the 
plant here. 

Humphrey will 
direct the work 
of 17 regional 
managers in the 
nationwide net- 
work of 210 dis- 
tributors and 
800 
through which 
the low - 
Kaiser and medium-priced Frazer 
| will be marketed. The Kaiser will 
|be produced by Kaiser-Frazer, and 
the Frazer by Graham-Paige. 

The new sales executive was with 
Ford and Lincoln for 16 years as a 
zone, district and wholesale man- 
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— No Strike 


(Continued from Page 1) 


ithews voice an appeal to “stay ut 
|your jobs until this can be settled.” 
|Some “strike now” sentiment de- 
| veloped at the meeting, but it was 
| not expected to gather any real 
strength until the GM walkout is 
ended. 

“We're going back to the plants 
and make Chrysler automobiles,” 
Matthews declared before the 
unionists. 

The Federal Conciliation ser- 
vice appointed two mediators 
Friday to intervene in the dead- 
lock between Chrysler and the 
UAW. Named were Justin Me- 
Cormick and Arthur Viat, who 
have been attending the GM- 
UAW wage talks. f 

Richard T. Leonard, union di- 
rector for Ford, is expected to 
propose a UAW plan for company 
security when the Ford negotia- 
tions resume today (Dec. 10) at 
the Book Cadillac hotel. Discus- 
sion may also begin on_ the 
union’s demand for a 30 percent 
wage increase: 

Ford- UAW negotiations contin- 
ued Wednesday, but little was ac- 
complished. The negotiators will 
get down to “brass tacks” today 
when the wage and company se- 
curity discussions begin. 

Agreeing to hear Leonard's pro- 
posal, John S. Bugas, director of 
Ford industrial relations, said that 
two basie questions must be an- 


swered before the wage issue can 
be aired. 
“First, how are we going te 


increase our lagging preductiv- 
ity? 

“Second, how is the company 
going to be protected against 
one strike after another, so that 
we can stay in production and 
stay in business?” 

Ford has already put forth a 
security plan in the negotiations 
under which the UAW would pay 
the company $5 a day for every 
union member participating in a 
wildcat strike. 

In rejecting this offer, Leonard 
said it was designed to “break” 
the union. 

The Ford-UAW contract lapsed 
early in November, but has been 





Leonard 


John Bugas 


extended until a new agreement is 
written. 

In the hope of averting a condi- 
tion whereby Chrysler employes 
would be working without a con- 
tract, Robert W. Conder, director 
of Chrysler labor relations, pro- 
posed that the old contract be 
renewed for another year, with an 
open-end agreement to provide for 
wage-adjustments. 

This Matthews turned down, 
charging “it would prevent the 
union from obtaining an improved 
contract.” He offered to continue 
the old agreement until Jan. 15, 
but Conder said no. 

Present negotiations began Nov. 
15 with the union demanding a 30 
percent raise and 53 changes in the 
contract. 

The corporation refused the 30 
percent demand, offered a 10 per- 
cent “cost of living” raise instead 
and asked 17 changes in the con- 
tract. One of the company’s pro- 
posals would have given Chrysler 
the arbitrary right to fire any em- 
ploye engaging in a wildcat strike. 

In a statement, Conder said: 

“Chrysler offered to raise the 
wages of its hourly rated em- 
ployes to compensate them for 
increased living expenses. The 
company proposed that the new 
rates should reflect the same per- 
centage increase over the period 
prior to the Little Steel formula 
as the Bureau of Labor Statis- 
tics shows living costs increased 
since then. 

“The union rejected the com- 
pany’s offer and would not make 
any offer on wages other than its 
30 percent demand. The company 
has been willing to discuss this 
subject whenever the union cared 


ager in eastern territories, includ-|to bargain about it and not merely 


ing Buffalo and Pittsburgh. 





insist upon its original demand.” 
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HELP WANTED 


ORTHERN INDIANA MANUFACTURER 
has exceptional opportunity for a seat- 
engineer and liaison engineer. Famil- 











ng 


irity With automotive body and trim 
ngineering required. State experience 
and salary desired in first letter. Box 


1109, c/o Automotive News, Detroit 26. 
VANTED—PARTS MAN thoroughly ex- 
perienced Packard Parts Department. 
Must be smart, hard worker, good sales- 


man, good organizer. Splendid oppor- 
cunity right man. Furnish references. 
Contact or write Manager, Packard 


Denver Company, 210 15th St., Denver, 
Colorado. 


sALESMANAGER WITH FORD EXPERI- | 
ENCE in Montana City over 25,000 pop- | 


ulation. State qualifications, references, 
former employer. Box 1114, c/o Automo- 
tive News, Detroit 26. 


AUTO MANUFACTURER WANTS MAN 
to set up and operate Dealer Service 
Station in foreign territory. Must have 


five years’ 


experience as Service Man- | 


ager for dealer. Between 30 and 40 years | 


old. Single man preferred. Box 1116, c/o 
Automotive News, Detroit 26. 


SERVICE MANAGER for large Pacific 
Coast Hudson distributor. Must be thor- 
oughly qualified to handle shop of 40 


CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 50,000 readers engaged in all branches of the automotive industry from Maine to California. Low Rates: 
TEN CENTS (10c) PER WORD for one insertion Cele eee eee UO Lt ee eG 


eee Le ea Se a ec met Ce hee t ta) regular rates, but if signed “Box No 
care of Automotive News, Detroit 26, Mich.” add one Dollar ($1) per insertion for this address and extra service as replies ore 


forwarded, unopened, the same day received. Display Ads: $7 per inch, per insertion. 


WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, MICH. 





oa BUSINESS FOR SALE 
AN EXCELLENT CHANCE to get. into 
well established garage business 


dealership. Price $35,000, includes agen- 


with | 


cy, garage and equipment and six room | 


dwelling. Stock at invoice. J. V. 
1059 E. State St., 


Fisher 
Salem. Ohio. 





| FORMER FORD PARTS DISTRIBUTOR- 


men, also consultant to dealer organiza- | 


tion. An opportunity for a real live, 
congenial man. Box 1117, c/o Automo- 
tive News, Detroit 26. 


SERVICE MANAGER—Top salary for ex- | 


perienced man ready to settle down in | 


Connecticut with a long established Ford 
dealer. Box 1119, c/o Automotive News, 
Detroit 26. 


WANTED — Olds Hydramatic mechanic. 
good working conditions, good earnings 
Ferman Motors, Tampa, Fla. 

WANTED—HIGH GRADE PROFESSION- 
AL Chevrolet parts manager. Must be 
intelligent and ambitious in order to 
hold our gains and add to them. We 
have one of the most up-to-date set-ups 
in New England and have plenty of as- 
sistance in the Parts Dept. We do con- 
siderable business in other makes having 
a Part Dept. potential o: over $10,000 
per month and 12 to 15 men in Service 
Dept. Definitely must be a live wire. We 
will pay high for this type of man 
Other experience such as that of service 
manager or mechanic are welcome but 
not essential. Bousa Motors, 1132 
Main St., Willimantic, Conn. 


Inc., 


WE NEED A MAN who is a combination 


| 


SHIP, dealing in new and used cars. will 
sell all parts, shop, and office equipment. 
This is sufficient to operate sale of 650 
new cars $5600 cash. Box 1129. c/o 
Automotive News, Detroit 26. 


BUSINESS WANTED 


| 








Wanted: A Product 
Or A Business 


TRUCKS FOR SALE 
FOUR 1-40 model International Trucks 


Factory Sleeper Cabs, good rubber. good 


Buy Victory Bonds 


SHOP EQUIPMENT FOR SALE 
ADJUSTABLE PARTS BINS. Two ween: 


mechanical condition $1025 each. One 
1941 WA-14 white, good rubber, good 
mechanical condition $1075. Also 1940 | 
Dodge 2-ton. tandem axle, twenty foot | 
bed. good mechanical condition, stick. 
Newsum Motor Co.. Phone 555, Van 
Buren. Ark., or 605 North ‘‘B'', Phone 
7777, Fort Smith, Ark. 
PARTS FOR SALE 


MAIN BEARINGS, HUDSON SIX—$5.50 
each, exchange; 25c packing charge. Im- 
mediate shipment. Wilsey Hudson Mo- 


tors, Lima, Ohio. 


1941 DODGE DOORS, 
SEATS, to fit all 
Dodge rear doors, 
bumpers, complete. 
$9.45. 3. piece 








TRUNK LIDS. 
body styles. 1942 
trunk lids, rear 


telescope aerials $1.95. 
1939 Chev. replacement grilles $4.95. 
Fox Auto Parts. 3235 N. 22nd St., 
Philadelphia 40, Pa. 


A leading precision tool manufacturer | 1941 SIX CYLINDER G.M.C. MOTOR No. 
| with a national sales and service organ- | 
| ization wants to acquire the manufacturing | 
| and selling rights for one or more products 


having potentially large unit sales to a 
broad industrial market or the consuming 
public. The product should be rapidly per- 
ishable, or it may be durable although 


| 


| 


requiring and utilizing a replaceable per- | 


ishable accessory (obvious examples, 
razor with a perishable blade or a tapping 
machine using perishable taps). 


Serious consideration will be given to 


| the purchase of the business and factory 
| if necessary to secure such products. 


professional Service Manager and a |} 
thoroughly experienced Chevrolet Parts 
Manager. The work is definitely in the 


service department. The parts knowledge 
is supplementary to the service work. 
Must have worked in a Chevrolet set-up 


selling from $3,000 to $5,000 worth of 
parts per month. We sell 400 Chevrolet | 
ears and trucks in a normal year and 


have from 12 to 15 men in the service 
department and plenty of parts person- 
nel. Wide open opportunity for a live 
wire. We have been increasing our parts 
and service business steadily and are 
located in one of the most up to date 
set-ups in New England. We will pay 


high for a man who can help hold our | 


gains and add to them. 
Inc.. 1132 Main St., Willimantic, Conn. 


CHEMIST—Automotive Products. Knowl- 
edge of sound dampening. adhesives. 
saturated felts preferable. Desirable that 
applicant be capable of supervising group 
of Automotive Products Chemists. Per- 
manent position with long established, 
progressive company. Excellent oppor- 
tunities for advancement for right man. 
Location —- Metropolitan New York area. 
Send resumes to Box 1126, c/o Automo- 
tive News, Detroit 26. 











Bousa Motors, | 


| 
| 


~~) — ! 


POSITION WANTED 


I etc ncn 
SITUATION WANTED—Service Manager 


with key service personnel, if desired, to 
strengthen or add to 
automotive organization. Box 1120, 
Automotive News, Detroit 26. * 
SERVICE AND PARTS MANAGER with 
twenty-five years successful automobile 
experience desires opportunity to increase 
customer labor and parts volume for 
large dealership on salary and incentive 
basis. Will consider any territory offer- 
ing permanent possibility. Box 1121, c/o 
Automotive News, Detroit 26. 


AE ROTO I CNL ITM A CREE AA 


A man with long experience 
as retail manager of large 
retail operations in East, 


c/o 


Middle West, and South West | Gsep caRs AT WHOLESALE. Used cars 


desires position as retail man- 
ager. Please state make of car 
and volume of cars to be 
handled. 


Box 1132, c/o Automotive News 
oe Detroit 26, Michigan 


EO ATLASES LE EL LILIAN, 


DEALERSHIP FOR SALE 


FOR SALE—DeSoto-Plymouth dealership. 
300 car or more. 12,000 population. Lo- 
cation Northern Ohio. Many surrounding 
towns close. Owner retiring. Box 1110 
c/o Automotive News, Detroit 26. 


DEALERSHIP WANTED 


DEALERSHIP WANTED. In good location 
by experienced automobile man. Albert 
Trobaugh, 2972 Lakeview, Detroit 15, 
Michigan. 

DEALERSHIP WANT#EI Am 
in purchasing established dealership with 
quota 300 to 500 cars. Would also con- 
sider partnership arrangement Experi- 
enced with ample finances. All communt- 
cations held in strict confidence. Box 
1127, c/o Automotive News. Detroit 26 


DEALERSHIP WANTED, or will invest In 
partnership. Experienced in all phases of 
a dealership, covering Management, sales 
of new and used cars and trucks, etc 
Box 1128, c/o Automotive News, Detroit 

“BUSINESS OPPORTUNITIES 

DEALERSHIP FOR SALE, now handling 

dis- 


interested 


| 


large Mid-West | 


| 


| 


| 


Tord cars and wholesale gasoline IS- 
tributorship. Average new car sales 79 
cars a year, $30,000. 50‘ down pay- 
ment required. Located in North Eastern 
New York. Devlin’s Garage, Inc., 20 | 
Depot Street, Lake Placid, N. Y 


This ts an unusual opportunity for an 
inventor, or a manufacturer, who desires 
to avold today’s operation problems. 

BOX 1133, e/o0 AUTOMOTIVE NEWS 
DETROIT 26, MICHIGAN 











MANUFACTURERS REPRESENTATIVE 





TO MANUFACTURERS 
OF HIGH STANDING 


A ready made efficient high speed 
organization covering all or any part of 


sales 


| 


the Pacific Coast is at your service. For | 
‘action, address ALAN P. CLINE AND | 


ASSOCIATES, 116 New Montgomery St., 
San Francisco 5. Manufacturers representa- 
tives covering the wholesale Automotive, 
Hardware and Chain Store trade. 








USED CARS WANTED 


SEVEN PASSENGERS, limousines, 
fives; cars must be clean. 
reasonable. 
Lansing, Mich. 


LINCOLN EIGHT—1932, 
Must be in excellent mechanical condi- 
tion. Good 4-door body preferred but will 
consider any body type. Spare parts an 
inducement. Box 1124, c/o Automotive 
News, Detroit 26. . 





large 








| 
| 


Prices | 
McCLINTOCK - CADILLAC, | 


500 body series. | 


SEVERAL 1942 SUPER SIX 4-door Hud- | 


sons. New or low mileage cars. Box 66, 
Gulfport, Mississippi. 
caus Teas eae eeccae etal it easetintaeschaicimpeiiaie 
AUBURN SPEEDSTER BODY or complete 
car. C. A. Gaines, 732 W. Wis. Ave. 
Milwaukee, Wisc. 


USED CARS FOR SALE 


at ‘‘as is’’ price, some below. 35 in 
stock today 1937 to 1942 models. 
one or all. Good shipping facilities. 


Chrysler Pittsburgh Company, 5625 Baum 


Bivd., Pittsburgh, Pa., Telephone HIland 


3700. 

GADILLACS FROM CHICAGO'S 
WEALTHIEST who have two or more 
cars. 2—1941-61 Four Doors (1) Hy- 
dromatic. 1—1941-61 Sedanette. Fully 
equipped, original white wall tires in 
excellent condition. One or all. P. L. 
Johnston, 3601 North Kedzie, Chicago. 
Phone Irving 4463. 


AUTOMOTIVE EQUIPMENT 


PLACE YOUR ORDER TODAY 
TOW PILOT 


Bumper to Bumper Tow Bar 


TOW BAR SALES CO. 


100 S. Clinton St. Chicago 6, Il. 
ANdover 88838 





TRUCKS WANTED 


WANT THREE COE NEW 1942 long 
wheel base Ford trucks. Pipkin Motors, 
Inc., Brownsville, Texas. 








EE 
WANTED TO BUY 


All Makes and Models of New 
Trucks 
Also New Bus Chassis 


BEN FISHEL AUTO COMPANY 


Buy | 





| 


| 


| 





2114 Sycamore Street, Cairo, Illinois | 


eS AS SAMRAT LAO AARC RRA 


426 in running condition. Suitable for re- 
building. Price $200 cash. F.O.B. Glou- 
ster. Ohio. Pico Wholesale, Glouster, 
Ohio. 





FOR SALE 400 sets Hastings Piston 
Rings. Set No. 4017 for 41-42 Chevrolet 
heavy duty motor. standard size. Chev- 
rolet Part No. 608205. $2.25 per set or 
$1.85 in lots of 50 or more. Wilson Coun- 
ty Motor Company, Lebanon, Tenn. 








Chevrolet Dealers 


30% Discount on Genuine 
Chevrolet Parts 


Quan. Group’ Part No. Name 

4100 6.223 379654 Grease seal 

18 0.603 601305 Piston .010 

863 6.874 595586 Tie rod seat 

145 6.023 352210 Knuckler bushing 

172 6.234 599234 Tie rod clamp 

389 6.117 594247. Packing 

90 6.850 264444 Steering sector 
7.503 599556 Rear spring assy. 

97 2.486 3665094 Tight rod 

228 1.129 835565 Water pump nut 

113 0.334 835668 Rocker bushing 

90 4.403 364160 Main shaft 

65 5.517 369964 Diff. pin 

24 5.555 3658725 Yoke 

61 5.555 3658725 Yoke 


Order Quantity Desired From 


WILSON COUNTY MTR. CO. 
LEBANON, TENNESSEE 








PARTS WANTED 


FRAME, NEW 1939 PLYMOUTH. Univer- 
sal Auto Sales, Newport News, Virginia. 








BUICK TRANSMISSION—1 Group No. 


4395, Part No. 1300478 Gear. 1 Group 
No. 4414, Part No. 1304521 Sleeve. 
Minton Chevrolet, Inc., 438 Stratton 
St., Logan, W. Va. 





WANTED--RADIATOR SHELL for 1940 
Plymouth. Matthews Motor Company, 
510 St. Louis Street, Mobile, Alabama. 





GRILLE and air deflector for 
Ford 11.-ton truck, part No. 
George H. Welsh Motors, Inc., 
Parkway, Kansas City 2, Mo. 





RADIATOR 
1942 COE 
21W-S152. 
$20 Ward 

WANTED—Chassis for 1940 C-25 6-cylin- 
der Chrysler. Quaker City Motors, 
37 Frankfort Ave., Philadelphia 24, Pa. 








WANTED. New or used DeLuxe forty Ford 


Lew Bates, Marshall, Tex. 
BUSES FOR SALE 


hood. 








|} BUSES FOR IMMEDIATE SALE—2 1942 


Ford, 100-hp., 33 passenger Wayne bod- 
ies; 2-speed axle. 1 1944 Ford, 100-hp., 
33 passenger Wayne body. These buses 
are in excellent condition; new tires, 
fully equipped with heaters and all 
safety equipment. MOSBY-MACK MO- 
TOR COMPANY, 7th and Van Buren, 
Topeka, Kansas, Phone 4121. 


EIGHT 1942 SUPERIOR BODY SCHOOL 
BUSES—High head, 29 adult passengers, 
mounted on 1942 Ford and Chevrolet 
chassis. Perfect condition, all new paint, 
rubber excellent. Must be seen 
appreciated. Will sell below ‘‘as is’’ ceil- 
ing. Stored in Evansville, Indiana. Write, 
phone or wire. Phil Steward Motor Com- 
pany, 2640 South 6th Street. Springfield, 
Illinois. Phone 2-8512 or 3-5770. 





THREE 1942 CHEVROLET BUSES—H. D. 
All 
in good, above average condition. Prices 


Motors; 40 passenger; adult height. 


BELOW ‘‘as is’’ ceiling, for quick sale. 


Should save more than expenses coming | 


after them. Phone 100 or write A. P. 


Edwards. Box 1352, Dalhart, Texas. 


Used 1942 Ford Buses—40 passenger school 
bus type body—100 horsepower—2 speed 
axles—heater—reinforced frames. {n good 
condition. OPA (as is) ceiling price $2195 
per bus—FOB Memphis, Tennessee. Tele- 


phone or telegraph Herff Motor Company— 


authorized Ford Dealer — Memphis, Tenn. 


1937 Ford grilles | 


to be 


! 
| 
| 
! 
| 








delivery. Write Sperber Mfg. Co., 181) 
Trombly, Detroit 11, Mich. Free descrip 
tive catalog. 

“INDOOR PROVING GROUND" Bendix- 
Feragen Dynamometer. Floor level pit 
type. Used very little. Can't use in new 
building. Cost over 32000 
for $1250. Heber Jones 
N. Verity Parkway, 

MODEL E, 

complete. New, never 

bullet quick charger 

Hartman Corporation, 

phase, 60 cycle, 17 

condition Used $125. 

Grand Forks, N. Dak. 


ACCESSORIES FOR SALE 








Motor Co.. 
Middletown, Ohio 


used. $400. 
made by 
110 
ampere 
Goebel 


volt, 


Motors, 














FOR SALE 
10 Two-Ton Capacity 


Wrecker Winches 


New 2-speed 2-ton wrecker winches with 
7 foot steel boom. Hand operated. Equip- 
ped with 45 feet of steel cable with hook. 
Has hand brake. Steel tool box 50” long, 


11” high, 9” wide included. 


Winches made by American Coach Co. Fit 
all chassis from 42 ton to 1% ton capacity. 


Retail Value . ..$140.00 each 
75.00 each 


Cc.0.D. 
We 
be filled as 


OUR PRICE ... 


TERMS: $30.00 deposit, balance 
Shipment same day order received. 
have only 10. Orders will 
received until stock is exhausted. 


DRAPER CHEVROLET CO. 
1450 North Michigan Avenue 
SAGINAW 





ACCESSORIES WANTED 


Will sacrifice 
3s 


420 Allen Engine Analyzer 
The 
Hunter- 
one 
Perfect 


MICHIGAN 







BOOKS YOU NEED 


| SELL AMERICA INTO JOBS — By 





Wm. E. Holler, Chevrolet's sales , 
ace. America needs Jobs...Jobs... 
Jobs...and this book shows the way 
to provide them! It will be a source 
of inspiration, a well of constant re- 
freshment and encouragement, to 
everyone in any way connected with 
the profession of selling. ‘Sell 
America Into Jobs'’ contains 128 
pages. Size 6”x9”. Bound in quality 
cloth. Beautifully designed. Excel- 
lent typography. A book you will 
want for your library! $1.50 post- 






















paid. . 
SALESMEN FOR TOMORROW-~--By 
David R. Osborne, Studebaker's 


training director. In this book, Os- 
borne discusses modern policies and 
ractices for selecting, training and 
Juilding the morale of sales forces. 
Points dealt with include opportun- 
ities, obligations and boners, the 
career itself, methods of reducing 
mistakes in selecting salesmen, com- 
ensation plans that offer a chal- 
enge, influence of top management 
on sales training, production influ- 
ence for sales foremen, educational 
influences on sales supervision. In 
addition, the book goes into poten- 
tial military influences on_ sales 
leadership, group training to de- 
velop teamwork, new sales tools 
and planning for tangible results. 
The 225 pages are written in a 
clear, interesting style. It is a valu- 
able record for every sales leader. 
$3 post-paid. 


BOOK DEPARTMENT 
AUTOMOTIVE NEWS 
Penobscot Building 
Detroit 26 Michigan 








ACCESSORIES WANTED 





rr rn a 


WANTED - WANTED - WANTED 


NEW AUTO RADIOS & AUTO HEATERS 


Need unlimited quantity of NEW 


Auto 


| Radios and Heaters (Stewart-Warner gaso- 
line and dash type hot water heaters). Will 


| pay cash. 


} 





WANTED — NEW CHRYSLER MOPAR | 


dash-type hot water heaters, 
and truck-type  defrosters. 
write Zeder Motor Sales, 
Michigan. 


AUCTION 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 


At 10:30 A.M. 
Every Tuesday — Rain or Shine 


Used Cars and Trucks on Hand 
At All Times 


Phone 








FOR DEALERS ONLY _ 


WE BUY WE SELL WE SWAP 
COME BUY COME SELL 


Phones 127-128-591 
2112-14-16 Sycamore St. 
Cairo, Illinois 








with car 


| 


{ 


or | 
Bay City, | 


| 


Write full particulars, price, 


quantity, makes. etc 


1706 7th St., N.W. 


MANHATTAN AUTO & RADIO CO. 


Washington 1, D. C. 


—_—_——— 


e TIRES WANTED 


WANTED —Tires and tubes in following 


sizes, 
450 N. 


36x4'2, 37x5, 28x3. W. 
W. 14th Street, Miami 
TIRES FOR SALE 


Cc. Parry, 
36, Fla 


[rap CAT eee —E— 
FOR SALE. Used tires for passenger cars 


and trucks. All sizes. U. S. Best Truck 
Sales, 315 Douglass St., Brooklyn, N. Y. 


MISCELLANEOUS 


ENGINE REBUILDING—Crankshaft grind- 





DODGE - 


ing and metallizing. John P. Hughes Mo- 
tor Co., Inc., 800 Commerce St., Lynch- 
burg, Virginia. 


PLYMOUTH authorized dealer 
sign twelve feet by five feet, eighteen 
inch double neon letters, two color three- 
way flashing, baked porcelain panels— 
cost $1,000. This is a better sign than 
is being manufactured today. Make an 
— City Garage, Westminster, Mary- 
and. 


UPHOLSTERY FOR 1941 and 1942 Chrys- 


ler and De Soto front and rear seat, 
original material, some cut, padded and 
ready for installation. Upholstered front 


door panels 1942 De Soto Custom. 100 
miscellaneous trim pieces, wind lacing, 
leather, arm rest covers, etc.—send 
sample. Chrysler Pittsburgh Company, 
5625 Baum Blvd., Pittsburgh. Pa. 
WANTED MOPAR HEATERS 899331, 95- 
1336, 951337 in sealed packages. State 
price. quantity Alden MacLellan, Ine., 
G. J. Ziegler. 718 North 7th st.. Allen- 
town, Pa 


E 


J. 


XPORT DENMARK SWEDEN. Veteran. 
leaving for Denmark and Sweden in near 
future, interested in agencies in any of 
following lines automobiles, motor 
trucks, bicycles, tires ‘incl. bicycle tires). 
Sixteen vears' experience in automotive 
business in America and Europe. Box 
1130, ¢ o Automotive News, Detroit 26. 
B. SEDBERRY PORTABLE CRUSHER 
and molasses mixer on 1938 GMC 1% 
ton. Crusher, truck and molasses mixer 
in perfect condition. Ottawa hydraulic 
front end loader for W. C. Allis-Chalm- 
ers Tractor. Will sell both right. Box 
1131, co Automotive News, Detroit 26. 
ATTENTION CAR DEALERS—Auto seat 
covers custom tailored, no elastic, in 
fibre, saileloth. tackletwill. Perfect Fit 
Cover Co 1776 Broadway, New York. 











TIRES 


FACTORY RECAPPED SECONDS . .. 


$9.95 


{LL SIZES 
EACH 


LOTS OF 50 TIRES 10% OFF 


LOTS OF 100 TIRES OR MORE 20% 


OFF 


No Order Less Than 25 Tires 
Prices FOB — Send 20% with Order 


MAC’S TIRE SHOP 


1189 COLUMBUS AVENUE 


SPRINGFIELD 5 


MASSACHUSETTS 

















which, taken at the Flood,—leads on to Fortune.’’ 


Signed,— WILLIAM SHAKESPEARE 


‘Rie GREATEST mind in English Literature wrote these 
words several centuries ago. 


They apply with new intensity today, as America moves into its 





post-war era, and as the automobile and truck business faces a 





sales and service requirement unprecedented in its history. " 
Great new products are now coming off the production line. Great 
new markets have opened. Great new opportunities present them- 
selves to be “taken at the flood” by wise and able business men. 
A few valuable Dodge dealer markets are open. Dodge offers a = 
single sales and service agreement embracing Dodge and Plymouth B 
ears and Dodge Job-Rated Trucks. It is the only one of its kind, ss 
unique in scope and opportunity. A 


DODGE ° PLYMOUTH « DODGE Job-Rated TRUCKS * 


DODGE—DIVISION OF CHRYSLER CORPORATION, 7900 JOS. CAMPAU, DETROIT 11, MICH, 





